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Evyopiotieg

Xmv ekndvnon ¢ moapovcos epyoaciog cuvEfarav apketol AvOpmTOl TOVG
omoiovg 0PeiAm Vo EVYOPIGTNC®, aPoL 1 Pondeld Tovg 0dNYNGE GTNV TOLOTIKOTEPT
Tapovciosn Tov BEpaToc.

Kotapyds m ovpPorry g emPriémovoag wabnyntplog, xog Zolétog
MnAtomovAov, vrnpée KoBOPloTIKY] OTNV OAOKANP®OY 1TNG OWMAMUATIKNG HOL
gpyaciag. Ot Kaipleg LWOdEIEELG TG Kot 1) KPITIKT TOGO OTO KEILEVO 0ONYNGOV GTO
BéLtioTo amotédeopa.

Eniong, vidBw tv avaykn vo €uyopiotTo® TnV OIKOYEVELDL WOV, TOL e
otmpilel oe 0,11 kol ov KOv®, 0AAG Ko TG @ideg pov BapPdpa, Katepiva wot
Ayyehn ywoo v evBdppuvon Kol TN CUUTAPACTOCT) TOLG KOTA Tn OldpKeld TG
GLYYPAPNG TNG OITAMUATIKNG QLTYG.

Téhog, dev Ba pmopohoa vo Unv euyoptoTIo® T Tpict SELOVLVTIKA GTEAEYT
g SONY Hellas mov cuvetéhecav ot GLAAOYN TOADTIHOV EUTELPIKOD VAIKOD.
Xopig TN 0K TOVG GULUUETOYN N OWAMUOTIKY €pyacia dev Ba pmopovioe va

oAoKANpwOEL.

‘Eva peydlo evyopiotd og OAoVG. ..



1. Aoun perénc

1.1 ¥tdyoc tnc peiétng

O o10)0g g G gpyacioc eival va egetdoel T ol etoupieg ytilovv v
ewova g papkog tovg (brand image). ITio cvykekpyéva, avtn 1 perétn eotidlel
010 Td¢ 1 SONY, pia nyétida etaipio. 6Tov KAGOO TV OTTIKOOKOVGTIKAOV TPOIOVI®YV,
avartuyOnke Ko Kabep®Onke wg n To 1oyLVPN HLAPKA GTOV TOUEN TNG TEXVOAOYING
OV EAMOOIKOD YDpov. TTapdAinia, 0 EpELYNTNG EMOIDMKEL VO AVOKOADYEL OV VITAPYEL
Kdmolw ovvoeon petalh G Bewplog mTOL AVAPEPETOL GTO YTIGIUO TNG EUTOPIKNG
EIKOVOG KOl TNG TPOKTIKNG 7ov akolovdnbnke amd t SONY mpokepévov va
edpaiwbel ¢ nyetikn pdpka. o va emtevybel o mpoavaeepbeic otdyog amd TOV
gpeuvntn, TpaypatomomOnkav Tpelc ovvevievéelg pe Marketing Managers g
etoplag. Amd owtég TIC KATOOEOELS, OLYKEVIPOONKOV KATOES GNUAVTIKES
TANPoPopieg o1 omoieg mapovctdlovial avoAVTIKG 6To Ke@Aioto 4 Kol 5 ovTHG TG
perég. Katémy autig ¢ GUVOTTIKNG avapopas Yo TO 6TOXO0 QNG NG UEAETNG,

glvol amopaitnto vo TapovclacTel e cuvtopio 1o TeplexOpuevo Kaoe kepaiaiov.

1.2 XVvoyn kepoioiov

Kepdrowo 1

To xke@dAoro avtd amoterel TV e10ay®YN 6T HEAETN Kot teplopileTon o€ Tpia
Baowa Bépata: otV TOPOVGINCT) TOV GKOTOL CLTNG TNG £PELVOG, OTN GLVOTTIKY
TEPLYPOAPT| TOV KEPOAAI®V TOV 0KOAOVOOVV KOl GTNV TOPAOEST TOV EPMTNCEMV TOL

&ywov otovg Marketing Managers.

Kepdaiaio 2

To kepdhiato 2 mpaypatevetor T Bewpntikég Pdoslg mov €yovv datvmmbel
KOTO KOpOLG GYETIKA e TO YXTIGWO Kot TNV KabiEpwon g ekdvos g papkag. ITo
GLYKEKPIEVA, € OVTO TO Y®pio mopatiBetor to eToupikd mpoeid g SONY kot
eEetalovtal ot Pacikol aviayoviotég g etapiag. Opoimg, o€ avTd TO KEPAAOLO
avaAvovtol ot évvoleg TG onpavong (branding), g meprovslokng a&iog g LApKOS
(brand equity) 0mwg emiong kot g €kovog e pbpkag (brand image) OmTmG aVTES
dttvmvovtol and 10 Bewpntikd mAaicto. [lapdAinia, yivetor avapopd otn oyéon
HETOED HAPKOG KOl KATOVOAMTY OTMG EMIONG Kol OTIC EW00TOL0VG SLOPOPES UETOED

péprog Ko Tpoidvtoc.



Kepdiaro 3
Av16 10 KEQAAOI0 TTEPIKAEiEl TN peBodoroyia. [TepthapPdvel OAn TV GyeTIKN
TANPOPOPNCN AVAPOPIKE LE TIC HeBAOOVE OV ¥pMoioToOmONKayY Yio TV amdvInon

TOV EPMTNCEMV KL T GLVAYMYN TOV GUUTEPAGHLATOV.

Kepdroo 4
Xe auto 10 UEPOC TTapovctdletal OAn 1 TANpoPopia TOV GLYKEVIPOONKE omd
TG ovvevtevéelg tov Marketing Managers g €Toipiog Kol Kotnyopromomonke

avaAoYO LE TOVG GTOYOVS TOV eEVTINPETEL.

Kepdiaio 5
Ta oTotyElo OV TAPOVGLAGTNKAY GTO TPOTNYOVUEVO KEPAANLO 0vOADOVTOL Kot
dtoTowpm®vovtal e 1o Bempntikd vdPabdpo. Oleg o1 AmAVINGELS GTA EPOTALOTA TNG

£pEVVOG TPOKLITOVY OO AVTA T OVO KEQAALL.

Kepdhao 6

To televtaio ke@AAato omoteAeitanl amd To CLUTEPACUATO TNG HEAETNG. Me
peyoAvtepn oxkpifela o Aéyape O6tL 0 perenTig KotaBETEL TN CLVEIGPOPA NG
épeuvag OM®MG TPOKVMTEL OO TNV OVAALGT TOV EVPNUATOV KOl TEAIKOG TOVG

TEPLOPIOUOVE KO TIG EIOTYNOELS Y10 TEPALTEP® SEPEVVNON.

1.3 Empépovc otdyol

Ot Baoikég emOIDEEIS VNG TS Epevvog mopatifevtol wg eENg:

e H diepedivnon tov g katapepe N popka SONY vo amoKTnGeL 16YvpY| EIKOVA
G€ GUVTOUO YPOVIKO SLACTN L.

e H a&oloynon g ewdvog ¢ pdpkag (brand image) mov 0éher 1 SONY va
ONovpyel 6TOV TEAKO KATOVOAMTY).

e H odepegvvnon tov gpoTUOTOC KOTA TOGOo pio  moykdéopo - eToupio
TEYVOAOYIK®V TPOTOVI®MV aKoAoVOel TIc pebdoovg mov mpootdlel | Bewpia Tov
Marketing ywo va yticet to brand image tgc.

e H avdivon tov teqvikav mov ypnoorombnkav and tm SONY £yovtog og
AmMOTEPO GTOYO TN SLPOPOTTOINGN TNG EKOVAG OV €)Xl M UApKa amd TNV

OVTIGTOLYT TOVL OVTOYOVIGLOV.



1.4 Epotnosic £épgvvac

[Tpoxeyévou va emtevyBovv o1 6TdY0l AT TG LEAETNG, O EPELVNTNG AVETTLEE
T akOAovba epmTHHOTOL:

e [low gtvon n ewoOva g paprog g SONY;

e [logn SONY £ytice v ewcodva TG LapKag TG

e [log n Bewpntiky mpocéyyion Omwg vt OVOADETOL PEGOH AmO OVTH TNV
gpyacia oyetiCeton pe v mepintwon g SONY;

e Ext6g t0v kobiepopévov tpdnov emkovoviag (dtoenuon kot OMuocieg
oxéoelg) moleg givor o1 AAlec péBodot mov ypnopomolel 1 SONY mpokeipévon

va XTicel pio emTuynuévn €iKoOva, TG LOPKAS TNG;



2. Ocwpntiko Miaiclo

2.1 Ewcoyoyn

Mepkég dekaetieg mplv, ot mAPAyovTeg Yo TNV emtvyio evog mPoidvtog
agopovoov KabBapd omnv mowwmTd Tov. Kdabe mpoidv «ekmpoowmovoe» Eva
GUYKEKPIUEVO PpOAO Kot KAOE O1PN O QPOPOVGE ATTOKAEIGTIKG GTO TPOIOV KOl TIG
a&leg Tov. ['a mapdaderypa, n Colynos pio omd TiG oyommUEVES KO TPOTOTOPES LAPKES
odovtomaotog Katd t dekoetion Tov 1950 kon péypr to 1980, otig drapnuicelg g
avoEePOTAY OTA AELKA OOVTIN, ONANON GTO OQEAOC TOL KOTOVOAMTH Omd TN ¥PNoM
NG GLYKEKPLUEVTG LAPKOG. ZNuepa TapOro mov eEarkorovdel va vepictaton o¢ mpoidv,
€XEL YAGEL GNUOVTIKA HePIOl ayopds amd KOVOUPLES LAPKEG TTOV EKTPOCMITOVV TO TLO
ovyypovo Vveog Cong (lifestyle). H idwa, mapd v koA To0TNTA TG, 0V KATAPEPE VaL
SITNPNOEL TV YD TOL OVOUOTOC KOl TNG HAPKOS TNG, EPOGOV dEV TPOGUPUOCTIKE
ota véa dedopéval.

[Iptv mepdoovpe otV aVAALGY NG OTPOTNYIKNG OlXEPIONG HOPKOV
(Strategic Brand Management), givol avaykoio vo amod®COVUE TV €punveio Tov
6pov. Topgovo pe tov Kotler kat tov Keller' «mpobmoditel 10 oyediooud kar tv
VAOTTOINGT TOV TPOYPAUUATICUEVOL TAGVOL gvepyeudv Marketing mpokeipévon va
peyioronomBet n a&io prog papkag». Avoavtippnto, o 6TdY0G QVTNG TG MEAETNG glval
Vo avamTOEEL TIG OLAPOPES TEXVIKEG TTOV GLVOEOVTAL LE TO YXTioo Tov. Emmpdcbera, o
gpeuvnTig Ba emyelpnoel va. ovaAVGEL TOVG TPOTOVS LE TOLG OTOloVG Ol gToupieg
e€ehocouv v ekdvog G papkog tovg eetdlovtag Tavtdypova TNV TEPINTOON
€VOG TOYKOG IOV KOAOGGOU GTOV KAGOO TNG TOPUYM®YNG OTTIKOOUKOVGTIKADV TPOIOVIWOV
— ¢ SONY.

Q¢ emokdnnon tov Bewpntikod mAoiciov, Kpivetor okdmipo va avaeepbel o
dwywpiopds oe tpia pépn. To TPdTO HEPOC TPAYUATEVETOL TO ETAPIKO TPOPIA TNg
SONY, mapoabétovrac mANpoPopieg Kol Yo TOV OVIOY®OVIGHO OV EMKPATEL GTNV
eEMNVIKY ayopd. To de0TEPO PEPOC EMOUDKEL VO, AVOAVGEL TOVS OPOVG TNG CY|LLOVOTG
(branding) kot g meprovcakmg a&iog tng pnapkog (brand equity) dmwg emiong Kot )
onuacio tovg yw v mopeio TV etopldv. Kieivovtag, oto tpito pépog Oa
gEetdoovpe Tov 0po G €KOvog g papkag. o cvykexpyéva, Ba mapotebel n

avéivon g mpoavapepbeicag évvolog Ommg emiong Kot n onuocio e Yo KdaOe

" Kottler P. and Keller K.L (2006) Marketing Management, 12" edition, New Jersey: Prentice Hall, p.
274
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etapia | opyaviopd. [Moapdiinia, Ba emyeipoovpe pio AETTOUEPT KOTAYPAPT TOV
onpeiov Tov dtapopomolovy o brand image amd to brand identity kot wdg ot gToupieg
YPNOUOTOOVV KOOEVOY OO TOVG TAPUTAVE® OPOVE TPOKEWEVOL Vo YTiCOLV €val

1oyvp6 brand image.

2.2 Iotopikn Avadpoun the SONY Corporation

To 1964 o Masaru Ibuka xou o Akio Morita idpvcav v Tsushin Kogyo
(Tokyo Telecommunications Engineering Company), mn omolia to 1958
petovopdotnke oe SONY Corporation kot pe tnv mdpodo tov ¥povov eEeAiyTnKe
GTOV GNUEPIVO KOLOGGO NAEKTPOVIK®V ELOADV.

Ta ypdvia tov mwoAépov oty lamwvia, ot lanwveg Ibuka kor Morita éByalov
o mpog T0 (nv emokevdaloviag padldpmve Kol Kotaokevdloviag PoAtopetpa,
€Yovtag g Opapo tov oyedlopd Kol TNV - Kataokevy] nmiektpovikov. H mpmt
Kovotopion TV ELOdoEmv lammdvav Ntav éva avtdpato unydvnuo yo. poyeipepo
pu{100 pe TEPLOPIGUEVN HEV emTvyia, OAAG NTOV aVTO TOL AVOlEE TO OPOUO Yo, Ui
GEPA Ao KovoTopies mov cuveyiloviat LExpt Kot GNUEPOL.

Ot Ibuka kou Morita cuveldntomoincayv ypriyopo Tnv avdykn yio tn dnpovpyio
LG TOyKOOUOG UApKOG Y®pig meEPLopiopods YADOCGOS Kol TOAMTICHOD (OGTE Vo
enektafel otig HITA o apydtepa oty Evpomn. Adym tov 611 10 6vopa TTEC 1o
YPNOLOTOL0VGE MO ol AAAN etaipeio, ot WpLTEG KatéAn&av oto ovoua SONY, and
™ Aatvikr] AéEn “sonus” mov onuaivel Nyog Kot TV AUEPIKAVIKN £KQPOGCT] sonny-
boy mov v ypnoponotodcay T dekaeTio Tov 50 yia Tovg EVELEIG VEOUG!

To mpdt0 SONY 7poiodv, to tpaviictop TR-55 xvkhopopnoe 10 1955, evad
oAV obvvTopd aKoAovOnce 10 mPMOTO pdoto Tpaviiotop Tov KOcUOL. To 1968
Eexivnoe n dpaoctnpuonto ™G etarpeiag oty Evpdmn kot cvykekpiéva o1o
Aovdivo, evd 6 ypdvia apyotepa, 1 SONY ITav 1 TpOTN HEYAAN WOTOVIKY €TOpEio

oL AVOlEE EPYOCTAGLO EKEL.

2.3 To etoupkd mpooir tnc SONY Hellas

H SONY dpaoctmpronoteiton and 10 1992 oty eAAnvikn ayopd, KATEXOVTog
mv Tp®OTN B€om OTIS TEPIGGATEPEG KOTNYOpieg mpoidoviwv mov dabétel. H €dpa g
etoupeiag Ppioketon 6to Mapovot ATTiKNG.

H SONY Hellas A.E.E. eivar amoxieiotikdg avtmpdoonog g SONY

Corporation ywo. v €AMVIKY] oyopd, OGOV 0QOPE GE TPOIOVIO MOV, EIKOVAG,

10
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OIKIOKNG  WYuyoyoyilog, TNAETIKOW®OVING, O TMAEKTPOVIKOVS VLTOAOYIOTEG KOl TO
TEPLPEPELOKE TOVG, KaBmG emiong kot og mpoidvta avtokivitov. Ta mpoidvra SONY
katackevaloviat amd T SONY Corporation kot Tpoopilovion €1t Y10 KATOVOADTIKN
elte ylo emoyyEALATIKY YPNON).

H SONY e&ivar 10 6vopa mov cvvdéetar €opynsg HE TNV TPOTOTOPio NG
TEXVOAOYIKNG EMOVACTAONG, £YOVTIOS EPEVPEL TO HEGH OMOONKELONG YNPLOKAOV
oedopévov (CD, Floppy Disc, DVD, MiniDisc, SACD, Memory Stick), mov
xpnowonotovvtor péypt onpepa. Ora ta mpoiovra SONY katackevdlovtar pe
pEYLOTY SLVOTH TOLWOTNTO TPOCPEPOVTOS TIG O OAOKANPMUEVEG ADGELG TPOKEUEVOL
VO 1KOVOTIO|GOVYV  OmOAVTO TIS OVOYKEG TOVL OyOpPaoTIKOD Kowvov. Mg emikevipo
OMAOON TNG ETOUPIKNG TNG TOAITIKNG TN O0PKN TPOGPOPA OAOEVO KOl KOUAVTEP®V
poiovtev, N SONY koTotdoceTon OVAESOH GTIG MO OVOTTUYIEVES EMLYEIPTCELS TNG

EYXDPLOG OYOPAS.

Inuavtikoi otabpoi oty mopeia g SONY Hellas ivon o1 €€ng:

1992: Tov Iavovapio wWpvetar 1 SONY Hellas wg Buyatpikn etarpeio g SONY

Corporation v tov ATtpilo Tov 1610V £T0Vg Eekivd 1 Asttovpyio TnE.

1993: To tunua Erayyeipotikov tpotoviov g SONY apyilel va dpactnproroteiton
LEPLUVAOVTOG Y10 TNV KOADYT TOV GUVEXDSG OVEAVOLEVOV OVOYK®V TNG Oyopds yio
EMOLYYEAUATIKEG EQOPUOYEG TTOL GLVOVALOLV TNV VYNAT TEYVOAOYIQ, TNV TOLOTNTO KO

TNV OVTOY®OVICTIKT TIUY.

1995: To Noéuppio Eexwvaet ) Aettovpyia tov to tunua Playstation to omoio dtabétet

OTNV EAMANVIKT 0yopd TN SLACTLY TOLYVIOOUNYOVT KOl TO GYETIKO software.
1997: H SONY 6100£tet 6ty eAANVIKY ayopd Teprpepelakd cvothpato yio H/Y.

Ot kOpiot avtaymviotég g SONY eivar np Samsung Electronics Co., Ltd. (tng
omoiag ta mpoidvta dwotifevral péow g Fourlis Trade), n Philips Hellas A.E.B.E, 1

Panasonic (tng omoio ta mpoidvra dwatiBevrar amd tnv Intertech A.E) ko1 n LG

Electronics EALGG A.E 1 omoia dpactnpromoteitan otnv eAAnvikn ayopd arnd to 2003.

11



12

2.4 Branding

[Ipwv mpoPfovpe ce omoladNmote avaAvon Tov TL onuaivel o dpog ‘branding’
(ofuavon) yia TG oOyypoveg eToupieg, KpiveTol GKOTIHO va. oplobeticovpe Tov 6po
‘nwépka’. IloArol peretmtég mpoomdOncov va amoddcovv tov 0po ‘pdpka’. O
Seetharaman® TEPLYPAPEL TN PAPKO G «EVa QUAO TEPLOVGLakd ototyeio, n a&io Tov
omoiov o0ev pmopet va kabopiotel emaxkpiPac ektoc k1 av eglybel oe avtikeipevo
avamtuéne piag emyeipnonoy. Aot peketnréc omoc or Kotler kou Armstrong
avéntoEay pio mo gvupeia évvola yopaktpilovioag tn HAPKO O «... TO OVOUO, TO
oLpPoro, Tov Opo 1N TO0 GYES0 N TO GLVIVAGUO OA®V AVTAV, TOV TPOcIOPileL TovV
OMovpyYo 1 tov TOANTH €vOg TPoidvtog 1 pog vanpesiocy. Katd cvuvéneio kot and
TIG OVO TOPOUTAV® EPUNVEIEC TPOKVTTEL TO CLUTEPAGHO OTL O POAOG TNG UAPKOG EVOG
mpoiévtog eivor wWwitepa onuoviikdg Yoo kdBe eidovg etarpio, aveEaptiTov
dpaCTNPLOTOINGCNG, LG KOl TPOSPEPEL TPOGOETN a&io Kot GTOV KATAVOAMTY 0AAL Kot
omv enyeipnon®. Avtéc ot mpdobeteg oéieg mpokahodV cuvaleBpLaTe TETOIONONG
0Tl M papka €xel vymAdTEPN molwdTNTA 1 €ivonl Mo emBounty amd TO TOPOUOLN
poiévta TV avtayoviot®v. aponiedpwc, ot pdpkeg €yovv ) dvvordNTa VO
‘“KOOIKOTO0VUV’ GTO HVOAO TMV KOTOVOADTMOV TIG CLUVOICONUOTIKEG Kol AEITOVPYIKEG
TPOGOOKIEC IE AMOTEAEGILA VO, ONLLLOVPYOVV ETAVUANTTIKEG OLYOPEG TTOL OLEAVOLY TNV
KEPSOPOPID. TV ETAPLOV’. TTOV TAPOKATO TIVaKe TaPovstalovTol GRS ot kuplapyeg
UEPKES OTMC TIG AVTIAOUPAVETOL AVTITPOCSHOTEVTIKO JEIYUO KATAVOADTOV G HEPIKES
Baocwég yopes. H katdroén Pacileror 610 OGO 0AOKANpOUEVN glvar 1 evUEP®OT)

TOV TEAATAOV Y10 TNV LAPKO KOl GTNV TPOTIUNOT TNG HAPKOG.

Tlivakoc 1: Ta o 1oyvpd EUTOPIKAE GTILLOTO TOV K(’)csuové

Evpomn HITA lamovia M. Bpetavia
1 | Coca-Cola Coca-Cola Sony Marks & Spencer
2 | Sony Campbell’s National Cadbury
3 | Mercedes-Benz Disney Mercedes-Benz Kellogg’ s

* Seetharaman A., Nadzir Z.A. and Gunalan S. (2001), ‘A conceptual study on brand valuation’,
Journal of Product & Brand Management, p.243

3 Kotler P. and Armstrong (2006), Principles of Marketing, 11™ edition, New Jersey: Prentice Hall

4 Nandan S. (2005), An exploration of the brand identity- brand image linkage: A communications
perspective’, Brand Management, p. 264- 278

> Franzen and Bouwman (2001), The Mental World of Brands, World Advertising Research Center,
Henley on Thames.

% To, ototyeia mpoépyovtat amd épsvva mov deéiyaye 1 etaupioc FORTUNE 1o 2003
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4 | BMW Pepsi Cola Toyota Heinz

5 | Philips Kodak Takashimaya Rolls- Royce
6 | Volkswagen NBC Rolls-Royce Boots

7 | Adidas Black & Decker Seiko Nescafe

8 | Kodak Kellogg’s Matsushita BBC

9 | Nivea McDonalds Hitachi Rowntree

10 | Porche Hershey Suntory Sainsbury

O Chaffey’ yapaxnpioticd avaeépet 6Tt «to branding cuviotd ) Saducacio
onpovpyiag kot avantuéng emTuynuévey popkovy. Avtifeta, to branding dev givan
puévo 1 TawTdTNTA TS HAPKOS OTTMG 0LTH TPocdlopileTal amd To dvopa 1 To AoyOTLTTO
™mg etoupiog, ivor Katt ToAd mopanave. O dpog onuaveon eumepikieiel OAeg exeiveg
TIC OTPOUTNYIKEG KO TIG EVEPYEIEG TTOV O1 ETALPIEG VAOTOI0VV TPOKEIUEVOV VO YTIGOLV
emuynuéves papkes. Onmg avapépbnke tponyovpuéved, ot papkeg tpocsditovy asia
KOl GTOV KOTOVOAMTN OAAL KoL 6TV EMYEIPNON OV TIG TOPAYEL LE AMOTELECUA T

OLGGMPELON Kot dnpovpyia Teprovstokng agiog g pdpkag (Brand Equity).

2.5 H neprovoroxn aéia tne udpkac (Brand Equity)

O okondc avtc ¢ epyaciog etvar va meptypayel 10 Bewpnrtikd voPadpo
mov vrdpyel miocw amd tov O6po onuavorn (branding) kot MO GLYKEKPUEVO TIg
olpopeg Bewpleg mov cvvdcovion dueca pe v €vvola NG €KOVOG UG HEPKOG.
Agvtepevovimg, Ba eetdoovpe mmg ol etoupieg ytilovv otadiokd to dkd Tovg brand
image. [Ipwv avantdiéovpe avtég 11g Bempieg Opme, etvar anapaitnrto va avapepBodie
otV évvola TG mePovstokng a&iog g pdpkag (Brand Equity).

Etvor modd onpovtikd yu i cOyypoveg emyelpnoels va xtilovv oAoéva Kot
o 1oyvpEc napkes. H mo onuoavtikn mopduetpog Opme eivarl Tt o1 KOTavaAMTEG
TPOTIBEVTAL CLYVA VO E0OEWOLV TTOPATAVED XPNLATO TPOKEEVOD VO, ATOKTHCOVV Lol
Sidonun papko Tapd pic oxetikd dyvoot®. To ayopasTikd kowd Aouév mpotifetat
vo E00EYEL Tapamdve yprLate moipvovtog o avtdAiaypo v tpodchetn aéio mov

yopaxtnpilel Tig moAD woyvpés napkes. H mpochetn aéio Aéyeton meplovoiokn a&io

7 Chaffey D. (2007), E-business and E-commerce Management, 3" edition, Essex: Prentice Hall
¥ Gilbert D. (2003) Retail Marketing Management, 2™ edition, Essex: Prentice Hall
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pog papkag (Brand Equity) kot cvviotator 610 cuvousOnpotikd oviiktumo mov
mpokaAel pio avayvopiopévn papko.

Apétpnra dokipa Exovv ypaetel yio v meprovotokn alia pog papkag. O
F arquhar9 TEPLYPAPEL TNV TEPLOVGLOKT &0 HOG HAPKAG OC «TNV TPAGHeTn ekeivn
ovcio. mov peTOLvouOVEL pio pdpka oe TPoidvy evd o Aaker 10 Siver p o
GLYKEKPIUEVN EpUNVELD Yol TOV OpO TTEPLOLGLOKN a&io pag papKag Tpocdtopilovtag
TNV OC «TO OVTICTAOUIGLO TOV EVEPYNTIKOV KO TOONTIKOV TOV GLUVOEETAL LE TO OVOLLAL
pog pdpkag kot pe to cupporo mov mpochétet (1 avriotorya apapel) omd v atio
ov map€xetal amd €va Tpoidv/ vanpecio oe pio emyeipnon N 6TOVS TEAATES TNOY.
SOUTEPACUATIKG KOt 0O TOVG OV0 OPIoUOVS TPOKVTTEL OTL 1| TEPLOVGLOKN o&iol piog
péprog mailet ToAd onuovtikd poAo yio kabe €idovg eTaupio, €01KE Yo TIC eTAPieg
eKetveg mOL TOPEYOVY VINPEGIEC.

Y7mépyovv apkeTd HOVIELD TOV TPOGTOHOLV VO TEPLYPAYOLV TNV EVVOLD TNG
TEPLOVOIOKNG a&iag Log HAPKOS, €K TV 0ToimV dV0 XPNGIULOTO0VVTOL o VY V. To
TPAOTO lval To LOVTEAO OV avERTLEE 0 Aaker, COUP®VA LLE TO OTTOI0 1) TEPLOVGLOKN
a&lo pog paprag etvar £vag cuvoLOoHOG TOV TAPUKAT® TEVTE SVVALEMV:

o Ihotémto ot pdpka (brand loyalty): av pia pdpka moapéyel vanpecieg mov
KOVOTTOLOUV TOV KOTAVOAMTY Y10 0PKETE PEYAAO XPOVIKO O14GTNNO, OTOKTA
npoobetec afiec oweldTrag Kot arodedetypévng adlomortiog. H mpoonimon
o1 pbpro ovaeépeTot 6to Pabpd TPooKOAANGNG LETOED TOV KOTOVOAMTH KOt
™G papkag. Me Baon avtdv Tov 0piopd, N TPOocNA®on ot udpko opileTot g
T0 omotéAecpa TG Owdkaciog omotiynomng TG KOvomoinong  Tmv
KOTAVOADTOV.

e Xvveppoi g pdpkog (brand associations): ot pdpKeg cuyvé amoktovv pio
€OV OO TOV TUTO TV avOpOT®V ToL Bewpeitol OTL TIG YPNCLOTOLOVV.
YVOYETIONOG TG UbpKOS Elval 0,TIONTOTE «GLVOLETOY HE TNV EvOOUNGN TNG
udpxoc (Aaker, 1991). H ovvdoeon pe pio papko eivor peyodvtepn otav
Baciletar oe moAAég eumelpieg N ekBécelg oe unvopara, amd o6t o Alyeg. H
ewova g papkoag elvar €va oOVOAO cuvoyeTicp®v. Ot cvoyetiopol
onuovpyovv a&ia yua T papka Kabmg:

0 Ponbovv otn GLALOYN Ko EMEEEPYATIO TANPOPOPLDOV

O 410p0pOTOLOVV TN UAPKQ

? Farquhar P.H (1989) Managing Brand Equity, Marketing Research p.24-33
' Aaker D.A (1996) Building Strong Brands, 1* edition, Bath: Free Press Business
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0 Omovpyodv AdYo ayopdig
0 dnuovpyoldv Betikég oTAGELS KO GuVAICON T

e Avayvopiootrto g papkog (brand awareness): 6 TOALEC TEPUTTOOCELS it
WoYLVPN HAPKA TTOL GLVOEETAL PE €va VEO TTpoidv Ba dnuovpyncel Betikovg
GUOYETICHOVG TTPOKAAMVTOG €Tl KiviiTpa Yoo dokiur. Ot dvBpwmol cuyva
ayopdlovv pio owela pdpxa enedn vivbovv dveta pe to owelo. Emiong, n
pdpka mov eivar owela, givor mBavov a&lomiotn. Mia avayvopioyn papko
umopel cuyvd va emheyel Evavtt pog dyvoomc. O Babudg avayvopiong eival
woitep oNUAVTIKOS, oTo TAiclo oTo omoio 1 papKa Bo Tpémel TpdTa Vo
€10éA0el 0TO PVOAO TOV KOTOVOAOTOV ©¢ pio omd 115 pdpkeg mov Oa
a&lohoynBovv wpv amd pio ayopd. Mia dyvoot pdpka cuyva £xel eAdyIoTEG
eAmtidec emhoync' .

o  ExlopPavouevn mowdtnta (perceived quality): n mwiotn ot pdpka dnuovpyel
NV 1KOVOTOINo™ oTn YPNOT. ZE OPKETES MEPIMTMOEL, OV O KOTOVOAMTNG
motevel 0Tl M papka Ba Asrtovpynoet, givor mo mlavod va AETOvpyNoEL
amoteleopatikd yU avtov. H mowdtmra €vog mpoidviog avagépetar otnv
avTiANym Tov €YEL O KATAVAAMTNG Y10 TN YEVIKT] TOLOTNTO 1} TNV LILEPOYN EVOG
TPOIOVTOG 1| HOG LANPESiaG, divovTag TPocoy| Kol 6€ GAAES TOPAUETPOVC.
Etvon pio kpion Tov KOTOVOA®T OXETIKA LE TV TEAEIOTNTO KOl TNV VIEPOYN
TOV TPOIOVTOG, O omoiog umopel vo petafipdost v vmepoyr| ovTH o1
uapka 2. Mio vynAf avrihopBavopevn TowvTTa WIopei vo. odnynoetl oe
avénon ™G TWNG TS HOPKOS, ETITPEMOVTAG GTY Ol0IKNGT VO OATOPVYEL TOV
éviovo avtoyovioud tuov. Emiong, n evvoikn avtiloppavopevn moidtnto
OLELKOAVVEL TNV EMEKTACT TNG GEPAS piag paprag, Kabds 1 avtiloppovopevn
moldTNTo piog papkog petofifaletor kot 6to cuYYEVIKA TPOIdVIa.

o Al Ke@GAolo TNG HAPKOG, OTMG Ol ELPECITEXVIES KOl TO KOTOTEDEVTA
onuata (other assets like patents and trademarks): To Aoydtumo kol HOVO oG
pbprog umopel vo emmpedost EexdBapa TNV TPOTIUNGCT  OMUOVPYDOVTOG

EVTVTTMOGELS OKOLLOL KOL Y10l TNV TOLOTNTA.

" Aaker D. A. (1991) ‘Managing Brand Equity: Capitalizing on the Value of a Brand Name’, The Free
Press, New York
'2 Aaker D. A. (1996) Building Strong Brands, 1% edition, Bath: Free Press Business
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To Oevtepo povtého ovoudletor Brand Asset Valuator (BAV) «ou
avartoydnke and ™ JSwenuotikn etapic Young & Rubicam (Y & R). To
wpooavapepOEy  poviého yapoaktnpiletor amd TIC TEGOEPIS AEEEIC- KAEWDL TOL
oLVIGTOOV TOV OpO 1TNG TEPWLOWKNG o&log oG HAPKOS:  Slopopomoinom
(differentiation), oxetikdotnta (relevance), viéAnym (esteem) kot yvoor (knowledge).
O cvoyeTIoUOG TOV TOPATAVE TECTAPMOV GLVIGTOSAOV Bondd ta dievBuvtikd oTeléyn
pog etoupiog va kotavonoovv 1o mepBdAlov oto omoio Ppioketar aAAd kol vo

mpoPAréyouv to mpooceyés péALov (Kotler and Keller, 2006).

2.6 H swcova moc ndpxac (Brand Image)

Metd and ) cvvroun avdivon tov 6pwv Branding kot Brand equity, kpivetot
OKOTIHO VO EEETAGOVIE TNV O GNUOVTIKY {00¢ dtdsTtacn Tov branding dnAaon tnv
EIKOVA L0G LAPKOG. XE aVTO TO YPio Bo EMLYEPNOOVUE TPDOTA VO, VOADGOVLE TOVG
AGYOLG Yo TOvG 0moiovg M EIKOVAL oG LAPKOG ivat TOGO oNUOVTIKY Yo pio etapio
Kol omn ovvéxewn Bo  eEetdoovpe TL akpifdc eivor M ewoOva oG UApKoC.
KoataAnyovtag, 8o mpoomadnoovpe va eEnynoovpe ) dopopd PETOED NG EKOVAG
pog papxag (brand image) kot tng tovtdémtd ¢ (brand identity). Xtov emiioyo
avtod Tov KePoaAaiov mapotifeton pio avdivon tov oG ov groupieg yTilovv TV
gKOvVa TG paprag tovg o€ Pabog ypdvov ekpetarievopeveg to Bempnrtikd vroPadpo

OAAG KO TIG EQOPUOGUEVES TTPAKTIKES.

2.6.1 H onuooia the eikdvac woc LapKoc

To ytiowo ko1 m Omnpnon oG woyvpns Hapkag sivor Bépo (oTIKNG
onuaciog yo v avartuén Tov GTPATYIKOD GYEOUGHOD Yo OAOVS TOVG TOUELG Hog
etapiog. Xvvnbwg emevovOVTAL AGTPOVOUIKE TOGH TPOKEWEVOD VoL dOnpovpyn el ko
va efeMydel pio pdpko o woyupd ewovidio. Ot Martinez kar de Chernatony
GUVEIGEPEPOV LE TO VO SWOTLTMOGOVY TG ‘N KOV Elval amdppolo. TNG ETUPIKNG
KAnpovopdg mov mbel TOLVG KATAVOAMTES VAL voyVOPIGOLV Kol VL KOTOVOT|GOVY TTOoloL
elval To YopaKTNPIOTIKA TOV SL0POPOTOLOVV i pHdpKo amd Tov aviayovicud’. Katd
OGULVETELN 1) EIKOVO, LG HAPKOG Elval {0MG M TO GNUOVTIKY GLVIGTOOCN Tov branding

pog kot mpooBéter a&lo Ko otnv 10 T papKo oAAG Ko otnv etoipia. [a

'3 Martinez E. and Chernatony L. (2004), ‘The effect of brand extension strategies upon brand image’,
Journal of Consumer Marketing, p. 39-50
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mapadetypa, 1 phpka SONY €yxetl kabiepwbel otnv EAANVIKT 0yopd YP1CLOTOUDVTOG
TeXVIKES oL Pacilovion 6tov TayKOGHo yopoktipa te. o v axpifela, n SONY
npoomabdel pe Kabe TpoémO va. dropoporombel amd tov avtaywviopd mapovctalovtog
QTOKAELGTIKES TEYVOAOYIES TTOV GE TOYKOGULO EMIMEDO TNV KAOIGTOOV NYETIKN SvvauN
GTOV KAGOO TV TPOiOVI®V TEXVOAOYIG.

H ewova piag paprog dev tpospépel povo a&lokd 6To KEQGAANO HOG ETOPiog
HE TO VO OPOPOTOLEL TOL TTPOIOVTIO £VAVIL OVTMOV TOL AVIOY®VICUOD OAAG Kot

, , . , , 14
ONUOVPYDOVTOS OETIKEC EVIVIIMOELS GTO HVOAO TOV KOTAVOADTOV

O Betucog
avtiktumog ovéaver v ovayvopioipdmra ™ papkog (brand awareness) €vog
TPOIOVTOG Kl MG AUECO amOTEAESHA 1) €Toupio eETVYAivEL aENOT TG KEPOOPOpPTag
™. Emmpdcbeta, m ewdva pog pdpkog oyetiletor dpeco pe T OTPOTNYIKN
tonofétong (positioning) g etopiag. [a v akpifela, oyvpomotel ™ Béon g
etopiag oto mepiPdAlov g ayopds (Ko KOT' EMEKTOCT OTO HLOAO TOV
KOTOVOA®TOV) LE TO VO, EUTEPIKAEIEL TA YOPOKTINPICTIKA TS AVTIANYNG OV €XEL TO
OYOPOOTIKO KOO OMEVOVTL GTN GUYKEKPULEVN udeals . T mapdoderypa n Volvo, pia
amo TS HEYAALTEPEG avToKIvVIITOPlopunyavieg €xet xtioel pebBodikd tnv eidva TG yop®
amo v évvoln g ‘acedielog’. Avtiototya, 1 SONY avantdcoel pe tov 1010 Tpodmo
16

mv ewoéva ™G YOp® omd TO  Katoyvpopévo unvopo:  ‘like.no.other™’

OMUOVPYDOVTOG ETCL EVIVTAGELS LOVAIIKOTNTOS .

2.6.2 O oploUOC TNC EIKOVOC MLOC LWAPKOC

Metd v mopdBec OpIGUEVOV OITIOAOYIDV OVAQPOPIKE [LE TN OMUacio TG
€IKOVOG (oG papkag, stvor amapaitnto vo mpoPfodie oTnV arocaevion Tov Opov.
) r ’ ’ J ) 17
Yrapyovv moAAEG EVVOI0AOYIKES TPOCEYYIOELS Yoo TNV €1kOVa oG pdpkag, o Kotler
YOPOKTNPIOTIKE ava@épel OTL TPOKELTOL Yoo ‘TO GUVOALO T®V TEMONGEWV TOV
’ ’ 7 r ) r 18 r . r
npocdlopilovv pia cvykekppévn papka’. Katd tov Herzog ~ o dpog brand image €xet
o gupeio Evvolo ¢ ‘10 AOPOIGHA TOV EVIVTTMOCEDV TOV Ol KOTAVIAMTEG dEYOVTUL

amd JPOPES TNYES, UE OMOTEAEGUO VO OLOUOPPAOVETOL Hiot dEdOUEVT PLGLOYVOLLiL

' Ditcher E. (1985), ‘What’s an image’, Journal of Consumer Marketing, p. 75-81

"> Nandan S. (2005), ‘An exploration of the brand identity — brand image linkage: A communications
perspective’, Brand management, p.264-278.

' “Onwg kavévag GArog’

7 Kotler P. (1988), Marketing Management: Analysis, Planning and Control, Englewood Cliffs,
Prentice Hall.

'8 Herzog H. (1963), ‘Behavioural science concepts for analyzing the consumer’, Marketing and the
Behavioural Science, Bliss, P. (ed.) Allyn and Bacon, Boston, MA, p. 76-86
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r ’ s 19 7 .
vy T papra’. AAAot pedetntég Omwg o Aaker  mpocdiopilovv to brand image wg ‘to
GUVOAO TMV GULGYETICUMV TOL KOTYOPLOTOOVVTAL LE EMOIKOOOUNTIKO TPOTO’.
[Tapdia avtd, OAeC 01 Tpooeyyioelg £xovv pia Kown Baon 1 omoio OTMS S0 TOTWGE O

20 . . p . , ,
Nandan® gotidlel o ‘oKomd TOL dopeitarl amd TV AVTIANYN TOL KATAVOA®T .

2.6.3 H dwopopd uetaéd e etkOvoc Kot TS TaVTOTNTOC LULOC LOPKOC

H ewova pag pdpxoc (Brand Image) ko 1 tovtomnta puog pdpkag (Brand
Identity) elvar 600 drpopetikéc évvotec. Xe avtd 10 Yopio Ba mpoomabdncovue vo
Tpocdlopicovpe apyikd v évvowo tov brand identity *' ko otn cuvvéyewa vo
napafEcovpe TG PacIKEG O10POPES TNG OO TNV EIKOVO, L0 LAPKOGS. .

Ot Aaker kot Joachismthaler®” opiCouv to brand identity wc ‘to 6hHvoro GAoV
EKEIVOV TOV GLUGYETIGUAOV TOL O GTPATNYIKOS GYESWIGUOG TNG OMTIKNG TOVTOTNTOG
emo@OoApd va dnpiovpynocet i va dttnpnoet’. Hapdiinia, oe avt v TpocEyyion
eumeptEyeTol kot 1 dmoyn 6t 1o brand identity opiler ™ 0éom mov kdBe etanpia
mooyilel va amoKTNoEL OTMC EMIONG KOl TO YOPOKTNPO TOV EMLOIDKEL VoL SKnéun8123 .
EmumAéov, n TautdOTNTO P0G HLAPKOS OMOTEAEL TN GLUVICTMOGA €KEVN TOL Branding24
OV OTOKOAVTTEL TNV 10€0 TOL €YEL O KATOVOAMTAG GTO HVOAO TOV Yo TH OEOOUEVN
emavopia®. Katd ovvéneia, 1 tontdtnra anydlet amd Ty ido ) pdpka Kot omd Ty
npoonmdfeln kAbe eTapiog MOTE Vo ONUIOVPYNOEL v TPOTOV OLOPOPETIKO Omd TO
AVTOYOVICTIKA OVOOEIKVOOVTOG KATOL0 LOVASTKE YOpOKTN ptcsan26.

Youpwva pe tovg Harris xoar de Chernatony 27 N TOLTOTNTO HI0G HOPKOG
amoptiletar and £&1 Packd otoyeio: o) To Opapo pog eTopiog, mov givol To o
0VLGLMOEC HEPOG, B) TNV KOVATOVPA TNG UAPKOS, TOL avTiKATOTTpileTal amd T0 GHVOLO
Tov aSlov mov 1 eToupion TpeoPevel, y) ™ Béon g etopiag oty ayopd, ) TO

YOPOKTAPAL TNG UHApKAG, €) TN OxEon UETOEL TOV  EVOLLPEPOUEVOV UEADV

19 Aaker D. A. (1991), ‘Managing Brand Equity: Capitalizing on the Value of a Brand Name’, The Free
Press, New York

2% Nandan S. (2005), ‘An exploration of the brand identity — brand image linkage: A communications
perspective’, Brand management, p. 267.

1 0 6poc Brand Identity oto ehAnviké ¢ « TontdThTo, piog LépKac.

2 Aaker D. A. and Joachimsthaler E. (2000), Brand Leadership, New York: Free Press

» De Chernatony L. (1999), ‘Brand management through narrowing the gap between brand identity
and brand reputation’, Journal of Marketing Management, p.157-180

** 0 6pog Branding oto eAAMVIKGE ¢ «ZAUAVGT.

» Kapferer J. N. (1997), Strategic Brand Management. Creating and Sustaining Brand Equity Long
Term, 2™ edition, London: Kogan Page.

% Nandan S. (2005), ‘An exploration of the brand identity — brand image linkage: A communications
perspective’, Brand management.

*" Harris F. and de Chernatony L. (2001), ‘Corporate branding and corporate brand performance’,
European Journal of Marketing, p. 441-456.
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(stakeholders) kot Téhog amd oT) TNV TOPOVGiD OTMG CVTH EMOEKVOETOL AT TNV 1010
™ Prhocoeia TG eToupiog.

To cvumépacua OA®V TOV TOPATAVE VOl OTL 1) TOVTOTNTO LG LAPKOS vt
€xel TEPLOCOTEPN EVEPYNTIKN onUacia Kol TPOoSPAENEL € HEALOVTIKE amoTeAEcpOTA
evd to brand image eivar mabntikn évvola mov ytileTon oTadOKAE Amd 0CEG EVEPYELES
éyovv KoTd KOpo Aoyo emtevydei oto mapeAdov®. Topeomva pe tov Aaker” ‘n
TOLTOTNTO (oG HapKag o TPEMEL Vo TPOKLATEL KATOTLY OTPOTNYIKNG OmOPOCNC,
KkaBpentilovtag TN GLVOAIKN EMYEPNCLOKN OTPATNYIKN Mo eToupiag mov Oa
00MYNoEL GE aePOpo avanTvén’ dedopévou OtL 1 etarpior emevovEel 6TO YTIGYO TNG
EIKOVOG TNG HAPKOG TNG. ALECT amOPPOLe. OA®MV TOV TOPATAVE® £ivol TOo OTL 1] EIKOVAG
LG LAPKOG AVTUTPOSMOTEVEL TNV AVTIANYN TOL £XEL O KATAVOAMTNG Y10l TN LAPKA EVO
N TavTdTTA paG papkas mpocsdiopiletor and to mmg N O N eToupion EMIUDKEL VoL
yiveTon avtiAnmty n papKo g omd 10 kow6’. O TAPOKATO Tivokag Teptlappdvet
pio. cvuvortikn PNy TOV PACIKOV SAPOPOV UETOED TNG TALTOTNTOG KO TNG

EIKOVOG LG LAPKOC.

ITivaxog 2: Ot d1opopéc Letald TN EIKOVOAC KO THE TOVTOTNTOC WO LOPKOC

Tavtdmra papkog (Brand identity) Ewovag paprag (Brand image)

[Tounodc/ eotioon oy etapia Aéxtng/ eotiocm 6To KOO 6TOY0G

Anuovpyeiton  amd  evépyeleg  Tov | Anuovpyeiton amd TV avtiknymn tov

TapeLOOVTOg KOTOVOAOTOV

Kwowonoeitor and tov moumod ATOK®OWKOTOLEITAL 0O TOV OEKTN

H tavtoémto eknépmeton (sent) H ewova  AapPaveton  (received/
perceived)

IInyn: Nandan '
ZVVOTTIKA, M TOVTOTNTO HOG HApKOS EKQPALEL TOVS TPOTOVS LE TOVG OTTOIOVG
N etopio emkovavel Pe TO KOWO g €ite dupeca eite EUUEc, TPOKEWEVOL VO
TOPOVCIACEL KOl VO TPOCOlOpiceL €lTe TOV €00TO NG €ite 10 TPOIOV TNG. XNV
avtimepa 6xOn, n ewova pog papKog eKPpaletl v avtilapuPavopevn eiova Tov el
10 KOO Yo TV emyeipnon Kot ta Tpoidvta s (to TOg avtilapupdvoviot dSniadn ot

neAdteg eite Vv etaupia ite T0 TPOIHV).

2 Aaker D. A. (1996), ‘Building Strong Brands, 1% edition, Bath: Free Press Business.

2 Aaker D. A. (1996), ‘Building Strong Brands, 1* edition, Bath: Free Press Business, p.70

30 Aaker D. A. (1996), ‘Building Strong Brands, 1% edition, Bath: Free Press Business

3! Nandan S. (2005), ‘An exploration of the brand identity — brand image linkage: A communications
perspective’, Brand Management, 12 (4), p.264-278
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2.6.4 Il o1 gtoupiec ytilovv TNV €1KOVO. TNE LAPKOC TOVE

Onwg £xel mpoavapepbel, 0 6TOY0G ALTNG TNG HEAETNG elvat va e€eTdoel TMOG 01
etoupieg ytilovv Vv €KOVOL NG HAPKOG TOLS. Xe avtd To Ywpio TG Bewpioc Oa
TPOCTOONGOVE VO ECTIUCOVUE GTOVG TPELS PaCIKOVS TPOMOVG TOVS OMOiovg
YPNCLOTOLOVV 01 OPYOVIGHOL Y10l VL avOaTTOEOVY TV EIKOVA TNG LAPKOG TOVC.

H dSwpnuotikn emkotvovia givar n mpd@t) pnéB0dog amd Tig Tpelg. LOppova
e tov Meenaghan*? vidpyovv 00 OempnrTikéc oYOAEC TOVL £XOLV OVOADGEL TOV
avtiktomo g Ognuong oto ytiocwo tov brand image. Ilapoio avtd, mpwv
efetdoovpe TG VO OVTEG JLPOPETIKEG TPOCEYYIoES KpiveTon omapaitnto vo
nopofécovpe Kamola koiplo onpein oouemvo pe to omoio pio pdpka Bewpeiton
TeTUYNUEVT. ZOppova pe toug Broadbent won Cooper33 ‘Yo va gloot emtuynuUEVoC,
mpénel to. cLUPOAO Kol Ol €KOVEC VO €IVl GULVEIPUIKE, Vo €YOLV OONYNUOTIKY
WOTNTO Kot TawTdYpove Vo a&lomotodv Tig avaykes, Tig asleg oAAd kot to lifestyle
TOV KATOVOAOTAOV UE TETOO0 TPOTO MOTE GLUTEPUGLOTIKE 1 ETKOIVOVIO VO OTOKTA
pdcobetn aila kol va dapoponotel To brand and Ta vwoOrowma’. Yrhpyovv kdmoln
Bacwd otoryeia ota omoia emikevipmvovial ot Managers 6tV mpoomdfeld Tovg va
yticovv pio emttuynuUEVN papKa #* . Avtd to Baocwd otoyeia mapovoidloviot

GYNMUOTIKA GTO TOPOKATD GYEILAYPOLLLLLOL:

2yedwdypoupa 1: Toa Boocwd otorysia tov Branding

Brand name

Brand

7 .

Product Symbolism

\ Consumer neads. /

values and
lifestyles

3 Meehaghan T. (1995), ‘The role of advertising in brand image development’, Journal of Product and
brand management, p.23-34

33 Broadbent K. and Cooper P. (1987),Research is good for you’, Marketing Intelligence and Planning,
p-3-9

** Meehaghan T. (1995), ‘The role of advertising in brand image development’, Journal of Product and
brand management
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IIny%: Broadbent kat Cooper (1987)™
Onwg yopakTpoTikd avagépovy ot Achenbaum®® kot Lindsay®’ Stagnjuon
etvan o peilov mapdyovrog mov emnpedlel v meprovotokn alia pog papkag (Brand
Equity). Qotdc0, civor yprioyo va toviotel 1o yeyovog OTL Ol KOTOVOAMTEG OEV
Aappavovy o pmvopata o¢ modntikoi déktes. O Joyce ** woyvpiomre 611 ‘ot
dvBpwmotl dwAilovv kdbe gldovg emikowmvio, KOt €TEKTAOT KOl TN OOPNLUGTIKY,
armokopiovv  OMAadn  emAekTikd  unvopoato Ko oynuotiCouv  avtiAnyelg’.
Emnpoceta, o Mc Donald®® avagépet yo ) onpooio g Sophpong ‘akdpo Kt av
ot gtaipieg oev SN OVTOLGaY, To TPOTOVTO Bol OMOKTOVGOV Kol TAAL piot Lopen
‘branding’ oAAG iomG vo unv NTav N emBount]’. ATO T0 TOPATAVE® GUUTEPOIVOLLE
o0TL 1 dapnon moilel KaBoploTikd pOAO GTN SOUNUEVN EMKOWVMOVIOL Y10 TO YTIGULO
LG LOPKOGS.
2V apyn g TOPOVGAS EVOTNTOS, £Yve AOYOG Yoo 000 BempnTikég oYOAES
oL  €0TIALOLV OGTNV  OVAALOT TNG KOTOVOAMTIKAG OCLUTEPLPOPAS, OTMG OVTN
emmpedletarl amd Tov avtiktumo g dtenons. H tpdt ex tov 000 mpoceyyicemy,
e€etdlel ToVg KATOVOA®MTEG G Ovio mov Taipvouv 0pBOAOYIKES OMOEAGELS TPV
mpoPovv oe omolovdnmote €idovg ayopd. Evdewtikd, €va kAaooikd HOVTEAD OV
evTdooeTal oe avth T BewpnTiKh Tpootyyon sivar to poviého AIDA™ *! addd kot
10 povtého ‘Hierarchy of Effects’ mov avamtoydnke omd tovg Lavidge kon Steiner™.
Amo ™V GAAN TAELPA, 1 0e0TEPT BE@PNTIKY GYOAT AVTILETMOTILEL TOVG KOTAVAAMTEG
®¢ 6via mov mpofaivovv o ayopéc TMAPOKIVOLUEVOL amd TO cuvaicOnua kot T

Saionon mov avamrdccovy . Tvpmepacpaticd, 1 mapodoyn 6t 0 POROC TG

% Broadbent K. and Cooper P. (1987), ‘Research is good for you’, Markting Intelligence and Planning,
5(1),p.3-9

36 Achenbaum A. (1989). ‘How to breathe new life into brands’, Advertising Age, p.24-70

37 Lindsay M. (1990), “Establish brand equity through advertising’, Marketing News, p.16

3 Joyce T. (1991), “Models of the advertising process’, How Advertising Works and How Promotions
Work, ESOMAR conference proceedings, ESOMAR, Amsterdam, April 22-24, p.267-281

3% McDonald C. (1992), ‘How Advertising Works — A review of Current Thinking, NTC Publications
in association with the Advertising Association, Henley on Thames.

%0 Strong E.K. (1925), The Psychology of Selling, New York: McGraw- Hill

1 To povrého AIDA eivan okpovipo tov Aééeov Attention — Interest — Desire — Action kot on0d
GTOV GYEJAGHO TOV SLUPNUICTIKOV UNVOULATOV Kol TV AA®V Bondntikdv vikdv Marketing. To
povtédo avtd avaivet o BéOog ta ototyeia ta omoia Ba emdidéel To Marketing vo GUYKEVTIPOGEL Yo
va Tpafnéet v Tpocoyn TV THUVAOV TEAATOV, VO TOLS KAVEL VoL evdtapepBoly yia To Tpoidv, va To
ovalnToovY Kol TEAMKE VoL TO OTOKTHGOVV.

2 Lavidge R. and Steiner G. (1961), ‘A model of predictive measurements of advertising effectiveness’,
Journal of Marketing, p.59-62.

# Meehaghan T. (1995), ‘The role of advertising in brand image development’, Journal of Product and
brand management
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St ons cvUPaALel KaBOPIOTIKG GTO YTIGIUO HOG LAPKOS, GUVOEETAL TEPICCOTEPO
pe tn dgvtepn BewpnTIKY TPOGEYYION.

Ot Johar kon Sirgy ™ Sagoponoodvron and Tic mpoavagepbeioes Pempiec,
vrootpilovtag 6t 1 S on otnpiletar o€ ‘COUPOAIKES’ OAAG KOl ‘OEEAMGTIKEG
enukinoels’. H mpdm (cupPoikn) cupPdArel 6to va oynuaTiotel n ‘tpocomkdTnTo’
TOV TTPOidVTOog, Vo Onovpyndel n embBount ekdéva TPOg 10 KOwd v M devTEPN
TPOPAAAEL TOL TAEOVEKTILOTOL TOV TIGTEVEL O KOTOVOAWMTNG OTL amokopilel amd ™
YPNOM TOV npo'i(')vrog45. ZOUTEPACUATIKG, Ol LAPKEG UTOPOVV VO EKUETAAAEVTOVV TOV
EKAGTOTE TOUTTO JLAPNUIOTG TPOKEWEVOD VO, ETNPEAGOVV T YVAOLUT TOV KOTAVIADTAOV,
YPNOLOTOIDVTOS €ite TNV €MIKANGON 0T AOYIKN €ite TNV €MiKANo™M 010 GLVAicONUA.
Mo mapdderypo, 1 SONY emukaroOpevn T AOYIKY TOV dEKTY, 6€ KaBe doapnuion g
YPNOOTOLEL ETKOWVOVIOKE TEYVAGLOTO TOL OC GTOYO £YOLV VO, EXNPEACOLV TNV
teMKT emAoy™ Tov katavarloth (Like.no.other™).

O 0ebtePOg mO ONUAVTIKOS GLUVTEAESTNG oL Ponbd Tic etoupieg va yticovv
v €KOva TG HapKoG Tovg, eival 1 yopnyia. XOpemva pe tov Gwinner*, VTAPYOLV
Vo Paocikoi Adyotl yio TOvg omoiovg ot gtaipieg emevovovV Gt YopMyio — apyKd
eKTOEELOLY GTOL VYT TNV OVOYVOPICILOTNTA H0G LAPKOG Kot G OEVTEPO EMIMEDO
Kafiepdvouy N £€0TM EVOLVOUDVOLV TN pdpKa pag Kot 1 yopnyio amotelel svkapio
Yoo TNV TPOPAALOUEVT LAPKO VO, GUVOEGEL TO OVOUA TG HE Eva Kopupaio YEYovAG.
2 ovvéyela Ba eGTIACOVE OTN OEVTEPT TTEPITTOON.

Onwg éyet NOM avoaeepbel, N ewodvo pog papkag £xel QUECN oYEoN UE TOVG
GUGYETIOHOUC TOVL  SMUIOVPYOuVTOL 610 puokd tov katavoioti. O Keller ¥
oyvpileTon 6T 0VTO1 01 GLOYETIGHOL LITOPOVV GTAOIKA Vo eEEAYOOVV GE GUVELPHOVG
eW0wd otav M pdpxo wpoomabel va cvvoebel —uécm yopnyiag pe KAmolo O1donpo
npocwno M ifowg pe kdmowa abAntikn JSopydvoon. Katd cvvémewn, ov popkeg
TPooTadovV va avantOEOVY GYECELS e oo TPOS®TO 1] Vo, cuvogBovV te peydio
aBANTiKd 1 Kol KOAMTEXVIKA OPDUEVA, £XOVTOS MG OTATEPO GKOTO TNV EVOLVALMOON

™G HAPKOG TOLG AAAG KO TV OENOT TOV TOANGEDY TOVG.

* Johar J.S and Sirgy M. J. (1991), ‘Value-expressive versus utilitarian advertising appeals: when and
why to use which appeal’, Journal of Advertising, p.23-33

* Meehaghan T. (1995), ‘The role of advertising in brand image development’, Journal of Product and
brand management

* Gwinner K.P. (1997), ‘A Model of Image and Image Transfer in Event Sponsorship’ International
Marketing Review, p.145-158

" Keller K. L. (1993), ‘Conceptualizing, Measuring and Managing Customer-Based Brand Equity’,
Journal of Marketing, p.1-22
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Méow g xopnykng dpactnpldtrag ot etaipieg Tpoomabovv va tpombncovy
T1G a&ieg aAld katl T erhocopio toug. [To cuykekpuéva, cdpemva pe Toug Gwinner
kon Eaton®® o1 katavalmtéc cuvdéouy avomdeevkta kGe SpOUEVO LE Eva avTioToryo
pvopa. Avtd to pnvopatoe ydlovv omd Tov TUTO TOL OPMOUEVOL 1) amd Ta
YOPOKTNPIOTIKA TOV (7. 0V TPOKELTAL Y10 KATOLo S10pyAvmon HeydAov Beinvekovg,
oV TPOYLOTOTOIEITOL GE KATOL0 TOALGUYVOGTO YDPO, oV AAUPdvouv HEPOS dtdon o
TPOCOTO K.G.) OALL KOl OO HEROVOUEVOVG TTapdyovtes mov kabopilovtal amd v
TAELPE TOL KOTOVOAMTN (.. OCULUUETOYN] M TPOCHOMIKY eumelpio. amd KAmowo
avtioToyn dlopydvmon Tov TapeAbovTog).

KoataAnyovtag, petd amd v mopdfeon emiyelpnUaToV CYETIKO LE TO TMOG M
SN UIOT OAAG Kol 1) YopNYiot LWITOpOovV VoL EVIGYDCOLV TNV EIKOVA oG Lapkag, eivat
OKOTIHO va TOVIGOLLLE TN onuocio evOg akdun Tapdyovia Tov exnpedlel v wova
LG papKaG, outov NG Mnyspoviag. ZnUaviikd poOAo GTNV TPOCTADELD TOV ETALPLDV
va amoAeiyouv to ydoupa petald brand image kot brand identity, mailovv ot idtot ot
apyaC()usvm‘w. e auTd 10 TAIG10, ) ETALPIO OPEIAEL VO EUTVEEL TNV EUTIGTOCVVY| TMOG
epyalopevol Kot O10KNTIKA oTeAéyn B cvvexicovv adIAEmTO. VO ‘KPOTOVV TIG
vrooyéoels’ g etopiag. Opoimg, Ta nyeTikd oTedéyn Hog etopiog evBvvovtor yio
TN HETOVCImOoN TNg TavToTTag Mo papkag o ewova (brand image) 6mmg ovty
oynpotiCetonr oto poodd TV katavoiotav. H  mpoavagepbeica  dradwkacio
GLVIOTOTOL GTN LETUTPOTY] SNUOVPYIKDOV OEDV GE TPWTOTOPO TPOIOVTO 1] VIINPETIES.
Yoppovo pe tovg Vallaster kon de Chernatony *° ‘or emrvynuévor myéteg
GLYKEVIPAOVOLV OO TO YOPOKTNPLOTIKA UIOG ETOLPIKNG TOVTOTNTOG KO TO SOUOVV LE

Té1010 TPOTO MGTE VO avamtHEovv Eva ioyvpd brand image.’

2.7 H oyéon pudpxoc — mpoidovtoc

Elvar moAd ompovtikd vo Eexopicovpe ™ papka (brand) oamd 10 mpoidv
(product). Ta mpoidvta kataokevdalovtolr oty  €tolpeio, €VO Ol HAPKES
Snuovpyovvrar oto poard. O Kotler’! emonpaivet 4t mpoidv eivon o,1idMmote pmopei

va mpoceepbel oe pla ayopd Yoo amdknom, ypNon Kot Kotovaioon kot Oa

* Gwinner K. P. & Eaton J. (1999), ‘Building Brand Image Through Event Sponsorship: The Role of
Image Transfer’, Journal of Advertising, p. 47-57

¥ Vallaster C. and de Chernatony L. (2006), ‘Internal brand building and structuration: the role of
Leadership’, European Journal of Marketing, p.761-784

> Vallaster C. and de Chernatony L. (2006), ‘Internal brand building and structuration: the role of
Leadership’, European Journal of Marketing, p.775

>! Kotler, P. (2003), Marketing Insights from A to Z. Hoboken, NJ: John Wiley & Sons.
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Kovomomoel pio avdykn N pwio embopio. Emopéveog, éva mpoidv eivar €va @uoikod
ayafo (avtokivnto, kopékio, LTOAOYIGTNG) 1M pio vanpecia (aepomopikn etaipeia,
tpanela), N éva mpdcsono (moAttkog: Bill Clinton, abintic: Michael Jordan) 1 évag

opyaviopdg (EUmopog opyavicpdg - Propnyavia) 1 évog tomog (TOAN, yOpaL).

O Kotler™ kabopilet 5 eninedo vOg TPOIGVTOC:

1. To Baocwkd 6¢perog (Core Benefit): eivar avtd mov ayopdlet o meddtnc.

2. To Paocikd mpoidv (Basic Product): elvar o yopaktnpioTikd Kot T0 GUGTUTIKA
TOV TTPOTOVTOC.

3. To avapevopevo mpoidév (Expected Product): eivor ta yapoakmmpiotikd mov
Bempovvtar dedopéva.

4. To owevpopévo mpoidv (Augmented Product): eivor to yopoaknpiotikd mov
EEMEPVOLV TIG TPOGOOKIEG TOL KATOVAAMTH — OTIONTOTE TAPEXETAL EMTAEOV.

5. To dvvntikd mpoidv (Potential Product): eivar to yapoktnpiotikd mov o

umopovcav va dobovv emmAéov Ko Oa evBovsialav Tov ayopaoty.

O Kotler™ vrootpilet 6Tt 0 AvIayOVISHOS HETUED TOV TPOIOVIOV PpiokeTal
610 eninedo téocepa (4), 610 O1EVPLUEVO TTPOTOV, O10TL TOALEG ETALPIES TPOCPEPOLY
TO OVOUEVOUEVO TPoidV. Mepikéc HbpKeS dNUOVPYOLV OVTOYWOVIGTIKO TAEOVEKTNLO
pe Vv mapovcioon Tov Tpoidoviov tovg. Mdapkeg dmwg ot Coca-Cola, Malboro,
Gillette, SONY, «.0., elvor mpwtomdpolr otnv Kotnyopie tovg kot €101,
dpopoTomONKaY TOAD GUVTOWO GTNV 0yopd.

Mo ™ onmuovpyia, Aowodv, plog metvynuévng pdpxoc, mpénet vo Anedodv
VIOYY OAEG Ol TOPAUETPOL — OTOLKElD, ONAAON, TO TPOIOV TPEMEL VoL €ival LVYNANG
TOLOTNTOG KOl VO AVTOTOKPIVETOL OTIS OVAYKES Kot 0TLS EMBVUIES TOV KATOVAADTOV,
T0 GVOUa TNG LAPKOG TPETEL VAL lval EAKVLOTIKO, 1] GLCKEVAGIN, 1| TPOMONGN, N T
Kol OA0L ToL oTotYElD TNG HapKaG TPEMEL Vo TPOGOETOVLY GTO TPOIOV YOPUKTINPIGTIKA

OT®C, KATOAANAOTNTO, EAEN Ko OlapopoToinom.

2.7.1 Ta 0@éAN TN LAPKOC

>2 Kotler, P. (2003), Marketing Insights from A to Z. Hoboken
%3 Kotler, P. (2003), Marketing Insights from A to Z. Hoboken
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Mia «kpiown epaotnon eivar, ywri n papko givor 1060 onuoavtikn; Tt
Aertovpyieg emtedel ko €xel Toon atla yo Tov Topén tov pdpkeTvyk; Ilowd tvon n
onuocio TG LAPKOS Y10 TOVS KOTOVOAMTEG KOl TOLdL Y10 TIC ETALPIES;

H Klein™, vrmoompiler 0Tt ot Katovolotés eivar Eppato TV TOAVEOVIKGOY
ETOPLOV KOl TOV HOPKOV Kol OTL 1) TOYKOGHOTOINoT ivol KAt Kako, 10iog yuo Tig
OTOYEG Yopes. Oewpel 6Tt ot véa, TaykOcuo  otkovopio, ot pdpkeg
AVTUTPOGMOTEVOLV £VOL TEPACGTIO HEPIdlo TG a&log TV ETUPEIDV KOl OTOTEAOVV TN
LEYOADTEPT TN TOV KEPODV TOVG. g €K TOVTOL VITOGTNPIlEL OTL O1 eTAPiES, OVTl Vo
TAPAYOVV TTPOTOVTO, EMIKEVIPOVOVTAL GTO LAPKETIVYK EKOVOV (images) Kot TpOmov
Cong (lifestyle) peta@époviag Ty TOPAYOYH TOVG GE VLRTOOVITTUKTEG YDPES.
Avomogevkto, houdév 1 Klein *° odnysitar oto ocvumépoopo OTL ol etaipieq
EKUETOAAEDOVTOL TOVG KATOVOAMTEG OOV KL av avtol Ppickovtal oAl Kot TOLG
epYalopEVOUG GE YDPES YOUNAOD £pYaTIKOD KOGTOVG. TNV avtinepa xOn, To oTeEAEN
TOV HAPKETIVYK LTOSTNPIoVV OTL 01 LAPKEG WPEAOVV TOV KATOVOAMTY], GUVEIGPEPOLV
oTn onuovpyia TAOVTOV TPOWOOVTAG TO HOVIEAO TNG MOLIKNG KATOVOA®ONG Kot
vrokivovv v Etapiky Kowwvikn EvBdvn dnpovpydviog oyéon eumotosivng
petalld papkog Kol Katovalmtr. AVt Kot T YVOUN TOLG EMLTUYYOVETOL LG KOl O
Opo¢ pdpka elval AUECH Kot AppNKTO GUVOEIEUEVOGS LLE TV EVVOL EUTTIGTOGVVN: GTNV
TO10TNTO TOL TTPOTOVTOC, OTIG MPUKTIKEG TIC ETONPING OYETIKA e TOVG EPYALOUEVOVG
NG, TOVG CUVEPYATES TNG, TO TEPPAALOV.

Adoppiopnmera, apkeTés Lapkes £xovv Katnyopnoetl ot £yovv ta ida Alyo-
TOAD YOPOKTNPIOTIKA Kol OTL TPOCEOEPOLY T 101t 0QEAN O0TOVG KoTovoAmtéc. H
mpoavapepfeica dmoyn mpecoPedel OTL LVRAPYOLY EAACCOVEG TOLOTIKEG OLOPOPEG
HETOED TOV HapK®V ONAOT OTL 0eV LIAPYEL OLGLACTIKY dtopoponoincn. And v
OKOTILA TOV KOTOVOAMTY, QVTO TIC TEPICCOTEPEG POPES dNULOVPYEL GUYYVON N AKOLLOL
epunvedEeTOL Kot g TAGvn vtd v €vvola 6Tl To TPOIdV N N VINPEGia Tov ayopdlet

OEV OVTATEEEPYETAL OTIG ATOLTNOELG 1) TIG TPOCIOKIES TOVL.

2.7.2 Ta 00éAn TNC LAPKOC Y10 TOLC KATOVOAMTEC

Me mowov tpdémo, OuU®G, Ol UAPKEG ®OPEAODV TOV KATOVOAMTY; XTOLG

KOTOVOA®TEG N pdpka eEacearilel onuaviikég Asttovpyies. H pdpra tovtomotel v

3 Klein N. (2000) No Logo: Taking Aim at the Brand Bullies. Hardcover by Knopf Canada - a
subsidiary of Random House of Canada Ltd
> Klein N. (2000) No Logo: Taking Aim at the Brand Bullies.
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YN TPOEAELONG TOL TPOIOVIOC KOl TOV KOTOOKELOOTN TOL, WHE OMOTEAECUO. O
KOTOVOAWMTNG VO OTOKTA EUTIGTOGVUVI GE QVTOV Kol GTO TPOTOV.

To mpoidv &xer, onAadY|, ovopatendvopo. I'vopiloviag o ayopactig TOV
KOTOOKEVOGTH TOV TPOiOVTOC VIMBEL O Giyovupog yio TV TOOTNTO TOV oyolfov oV
ayopdler wor Epet molog eivor vmevBuvog oe  mepimtwon mov Oev  peivel
IKOVOTOUEVOG OO TN HAPKa, Y10, oolovonmote Adyo. Emiong, yio va mpotiunoetl o
KOTOVOAWTAG pio pdpro onuoivel 6Tt 1 HépKo auTr TOV IKOVOTTOLED Kol KOADTTEL TIG
avaykeg Kot T1g emBupieg Tov. ‘Etot, o€ yavel xpovo Kot KOGTOG Yo TV £PELVA 0LYOPUC.
H oyéon peta&d pdprag kot katovolmt eivar pio oyéon vrdoyeong Kot yyonong. O
KOTOVOAWMTNG «TTPOGPEPELY TNV TIGTN KO TNV APOGIMOT TOV GTN HEpKe KoL 1) HApKo
mpémel va. avtomokplfel oTovg AOYOLS, YL TOVG OTOIOLG O KATOVOAMTNAG TNV
npotiunce. Oco ocvpPaivel avtd, o Kotavarwtg Ba ayopdler ™ pdpkoa ovtr. Ot
pdpkeg etvar OMUOKPOTIKEG OVIOTNTEG Kot OV EMPAAAOVTOL GTOVG KOTOVOAWTES.
ZNTo0vV TNV YNeO TOVG, Kol GUVETAGC, T ¥pNpotd tovc. O kabévac yneiletr divovrag
T XPHHOTE TOL OOV AVTOG BEAEL, O10TL £xEl OVANCT KO KPLTIKT OKEY.

O peydrog epuaitng 6cmv acyolovvtol pe To pbpketvyk (marketers) kot
GUVETAC, TOV ETOPLOV ovopaletal opotdtnta TV popkov (brand parity). Ot pdpkeg
glvol TAgov Alyo-moAv 101eg peta&d Tovg Ko, EMOUEVMG, pia etatpeio, otV anéAmida
TPOSTAOELL TNG VA SLLPOPOTOMGEL TIC UAPKES TNG OO TIC AVIUYMVICTIKES, TPOCIIOEL
ovyvé ovpupoiikn onuacio oe ovtéc. ‘Etol, M pdpko ypnolpomoteitor Kot mg
ocuuporkd Tpoidv, EMTPEMOVTOG OTOV  KOTOVOAMT VO ONUIOVPYNCEL TNV
mpoocwmKOTTA Tov (self-image), va avtonpoPAndei, vo exppdost T1g adieg Kot Tig
01utePOTNTEG TOL 0 10106 BéAeL. Emopévag, ol papkeg HEG® TV GLUBOMGUOV TOVG,
dgv kbvouv timota GAAO TP VO IKOVOTOOVV TNV €YYEVH OVAYKT TOL avOpdmTov vao

mpoPdAdel TNV TpocomkdTNTA TOL (self-image).

2.7.3 Ta 00éAn TNC LAPKOC Y10, TIC ETOULPIEC

[Tépa amd Tovg KOTAVAAMTEG, amd TIG Asttovpyieg piog HAPKOSG EMMPELOVVTOL
Kot ot etroupeiec. Mio pdpko mPOGEEPEL VOUIKN] TPOCTAGIO. Yoo TO HOVOOIKA
YOPOKTNPIOTIKA  €VOG TPOTOVTOG, HE OMOTEAEGHO VO KOTOYVPMOVOVTOL KOl Vo
AmOPEVYOVTOL Ol OVTLYPOPEG Kot ot amoppnoels. Emiong, Otav éva mpoidv €xet
OVOLLOTETMVLLO KOl O KOTOVOAMTNG €Yl tkovorombel amd avtd, Ba 10 TPOTUNCEL
‘Etot, av&avovtor ta k€pdm g etoupeiog Kot to mpoiov g eoPdirel otig Lwég TV

KATOVOA®OTAV, LE ATOTEAESUA 1) €TOPEID VO KEPIILEL TO OVTAYOVIOTIKO TAEOVEKTNLLA.
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Elvar moAd onpavtikd yio évov katookevaot vo yvopilel 61t 10 Tpoidv Tov TOVAAEL
KOl €lvol OTIC TPOTIUNOELS TOV KATAVOAMTAOV, O10TL YIVETOL O KUPLOPYOG OTNV OyOpd.
Otav éva mpoidv €xel kepdicel TNV €Hvolo TOL AYOPACTH), TOTE LOVOTOAEL TNV ayopd
Kot gfval apKeTA dSVGKOAN, O)l, OUMOGC, aKOTOPHW®TY, 1 EIGYDOPNOT VEWV TPOIOVI®OV GE
aLTY).

Ytov mapokdTe mivako cvvoyilovtal KAmolot poOAOl NG HAPKOS Yol TOVG

KOTOVOAWTEG Kot TIC ETONPEIEG:

ITivaxogc 3: Ta o@éAn TS LEPKOC Y10 TOLE KOTOVOAMTES KO TIC ETOLPELEC.

Kotavalmtéc Etoupiec

I'vooon yuo v mpoéhevon Tov mpoidvtog. | MEco avayvapiong yio TV amAomoinon
TOV YELPLGUOV.

Eumietoovvn 6tov KOToGKELAGTY] TOV ME£GO Yl T VOUIKT] TPOGTOGIO TMV

TPOIOVTOC. LOVOSIKAV YOUPOKTNPLOTIKOV .

Meimwon pickov. E&aipetikn motdtnta mov kavomolel Toug
0YOPOGTES.

Meiwon K06Tovg Yo TV €pgvva ayopds. | TInyn aviayovietikoh TAEOVEKTNLATOC.

Ymooyeon, eyyomon kot copPacn pe tov | [Inyn owkovoukadv amoiafav.
KOTOGKELOGTI) TOV TPOIOVTOC.

Sopufolko Tpoidv.

EEapetikn moldtra.

2.7.4 H gmrvuyio moc LOpKoC

H pépxa gtvon pio ohvheon dAwv TV otorygiowv evog Tpoidovtog, OTms PLGIKA,
oofnTikd, opPoAOYIoTIKG Kot cuvateBNpatikd yopaktpiotucd®. H emrtvyio piog
péprog eEaptdrTot amd TNV IKavOTNTA TG VoL KOADWEL TIC AVAYKES TOV KOTOVOADTOV,
TPOCPEPOVTOG AEITOVPYIKA YOPAKTNPIGTIKA, TO OTOl0t KAADTTOLV TIG PLGIKEG OVAYKEG
TOV KOTOVOA®TOV, Kol ovuPolkés a&iec, ot omoieg KOAVTTOUV TIG WUYOAOYIKEG

avdaykes. H avtiotoyio avt moapovctdletal 6To TapoKdTm oyedtdrypopLio:

*6 Hankinson, G. & Cowking, P. (1996), The Reality of Global Brands. McGraw-Hill: UK.
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Yyedidrypoupa 2: XyEcn LOPKOC-KOTAVUAMTN

Tpomog Lomng
(Life-Style)

Madpxkeg (Brands
Koatavolomg pres ( )
Ddvokég | Asurtovpyikd
Avaykeg A | Xapakmpiotikd
Yoyoroyikég | Zoppoiwn A&ia
Avaykeg g
[Ipovmoroyiouodg
(Budget)

IInyn: Hankinson & Cowking

O Kotler”’ ivel éupaon 6TV EUMGTOCHV OV TPEMEL VO DIGPYEL OTIC
OY£0ELS TV KATAVOAWTAOV LE TG eTalpeies. ' To Adyo avtd, meptypdpet T LapKa mg
™V VOGYESN TOL divel 1 ETAPEIR GTOVS KATOVOAMTES, OTL 1| papKa Bo TpocPépet
GTOV 0lYOPOOTH CUYKEKPIUEVES 0&leg, OQEAT Ko VIINPETIES.

Emmpdobeta, péow tov branding ytileton n ewdvo £vog mpoidvtog, n omoia
emnpedlet Betcd v avtikapfovopevn a&io Tov TPoidvtog Kot av&avel v agio g
péprog yro Toug kotavadmtés. 'Etot, vmdpyel peydAn mbavotnta, Evag KotavolmTng
v 0dnynOei ot agoscinon™.

Emopévog, n napka etvor n povadikn mpootifépevn atia evog mpoidovtog, n
omoia EKTIHATOL Ao TOV KATOVOAMTY Kot TNV etotpeio. H papra etvor metoympévn
OTOV 00MNYEL OTNV TPOGNAWMGT TOV KATOVOANDTAOV Kol TNV 0OENOT TOV KEPODV [ia
eToupeiag, HECM TNG KOVOTOINOoTMG TOV AVAYKOV — PUOIKAOV Kol GLVOLSONUATIKOV —

TOV KOTOVOADTOV .

>7 Kotler, P. (2003), Marketing Insights from A to Z. Hoboken, NJ: John Wiley & Sons.

¥ De Chernatory, L & McDonald, M. (1998), Creating Powerful Brands in Consumer. Service and
Industrial Markets, 2™ ed., Butterworth Heinemann: Oxford, UK.

> Hankinson, G. & Cowking, P. (1996), The Reality of Global Brands
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3. Mebodoroyio

3.1 Ewoayoyn

AVTO 10 HEPOC NG UEAETNG TEPAAUPAVEL OAN TN OYETIKN TANPOPOPNON
avaQopIKA UE TG HeBOO0VE oL ypnooTomOnKay Yoo vo aravtnBovv ol EpOTACELS
™mg épevvag. Oho 10 kepdrono ywpiletanr o entd Poaocwkd pépn. To mpdto pEPOC
eneEnyel 10 0TOXO TOL €peLVNTH ONWG €miong kot Tov TOMO TG peBodoroyiag mov
akolovOnke Yy’ avt) ™ perémn. To enduevo pépog mepthapPdvetl Tnv TpoTEVOUEVT
TEXVIKN AVAQOPIKA LE TNV OVOAVGT] TOV GTOXEIMV TOL GLAAEYTNKOV TPOKEILEVOL VOl
emrevyBel 0 o1dy0g TG neAémnc. Xvveyilovrog, mapatiBetor n epevvnTikn uEB0O0G
Tov ypnotponomdnke mpokepévon va e€etdoovpe modg 1 SONY €xtice v ewova
™G UépKag TS oAAG Kot OA TO. OEOOUEVA- GTOLYEID TTOL GLYKEVIPOONKAY Yo 0VTH
mv épevva. KAeivovrag, to tedevtaio pépog efetdler {ntruoto GYeTIKA pE TNV

a&lomotio AL KO TNV EYKLPOTNTO AVTAG TNG LEAETNC.

3.2 Xto6yoc Epsvvog

Ymapyovv d164popeg epunveieg yroo Tovg THTOLS TV epevvdv. Ot Malhotra kot
Birks® katnyoptomotohv to S1dpopa epevVITIKG HOVTELD GE V0 HEYOAL YKPOUT: GE
avtd mov depevvodv €1 Pabog (exploratory) kKo 6 oWTA TOL TPOKVITOLV OO
TMEIOTIKEG-  amoypdoeg  evoeiEelg (conclusive). X10  mOPOKAT® — GYESAYPOLLLOL
TopaTnPovpE TV TaEvopmon tav poviéhmv. apdia ovtd, copemva pe tov Aaker®
ol péEBodOL TPOGEYYIoNG WIAG EPEVVAG UTOPOLY VO YMPIGTOLV GE TPEIS KOTNYOPIES:
oTig olepeuvnTikég (exploratory), tig meprypagikéc (descriptive) kot TG KAOGIKEG
(casual). Ztov mivako mov £mETOL TOV GYEOLYPALLATOS, UTOPOVUE VO OOVUE TO

YOPAKTNPIOTIKA TOV TPLOV TUTMV.

% Malhotra N. K. and Birks D.F. (2007), Marketing Research, 3™ edition, Essex: Prentice Hall
6! Aaker D. A. , Kumar V. and Day G. S (2007) Marketing Research, 9™ Edition, Hoboken: Wiley
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Tyedrypoupa 3: H ta&wvounon tov poviéhmv Epguvac

Research design

|

Single cross- Multiple cross-
sectional

sectional

Iyyh: Malhotra & Birks®™

ITivokac 4: 216y0C IOV EMITVYYAVETOL OVAL TUTO EPEVVAC

TOmog Epevvog

21006

AtgpgvvnTikn
(Exploratory)

Emyepei va mapéyet mAnpoopieg pe moAd Aya
dwbéoa otoyeia.

Xpnoiponoteitot OTa TO AVTIKEILEVO oG LEAETNG dEV
umopei va amodobei pe mocotikd tpdmo 1 dmov T
aplOunTikd peyédn dev avtikatontpilovv emapkdg TNV
TPAYLATIKT) TOLOTNTOL.

XpNOoHoTOlEITOL OTOV VILEPYOVLY OEOOUEVO GTOLYELN
oAl {ntodvion TEPIocOTEPEG TNYES Y10 TN dnpLovpyio
evog Prooiov Bempntikod TAoiciov.

Eumepiéyel pio onpavtikn avtiinym tov eovopévev
EVOLLPEPOVTOG OAAG KOl TG CLGGMPEVUEVIG YVACNC.

[Teprypapikn
(Descriptive)

Meletd T1c anetkovioelg ¢ ayopds: KA,
CUUTEPUPOPES, OTOYELS KL AVTIANYELS.

Eivor mpoypappatiopévn Kot Sopnpévn.

Boaoiletat oto peyddo avtimposmrevTikd delypa
AWPOPOOVEL TO TPOPIA TOV EMTPENEL GTO LEAETNTY VO
TEPLYPAYEL OYETIKEG TTVYEG TOV POLVOUEVMV OO
JLPOPETIKY CKOTLA

Casual

Epgvvd 1o aitio. cuyKeKpIUEVOV GUUTEPLPOPOV KoL

62 Malhotra N. K. and Birks D. F. (2007) Marketing Researh, 3™ edition, Essex: Prentice Hall.
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(Khaowm) yeyovotmv (mov, mote, yuoti, To10g Kot Tmg)
e  XpNGOTOLEITOL Y10 VO AVTAN|GEL GTOLXELD OVOLPOPIKEL
LE TOL 0iTI0 KO Y10l VO ETNPEAGEL TIG GYEGELS.

IInyn: Brandley N.
Malhotra & Birks
Sekaran U.

Onwc €er Mon avaeepbel, 0 TpoOTOPYIKOS GTOYOG OVTNG TG HEAETNG elvol va
npocolopicel ™ péBodo tnv omoia ypnowonoince 1 SONY mpoxeyévoov vo yticet
MV €OV TG HAPKOS TG 0AAG Kot va emPefaidoel Katd mocov 1 Bewpio mwov
TapoTEdnke o mponyovuevo kePdioo epapuoletor oty mpdén. Aappdvovrtag
VoYM TOV TvaKO TOL TPONYNONKE Kot OAAQ KOl TOV MON KOTOYEYPAUUEVO GTOYO
QLTS TNG UEAETNG, CUUTEPOIVOVUE OTL 1] UEAETN WOG KOTOTACCETOL GTNV Kot yopio
TV depeuvnTikdv (exploratory) peietdv yuoo 00 AOGYOLS: apyikd, avtn 1 HeALTN
emuepel va mopéyel mANPoeoplakd VAKO yio vav KAGoo (6mwg elvar awtdg g
TEXYVOAOYIOG) KO Y10 TIG EIKOVEC TMV UOPK®V TOV OVOTTOCCOVTIOL HEGOH GE OVTOV.
AgvtependvVImG, 10 Tpokeipevo B 0ed0uéEVOL OTL TPAYHATEDETOL TNV EKOVA TNG
pdproc SONY mpoteiveror vo e£etaotel HECHO TOWOTIKNG £PEVVOG TPOKELUEVOD VL
aviyvevBoldv O6Aeg ol dlaoTdoelg Tov kabopilovy Kot SPHOPPDOVOLY TOVG GEOVEG TOV
oyetilovtal pe TN CLUTEPLPOPA, TN VOOTPOTia, T0 KivTpo oAAG Kol TIC OVTIANYELS.
Tavtoypova, mapdro mov e£ac@AAleTOL N AVTITPOCOTELTIKOTNTO TOV OELYHOTOG, O
apluds TOV EPOTOUEVOV ElVOL TEPLOPICUEVOS YEYOVOS MOV  OMOTPEMEL TNV
TOGOTIKOTOINGN TV OedOUEVOV. XT1 GUVEXEW B0 TOPOLGLUGTOVV OVAALTIKA TO

EMEPNHOTO TOV BpioKOVTOL TG® amd QVTH TNV ETAOYY.

3.3 Epsvvntikn Mé0odoc

Yrdpyovv 600 Pacwés katnyopieg otig omoieg ympilovtar ot épsuvag“: n
TPOTN TEPIAAUPAVEL TIG ‘TOLOTIKEG™ €PEVLVEG KOt 1) OEVTEPN TIC ‘TOCOTIKES . ZOUPOVOL
ue tov Bin® ‘n molotikh £pevva yapaxpilerar amd ™ cvAloyn kot TV avéivon
TANPOPOPLOV 0ELOTOIDVTAG TOPATAELPOVS EAEYYOVS (OTTMC T.Y KPUTIKEC 1N OYETIKN
Broypapio) mpokeEWEVOL Vo VIAPYOLY YPNOUYLO GLUTEPAGUATO . ZTNV OVTITEP

O0xOn, ‘n mocotikn €pevvo TEPIAAUPAVEL TEYVIKEG OV G OTOYO EYOLV TAPEXOVV

5 Crouch S. and Housden M. (2003) Marketing Research for Managers, 3" edition, Oxford:
Butterworth- Heinemann.

% Birn J. R. (2004) The International Handbook of Market Research Techniques, 2™ edition, London:
Kogan Page Limited
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apOUNTIKEG EKTIUACEIS péom TG oTatioTikie avéivong’ . O mapokdto mivakog

TepIMAPEVEL TIC PACTKEC SLAPOPES HETOED oThV TmV d00 pefddwv®.

[Tivoxac 5: Baocwéc drapopéc I1o1oTiknC Kol TOGOTIKNC EPELVOC

[Towotikn "Epgvva

[Tocotikn épevva

TOmog epdTNONg AtgpevvnTikn Mn-01epevvnTiKn
MéyeBog deiypotog Mukpd Meydro
AvoTpoodOTnoN IToAAn E&aptdran

Ag&loTeg avTOD  TOL
EMIKOWVMVEL L€ TO OElyLOL

Amontet £101kég 0e&10TNTEG

Agv gival TpoamotoOUEVESG
E101KEC OELOTNTEC

Tomog avaivong

Y mokelevikn

2TOTIOTIKY

Y Ao mov amarteiton

Kaoéteg, payvntéeomva, video,

TPOPoAKd CLGTHLOTO K.

Eninedo evkoMoag | AvokoAo Evkolo
QTAVTNONG
Amopaitntn exmaidevon | Yoyoroyia, KOwmVioAoyia, | XTATIOTIKN,
peAeTNTY KOTOVOA®TIKEG GUUTEPLPOPES, | TANPOPOPIKT,
Marketing, £pgvva ayopdic. Marketing, épeuva
ayopag
Tomog épevvag Atgpeovntikn [Teprypapikn 1 KAOGIKN

I[Inyn: Proctor®’

Metd amd v mopovsioon Tov Bastkdv dopopdv HeTald Tmv 600 Pactkdv

HOVTEA®V €pevvag, eivol KpiolHo vo dTut®covpe Ot Yoo ovty TN HeAétn Oa

YPNOUOTOGOVLE TNV TOLOTIKY £PEVVO, TPOKEUEVOL VO ameLHVVOVE SEPEVVITIKEC

EPMOTNGELS. ZTNV ETOUEVT] TOPAYPOPO EMLYEYPOVLE VO ATOVINGOVE GTO EPMTNUA Y1OTL

N ootk HEB0S0G TaPLAlEl TEPIGGOTEPO GTO TOPAV AVTIKEILEVO.

[Mpoto am’ Ola, elvar avaykoaio va avagepbel Ot1 1 MOOTIKY EpEvva

epappuoleton otov emBopodpe va eEepevviicovpe eic Baboc Eva Bépa 1 o 1éa’s.

Kotd ovvénewn, og amotélecpa n molotikn épevva gival 1 wavikny péBodog yia va

AVOKOADWYOVUE TO cLYKEKPLUEVO BEUa Tov oyetiletan pe TV ekoOva TG LAPKOG GTO

YOPO TOV TPV TEYVOAOYinc. Tavtdypova, N avaAvon evOC OVTIKEIEVOL OTTMG M

6> Malhotra N. K. and Birks D.F. (2007), Marketing Research, 3" edition, Essex: Prentice Hall, p.152
5 Proctor T. (2005) Essentials of Marketing Research, 4™ edition, Essex: Prentice Hall

57 Proctor T. (2005) Essentials of Marketing Research.
% Birn J. R. (2004) The International Handbook of Market Research Techniques, 2™ edition, London:

Kogan Page Limited
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ewova  pog pbpkag mpoamortel pio €1 Pdbog diepgvvnon  mpokeyévon  va
KoTtaMiEovpe 6g acQoAT cvpmepdopata. Topueave e tov Mariampolski® 1 mowotuc
épevva. amekovilel “Tn oTpatnyiKn Tov va euPabivels Kdtm amd TV ETPAVELD EVOG
0épatog’, etvar 1 néBOSOC MOV TOPEYEL COUPIKT EMICKOTNGT oTOV peAetnth. Metd
Ao T cLVTOUN SIKALOAGYNOT AVOPOPIKA [LE TOV TOTO TNG EPEVVAG TOV EMEAEYN, Elval
Kpioo va onueiwdel 6T yuo v deknepaimon| g, xpnopomomdnke n pébodog twv

‘OVOIKTOV EPOTNGEMV.

3.4 Epotosic Epgvuvac kot 2todyoc

Mo mv ermitevén tOv otdyOvV ™G £pevvag, avamTOYONKOV Ol TUPAKAT®

téo0eplg Oepatikég evOTNTES Yia TN dlodIKaGio TG CLVEVTELENG:

e [low etvon Katd tn yvoun cog n ewova g pdpkag mov £xetn SONY;

e Jlog n SONY, wg nyétda etopion otov KAAOO TOV OMTIKOOKOLGTIKAOV
Tpoidviwv, £xtioe To brand image tg;

e Jlog n Oewpio, Om®G avt) oavoAvetol oto Tponyndévia  Kepdaioua,
epapudletar oty mepintmon g SONY;

o Ekt0G 0md T1g 101 S100EO0UEVES TEYVIKES TOV VIAPYOLY YL TNV KabiEpmaon
g ewdvog pog popkag (0nmg m.y n Olenuon N N xopnyio onUAVIIKOV
yeyovotmV), moteg GAAeg peBddovg ypnowomotet 1 SONY mpoxeévov va

dtnpnoet o emttuynpévo brand image;

[Tpokewévov va  kotavoncovpe €1 Pdbog tovg oTOYOLS TG  EpELVaC,
EMYEPNOOUE VO, OVOAVCOVUE TEPOUTEP® TIS EVOTNTEG EPOTNCEMV KOOMG Kol Vo
TOPOVCIACOVIE AVOAVTIKO 0TOV aKOAOVOO Tivake T cuvdeelo PHETAED GTOXOL KOt
EPMOTNONG. X€ TPAOTO EMIMEDO, 0 EPELVNTNG BEANGE VA avaKaADYEL ol €lval 1| EIKOVAL
nov 11 SONY 6érel va dnprovpyet 6T0UC KATAVOAMTEG Yoo T HAPKO THG, OTMG 0VTH
exppaletal péoa amd TS AmOYELS TOV dleLVBVVTIKGOV otedeydv. TlapdAinAa, yio vao
dwmotwdel av epapuodoTnray o1 Bempnrtikég pEBodol dnwg avtéc Tapatifevior pEcm
™ms Pproypagioc aArd kot vo a&toloynBovv ot pébBodor mov  avamtHyOnKav
npokepévoy va edpowbei to brand image g SONY, ypnoyomombnke pio cepd

amd epooel; (epotoelg 2-6). EmmpocOeta, ektdg amd v avdivon Tov

% Mariampolski H. (2001) Qualitative Market Research, 1% edition, London: Sage Publications
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TAPOSOCIUK®Y TEYVIKAOV, 0TOX0G €lval va TopovclacTohV Kot To vEN HESO TTOV 1)

HépKoL YP1CUOTOLEL TPOKEIUEVOL VO SLOTPNGEL TNV VITEPOYT TNC.

[Mivokac 6: XOvoeoT TV 6TOY®V UE TIC Oepotikéc evOTNTEC TV EPWTNGEMV

X1y0¢

Epadtnon

e H Jdiepedvnon g ewoOvag Tov 1M
SONY 0érer va dnuovpyel oto

KATOVOA®TIKO KOWO.

1. ITow axkpPpog eivar n edva mov 1M
uapka SONY 0éher va petadider 6Tovg

KOTOVOAWTES;

e H owpedvnon av pio nyétrda

pépko TOV KAGOoL ™mg

teyvoloylag — ypnowomolel TG
TEYVIKEG TOV emtdiooel M Hewpio
TpoKeWEVOL va xTicel 1o brand
image g

Ko

® 1 avVAAVOT OVTOV TOV TEXVIKOV

2. H SONY etvor pia nyétido etoupio
6tov KAGOOo TG TteYvoroyiag. Tlowo eival
T0  unvopa  wov  emiélate  va
EMKOWVOVTGETE UEGM TNG TO TPOGPOTNG

SN O TIKNG KOUTAVIOG;

3. Tlog mn SONY embBopei va
‘katoympnOet’ 010 HLOAO TV
KOTOVOADTDV;

4. Méo® ™G SopfLong, ot KOTAVIAMTESG
yivovtor 06KTeC GUVOLGOHMNUOTIKOV OAAL
Kol opforoylK@OV  pUMVOUATOV  TTOV
aQopovV TIG Hapkes. Me mowo TpoOmO M
SONY 6o mn0ehe vo mpowbnoer tnv
€wova TG UAPKAG TNG GTO HLOAO TV
KOTOVOAMTOV;

5. TMoteg eivan o1 PBaocikég mpovimobécelg
OV  TPEMEL VO

€xel  éva yeyovog

npokeyévoy va emiééel 1 SONY va 1o
xopnynoey,

6. Otav 1 SONY emAéyel va yopnynoet
éva yeyovog, TU €ldovg ovvelppol Oa
BéLate va ONUIOVPYOHVTAL GTO HVAAD TV
KATOVOAWDTAOV AVAQOPIKA LE TN CUVOEOT

papKos- yeyovotog;
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e H mopovcioon véwv teyvikdv - | 7. Extog amd 1t yopnyia onpoviikov
PO, TOV  TOPASOCIOKAOV- 7OV | YEYOVOTOV OALG Ko T O1a@NUIo), TOlEg
ypnoworolovvtar omd t SONY | dhheg texvikég ypnoomotel 1 SONY i
v vo. yticovv éva brand image | vo ioyvpomomcel To brand image tg;
OlLPOPETIKO  amd  avTd  TOV

AVTOY®VIGHOVD.

3.5 YvAroyn 6£60UEVEOV

e avtd to onueio, Ba emyepnoovpe va  ovOAVGOLUE GOVIOMO TN
pebodoroyio. mOv YPMNOLUOTOINCE O EPELVNTIG TPOKEUEVOD VO GUYKEVIPMOOEL TO.
anopaitnta otoryeio Tpog eneEepyacia Kot a0 OYN o).

210 TAQICL0 HOG TOLOTIKNG £PEVVAS, VITAPYOLV OPKETEG TEYVIKEG TOV UTOPOVV
Vo 0k0A0VONBOVV OO TOVG EPELVNTES TPOKELUEVOL Vo GLAAEEOVY TaL dedOUEVO TTOV
TOVG EVOLPEPOLY OTMOG T.Y, | GLVEVTEVEN TPOCHOTO UE TPOGMOTO, 1| GLVEVTELEN HECH
TAEPOVOL 1) 1] GUVEVTELEN PEG® NAEKTPOVIKOD S1ordho (S10dikTvo) .

2g VT TN HEAETN YPNOILOTOMONKAV GUVEVTEDEELS MOV G UOVO GTOYO glyav
va eufobivouy GTO OVTIKEILEVO TNG £PELVOG KOl VO GLUYKEVIPOOOVLY TOAVTILESG
TAnpoeopieg mov Bo odnynoovv oe aceoAn coumepdopato. OTmg YopaKTNPIGTIKY
avopépouy ot Saunders kat Lewis ', ot ovveviedéelg mov  epPadivovy
YPNOLOTOIOVVTOL TEPICCOTEPO GE TOOTIKEG £peuveg kot Bonbovv 1o peretnt va
‘avVaKOADWEL VEEG TAGELG TTOV avokdmrovy’ %,

[T cvykekpiéva, n €pevva oVT OAOKANPOONKE PHECH GUVEVTEDEE®MV TOV
TpAyHOTOTOWONKAV TPOcHOTO pE TPOcHOTO pe Tovg Marketing Managers g SONY.
Oec o1 ouvevtentelg Ehafav xdpa ota ypaeeio ToV SevduvTIK®V GTEAEXDV KATA TN
duwpkelr tov Ampidiov 2008. Ilpokeyévov va cuykevipwBovv pe peyaAvTEPY
axkpifela kot €yKupOHTNTA Ol OMAVINGELS TOV GLUVEVTEVEINLOUEVMV YPNCLULOTOMONKE
YnNEWKO HoyvntOQemvo. XT0 TEAOG OLTNG TNG £PEVVOG KOl MO CLYKEKPUYEVO GTO

mopdptua 1 pmopei Kaveic va Ppel T0 6GOVOLO TOV EPOTHCEMY TOL ATAVINGOV TO

dtevBuvTtiKd oTeAE.

70 Sekaran U. (2003) Research Methods for Business, 4™ edition, USA: John Wiley and Sons

"I Saunders M., Lewis P. and Thornhill A. (2003) Research Methods for Business Students, 3" edition,
Essex: Prentice Hall

72 Robson C. (2002) Real World Research, 2™ edition, Oxford: Blackwell
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3.6 Emiioyn tov deiyuatoc

‘Evog amd toug mo onpoavtikodg mapayovies pog pevvog eival o kaBopiopog
0V pEYEBoue Tov Selyportoc. Toueaovo pe tov Aaker”, VIAPOVY TEGOEPIS PactKol
ovvteheotég mov emnpedlovv to péyebog tov detypnatog. O mpdtog givor o apBpog
TOV OUAS®OV 0ALL KOl TOV VTO-OUAd®V Tov oynuatiloviol eviog Tov Selyotog Tov
npokerton vo g€etaoctel. O emdpevog ovvtedeotg sivar ‘n a&la g mAnpoopiog
YEVIKG KOt 1] EYKVPOTITOL TV OMOTEAESPATOV 181’ . O Tpitog cuVTE eoTAC Efvat TO
KkOGTOG TOV OglylaTog Kot o tedevtaiog 1 mtoAlvpopeio Tov mAnbvcspod. Aapupdvovtag
VILOYT OAQ TO TOPATAVE®, ETLYEPOVUE Uil GOVTOUT OVAAVGOT] TOL OELYHOTOS OVTNG TG
£€pevuvoc.

To delypa g ev AMdy® épevvag amotereiton amd Tpiot GTEAEYN TOV TUNLOTOG
Marketing. ' v axpifeta, tpoxettar yio tov Senior Trade Marketing Manager, v
Marketing Communications Manager kot tov Sony Academy Manager. Aapupdvovtag
oYM O0TL T0 PEYEOOC TOV SEIYUATOC OIS TOLOTIKNG EPELVOG EEOPTATOL OTO TO TAGS O
peretntg Ba deEdyel TIC ovuvevtenéelg aAAd Kol omd TIG TANpoopiec mov Oa
GUMEEEL”, Kpivetal okOmo vo avopepbei OTL To Topdv deiypo evdsikvoton yio
eneEepyaoia kot avéivon. Emmpocheta, sivar onuoviikd vo onueiwbdet 6t 6Aot ot
Managers £yovv avaAOYn EUTEPIO KOL YVAOOT AVAPOPIKA pe TNV avartuén tov brand

image ¢ SONY mov givar to Bacikd avTiKeievo ovTng TG HEAETNG.

3.7 Eykvpdnta kot aélomotio

Kabe peketntig opsikel va e€etdlel 600 Pacikos mapdyovies TPOKEUEVOL
VO TTPOYUOTOTOMGEL P EMTUYMUEVN €pEVva, TNV €yKLPOTNTO Kol TV aSlomoTtia.
Xopupova pe tov Aaker, ‘emKOAOVUOCTE TNV €YKLPOTNTO LE TO Emyeipnua Ot M
PETPNON TOL OMOTEAEGUOTOS OVTOVOKAG OVTOTOOEIKTO TIG OLOPOPETIKEG OTTIKES

»76

yovieg evog QavouEvoy oV VOEXOUEVMS avTitdocovtal 1 pio g aAAng’ . Kotd

cuvémeln, 1 OMNAwon Ot ‘pia €pevva eivar £ykvpn’ onuaiver 6tTL M €pevva e€etdlet

3 Aaker D.A., Kumar V. and Day G. S. (2007) Marketing Research, 9" edition, Hoboken: Wiley
™ Aaker D.A., Kumar V. and Day G. S. (2007) Marketing Research, 9™ edition, Hoboken: Wiley,
p-410

” Imms M. and Ereaut G. (2002) An introduction to Qualitative Market Research, London: Sage
Publications Ltd

76 Aaker D. A., Kumar V., and Day G. S., (2007) Marketing Research, 9™ edition, Hoboken: Wiley
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ouTd OV 0 peeTNTHG Oswpei OTL mpémel va eketootel’ . And TV GAAN mhevpd, N
EYKUPOTITOL [0, PETPTIONG VIOSEIKVVEL TO EDPOC TOV OUEPOMTTOV OmOYEDY’ ™.
[ToAAol pehetntéc woyvpilovtal 6Tl dpot OTwg 1 eyKLPOHTNTA Kol 1| 0ElOTIoTIO
eivar adokol og pia ooty épevva. Tlapdra avtd, o Mariampolski” Oewpei 611 1
TOL0TIKY] £PELVO OMOCKOTEL GE OLGLUOTIKY gykKvpoOTNTa. Evtovtolg, n epunveia g
TANPOPOPIOG EVATOKEITOL GTNV OVTIANYN TOL UEAETNTY], YEYOVOS OV GE KOMOLES
TEPUTTAOGELS EVOEYETAL VAL EMNPeAceEL apvnTikd v aflomiotio. Katainyovrag, a&ilet
Vo oNUEI®BOEL OTL KATOEG TOLOTIKEG EPEVVES EVOEYETOL VO, VGTEPOVV AVOLPOPIK LLE TNV

npobmobeon ¢ aflomotiog (av .y EUTAEKOVIOL TOPATOVED OO £voG HEAETNTEG,

dedopévou 0Tt 0 KaBévag Ba £xel S10popeTIKO TPOTO VO OeELOVVEL EPOTNCELS).

77 Brandley N. (2007) Marketing Research tools & techniques’, 1* edition, New York: Oxford
University Press

78 Sekaran U. (2003) Research Methods for Business, 4™ edition, USA: John Wiley and Sons

7 Mariampolski H. (2001) Qualitative Market Research, 1% edition, London: Sage Publications
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4. Evpuato
4.1 Ewcayoyn

Ye avtd 10 UEPOC NG UEAETNG Oo EMYEPNGOVUE VO TOPOVLGIAGOVUE TNV
aVEALGN TOV GLUTEPAGUATOV OTWG AVTO TPOEKLYOV ATO TNV £PELVA YOP® OO TNV
ewova g papkog mov €xet 1 SONY. Xtic endpeveg oedides, B TapoLGLACOVE T
Kpioa eketva onpeia mov emonudvOnkav and tovg Marketing Managers g SONY

KOTA TN OIPKELD TMV GLUVEVTEVEEWV.

4.2 ITapovcicon TV evpnuUdTeV

4.2.1 Anpoypooikd ctorysio

Onwg éyet NOM avaeepbel, n néBodog mov ypnolpomodnke yo T GLAAOYT
TV otolyeimv gival ot €1 BABog cuvevtedEelg mOV MG GTOYO EYOVV VAL ATOPEPOVY
YPNOLO CUUTEPAGLOTO AVAPOPIKA UE TO YTICWO TNG €KOVOG TOL £xEl M UApPKO
SONY. Tw v emitevén 10V oOTOYOL, Tpaypatomombnkov pio cepd  amod
ovvevtedEelg pe Tpla oteléyn tov tunqpatog Marketing. O Trade Marketing Manager
(TMM) xotéxet avtiy ™ Béomn ta televtaion dVO YPOHVIOL EVAD TPONYOLUEVOS £)EL
epyaotel g Product Manager o€ 1310tepal OVOTTUGGOUEVT] KATYOPiO TPOIOVI®V TNG
ev Aoyo etapiog. H Marketing Communications & PR Manager (PRM) eivat
vevBuvn YL TO OYESOIGUO, TN OTPOTNYIKN Kol TNV OVATTUEN NG ETOLPIKNG
emkowvoviag. O SONY Academy Manager (SAM) eivar vmevBovog yww v
EKTTAIOEVOT TOV VEOTPOSANPOEVT®MV NG €TOPilag OTMG EMIONG KoL Yol T UETAO0O0N
YVOCGEDMV KOl CNUOVTIKOV TANPOQOPIOV GTOVG TTeAdTeg TG etoupioc. O porlog Tov
elvol kaBop1oTikog pag kot etvan otéheyoc g etoupiog amd to 1998. And 101e PéYpt
ONUEPO EXEL TPOGPEPEL TIC VANPEGIES TOV OO Ol0POPETIKES BETELS Ko Yvapilel KaAd
TIG OTPOTNYIKEG TPoTEPAOTNTEG NG etaupiog. Ot ovvietunuéveg AéEelg mov
akohovBoOv TV meprypagn TV  OEcE®V  TOLG  YPNOUYOTOOVVIOL  YloL VO

Ol PAAGOVUE TO OTOPPNTO TOV OESOUEVMV.
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4.2.2 H swdva e udpxoc SONY

ITivoxac 7: Iapovoioon tov Bacikdv TTuyov e sikovoc tov £yl n uapka SONY

GULLOMVO LLE TO GTEAEYN TNC

H ewdva g péprog

Baow| ITtoym oMo amd TIG cLVEVTELEELS
0 Hyémcg omv katnyopia ‘Me TV EVTLTOGLOKT KATOKAEIOQ

like.no.other™, 1 SONY emdidket va
UETOOMOEL GTOVG KATOVOAMTEG TO VUL OTL
TpOKeLTOL Yo TNV pdpKa wov BETel OAeg TIg
VTOAOITEG £KTOC avtaywvicpov’. (PRM)

0 Ixavomoinon tav ‘Like.no.other™, avt) 1 epdon onuaivel 61t
N SONY dwapopomoteitor amd 1o TAN00g TG
ayopdc, ‘dapdaler’ T1g avdyKes Tov
AYOPOGTIKOV KOWOL Kol Tpoomadel mhvto va
TIG IKAVOTOlEL dIvovTag EULPOcT GTNV TIUN
KTNONG, TNV EVKOAL £YKATAGTAOTG KO

xpfiong’. (SAM)

KOTOVOADTIKOV OVOYKOV

0 X0vdeon pe TIG TehevTaieg ‘H SONY ocvpmopeveton pe v eEEMEN g
YNEKNG TEYVOLOYIOG TPOGPEPOVTOG TAVTOL

TEXVOROYIKE ECEMCEIS véeg 10éeg, Aaoelc, tpoidvta’ (TMM)

0 Koawotopia ‘H AéEn «xouvotopion glval cuvavoun pe
SONY’. (SAM)

‘O meddng ™ SONY mpémetl StkoampoTikd
Vo VIdBEL OTL YPNGUYLOTOLEL TNV TTO GVYYPOVT|
teyvoroyia ylati Ta Tpoidvia g SONY eivon
€00 Y1 va Kévouv T {mn To Opopen Kot
mo gvkoAn’. (TMM)

0 Emrvyia ‘H SONY emduvket va petodidet mévta 0Tt o
KOTOVOAWMTNG TOV AMOAAUPAVEL TAL OPEAT TV
TPoloVTOV NG efvon dpeso cuvoedepévog e
TOV 7O EMTLYNUEVO KOATACKEVAOTY|
ynoakng texvoroyiog’. (SAM)

O mivakag 7 mapovoldlel ta Pocikd YOPOKTNPIGTIKA TOV GLVIGTOOV TNV
ewova mov €xet onuepa M pbpka SONY ovupwva pe ta otedéyn g Omnwg
evdeiktikd avagéper 1 PRM, 1 SONY emdunkel pHécw TG EMKOWVOVIOKNG TNG
OTPUTNYIKNG VO LETAOMOEL TO WVOHO OTL TPOKELTOL Y10 TOV TOYKOCULO MYETN] GTOV
KAAdo TG TEYVOAOYinG, YEYOVOS amd TO 0moio UTOpovV Vo em®@EANBodv dueca ot
katovolotés. [To ouykekpuéva, pe ™ epaon ‘like.no.other™’ wov ypnoiponotel o
OLeg TG popeég emkovmviag e, 1 SONY  amodsikvoet 6Tt factkd g péAnua etvor

va kobiepovetal g o NyETg ¢ ayopdc. [apdiinia, n etoupion epovtilel cuveXMDS
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va vreviouiler otovg KotavoAotés 01t - SONY koAVUTTEL TIG OVOYKES TOVG
cuvdvdlovtag mpoidvta Kol AVGELS e TOV TTo €OYPNOTO Kot dueco tpoémo. O SAM

€0TIALEL 0€ VTO TO GNUEID KO AVOPEPEL YOPOKTNPIOTIKA:

Tia ) SONY n 10é0. T00 Vo QVOTTOOOOUOOTE GOVEXWDS GHUOIVEL VO, UTOPOVUE VO,
IKOVOTIOLO0UE OVOYKES TPV KOV TPOKOYOVY TPOTPEPOVTIOS OLOKANPWUEVES ADOEIS TOD

amevbovovral ato evpd Ko1vo'.

Tavtdypova, pia GAAN Bactkn Tty TG woOvag Tov Katéyel n papko SONY
glvalr to yeyovdg OTL ovumopedeTonl pe TS TeAevtaieg eeMEelg tov KAAOL TG
teyvoroyiag. ['a v akpifela, onwg dnidver o TMM, n etaupio emevdvel tepdoTia
TOGA KOl OTEAEIMTEG OVOPOTODPES TPOKEEVOL VO TAPEYEL GTOV KATOVOAMTY VEEG
MOGELG, 10€eC KOl TPOIOVTO TTOL YOPOUKTNPILOVTOL aTd TNV O TPONYUEVN TEYVOAOYia.
‘Exyovtag Aowmdév ¢ Pacikniy mpotepoudTNTo TNV 1KAVOTOINOCT TOV OVOYKOV TOL
AYOPOOSTIKOD KOOV, YPNOCLUOTOIEL TV TO TPOYOPNUEVT] TEXVOAOYIO TPOGPEPOVTUG
TNV GE QVTOYOVIGTIKT] TIUN.

Avamdépevkta, n pépka SONY emdidKEL Vo, GUVOEETOL GTEVE e TNV Evvold

¢ Kavotopiag. Onwg yopoakmpiotikd avoapépel o SAM:

Yroatnpilovrog v teyvoioyia High Definition (Yynin Evkpiveia) mov mpoopéper
EVIVTWOLOKG QUOIKC. YPOUATO. Kol oviioyn mowotnta. fyov, n SONY emBouel vo.

oVLVOEDEL Gueaa. e TV EVVoLa THS KOIVOTOULOG .

TéNog, 0 Pacikdg oTOY0G TG eToupiog eival vo tavtomotel T pdpko SONY pe
ToV Opo NG emTvyioc. Zoppawva pe tov SAM ‘n SONY etvor avapeifoia pio amd tig

mo emruynpéveg papkec. Iloceg Ghdeg etaupieg €xovv €QevPeL VEEG AYOPEG OE

TAYKOGUIO €Mimedo Onm¢ givor avtr tov Transistor, Tov Walkman kot tov Compact

Disc;’

To npmrto Transistor (1955) To ntpmdto Walkman (1979)

40



41

4.2.3 Or puébodot mov ypnowornotei 1 SONY vio va yticet Tnv eikdva e LAPKOS TS

ITivoxac 8: Baowéc nébodot yio tnv avartvén e siovoc mov £yl n udpka SONY

MébBodot
Baowr) ITtuyn 2yOMO 0O TIC GVVEVTEVEELS
0 Awenuon ‘H drapnpion mailel kaboprotikd poro

otV €wova pog papkos. [opdia avtd,
pia pépxo 1oyvpomoteiton Wiaitepa dTav
1N dlenen Tov TV TPoPaiiet Tovilet
T oMpEiD O10POPOTOINGNG TNG OO TOV
avtayoviepo’. (TMM)

0 Xopnyieg ‘Me 10 va. yopnyel Heyaia Kot GUOVTIKA
yEYOVOTA TOV AQpPAVOLV Yhpa Oyt LovVo
otnv EALGO aALG Katl 6TOV vVTOLOITO
k6o, 1 SONY emBopel va cuvoéoet v
TOPOVCIO TNG LE TIG OTIYHES SLOCKEDAUOTNC
oV Kowvov’. (PRM)

0 Eowrtepkn doun ‘ITépa amod T1g Te)vIKég Marketing mov
ypMNoonolel kabe etaipio TPOKEUEVOL
VoL XTIGEL TN LAPKO TNG GTNV ayopd, M
SONY oivet draitepn éppaon oty
avAamTuEn TG LAPKOG TNG ECOTEPTKA
(Leta&y TV epyalopévav) Liag Kot ot
{0101 o1 epyaldpevol etvar o1 KaADTEPOL
npecPevtéc’. (SAM)

0 Etapwn Kowwvikn Evovn “Eyxovpe deopevtel og mTOAAOVG

TePPAALOVTIKOVS GTOYOVS KOl EYOVLLE

(E.K.E) , , , .

NON LEUDCEL TO ATOTVTTOUO, AvOpaKa TNG
emyeipnong poc. Avtd ev pépet oupPaivet
ywoti TovAdyiotov to 87% TtV
TOYKOGHIOV AmoPANTOV oG
AVOKVKAMVETOL 1] ETOVOYPTOLUOTOEITO .
(PRM)

[Ipwv wpoPovpe ce omodTOTE OVAAVOT| TOV TAPOTAVED GLVICTOGAOV, Elval
OKOMO VO, avaPEPOVIE OTL KOl 01 TPELG Managers GuuemvoHV e TNV Tapadoyn Ot
plo emroynuévn pdpka O0g OMUOLPYEITOL ONOKAEIOTIKA Oomd TNV YPNon TovV
KAatdAANA@V epyoieiov emkowvoviag | Marketing, aAld mydlet and éva cuvdvacud
TOPAYOVIOV.

O mivakag 8 mephapPdver T1g Pacikég pebddovg mov ypMNGIHOTOOHY Ol
Managers mov GUUUETEYAV GTNV EPELVA TPOKEUEVOL VO IGYLVPOTOGOLY TNV EKOVA
¢ pbpkog SONY. Katd yevikny opoAoyia, n emkowvovio Kot TO GUYKEKPIUEVA M

dwenuon, mailet tov mo onuavtikd poAo otn onpovpyio Kot KoOEPOOoTN pog
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pdpkag. ITapoéia avtd, or Managers dev eotidlovv pévo oto mwg Oa mpoPAndei 1
pépro HECH U0G EVIVTOGLOKNG dtopniong aAAd dlvovtog wiaitepn EUeoacn otnv
TpomOnon TV TPoldVI®V oe OlPopeTIKA target groups (kowd- otodyor). [
napdderypa, 1 SONY ypnoiponolel S0QOPETIKA EMKOVAOVIOKE UNVOLOTO Yol TO
potévta mov amevfhHvoviol 6e VeaviKO KOwo amd ekeiva, mov amgvBhvoviol oe

enayyehpatiec. H PRM avagépetl yopoktnpiotikd:

‘Eivon moAd anuovtikog mopayovrog yio Ty EmTOXI0. HI0G OLOQHUIOTIKNG KOUTAVIOS VO,
TPOCOIOPIOEIS TPWTO. ETAKPIPDS TO KOIVO THS OYOPAs 010 0moio amevBiveoal Kol
Katomy va. kotootpwoels to Marketing Plan (I1.6vo Marketing). H SONY xiveitar oe
EVaL TOAD GUYKEKPIUEVO OTPATHYIKO GLOVO. ETIKOIVWVIOS alAa Tapailinia mpoomobel vo.

Ppiokel eVOLLOKTIKODS TPOTOVS Y10, VO TPOTEYYILEL O10POPETIKG. KOIVA, .

ITivaxoc 9: Media Spending avd uécso tpofoAnc Yo ThV aryopd TV NAEKTPOVIKAOV

npoioviav (2007)

MPOION THAEOPATH| % |PAAIO®ONO| %  |NEPIOAIKA| % |EOHMEPIAEL) % JOUTDOOR| % |IYNOAOK& %
SONY Mg 12 173,63 21 | dmdr | 5l 1.252,10 W9 711,25 | 204 1839186 | 340
PHLPS B8 | 72 59,81 274 36100 | 1.0
PANASONIC 250 | 458 7.4 93 | 580 | M3 |09 ) 30
MITSUBIZHI 284 1000 284

BANG & OLUFSEN 97 | 1000 amar | 10
V.G 15084 | 1000 15084 | 10
SHARP | 390 46 B4 05 | M4 5520
HITACHI At | 782 5381 04 %932 | 10
CANON | 1797 18 3460 75 Mmpr | eey7 6424 | 20
PIONEER 043 | 6828 B0 .54 172 35097 | 10
TOZHIEA 278 B7 19187 | 802 8,72 112 203 | 10
SAMSUNG | KT 13 S5 | 225 72,12 338 | Te7A0 | 5257796 100
SANYO 847 | 1000 847

FUNA) | 140 00 119 04 10| Bp 1328761 130
KODAK 15485 | 1000 15485 | 10
OLYMPUS 544 | 568 1600 | 432 | 2914 10
NIKON 338 | 451 472 10 | 24300 | 539 [ 45411 | 20
AONEL 2971 42 91,68 17 | 441426 | 799 766,53 139 | 1925 03 552143 220
LG EHIARE I 5842 04 | 13150 | 235 | 56113 ] 20
[ENIKO IYNOAD | 191784 | 77 322,69 13 | 1264537 | 510 | 326731 132 | 6.638,90 | 268 [24.792.11] 100,0

IInyn: BGM- OMD®

Exto¢ amd 1N dapnuon, n etaipio ypNOIUOTOIEL Kot Tr YOpNYio ONUOVTIKOV
YEYOVOT®V TPOKEEVOL VO XTIGEL TNV EIKOVA TNG LAPKAG TNG. XOpeova pe tov TMM,
N papka SONY yapoknpiletot yio Tov ToyKOGHIO XOPOKTIPO TNG KOl KOTO GUVETELN

VIOYPEOVTAL VAL GLVOEETAL LE YEYOVOTO pEYIAOL Peinvekotg omwg eivor 1o UEFA

% Epguva mng BGM- OMD vy1a. o Media Spending otnv katnyopio. Consumer Electronics yio. tnv
nepiodo lavovapilog- Aeképupprog 2007
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Champions League. H SONY ¢ emionuog vmootnpiktg tov UEFA Champions
League emyeipet ) 60voeon ko T HETAOOON T®V ASIOV TOV TPEGPedEl OTMG elvar M
dvvaun aArd kot to Tdog Yo emkpdnon, a&ieg mov aviikatontpilovror péca amd To
To0OGPapo. Xe avTtd TO onuelo mpémel vo AdPovpe vmoéym O6tL M obvoeon ue
OTOL0OMTOTE OPADOUEVO EYEL EVEPYETIKA OMOTEAEGLOTA GTNV EIKOVA P0G HAPKOS, LOVO
otav opouevo kot papka mtpecPevovv dpoteg aiec. Ilpdoparta, n Sony Corporation
vréypoye oKktoeTéC cvpPoiato (2007-2014) pe ™ FIFA (Federation Internationale de
Football Association) mpokeipévoo va givol 0 amokAEloTIKOG YopnYoS omd Tov KAASO
™G YNOWKNG teYvoAoyiog otig dopyavaoelg Tov Tlaykoouiov Kuréliov mov Ba
oe&oyBovv 1o 2010 ot Notia Appwn kot 1o 2014 ot Bpalidia. [HapdAinia, ce
Tomkd emimedo, N déopevon g SONY va ompilel evepyd peydio mOMTIOTIKA Kot
KOAMTEYVIKGL OpOUEVO, KOL VO TPOCPEPEL GTO  KOWO HOVOOKEG  eUmELpieg,
emoppoyiletar pe v avainyn g yopnyiog tov Deotifdr mov deldyetor kdbe
xpOvo oto Afpo BOpwva. Anmdtepoc 6Ttd)0G elvar mAvTa TO XTIGILO TNG EIKOVOS TOL
&xern paprko SONY aAidd kot 1 vrevOOuoT Tog 1 etapio eivon Tavto Tapovca OTov

yperaletal va otpi&et v EAAnvic) kowvevia. H PRM oyoAlace oyetikd:

‘H owpyovwon tov  Ilaykoouiov  KvoméAlov (FIFA  World Cup™) mov
rpoyuotoroinbnke to 2006 ara arooio ¢ Iepuaviog uetaooOnke oe TEPIoGOTEPES ATO
200 yapes kor mopoxoiovOnbnke omo mepimov 30 dioexaropudpia Osatés. Aueon
amoppoio, Tov mpoavapepféviog eivar ot 1o Aoyotomo s SONY talideder ava v
Yopnlio kar eioywpel péow twv O10pnuIcTIKOV TIVOKIOWV TOD YRTENOV OTO. OTITIO. TOD
koatovolwtikod koivod. Tavtoypova n SONY w¢ emionuog yopnyog omorxouilel apketo,
OPEN OO TH GVLVEPYATIO QVTH: EYEL OLOPNUIOTIKY TOPOVGLO. O OAES TIG EKOOTELS, TIG
EMIONUES 10TOOEAIOES OAAG KO TIC TOPovaidoels wov mpoyuotomolel  FIFA evo
TODTOYPOVO. EIVAL KOL 1] UOVH ETOULPIO ATO TOV KAGOO THS WHPLOKNS TEXVOLOYVIAS TOV EXEL
oikaioua vo. mopayel software (loyioiko) ue ™ onuoven s FIFA yio 10
Playstation®3%',

Tavtdypova, o €Bvikd emimedo, 1 SONY eivar enionpUOg LIOGTNPIKTNG NG
ITAE TTavadnvaikdg aroPfrénovrac oto va cuvoebel pe pio opddo 1oyvpn o€ KOVA

ov amevBovetor o €va VPl KATAVIA®MTIKO Kowvd. MEGm avthg ™ yopnyiag M

81 0 1ithog Tov mayvidov eivan ‘FIFA Interactive World Cup’ kon givon amd tovg mpdTong o€ ToAoelg
tithovg o¢ [Tovevponaikd eninedo.
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SONY Ba £xel onuovtikny mapovsio. 6€ OAOVS TOVS VIO £0POC QyMVES TNG OUAOOG
HEC® TOV SUPNUOTIKOV TIVAKIO®V TOV LILAPYOVV KOTE UNKOG TOL YNTEOOV KO TOV
KOAOTTTOVTOL 0O THAEOTTIKN peTddoon. Emmpdcobeta, n SONY £yetl 1o dikaiopa va
OlEVEPYNOEL TPOMONTIKES EVEPYEIEG GTOV AYOVICTIKO Y®OPO (mpwv v évapén tov
ayova 1 Katd tn S1dpKel TOL NULPOVOL) OTMG EMIONG KoL VO SIAVEUEL TPOMONTIKO
VMKO otovg @uAdbAove. Meta&y tov mpovouimv egivor 1 aglomoinon g Aotog
EYYEYPOUUEVOV XPNOTOV (KATOYOL KOPTAOV O0PKELNG, LEAN TOV ETIONUWOV GUVOEGUMOV
™G OMAdOG KAT) OTmG emiong Kot 1 epeavion tov Aoyotimov g SONY og OAeg Tig
ouvevtenEelg Tomov Kot o Agdtio TOHToOV OV APOPOHV GE AYOVIGTIKO TEPLEYOLEVO.
Téhog, m mpoPfoin g SONY ¢ emionuog vrootpiktig ¢ [MAE Tlavadnvaikog
emoppayiletar amd TNV TPoPoA| €vOG TNAEOTTIKOD UNVOUATOS Oldpkelag 15
dgvteporémtav Tpwv and v Evapén Kabe eyydplov aydva (mov deEdyetanr evtog
€0pag) OmmG emiong kot omd OAOGEAIDEG KOTOYMPNOELS O EVILTO OOANTIKOV
TEPLEYOUEVOV.

EmmAéov, n etapio ypnoponotel dwitepeg ecmtepikés neBodovg mote va
xtioel o metvoynpévn papra. Or Marketing Managers g etopiog Oswpovv 01t pe 1o
Vo EMEVOVOVY GTO avOPOTIVO SLVOUIKO TOL {310V TOL OPYOVIGUOD UTOPOVV Vo
1GYVPOTOMGOVY TNV €koOva G pdpkoc SONY onovpydviag €16t ‘€vOoLcImOELg
npecPevtéc’. Avto amoppéet amd T Bewpia OTL 01 EpyalOUEVOL ETELPNLOVY TN UAPKOL
av Kot ot id1o1 pévovv kavomoinpévol omd avt (word -of — mouth).

Katoinyovtag 1 SONY eotidler oe evépyeieg mov mpomBovv v Etapikn
Kowawvikr) Evbovn (E.K.E.). Ta mapdaderypa n etaipio mpaypoatonolel oe moykOGHO
eminedo pia oepd amd dpactnpldtteg mov otnpilovv Vv Kowawvia 6mwg o TMM

OnMAdveL:

2t SONY emaveletalovue kou emovalloloyodus olopkms Ta Tpoiovia, Tig OlAOIKOCIES
ko1 v mhovy ETIOpacy ToS aToV TAAVATH. 2T0 TAOIG10 TWV TPOTTOOEIDY UOS YIo, TH
UEIWON TV eKTOUT@V agpimv mov evbdvoviar yia 10 poavouevo tov Bepuoxnmiov
XPNOYUOTOLOVUE EVEPYO. TNV NALOKH, TNV QIOAIKN Kol TH Yewbepuikn evépyeia, kKobwg kol
0. KOoLo, oo froudla, yio. vo IpowBnoovue mEPaITtEPw 0 GTOXO HOS YIo, HEYAADTEPN

uetwon rov CO2 tetporiacialovras tyy moaotnta éws 50.000 tovovg uéypt to 2010,
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Emmpdoheta extdg and to mopamdve ntipata 1 SONY emikevipoveTon Kot

o€ Kamolovg AAOVS Kaiplovg Tapdyovtog Tov ennpedlovy TV KOV TG LAPKAG TNG.

Mepikoti and avtovg stvor:
(0]
0] H ewdva tov kataotnudtov

0]

4.2.4 AMwogoporoinomn amd Tov aviayovicid

H e&ummpémon tov katavalotdv petd v toinon (after sales)

H teyvuc vrootpién péocm tiepmvikod KEVTpov

ITivoxac 10: To Baocikd otorysia wov kédvovv thy SONY va Egywpilet omd Tov

AVTAYOVICUO

[Moapdyovteg mov kdvovv v SONY pio Lovadikn pnapko

Baowkr) mroyn

2yOAL0 TOV GUUUETEYOVTOV

0 AVIOyOVIGTIKES TIHEG

‘Ao v mpwTy TTIYUN THS TOPOVGIOS THS 1
SONY éyeic wg o0toyo vo mpoopépel
TPoIoVTa.  TPONYUEVNS  TEYVOLOYIOG o€
1010ITEPAL TPOCITES TIUES VIO TO EVPD KOIVO .
(PRM)

0 IIponyuévn texvoroyia

‘O koarovaiwtns viwber ot ypnoiuomwoiel
™V WO eCEAIYUEV TEYVOLOYIO. TOV VTLOPYEL
oty eAnvikn oyopa’. (SAM)

0 Ilpocéyywon Lifestyle

‘H SONY typei movra ty déoucvon g yia
TPONYUEVO. TPOIOVTO. TEYVOLOYIaG, JIvovTag
TavTo. 10104TEPY  EUPOOH OTOV  TPOTLTO
OYEOIOTUO TOV (QEPEL THYV VTOYPAPH THS .
(TMM)

Onwg mapovoidcape otov wivaka 10, 1 SONY ypnowonoiet pio ogpd amd

TEYVIKEG TPOKEWEVOL Vo dlapoporonfel amd TG avtayoviotikés papkes. Eva
YOpoKINPIoTIKO Tapddetypo givor 6t mpoomabel va dwutnpel 660 tO dLVOTO TLO
AVTOYOVIOTIKEG TIUEC TPOKEWEVOL VO OGLEAVEL TO TOGOOTO TV OYOPUSTMOV Kol
moapdAAnAa va dtatnpel Ty nyetikn g 0éom oty ayopd. Extoc and avtd, n etaipia
€YEl MG ONUOVTIKN TPOTEPOLOTNTA TN ONUIOVPYIN TOV O TPONYUEVOV TEXVOAOYLOV
GTOV KAGOO T®V OMTIKOOKOLGTIK®V Tpoidviwv. [a va to metdyel ovtd cuoumpartet

OTPOTNYIKES GUUUOYIES LE TPMOTOTOPOVG TPOUNOEVLTEG TPDOTOV VADY. Ot dV0 aTEG
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OLUVIGTOGES (AVTOYOVIOTIKES TILEG KO TPOTYUEVT] TEYVOAOYiD) CLVOEOVTOL GUEGH LE

™V €Kova Tov oynuatilel o Katovalotig yo v papka. Onwg n PRM avaeépet:

‘Ao v mpadTy oTiyun TS Topovaiog s oty eEAMnviky ayopd. n SONY mpoopéper tig
TIO GOYYPOVES AVGEIS OIKIOKNG WOYOYWYIOS O€ LOIOITEPO TPOOITEG TIUES IO, TOVG

KOTOVAAWTES .

Tavtdypova, 1 véa TAGT aVOPOPIKA LE TN dNUovpyio TV TPoIdvTov givat 1
ocvvdeon NG Teyvoloyiag pe T poda. Ilpwrtomoprokn oyedioon mpoidviwv,
TOAVYPOUEG CLOKEVAGIES, EVIVIMGIOKA ATAEG YPOUUES Efvor peptkd amd ta otoryeio
ov mpofaiiel mpokeévoy vo. kabiepwbel otov kocpo tov ‘lifestyle technology’
(Mo6da omv Teyvoroyin) akorovBmvtag mavta Tig cOyypoveg TAcELS TG nodas. H

PRM avagépet o poktnplotikd:

‘H SONY tpei mavro ) 0é0ugvon TS Ylo. TPONYUEVO. KOI ECOIPETIKNG TOLOTHTOS
TPoiovta teYvoloyiog, JIvovias TavTo 101aITePY EUPATH TTOV TPOTOTO GYEOLOGUO TOV
péper v vroypapn ms. Etor motedovue ot kobopileton to technology lifestyle twv

ETOUEVWV POV .

46



47

5 Avdivon Tov dedouévav

5.1 Ewoayoyn

Metd v Topovcioon TOV EVPNUATOV GTO TPOTYOVUEVO KEPAANLO KpiveTO
OKOTIHO VO aVOADGOLUE T OedoPéEVA Kol VO To. GLVOVAGOLUE HE TO Be@PNTIKO
mAaiclo. Avtd TOo KEQAAOO OmOTEAEl EVOLOUN YL TEPAUTEP® OEPELVNON TV
gupnuatov ¢ épesvvac. o v axpifela Ba emyelpnoovpe vo. GLVOLAGOLUE TO
otoyeio TOv GVYKEVTPOONKOYV 0md TIC GLVEVTEVEELS Twv Managers e 10 BempnTikd

VoPabdpo Tov TAPUTEONKE GTO TPMTO UEPOS OVTNG TNG EPEVVAG.

5.2 Algpguvnon tev gupnuitev

To Bewpntikd TAaiclo dmwg TapatédnKe oTo TPONYOVUEVE KEPAANLO OVTN TNG
épeuvag €xel ¢ PaciKn TPOTEPALOTNTA VO TaPOVSLdoetl TiG Pacikég pebddovg mov
YPNOOTOOVY Ot gToupieg  mMPOKEWEVOL va  yTioovv  emtuyNUEVES  UEPKEG.
Avamodpacta amoppéel and T cvunepdopota e Epevvag 6ti SONY ypnoyonotet
OAeg Ti¢ Paocikég Teyvikég Tov Marketing pe 6tdy0 va avamtHEEL Kt va Sl TN ProEL TV
woyvpn ewova g pdpkog tg. Ot Marketing Managers g etopiog frav wwitepa
efokelopévol pe 10 Bsopntikd miaico g onuavong (branding) g ko
epappolovv TIc mo ovyypoveg TexViKEG Marketing yio va S10tpricovy TV VIEPOYN
™G eKova ov £xel n popka SONY.

Onwc dtvnddnke oto BewpnTikd TAaiclo vdpyovy TPelS PACIKEG TEXVIKES
OV Ol ETAPIEC YPMNOGLUOTOLOVV TPOKEYEVOL VOl TIGOVV TNV EIKOVOL TNG HLAPKAS TOVG:
™ Sloenuon, ™ yopnyic, eved TapIAANAO EKUETOAAEDOVTOL KOL TNV TYETIKN TOVG
0¢on omv ayopd. Ta gvpruata £0e1&av 6tL ot Managers g SONY ypnoipomotodv
Olec avtég TIg neBddovE, evd TaPAAANAL divouy 11oiTEPN EULPACT] GTOV TTOPAyovVTO
™G £0MTEPIKNG ekmaidevong Kot avdntuéne. Onmg avagépovv ot Vallaster kou de
Chernatony ®, o poroc Tov My &ivor TOAD GNUOVIUCOC Yl TNV OVOTTUEN TG
€IKOVOG (oG pdpkoc. Xe TpdTo eminedo, ovtd cvpPaivel yati ot nyEtideg etoupieg
ouvNBmG Aettovpyolv ®G PLOMCTEC 6TO TAMIGLO TOL TTEPPAAAOVTOS TG OYOPAS EVD
oe 0gvTEPO  emimedo @povtiCovv va OvOTTOGGOLV ECMTEPIKA oYLPO aicOnua
déopevonge. o Toug Tapamdve Adyoug, n nyecsia g SONY BéAnce va Bertidost tnv

NoN vVdpyovca EKOVA TNG LAPKOSG TNG LECH TMOV EPYULOUEVOV TNG .

82 vallaster C. and de Chernatony L. (2006), ‘Internal brand building and structuration: the role of
leadership’, European Journal of Marketing, p. 761- 784
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Emumpdobeta, amd Tic cuvevieDEelg TV OTEAEYMV OMOPPEEL TO CLUTEPACLLOL
ot N etapio exkpetarieveton v Etapwn Kowwvik EvBdvn mpoxkeyévov va
eEeliooel v eikdva ¢ pdpkoc me. Onog Exer oM avaeepbei, 1 SONY eotidlel o
EVEPYEIEG OV €YOLVV G GTOYO VO EVIGYVOOLV TNV €KOVOL TNG €TOPlOG 7OV
EVOLAPEPETAL YO TNV KOwmvia. Zoupovae pe tovg Managers, avt n pébodog €xet
GUEGO OVTIKTLTIO GTO HVLOAD TOV KOTOAVOADMTOV.

Onwc dsatundOnie 6to Bewpntikd TAAIc0, 1 KOV H0G LAPKAG Eivorl AUESO
ouvoedepévn pe ) Béon g etaipiog oty ayopd. ITio cvykekpyéva, 1 ewdva g
etapiog oto mEPPAAAOV TNG OYOPAS KATOYPAPETAL GTO HVOAO TOV KOTAVOAOTAOV,
EUTEPIEXOVTOS OADL TO YOPAKTNPIOTIKO TOV MG M HapKa YivETOl avTIANTT amd TO
kowd®. H SONY emdibker pe kGbe tpdmo va cuvdedel kot vo katayopndel oto
HVOAO TOVL KOTOVOAMTY WLE TOLG TPELS akOAOLOOVG Opovg: emiTvyic, KovoTopio Kot

EVPNUATIKOTNTA.

6. 2vurepdouato kot Ipotdoegic

6.1 Ewcayoyn

AVTO T0 KEPAANO TEPIAAUPAVEL TO. CLUTEPACUATO TNG £pELVAG. Apyikd, O
gpeuvnNmg mapafétel pio GOVIOUN OVACKOTNOYN TV Yopi®v Tov Tponyndnkav
€xovtoc ®g povadikd otdyo TN ovvdeon g Bewpiag pe to case study (avrtikeipevo
™G épevvag). Katomy tovtov, akolovbel To ympio TOV avaPEPETAL BTN GLVELGPOPA
™G épevvag to omoio cuvodeveTal and KAmoleg cuotdoelg tov Managers g SONY.
Ot mnpoeopieg avtéc pag Ponbodv va o1€1600Vc0VHE AKOUN O TOAD GTO TTMG
yriletat n ewova pag emroynuévng papxoc. TELog, mapovotdlovtal ot 16N YNCELS Yo

UEALOVTIKY] O1EPELYMOT TOL BENOTOC.

6.2 AvocKOTNG™N KEQOAOIMV

Avt 1 épevva yopileton og entd Poacikd kKepdiowa. To TpmdTo PéPog amoterel
mv eloaywyn oto Béua g €peuvag evd TapIAANAa £xel oG Pactkn emdiwén va
TOPOVGLAGEL TOVG GTOYOLG OAAL Kot TN SOUN TNG TOPOVGAS EPYUGIOC. XTO OEVTEPO
kepdAato, mopatiBetor o BewpnTikd mhaiclo mov oyetiletal pe to VIO depevivnon
avtikeipevo. To tpito kepdioro meprhapPdvel ) pebodoroyia mov ypnoiporoOnke

Yy T GVAAOYN TV dedouévav. AkoAovBwe, oTo TETaPTo KEPAANO Topatifevtol Ta

% Nandan S. (2005), ‘An exploration of the brand identity- brand image linkage: A communications
perspective’, Brand Management, p. 264-278
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EVPNLOTA TTOV TPOEKLYAV OO TIG GLUVEVTEVEELS TV oTehey®@v TG SONY evd o610
APECMG EMOUEVO YIVETOL TPAYUATOTOLEITOL AVAAVOT TV GTOlXElV OwG emiong Kot
ouvdeon ¢ Bewplog pe TG mpoktikég mov ypnotpomolel 1 SONY. To terevtaio
HEPOG NG HEAETNG TEPIAOUPAVEL TOL GUUTEPAGUATO THG EPEVVAG, TIG GUCTAGELS TMV
Managers ¢ eToupiog oAl Kot TPOTAGELG Y10 LEAAOVTIKY SlEPELVION.

Koatoémv g obvroung avaokonmong tev KeeoAiaiov mov mponyndnkov
Kpivetor okOMYo vo  ovoeephovpe cLVOTTIKG oTr obvdeon G OBewplog mov
TOPOTEONKE LE TA EVPNUATO TNG EPELVOC. XE MPAOTO OTASW0, €lval SNUAVIIKO Vo
tovicovpe 6Tt SONY ypnoomotel Ty TAEOYNQio TOV TEXVIKMOV TOL ovapEpOnikoy
6710 Be@PNTIKO TAAIGIO TPOKEEVOL VO aVOTTOEEL KO VO KOOEPMOEL TNV E1KOVA TNG
pbpxkog e o v oakpifela, amd To €upNuOTO TPOKLITEL OTL 1M €Toupia
expeTolAevETON TO KAOGOIKE epyaleia TG emkotvaviog kot Tov Marketing (0nwg sivon
N SWENUIOT KOl 0L Yopnyleg) £YovVTag WG andTEPO GTOYO TO YTIGIUO NG LOYLPNS
papxoc. IMapdAinia, ypnotpomolel kot GAAEG TEYVIKES OMMG €ivorl M €0MTEPIKN
avamtuén G eoOvaG oL £YEL M MOPKA OAAA kot M ovpPoir ¢ Etopumg

Kowwvikng Evbovng.

6.3 H cvuveio©opd tne £pgvuvac

Ta gvpfjuata g €pevvag odnynoav oto cvumépocpo 6t 1 SONY, évag
TOYKOGOG MYETNG OTNV KOTNYOopio. T®V OMTIKOOKOLOTIKOV TPOTOVI®MV, £papUolet
Katd YpApUpa TG 0mpNTIKEG TPOGEYYIGES TOL AUPOPOVV GTO YTIGLO TNG EIKOVOS LG
emruynpévng popkoc. Iho ovykekpyéva, n €pgvva gotidlel otig peBddovg mov
YPNOLOTOLOVVTOL KOT  ETAVIANYN OO TNV ETALPI0 TPOKEWEVOL VAL OVOTTOEEL TNV
ewkova g papkag SONY. Ot pébodotl avtég ywpiCovtar oe dvo Pacikég kotrnyopies.
2NV TPAOTN KOTNYOPiot CLYKATAAEYOVTAL Ol KAOGIKES TEYVIKEG OV YPTCLLOTOLOVVTOL
amod TIG €TOUPIEG TOV EMOIOKOVY VO IGYVPOTOCOVY TV EIKOVA TG Hapkag Tovg. O
POAOG NG OPNUIONG OAAGL KOlU TOV YOPNYU®V OCNUOVIIKOV YEYOVOT®V €glval
KaBop1oTiKOG Yo pio pdpka wov emBupel va GUVOEGEL TO OVOUA TNG LLE TNV EMLTLYIA.
Xmv AN Katnyopio meprhapPdvovial mo GOYXPOVEG TEXVIKES OMMG OLTY NG
E0MTEPIKNG AVATTUENG TTOV AgLTovpyel OLGLOOTIKA ¢ Pdon Y vo dtoyetevbel M
EIKOVA TNG LAPKOG TTPOG TO EEMTEPIKO TTEPPAALOV OAAG Kot 1 avamTuEN NG ETonpikng
Kowovimg YrevBuvomroc. Ta amotedléopata £0ei&av 0Tt oo Managers g SONY
dtvouv daitepn Enpacn 610 BempnTikd TANIG10 TOV £XEL O1OUOPPWOET avaPOPIKA e

TO YTIOWO oG EMTUYNUEVNG MAPKOG, OKOAOLVOMVTAG TIOTA TG 0pXEG TOL TO

49



50

npocdopilovv. Qg cvunépacua, mapatnpovpe O6tL N Bewpia mailer icwg Tov MO
kaBoploTikd poAO o1 ONUoLPYID KOl OVATTLEN TNG EKOVOG HIOG ETITUYXNMUEVNG

HAPKOC.

6.4 Mio. 0lKOVUEVIKN HEpKOL

H SONY miotevel ot ¢hocogio tov aéidpatog «Think global-act localy™.
Avtd Ponbdetl T1g Tomikég eToupieg vo TPocaprolovy TiG TUYKOGHIES EMKOIVMVIOKES
TPOKTIKEG OTIS EKAGTOTE GLVONKEG TNG EYXYDPLOG OYOPAS, TAPOUEVOVTAS TNV 1ot
OTLYUN EVOVYPUUIICUEVES e TO OPOLOL, TNV OTOGTOAN, TNV TOYKOGHULO CTPATNYIKY, TG
EMYEPNUATIKES apyES Ko T debvn| Teyvoyvamcia mov dtabétet pia TaykoOouo LapKa.
Ta xevipwkd ypapeion Tov e€@TePKoh cLVTOVILOVY TOLG OIKOVOIKOVSG EAEYYOLG,
kaBhg kot éva pépoc tng moMtikng Marketing kot avopévouv amd kdbe TOMIKY
eTopion Vo CUVEICQEPEL GTOL KEPON Kot TNV oviamTuén o€ avoAoyion TAVTO HE TIG
gukolpieg TV TomK®V ayopav. Extdg tov aAlov, kdbe Tomikn emyyeipnon
BepeMavel ) oM TG emyelpnuatikn otpatnykn kot Product Mix (Ilpoiovtikd
Miypa) pe Pdon oyetikny €pguva TG TOMIKNG  ayopds, evtomiloviag Kot
TPOcapHOLOVTOG TIG TEAATEIOKEG AVAYKEG G TOMIKO TTAvTa £MINESO.

A&iler va onuewmBel 6T1 to After Sales Service givon eEopetikd onUvVTIKO Yo
mv gtopia oe moykdoo eninedo. o moapddetypa, otav Eexivnoe n SONY oy
EAMGO0, TéOnke ¢ dueon mPoTtePAOTNTO 1M OTEAEYMGY, TOL OIKTLOV TMOV
e€ovsrodomuévov kotaotnudtov Service vd tov Opo 0Tt dev Ba vrdpEet Eumopog
Y®Pic vVTooTNPIEN HETE TV TOANGN, Yiotl KATL TETO0 B0 KATESTPEPE OAOKANPOTIK
mv eova g paprag. O topéag avToc TEPIAAUPAVEL TNV APTLO TEYVIKT VITOGTHPIEN,
EVD TOpAAANA oTOYXEVEL KOl OTNV MOIKN 1KOVOTOINGN KOl TOL 7O OTOTNTIKOV
TEAATT, £TG1 OOTE 6TO TEAOG VO HEVEL tKavomotmpévoc. TIoAd onuovtikdg mapdyovtog
oV cLVTEAEL GE aVTO TO Yeyovag eivar n mapovoia g SONY EALGG og Buyatpkn
etaupio g SONY Corporation Kot Oyt LEG® AVIUTPOCSAOT®V, EXLTVYXAVOVTOS £TGL TNV
KOADTEPT Kol TOLOTIKOTEPT €ELANPETNON TOV KATOVOAMTIKOD Kowvov. [ to Adyo
avtd N SONY EALdg avéntuée moAdd ypiyopa éva diktvo 26 katacsTnUdtov ava tnv
EMLGda 1o omolo mapéyet oAoKANpOUEVEG AVGELS EMICKELNG N KOl OVTIKOTACTAONG

GLOKEVOV KoL EEQPTNUATOV.

¥ (SkeQTONAOTE TOYKOGLA- SPOVLLE TOTKE»
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6.5 Ot ovotdoeic twv Managers

Katomv mg ev Adym €peguvog ava@opikd HE TO MG YTIGTNKE OTOOOKA M
ewova g papkag SONY, avékoyav apketd 0épata mpog mepartépm emeepyosio.
Apykd, amd v Tapovciocn Kot avaivon Tmv evpnudtov tpoékvye 6Tt SONY dev
eotialel povo otig kAoowég pebodovg avamruéng e papkoag (Marketing
Communications kot €U@acr o1o TPoidv) aAdd diver Wwitepo Papog Ko ce dHo
GAAOVC TOUELS, OTO OVOPOTIVO SLVOLIKO TNG ETALPIOG KOl GTOVG KATOVOAMTES. [ Tnv
axpifela, otV avamtuEn oA Ko TN S0TPNOT LG IOYLPNG EIKOVAG OTMG QLTI TNG
SONY ocvuvéBarde m Oapkng ekmaidevon twv epyalopévov g etapioc. Olot ot
Managers g SONY enévdvoav oty e£EMEN Tov avBporivov dvvoukod pe AUECO
oTOY0 VO aVOTTOEOLY TNV EIKOVA TNG UAPKOG 0TO £0mTEPIKO TTePPairov. H Bempia
avt Pacictnke 6to YEYOVOg OTL v ot gpyalopevol aicBdvovtot Tepr@avol Kot givor
wKavomomuévor amd Vv etaipio otnv omoio. epydlovtal, TOTE €YOLV TOAAES
TOOVOTNTEG VO LETAOMGOVY TO OTIKO 0Td pNVVpe Kol 610 eE®TEPIKO TTEPPAALOV,
0TI OLVOVOOTPOPEG TOLG OMAOON HE TO KoTavaAmTikd kowd. ITlapdAinia, To
devbuvtikd otedéyn ¢ SONY divovv dwitepn £ugacn oTiG OvVAYKEG TOV
QYOPOOTIKOD KOWOL €MEWN Bewpoldv OTL €vog KAVOTOMUEVOS KOTOVOAMTNG Oa
Stopopemcet Kot Oa dtadmaoetl pio kaAn ekova yio ™ pnapka (word-of-mouth). Avtég
Ol TOKTIKEG EVOEXETOL VO YPNCULOTOOVLVTOL Kot omd GAAEG eToupieg G ayopdg
TPOKEEVOD VO YTIGOVV TNV EIKOVA TNG LEPKOG TOVC.

Eotwalovtag Aowmdv oe mapandve and Evay ToUelc, avapopikd [e TO YTIoo
g ewovag g SONY, ot Managers £yovv T duvaToTNTO VO O1HovpyodV oKOUO TLO
woyvpés papkes. o mv axpipela, ta dievbuviikd oteléyn Aapfdvovy mavta coPapd
VOYN Ko E®YEVEIC TaPAyoVTEG OGS elval 1| GLUPOAN TOV FIKTVWV TOANGE®V OALA
Kot 1 medotokevipkn otpatnykn (Customer Relationship Strategy- CRS) mov éyouvv
OG TPOTEVOVTA GTOHYO VO SNUOVPYHGOLY HOKPOXPOVIEG KO UOVILEG GYECELS LUE TOVG

TEAATEG,.

6.6 [Ipotaocelc yio LeEAAOVTIKN d1Epebvnon

Kietvovtag, a&iCet va avagépovpe 6Tt T0 onpeio 6to omoio eotidoape gival To
g n SONY éytice v ewovao g papkag me. Katd cvvéneta, pog kot 1 v A0y
HEAETN aopd o€ piot HOVO HapKO, VTEPYEL TEPODPLO YO TEPUITEP® QKOO LOTKT
épeuva avaQopikd pe TIg vOAOWEG ETAPIEG TOV KAGOOL TV OMTIKOUKOLGTIKMOV

Tpotovtwv. Q¢ ek To0TOL Yperaletal TEPAITEP® £PEVLVA Yol VO, amo@avBodue ov Ta
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ELPNLOTA TNG TOPOVGAG Epevvag emPePfaidvovtol amd GAAeg HEAETES KOl KOTA TOGO
UTopovV Vo YEVIKELTOVV G€ AAAEG TPoiovTiKEG Katnyopiec. ‘Exovtag avt ) Bdon, Oa
Ntav {cmg YPNOUO VA EPELVIICOVUE TOVTOYPOVA KATO TOGO Ol VIOAOUTEG ETOUPIES
xpnoomorovyv Tig 10teg teyvikes pe T SONY mpokeévou va xticovv v ekova g
pdprkag tovc. TlapdAinAa, mepattépm diepedvnon YpelaleTal avapoplkd e TO oV ot
puébodot mov ypnoponotovvion amd ™ SONY, pumopodv va @appostodv 6 AAALOLG
KAGOOVS dpactnplotntag Omwg sivan m.y n Propnyavia. Télog, kpivetoar okdmpuo va
avaeepbel 6t ypnowun Ba NTav po To OMOTIK TPocéyylon otnv omoio Ba elvan
peyoldtepo 1o delypo TtV ocvppeteyoviov  (Managers) kot Kotd GUVETELL
TEPLGGOTEPES Ol GLVEVTEVEEIS MOTE VAL VILAPYEL EUTAOVTICUOS TMOV OEOOUEVOV TPOG

avéivon.
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7. Iopaptiuoto

7.1 O gpotioeic mov t€nkov otovc Managers Kotd T OLGPKELN TOV CLVEVTIELEEMV.

Epoton 1

[Mowa givon 1 ewkdva ™¢ paprag mov BEAeL va dnpovpyei n SONY otov katovaloT;

Epoton 2
H SONY eivar pia nyétda etoarpio 61ov KAGOO TOV ONTIKOOKOVGTIKOV TPOIOVIMV.
[Too NTav 10 UAVLHO-KAEWT OV EMYEPNOATE VO, PETAODCETE UE TNV TEAELTOLO

OLOLPNUIOTIKT KOUTAVLOL,

Epoton 3

[Mog n SONY embopei va ‘katoywpeitar’ 610 HLOAO TOV KOTOVOADTOV;

Epoton 4
Ta dwwenuotikd unvopato exnpedlovy ToVg KATOVOA®MTEG gite KAVOVTOG emikAnom
010 cuvaicOnua gite ot Aoywkn. Ilown amd T1g dVO 060VG Bewpeite dTL ypnoIOTOLEL N

SONY mpokeipévov va tpowbncet t pdpka mc;

Epoton 5
[Tow elvon ta Bacikd kprrfpla copewva pe to omoio 1 SONY emhéyet va xopnynoet

éva, Yeyovog;

Epoton 6
Otav n SONY avorafer ) yopnyio pog dopydveonc, Tt €idovg cLGYETIGUOVG-

GUVEIPUOVG EMOIDKEL VO LETAOMGEL MOTE VO GLVIEGOVV Ol KATOVOAMTEG TNV EKOVAL

™G HOPKOG LE TO YEYOVOGS;
Epoton 7

Extég amd ) dtwenon Kot Tig yopnyles, moleg dAdeg texvikég ypnoonotei 1 SONY

TPOKELUEVOD VO, EVIGYVGEL TNV EIKOVA TNG LAPKAG TNG;
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7.2 O1 o TpOcQATEC TNAEOTTIKEC KAUTAVIES

Tnicomtikn Awaonuictikn Kaurdvio Bravia

(TVC Play-Doh)

hiy
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Tnieontik) Awwonuotikn Kaundvia Bravia

(TVC Paint)
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Tnieontiky Awpnuiotiky Kourdvia Bravia

(TVC Balls)
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7.3 Katayowpnoeic otov Tumo

(2005- 2008)

WWEHA ENGINE

W WEGA ENGINE

2005 - ‘Moaywog Peaiiopog’
SONY WEGA PRINT
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Yymhrj anddoon aTnv
KaBnuepIvr £pnveuon.
AenTopEpen. Epmveuan
«KNFo... 1L Gha QAAGEoUY .
Wnepuar pmyar Cyber-shot
DSC-P200

Me 7 2 megapixels,
enelgpyactr Real Image
Processor, gaks Carl Zeiss
a1 2 cm LCD o8dwn

H anéhutn eukgiveia sival
Tpa oTo XEQL oas, Mari Kase
JIKpr ASTTOpépE LD PmopEi va

efval pia peydhn Ty
EUMVELOTS.
= ™

.Jl_l[ L

Cuber.shot

2005 - ‘Zagapr ota faOn TS Kovlivag’
Cyber-shot print

like.no.other”

BdAte 10 otV
atfévra oag

ané 24 Oxtwpiou ota Sony Centres

A0 TX-series e

I7A SONY CENTRES ME 12 WHNEX AQPEAN TYNAETH INTERNET ADSL 183kbpe AN ThaeweLLas on ume | B2E| (%500 Anyicoess. 300

2005 - ‘Bdite to otnv atiévra oog’

VAIO Print Ad

61



62

‘Hxoc, duvatdtepog ano tov avepo.

2005 — “Hyog dvvatotepog amd Tov dvepo’

Car Audio Print Ad

NW-E105 NW-E505 NW-HDS

2005 - ‘Eipo grev0epog’
Walkman Print Ad
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SONY BRAVIA

XQPIZ SONY BRAVIA ME SONY BRAVIA

Oy a EeBwplagpévo kokrkvo!

Mévo 1 véa oepd Teaprosoy BRAVIA LCD anobide:
600 Kaha Ghec TIG ANOXPHOES, TOU BUCKBASTEPEL YpiTOS

SONY HELLAS AEE. TnA 801 T 92 00O
like.no.other”

TSy s o b s el s ey Gt b

SONY BRAVIA

TOKYNHII TOY AEYKOY OKTOBPH

O neplogdTepeg TNAEOPATELS PoBoUVTAL TO KOKKIVO.

Mévo n véa oewpd heopdoswy BRAVIA LCD anodide
TO00 Kahd GAEG TIG GMONIKDCE TOU SUTKOASTEDOU YUHATOS.

HD
o&n —_—
A% Ty 8017 92 000
B e
R e A R et st Colour like.no.other”

2006 — ‘O TeprociTepeg TNAEOPAGES POBOVVTAL TO KOKKLIVO’

BRAVIA Print
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Iyia-owya 0 lllillliuu K1 nutoi
Vi Kiivouv ahoupvEvies

2006 — Ov avtayovieTég pog Kavovy TAaoTIKES (emepfaoerc)

Cyber-shot Print Ad

. "3‘- -
SONY like.no.other"

NMwg 6a Tn cwoeig;

A.¥eDV B.3eDVD TI.3e HARDDISC

2006 — g 00 ™ cwoeis;
Handycam Print Ad
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like.no.other*

walleman mp3

2006 — Hot Dog
Walkman Print Ad

walkman mp3

2006 — ‘Foot’
Walkman Print Ad
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SONY like.no.other™

N
e —

AnéAuta kaBapn elkéva

HIGH DEFINITION HANDYCAM
KaBapdtrra, Salyeld, eUKpiveln, aapnvel,
AemTopépea, CovTdvia, npaypaTkeTTa,
payeia... Auotuxe, kapia hefn Sev anodide:
axpifibs TV BpmELpia aUTHG TG EKAVAS,
DeltE T onwoSinoTs.

Full HTY

oV

SONY HELLAS AEE. Trjk: 6017 92000
Wwwseny.a

2006 — ‘Amorvto kKoBapn eikova’

Handycam Print Ad

SONY

+0 IOV GYPNJEG TNV KOTIEAGR OOV V&
beL TG YuwTOYpaipleg TNG TTPpUNV.

r Tt it 10 v Sorry Micro Vawull Fngerpning, s £oo £
i, e e

‘oon aneminea . By T S12MB, v v

% Tt = conpéhess oy BeSojabvur, o,

e, BucdpecTes, eaidfes]

Tty like.no.other

AR VALLT

2006 — ‘A@noeg TNV KOTELX GOV VO OEL QOTOYPUPIES TNGS TPONV;’
Recording Media Print Ad
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SONY like.no.other

= Get ready to shoot

BONY HELLAS AEE Trj BOTT 92 000
Aoy

Cyber-shot T100

2007 — “Etowpog’
Cyber-shot Print Ad

like.no.other”

‘Exe1 avahuon 7,2 megapixels. ‘Exel gpakd Carl Zeiss Vario-
Tessar. ‘Exe1 ££o0d0 Full High Definition 1080 yia mpoBolr)
QwToypaguiv 0= TnAsopdoslg HD. ‘Exel Texvohoyla
Double Anti-Blur mou guvdudZel oTaBepomomTr| ekdvag
Super SteadyShot kai ugnA seuaoBnaia 1ISO 3200. “Exel
Texvohoyla Face Detection yia autépato eviomopd kat
£0Tiaon os Npéowa. "Exel teydAn oBévn LCD 2,5 vTowv.
‘Exel TaxUtato enstepyactr] BIONZ. "Exer sANINviké pevou.
‘Exe1 oe paupo. ‘Exel os domnpo. ‘Exel oe aonul.

Z1ya pnv €xel ka1 o€ pod!

SONY HELLAS AEE, Tryk: 801 1192 000
wwwaanygr

Cuber-shot W80

S S ——

2007 - ‘Pol’
Cyber-shot Print Ad
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Express your style:
the new CR-Series

Ol HIKPES NIVEAIES NOU KEVOUY T {10f HoG KOk
AhoTe T paviasia oog ehelBepn, nolre Le o
pavais orub, [fiore! Fu
mLcaNE VAKD now npogag
e e

Taeny.

L SONY/

be like.no.other’

2007 - ‘Lxiég poxrynal’
VAIQ Print Ad

Nea BRAVIA S series
e no othe

R e——

Colour like.no.other HeLaAs

2007 — ‘EmOopia’
BRAVIA Print Ad
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enferfainment  like.no.other”

2007 — Blu ray player
Home Video Print Ad

¥

ROSSO

2001

2008 — ‘Copola’
Handycam Print Ad
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«ANNBEID, TOWW Ta NAavia...
AMAQ, X NoAU KAAS LeTaBoAIoUON
TG3, Top model

SONY Handycam TG3. [NookAnTKa Aerity
e -

images like.no.other”

2008 — ‘TG3 Top Model’
Handycam Print Ad

70

«QVeEIPO LoUY;
E... eiprivn ka Ful HD
O€ OAO TOV KOOk

TG3, Top model

images like.no.other”

2008 — ‘TG3 Top Model’
Handycam Print Ad
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BRAVIA

To noddogaipo, Onwg
dev 1o €xete Eavadel!

Colour ke.no.other

2006 — ‘To m0d6c@aLPO OTTMG deV TO £xeTE Eavaodel!’

Uefa Champions League Print Ad

YT b -

¥ likd nd.other-
hal .

Gogeils 8 K Plectmnirs L=
= Famrres frpa & Mrmabrmirrs

71

2006 — ‘Apgon Avokov@ion’
SONY Service Print Ad
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