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BUSINESS TO BUSINESS

Tou k. Avtwviou MAAAHKAPQNA

Elcaywyn

O XwWpPOC TOU TTOYKOGHIOL e-commerce EI0EPXETOL OTJUEP O€ piavéa @aan.1TETal, evw
N TPWTN AN TEPIAAUBOVE TNV AVATITUEN ETAIPEIWY TOU internet aoX0AOUUEVWY LE TNV
TOPOXH UTINPECIWV business-to-consumer (B2C), n emopévn @Aon a@opd atnv avAnTuén
KOl 0TNV EMITLUXIO ETAIPEIWY OO0XOAOUUEVWY HE TO business-to-consumer (B2B) e-
commerce. @a TPEMEL VA CNUEIWOBEL, 0TI TAV APKETEC Ol ETAIPEIEC TTOU ByNKAV KEPOIOUE-
VEC AT TN OpaagTtnplomnoinaor Toug oto B2C e-commerce, aAAG OTiw¢ OEiXvouv Ta TTpaAy-
Mata autoi, Tou Ba aoX0AnBoULV HE TO XWPOo Tou B2B £xouv ouveldNTOMoINoEL TNV TANPN
OLVAUIKOTNTA TNE VENC NAEKTPOVIKAC OIKOVOUiaC. PUaIKA, OAOL AUTOIL 01 OpyavVIGHOI KOl
Ol ETUXEIPNOEIC B TIPETEL VO EMTEVOVOOUV OE OTPATNYIKEC, AVOPWTOLE KAl XpMOTA, 100TE
VO KOTA@EPOLVY VA EMIBIWOOLY 0TO XWPO Tov B2B e-commerce, evw eKeivol, Tov dev Ba
EKUETAAAELTOUV TNV eLKalpia (UE OAO TO pioKa, TTOL OUTH TIEPIKAEIEL) Ba eKTOTIGBOLY O-
MO TIEPIOCOTEPO SIOPATIKOUE AVTOYWVIOTEC.

Ol TPOOTTIKEG YIO TNV AVATITUEN TNC ayopdg Tov B2B diaypdagovtal EENIPETIKA Aa-
MTIPEC. Z€ pia €peuva, TTOL EYIVE ATIO OUIAO CUPBOVAWY TNG BooTwvng EKTIUATAL, 0TI Ol OL-
VOAAOYEG OTO XWPO TOU e-busimess avTIMPOowWTEVOLY TTWANCEIC DPOUC 2,8 TPIOEK. dOAQ-
piwv péEXPLTO 2003, evw pia AAAN Epeuva TnC Gartner Group avePdadel auTo To oo oTa 7,2
Tploek. Méoa ata eMOEV TIEVTE XPOVIO To Aeyoueva e-marketplaces, mouv EUTTNPETOLV TIC
MEYAAEC ayOPEC TNG AMEPIKIC OVAPEVETOL VA ONUIOLPYHOOLV ETHOIA £6000 TNE TAENC TWV
350-450 ekaToppLpiwv doAapiwv, evw To e-marketplaces o€ AANEC LIKPOTEPEC OYOPEC Ba €-
Xouv €00da Tepi Ta 100 eKATOPMUPLIa QOAAPLO. ZnuendveTal, 0TI cOP@WVa e T Gartner -
uTopevpaTa agiog 23 dioek. doAapiwv dlakivrienkav peow e-marketplaces péoa oto 1999.

Q¢ TOOO Kal yIa TNV LPWTATKH ayopd ol TPoPAEPELC cival €€ ioov a101000&eC: X 0U-
Qwva pe Epevva TN Forrester Research, ta e-marketplaces 8a katexouv pEXPL To 2005 T0
6% OAWV Twv B2B cuvailaywv tTn¢ Evpwnatkig 'Evivonc, Kabwg XiAleg on-line ayopég
Ba EPPEAVIOTOVLY OTO TTIPOCKAVIO KAl Ba SIEVKOADVOULV TIC ETIXEIPNUOTIKEC CUVOAANAYEC E-
ow Tou Internet. O1 p1o€g amo TIg cuvaAAayéeg ota e-marketplaces tng E.E. 1o 2005 6a Aay-
Bdvouv xwpa otn Bpetavia Kat atn Mepuavia, evw 8o akoAouvBoUV ol TEPLOXEC TwV KATw
Xwpwv Kal Tng IpAavdiac. Ot Baoikeg ayopeg, mov Ba avamtuxbouv peca anod B2B ou-
VaAAOYEC Ba ival AUTEC TOL AVTOKIVATOU, TWV PETAPOPWV KAl TWV NAEKTPOVIKWY, EVK O-
KOAOLBOUV Ol KOTOOKEVOOTIKEC ETAIPEIEC KAL Ol ETAIPEIEC BLOPNXAVIKOD EEOTIAIGHOV.

Opwg, 600V AP opd 08 OUTEC TIC TTPORBAEYELG, OUTO TIOL EXEL TN MEYAAUTEPN oNpocia €i-
vailnagia mou eumePIKAgiovy Péoa TouC OAEC ol B2B dpaaTnploTnTEG, KOl 0 1IdAVIKOTEPOC

2. ToKeipevo mepINaPPAVETOL O€ EKTEVH €pyaaia TOU Z. p€ TITAO: ‘Epeuva yla To NAEKTPOVIKO €-
uTOpIo atnv EANGSQ, Matpa, 2001.
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MNXOVIOHPOC VIO va YiIVEL @avePH auTn N a&ia agopd ot dnuiovpyia Kat oTnv EKUETAA-
Aguan Twv e-marketplaces. AUTEC 01 NAEKTPOVIKEC ayopEG Tou Baagilovtal ato Web gival
o€ B€on va PEPOULV O EMAQPT] TOUC OYOPOOTEC KOIL TOUC TIWANTEC VIO TNV AVTAAAQYH TIPOT-
OVTWV Kal LTTNPECIWV PECW TOU internet.

H e&€A&n twv B2B Marketplaces

Ot online ayopég, Tou €X0LV Yivel yvwoTEG e Tov 0po B2B marketplaces, ivat 101kd
EUTIOPIKA sites TOu Internet, Ta oToia EMITPETOVY OE PEYAAEC KOIVOTNTEC AYOPUCTWV KOl
TPOMNBELTWY VO GLVAVTWVTOL KAl va dlampaypatelovtal HETa&D Toug. AVTITTPOOWTED-
0LV I00VIKEC OOMEC VIO EUTIOPIKEC AVTOAAOYECG, ETMITLYXAVOVTOC VED ETTITIEAN ATTOJOTIKO-
TNTOG NG ayopdA¢ We TNV oLOEIYEN Kal TNV AUTOPATOTOINON TWV OXE0EWY YETAEL TIPOUN-
Beutny Kal ayopacTn. Eival o€ B€on va eMITPETOVY 0TOUE CUPUETEXOVTEC VO £XOUV TIPO-
ofaon o€ d1a@OoPOLC UNXaviopoUg, PeE TN BoriBela Twv omoiwv Ba umopoly va ayopdlouv
KOl VO TTWAOUV 0,T1 OATIOTE - OO LTINPECIEC MEXPL VAIKAL.

H evtunwaotakr) gveAtéia autoL Tou €idoug Twv marketplaces, To omoia PYmopouLv va
TMPOCUPHOCO0UY [E TETOIO TPOTIO, WOTE VO EELTNPETOUV TNV MAAPN aAvcida TTpounbeL-
TWV OTIOI0V OATOTE TOPED TN Bropnxaviog, aVaPEVETOL VO TA KOTAOTHOEL Baoelg Tng Né-
ag Oikovopiag Touv B2B e-commerce. 'Epeguva Tou Gartner Group mPoBAETEL, 0TI YEXPL TO
TENOC Tou 2002 Ba €xouv ep@avicBei 7.500 pe 10.000 B2B marketplaces, evw GANEC EPEVVEC
Twv Giga kot 1DC mpoBAEmouy, 0TI N OTopén Twv B2B marketplaces Kot ot GUVOAAQYEC,
Tov Ba yivovTtal JEow aUTWV Ba eMITPEPOLY OTIC ETAIPEiEC va e€0IkKovoprigouy amo 180
MEXPL 480 dloeK. BOAGPIA ATIO KOGTOC CLUVAAAOYWV KAl GAAD OXETIKG £€0da PEXPL TO 2003.

> € TEMIKN ACT), OAEC O1 ETIXEIPNOEIC N B TTPOYUATOTOIOVV TIC OYOPEC KAl TIC TIWANOEIC
TouC PEoa amo éva marketplace, 1) 6a @iAo&evoly éva marketplace, r} 6a KivoovTol ota 0-
pla evog marketplace. Emi mA€ov, yia 6oouc¢ opyaviopolg €Xouv BETEL w¢ 0TOX0 VA CUUE-
TAOX0LV OTIWC ONTOTE 0TO X00po Tou on-line businees, Ta B2B marketplaces ival og 6éon
Va TPOCPEPOLY EvaV TIOAD KAAO TPOTO €106d0L otn NEa Oikovopia. Kabwg to e-
commerce YiveTal TEPIOTOTEPO BOCIKO YIa TIC AEITOVPYIEC TWV ETUXEIPIOEWY, Hia TTOIKIAILQ
marketplaces 6a ep@avioTei o KABE TopEA. MEXPL TWPO Ol TEPICCOTEPOL ATIO TOUC TTPWTO-
TOPOULC OTO XwPo vt péav dot-coms, ol omoie¢ avalnTouoav TO TTAEOVEKTNUA TNG apxnC,
Tov EATIav, 0Tt Ba PETaPPALOTAY O KUPLAPXIiO oTNV avTioTolxn ayopd. Opwc, dev mpo-
KEITOL VA €ival Y10 TTOAD PJOVEC OTO XWPO OUTO: 'HON OPKETEC EMIXEIPIOEIC TOL «TIPAYUATI-
KoU KOopou» (brick-and-mortar) KivoOvtal po¢ tnv on-line dpactnplomnoinon Kal apxi-
(ouv va «xTiouv» Ta 01KA Tou¢ B2B marketplaces. Ta marketplaces mpoKelTal va Enava-
KaBopioouv TouC TPOTOLE OAANAETIOPAONG TWV ETIIXEIPICEWVY PMETAED TOUC, PEPVOVTOC
KOVTO TOUG OYOPOOTEC KOl TIPOUNBEVTEC HECW VEWV PEBOOWV SUVANIKWY CUVEPYATIWV KOl
ouvoAlaywv. Ta B2B marketplaces €Xouv GUYKEKPIYEVA XAPOKTNPIOTIKA, 0G0V a@opd
0T A&1Toupyia Toug. Ta XOPOKTNPIOTIKA OUTA a@OopoLy oTa €€NG ETI pEPOLC aonueia:

Al0d1kaciec mpopnetac: Ot EMayyeEAUATIEC TWV TIPOPNOBEIWV gival o BEaN va oxXNUOTI-
0oLV €va «TEXVNTO cLOTNUA pounBetwv» peéoa amnd B2B marketplaces. AuTO emITPETEL
OTOV 0PYQVIGUOG TIPOPNBEIWV VO EAEYXEL TN GUVOALKI dladiKaaia ayopwv, KaBw¢ Kol To XPO-
VO VO SIAVEUEL TIC ETIL IEPOLC AEITOLPYIEC OTOUC TEAIKOUC XPOTEC.

> X€0€IC ayopaaTr)/mpounBeutr): MpotoL BpeBolv oe éva marketplace, ol TEPICGOTEPOL
OyOPOOTEC KaL TIPOUNBELTEC Ba £XOUV ON KATIOIEC OXETEIC HETOEL TOUC ATIO TNV TPAYUATI-
Kr] 0yopd, Ol OTIOIEC TIPETIEL VA ATIOTUTIWO0LV TIANPWC Kat aTo marketplace. O1 mpoundevTEC
MTIOPOLV VO TIPOCAPUOCOLY TO GUCTNHA UE TETOI0 TPOTIO, WOTE ALTO VO OVTOVAKAA TIC TIPO-
OUMQPEOVNUEVEG EKTITWOEIC Y10l CUYKEKPIPEVOLC OyOPAOTEC, Ol OTIoiEC Ba eapudlovTal av-
TOMGTOUC OTIOTE avToi £Xouv TPoafaacn oto marketplace. Auto0 Touv gidoug Ta marketplaces
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ovvdLaLovv TV interactive SLaoVVOEDT) PETAED 0YOQAOT %Ol TWANTY, Ahhdt oV @Lhote-
VOUVTOL OITO XATTOLOV TOLTO HELDVOUV TO KOOTOG EYRATAOTOONG AL XQ1|ONG €% UEQOUS TV
OUMUETEYOVTWYV. MOMOTA, TEQLOCOTEQO ONUAUVTLXO ELVAL TO YEYOVOG, OTL LE TOV TQOTO AUTO
EMLTOEMETOL 1] TOOOPAON) HOL OE IUKQOTEQOVS OQYOVLTUOUG, OL OTTOLOL O€ AVTLOETY) TTEQLITT®-
on dev Oa £x0vV Tig TYEC Yio on-line gumoQurég cuvoriayég. TOGO oL ayOQaOTES, 000 %Ol OL
TEOUNOLVTEC KEQOLLOUV TO TTAEOVEX TN HLOG TTEQLOGOTEQO EVQELALG HOLVOTNTAG CUVAAAQL-
YOV, EVOD %O OL HVO TAEVQES ITOQOUVV VAL EXUETOAALEUTOUY TOL TTLEOVEXTIUOTOL PLOLG TTANQWG
UTOUOATOTIOLMEVIS OLOLOLKOLOLALG.

To. TOEELOUEVE TAEOVEXTHUAT

Ot TWANOELS. OL AYOQUOTES XOL OL O1jovEyol TE ayopds (market makers) eival ot
1OEIG fOOIREC OPAOES, TTOV OEXOVTAL TO TheovexTHHaTo Twv B2B marketplaces. Zvynexot-
UEVQ, Yo %OOE pio o Tig opddes avtég ta marketplaces onpaivouv to €Eng:

Mwintég: Xonopomolovy ta B2B e-commerce yua va ehattdvouy 10 ®00TOE TOUS KL
vaL Ao TOUV TEOoaon oe veéoug tehdtes. Ta marketplaces sivaw og O€01) va emeXTELVOUV
QUTT] TNV TTQOOEYYLOT OXOUO TEQLOCOTEQO ONUOVQYDVIAC KL AVEAVOVTAG TNV XOVTLVY)
OVVEQYOOLO. LETAED TOV OUVOMAAOCOUEVOV CUVETALQWYV, EVIOYVOVTAC T OXECT] LETAED
TEOUNOEV TN RO AYOQAOTY), TEOMOMVTOS O CUYKEXQUUEVT] TTOMTIXT] TV RO EAALTTO-
VOVTOS TO ®OOTOG TS AAVGLOAE TQOUNOEVTMY.

Avyopaotéc: Ta B2B marketplaces tovg fonfotv va ehaTTmVOUV TO GUETO ROL ELUETO
®OOTOC TNE 0AvoldAE TEOUNOEVTMV, 0TLALOVTAG TO. E£000 TOVE 0TOVE TEOUNOEVTES TG
QQEOAELOC TOVG KO EXUETAAAEVOUEVOL XATOLOL OUVOLUAKA HOVTELD, OTME OL OTJMOTIQAOLES
(auctions), yia TV €7iTEVEN 000 TO dUVATOV RAAVTEQNC TiuNS. ExTOC amtd ) pelmon tou
%OOTOVG, RATTOLO, VEO. 0YaheL Yo Logistics, TANOMUES %At POQOUVE EYOUV T OUVATOTITA
V0L ONILOVQYN 00UV VEES EVXCALQOLES YLA TNV ETULTEVET OLAPAVELQS 0TV aAvoLda TQOUNOeu-
TMV, VO EAOTTMOOUV TO AOYLOTIRO XOOTOS XAL VO. BEATLOGOVY THV GUVOAXT} ATOO00T TOV
OLAOLXOCLDV TTOQAYWYNG KOL TTQOUNOELWV, TTEOGPEQOVTOS CUVOMAES EXTTTWOELS 15-27 %,
oVUPMVA PE EXTLUNOELS TN AMR.

Market makers: TQOXELTAL OVOLAOTIRA VLA TO «VTTOUOYALO» QUTWV TOV VEWV TYECEWV
010 YwEO Tov B2B e-commerce, ®000g AmOTELOVV TOV XATOAVTH YLOL TV AVATTUEY TG
B2B 01%0VOULaG ®OL TQOCHEQOVV TNV EUTELQLO TOVG OTY) ONIULOVQYLN OYE0EWYV UETAED TTE-
AOTOV %Ot 0TV svévvauwon ™mg owomw%ng twv B2B marketplaces. Ze avw)\)\ayua ™¢
TQOOQPOQUC onpowrmng rc@oou@epﬁvnc agtac otvmarket makers anoxomgovv onuowtma
OWEAT), xOOMC CUUUETEYOVV OE KATTOLA ALTTO TA REQON. TOV emrvvxowovv Ol AYOQOIOTEG KO
oL TEouNOevTEC.

KOYAPIOX

I[Tep10d1k6 A6you Ka1 téxvng

ArevOvving: Nivogc ANQTHX
Exdotec: Nixogc METAZ, Moapio META
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