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“More and more people working in and for organizations will actually be on the payroll of an
independent outside contractor. Businesses, hospitals, schools, governments, labor unions -- all
kinds of organizations, large and small -- are increasingly "unbundling” clerical, maintenance and
support work... ...However, if clerical, maintenance and support work is done by an outside

independent contractor it can offer opportunities, respect and visibility.”

Peter F. Drucker, 1989*

! peter F. Drucker, Sell the Mailroom, The Wall Street Journal, 1989.
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INEPIAHYH

To Outsourcing ¢ mPOKTIKY HOKPOTPODEGHO EVIGYDEL TNV TOPUYOYIKOTNTA, TN Onuovpyio
OAOKANPOUEVOV TOOTIKAOV VANPECIOV KOL TNV TPOONMTIKY] avamtuéng pog staipeiog 1 evog
ONUOGIOL OPYOVIGHOV, LE GTOXOVG CAPMS KAOOPIGUEVOLG LE TOLOTIKG KOl TOGOTIKG KptrTnpta. Qg
BeonOg €xel KOTAPEPEL VO EICAYEL VEEG LOPPEG OVTOYMVIGHOV GTOV [d1mTikd kot Anpdcio topéa,
KaBOGOV Ol TPEYOVGES OIKOVOUKEG GUVONKES TNG TOYKOGUOTOINGNG KOl TOL OVTAYWVIGLOD £X0VV
emTaybVEL TNV opipavon g Pounyaviag tov outsourcing. XOyxpovo HOVTEAN Kl EPYOAEia
AVOAOEIKVOOVV VEEG TACELG TPOGUVOTOMGUEVEG TOGO GTNV OKOVOULKY] OOd0TIKOTNTA TV HEBOdWV

outsourcing, 6G0 KOl GTNV TOLOTIKN S1AGTACT TOV ATOTEAECUATOV TNG EPAPUOYNS TOV.

210 €160YOYIKO KEPAAOO TOPOLCIAlETOL 0 GKOTOG TNG CLYYPAPNG TNG TAPOVGOS EPYOUGiNG, TO
avTiKeipevo g Kot n pebodoroyia mov axorovOndnke. Emmpocheta, meptypdpetar n ¥pnopoTtd

KO 1 KOVOTOWIO TTOV TPOGPEPEL GTO YVAOSTIKO LITOPaBPo g e&mTepIKng avdbeong epyaciav.

¥ ovvéyeln mapotifetor pio obvioun totopikn avadpourn tov Becpod Tov outsourcing kot
pooeYyileTol EVVOLOLOYIKA. XTOY0G TOV KEPOANIOV €lval M TANPNG OTOGOENVIoN TOV PAcIK®V
Opwv oL cLuVBETOVY TO BEGUO, TPOC VIOPoNONCT TOV AVAYVAGTN Yo TNV TANPESTEPT KATAVONoN

™G UEAETNG.

210 TpiTO0 KEPAANLO TEPLYPAPOVTOL O1 KLPLOTEPES BE@PNTIKES TPOCEYYIGELS TOV SLAUOPPDVOLV TO
outsourcing kot emnpealovv TV ovdAvon, Katavonon kot opbnq epapuoyn tov. O Bewpieg
TOPOLOIALoVTaL UE YVOUOVO TN GLOYETION TOLG WE TO OULSOUrCIiNg Kot TPOEPYOVIOL OO TOVG
KAAOOVG TV OIKOVOUIKADV KOl KOWMOVIKOV EMGTNUAOV. XT0 KEPAAMO ovTo dapaivetal 1 cHvOetn
doun amd v omoio amotereitan o Oeopodg Ko OAEG 01 PACIKEG EMOPAGEIS GTNV TPAKTIKT EQOPLOYY

TOV OPYDOV TOL.

Ot KaTNYOPLOMOMGEIS TNG EKYDPNONG AELITOVPYLOV €IVOAL TO OVTIKEILEVO TOL EMOUEVO KEPAAAIOV.
[T ovykekpuéva emyelpeitor 0 day®PIoUOS ToL OGOV apyIKd Tl BacikEG KaTYopieg ™G TPOg
TO AVTIKEILEVO TOV, OTTwg avTéG gppavifovion ot 01ebvn PipAoypapio kabmg Kol o€ TAYKOGUIEG
oxetikés €peuves. Ev ocuvveyela mapovsialovior kot dAia €idn Saywpiopod Bdoet tov TpodHTOL

eEmtepikevong mov emMALYEL Vo, aKOAOVONGEL 0 OpyaVIGUOG - emyeipnon.
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Y10 TMEUMTO KEPAAMIO HEAETATOL TO OULSOUrCINg ®C TPOG TNV OMOTEAECUOTIKOTNTA KOl TOVG
TPOGIOPIGTIKOVS TOL Ttapdyovies. [leprypdoovtal ot 6TtdOY0l Kot 01 Adyol EQOPUOYNG KOl yiveTon
TPooTAdel. 1600HVOUNG  OMOTOTMOONG TOV TAEOVEKTNUATOV Kol TGOV  UEWOVEKTNUATOV TOL

ovvodevoLvy TV e€mTepikevon).

To éxto Ke@ALOO TEPYPAPEL AVOALTIKG TO povTédo tov Mclvor yia ) dwdikacio Tov outsourcing.
AvoAivovtol Olo o 6TASI0L EPAPUOYNG TOV HOVIEAOL, Tpoteivoviorl epyoleiar dpdomng kot OTOL

KPIVETOL amopaiTnTo GUUTANPAOVETAL LLE GTOLXEIN TTOV TPOoEKLY OV amtd TN BIPAOYPAPIKT EpELVAL.

211 ovvExEln YIveTow avo@opd oTol S1popa HOVTEAD - TPOTLTO. OV £XOLV avamTLYBel Kot
ovvdEovTal e To outsourcing, evd divetar dtaitepn EUPACT GTO GTOXEIO TNG TOOTNTOC GE GYEON

ndvtote pe 10 Becpd.

210 0Y000 K@AoL TpoceYYilovTal Ol TPOKTIKES, Ol TACELS KOl Ol TPOOTTIKEG TOL GYETILOVTOL LE
to Outsourcing. Aiveton pia gwdvo 1060 g d1ebvodc tdong 660 Kol TG eyx®PLOC Taong Yo

e€MTEPIKELON KOl EMSUDKETOL 1) ATOTLIIMOGN TNG KOTAGTAONG GTO ONUOGLO TOUEC.

Téhog oto €vato kot televtaio Ke@AAOO yivetar AemTopEPNS AVAALGT TOV TPOTOL UEAETNG TOV
Ormudtov mov oyetiCovtor pe to Outsoucing, péoa amd ™ peAétn mepintmong outsourcing otnv
eotiaon — oition (tpopodocia) oto YIIE®A, «or mpoteiveror £vo OAOKANPOUEVO LTOSETY A
opbong, to omoio avomtuyOnke ©TO MANIGIO NG TAPOLCAS OMAMUOTIKNG €pyaciag, &ival
TPOCAVOTOAMGHEVO GTO ONUOCIO0 Kol OmoTEAEl €val OAOKANPOUEVO VTOJEIYUO  OLUOTKOGTOG

gpappoyng Outsourcing.
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EYXAPIXTIEX

H exmovnon g mapodcog SmAmpatikng epyaciog pe O€ua

«QOutsourcing — H epopuoyn tov orig Evorles Avvaueicy

mpaypatorombnke oto miaicto tov [IME «Atoumtiky Emomun kot Anpoécto Mdavatlpevty tov

Tunpoatoc Anuooctag Atoiknong tov Iavteiov [avemomuiov ABnvov.

Oa NBela va EKPPAc® TIG EVYAPIOTIES OV oTOV eMPAETOVTA TV gpyacio kadnynt kot [Ipdedpo
tov Tunpartog k. Képn Baciielo, o omolog emédeite cefacud Kot EUMGTOGHVN GTO €PYO OV, Yo
mv moAvTn kabodnynon tov. Emiong, oto dwdoktikd mpocwmikd tov [IMZ tov TunqpoTog
Anpociag Atoiknong yo T cVUPOAr] TOLG 6T JSUOPPMCT KOl TPOAGTIOT| TNG TPOSHOTIKOTITOGC

LOV MG ETOYYEALOTIO KOL TOV EUTAOVTIGHUO TOV YVOGTIKOD LoV TESIOV.

Téhog, Ba MBelo va guyoploTcm WlKiTEPO TNV OKOYEVELWDL POV Yoo T otpiEn, v Mbwm

CULVEICQOPA KOl GUUTOPACTOCT) TOV EMEGEIEAV KAOOAN TN d1dpKeln TV 6TOVdDV pov oto [Tavtelo

[Mavemoto.

H gpoumtpia ko cuyypagéag g SITA®UATIKNG EpYaciog

Mmnopoviro Oiya,
Abnva, 2015
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KE®AAAIO 1
ME®OAOAOTI'TIKH ITPOXETTIXEH

1.1 Evoayom

O Beopdc TG exkyOPNONS OPUCSTNPLOTATOV £YEL EOPOLDCEL TNV TOAPOLGIO TOL TIG TEAEVTOUEC
dekaetieg otov emyelpnuatikd Koouo. Ilapdiinia 1o oOyypovo OMuOclo pavatlpevt £xovtog
anoyKlotpwbel ond TaKTIKEG TOL TapPeABOVTOG Kol €xoviag mapéAbel amd v emoyn tov NEov
Anpociov Mévatlpevt mpoympdel TAEOV e Evav o EEMGTPEPN YOPOUKTNPO GTN YPNON EPYOAEIV
Kot nefddmv Tov W1wTIKOL Topéa. IIpog emippwon tovtov Oa Aéyape pHAAMOTO TOC TO ONUOCLO
eEMOIDKEL 6 PeYAo Pabud t ovvepyaoio pe tov emyelpnuotikd koouo. Ipdypott ohoéva kot
HEYOADTEPO TOGOGTO TOV EVPVTEPOV OMUOGIOV TopEn amevBHveTarl e EEMTEPIKOVS GLVEPYATES Yln
TOIKIAOVG AOYOVS OTTG Bar SOVLE KOl GTN CUVEXELN, AMOTEADMVTOS TOAAEG POPEG KO TOV KOADTEPO

neldtn vanpeocwmv Outsourcing.

1.2 Xt6y0¢ - Avtikeipevo

H napodoo dumhopatikny epyacio Oo mpaypoatevetar avt Ty vEo — avadvopevn (6T yopao Log)
tdon g ESmtepucng avdbeong epyasidv amd toug ANUOCIOVS OPYOVIGUOVS, GE GYXECT| UE TNV
OVTILETOTION TOV ANUOGI®V 0pYOVICUOV MG GUYYPOVEG HOVAOEG TOV £QAPUOLOVY TIC PYES TOL
pévatlpuevt kot and 1o omoio teivouv va avadeyBodv véa poviélo dpdomng Ttwv OMUOCLOV

OPYOVIGLOV.

Avtikeipevo g epeuvnTIKNG dladtKaciog eivar pésm g PPAIOYPOAQIKNG EMOKOTNONG OPYIKE Kot
™g peAéng mepintmong tov Yrovpyeiov EOvikng Apvvag v cuveyeia, va katavondei gig fabog to
OVTIKEIIEVO, 1 SLOOIKAGTIO KOt TOL OMOTEAEGLOTA TG EKYDPNONG, Kol va avodetyfel éva vmoddetypa

dadikaoiog outsourcing Baciopuévo oty tpo@odocio tov Evomimv Avvauemy..

1.3 MgOodoroyio kot Aopn

H ovyypagpn g dumhopatikig epyaciog Bo mpaypatomombel pécm mO0TIKNAG TPOGEYYIoNG TOV
Beopov kot Piproypagikng épevvag pe Bewpntiky kot depguvntikny dwdbeon. To Bsmpntikd
vrofabpo evioyvetal Omd TNV  MWOPOLGINCT TOCOTIKOV OTOWEl®V, KLPIG OTATIGTIKMOV

TPOEPYOUEVDV OO EAANVIKOVG Kol d1EBVELS OpYOVIGLOVG.

Ategpevvdran extevng to Bépa g eEmTePKNG avaBeong pyactdV ®¢ Tpog To Bempntikd vdfabpo

evd  péoo g Pphoypapikng  avaokonnong,  kuvpiog  Eevoyhwoong  PifAoypagiog,
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TPOYUATOTOEITOL  OVAAVOT), €pUNVEiD, KOTOVONGY KOU OTOCAPNVICT) TOV  EVVOIOAOYIKMV
npoceyyicewv Tov Bépatoc. Meletdton 0 OeGUAC Kot Ol TPAKTIKES TOV outsourcing oTny EAANVIKY
Kot O1EBVN TPAYUATIKOTNTO, OTOTVTMOVOVTIOL Ol TAGELS Kol Ol AyKVAMGELS TOL TPOKLITOVV KATA TV
epapuoyn. Kot téhog, pécm g perléng mepintowong g Tpopodocioc twv Evomlmv Avvapewv
yiveton evioedeyng avdAvon TPOGOVOTOMGUEVN OTIC ONUOGLES GLUPACELS Kol TpoteiveTal &va

TVTOTOINUEVO TTPOTLTIO dradikaciog outsourcing yio to YITE®A.

Telkdg otoY0g Oa elvar n TANPNG TEPLYpaP TOV {NTHUATOC, 1) ATOGOPIVICT] T®V EVVOLDY TOV TO
ovvBétovy, N TAPNG OmOTOHTTOON TV TAcewV o€ €Bvikd kot d1ebvég emimedo 1660 ®G TPOG TNV
AOJ0TIKOTNTO KOGTOLG 0G0 KOl MG TPOG TNV TOLOTIKY| AIod0TIKOTNTA ToL outsourcing. H e&oywyn
ocoumepoocpdtov Ba emtevyfel ovv tolg dAAOC pe TN peAéTn Kou avdAivon epyodieiov —
pefodoroyidv Kot cOYYpOVmV HOVIEA®Y, KATAAANAL GYESOCUEVOV YlOL TNV OMOTEAEGUOTIKOTNTO
KOl OOJ0TIKOTNTO TOV TPOKTIKOV TOL outsourcing TPOKEWEVOL va dopoTicbel 1 Bewpnrtikn
TPOGEYYION, VO EVTOTIGHOVLV 01 YEVIKEC TAGELS, 1 TOWKIAIYL TUYOV TPOPANUATOV KOl 1 LEAETN TOV

TOMTIK®V OV aKOAOVOOVVTOL TOGO TTayKOGUIMG, 660 kot otnv EALGDa.

1.4 Xpnowotnro £peovag
H xouvotopia tg mapodcag epyaciog YKELTOL apeVOS LEV GTO YEYOVOS OTL GLYKEVTPMOVEL TAOVGLO
VAIKO, kupimg omd  EevoyAwooeg PiPAoypapikéc, avoeopég oyetikd ue To - outsourcing
onpovpydvTog  €va onNUAvTiKO VroPabpo oty EAMVIKY] YAMGGA, £vo OAOKANPOUEVO Kot
emukapomoinpuévo  pebodoroyikd mAaiclo ywoo v AP Kotavomon Tov Becpov. A@etépov,
TOPOVCIALEL, EVOOUATMOVEL KOl KAVEL XpNon cLYYXPOVOV EpYOAEiwV TOV pdvatipevt Kot 0Tl El6AYEL
KOl TOTOTOEL PEG® €VOG VTOdElyaTog dpdong ) dadikaoio outsourcing ywo to YITE®A (ko kart’
eméKTaom ywo. To Anpdco).
» Emokdénnon kot GuykEVIpmon ¢ oYeTIkNg EevoyAmaong BipAtoypaeiog.
» Avamtoén mlaiciov Opacmng  EKYMOPNONG  AEITOLPYIDV, GLYKPITIKNG TPOTVTOTOINOT|G,
pétpnong g anddoong Kol KOoTOAOYNoNG Yot dNUOGLOVG OPYOVICUOVS (TS TOL TOGOTIKA
KOl TO, TTOL0TIKG KprTiplo uropovv va agloromfovv ot dtadikacio Tov outsourcing.
» Koabopiopdg tov 1poémov a&loAdynong Tov KOGTOVE LG AEITOVPYIG KOl TOG 0uTO GUVIEETAL
LE TNV amOQOoT Y10 EEMTEPIKELOT], TV EEMTEPIKMV GLVEPYATMV KO TNG CTPOTNYIKNC.
» Avantoén vmodeiypatog mov mepthapuPdavel 6An T edaon g dwadikaciog outsourcing, omd

TNV OPYIKT «CKEYM» £MG TNV OAOKANPOUEVT OVAALGT KOt EQOPLOYT TOV GTAd V.
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KE®AAAIO 2
IXTOPIKH ANAAPOMH KAI ENNOIOAOTI'TKH IMPOXEITIXZH TOY OUTSOURCING

2.1 Ewooyoyf oto Outsourcing
To 40% TtV enyEPNoE®V TAYKOGUIMG avabETouy Aettovpyieg oe eEMTEPIKOVG GLVEPYATEG T

oyedtalovv va to Kévouv?,

Do you currently (or have any plans) to outsource any business processes? (% Yes)

31%

Eastern
Europe
Sg;tgg;n - ;
3 UAE j\ Southeast
40% ! Asia
( \
BRIC Pacific ¥
* 4

Ewoéva 1 TMaykdouiog yéptne Outsourcing

H onuoaocio tov Outsourcing tdco yia TIG EMYEPNOEG OGO Kot Yo T0 INudGo Topéo givar Eva
Ao Tov amokTd oAoEva Kot HeyaAdtepn onpacia yio v avamtuén kot v emtvyio tovg. H
ocvveyng mpoomdBelor yuoo €£owkovOuNo TOL KOGTOVLG KOl Yol O0OENCT TOV IKOVOTHTOV HI0G
emyeipnong £xel 0OMYNoEL GTNV EMAEKTIKT €EEOTKEVOT GE OPIGUEVES TEPLOYES EVOLAPEPOVTOG KOl
omv avalntnon eEEIKEVUEVOV GUVEPYATOV EEMTEPIKA TNG EMLYEIPTONG, TPOKELUEVOL VO PEPOVY
€1¢ TEPAG dpaoTNPLOTNTEG TOL AAAOTE eKTEAOVVTOV EcmTEPIKG (in - house activities). Ta mapandvem
TPOKAAEGOY OAAOYEC OTO €MC TOTE GOO®OG OPIGUEVO Kol OaddPAnTo Opla €vOg OPYOVIGHOD

aAAGlovTog TNV ToPadOGLOKT OO, TIG TAYIEG TAKTIKES KOl TN AELTOVPYid TOVL.

[ToArol kdvouv AOyo yuw pio €Eaporm g thong yw eémtepikevorn, AOY® NG avodov NG

OMUOTIKOTNTOG S10POPp®V Bempldv oV £yovv avamtuydel 610 YOpo ToL PAvaTlUeEVT OT®G givor M

2 Grant Thornton, Outsourcing: cvuBéAlovtag oy amodotikéTnTa Kat oty avdmrvén, Grant Thornton International
Business Report 2014, « To mocootd avtd dapopdvetor dikd oe 64% otn Notia Evpdnn, 51% ot Aatvikng
Apepu kot o€ 42% otnv Acia Eiprvikod.».
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Avoiknon Oikng [Mowdtnrag (AOIT?) N N Avadiopyaveon Emyeipnolokodv Awadikaciov (Business
Process Re-engineering - BPR?), evéd mapdiinio mpootwvilovy kot v anaioon g téong yi
outsourcing. Avtf 1 dmoyn €Gv GLVOOELTEL KOl OO OMACUMOIKEG KIVAGELS EPUPUOYAS TOV
Sdkoc1mV eEMTEPTKEVONC OPUGTNPLOTHTOV KOTA TAGH THOVOTNTO 00N YEL GTNV ATOTLYI Kol KOTA
ovvénewn oty amasioon tov Beocpov. H efotepikevon Ouwg de Ba mpémel va ovyyxéeton pe
omoladnmote AN Bewpio M vo avipetomileTor em@avelokd Kot omacumowd. Ot entyelpnoelg
opeilovy va Katovoovv, va 6yedlalovy Kot vo avayvopilovv 1060 TIg 01KES TOVG dLVOTOTNTEC OGO
KOl TOV EMTEPIKOV GLVEPYUTAOV TOVG, MGTE VoL OPEAN00VV Ta péyioto, omd to outsourcing mov Oa
eMAEEOVY 0ELOTOIOVTAG LE TOV KOADTEPO duvatd TPOTo TIg duvatdtnteg avtéc. Eite mpoxettan yia
noda pe opwopévo ypovo Lomg, eite ywoo pion véa avtiinym mov Mpbe ywo vo peivel otov
EMYEPNUATIKO YDOPO, €€l KEPOIOEL TV TPOCOY TOGO TOV OKAONUUIKOV KOKA®V 0G0 Kol TV
EMYEPNUATIKOV, KAODS avaEPETOL OAOEVO KOl TEPLGGOTEPO G€ (MTIKEG dpacTnpoTrTeg —
wovotnteg (core/critical activities, core competences) ot omoieg mOAAEC QOpEG 0dMyodV otV
EMITELEN AVTAYOVIGTIKOV TAEOVEKTIIOTOS KO GTNV TTOPOYT VEOS SUVAUIKNG GTOVS OPYAVIGHOVS Kol

TG EMXEPNCELS.

Ot emdpdoelc, mTov Guvodevovy TNV e®TEPIKEVOT OPACTNPLOTHTOV Elval TOAAEG Kot cuviOmg
OVTIHOYOUEVES, OO TOVS Aeyopevoue cuppétoyoug (Stakeholders®) piog emueipnone, petatd tov
omoimv ot pavatlep, ol GLVOIKOMGTIKES OPYOVOGELS, 0l epYalOlEVOL, Ol TOMTIKOL, Ol KLPEPVNOELS
K.0. 2T0 emyepnpotikd meptailov map’ Ola awtd to outsourcing dsiyvel vo kepdiler £60pog,
kaBocov 0ecmolovceg oTov KAAOO TOVG €Toupeieg V10OETOOV VEEC OPYAVOTIKES OOUEG WHECH NG
avAmTUENG TTAYKOCUI®V  OIKTUMV  GLVEPYOT®V, OTOAAUBAVOVTOC TO OPEAN NG EKYMPNONG.
[MopdAinio, o OMUOCIOG TOUENS OVETRTLYUEVMV KPATOV KLpimg, e KOpL mopadsiypoto Tig
Hvopévee TTohteieg Apepikric (HITA) kou t Meydin Bpetavia (MB), akolovbel t1g 1d0€1g TOL
EMYEPNUATIKOD KOGHOV Kol GTPEPETOL GE EMAOYEC e€MTEPIKEVONG CNUAVTIKMOV AEITOVPYIDOV TOV.
Agtrtovpyieg OTMG givol T0 HAPKETIVYK, O GYXEOIACUOG TPOIOVIWV, TO TANPOPOPLUKA GUGTHLLOTO, O
OTPATNYIKOG OYEOGUOS Kot TANB0C GAA®V Agltovpyldyv, ekympobvtal Kabnuepvd. Mepikd

TOPOASEIYLLOTO TETUYNIEVIG EKYDPNONG G€ TaYKOGHLO0 eninedo, amotehovv 1 Nike pe ta epyoctdoia

s Baoiing N. Kéopng, Aoiknon Ohwkrg [owwtntag, «H oloxinpouévn décpgvon yia cuveyr Peltioon tov mpoidviov
KOl TOV SL0SIKOCIOV 1] 07010 EKONADVETOL LLE TI] GUUUETOYN OA®YV MOTE VO IKAVOTOLOVVTOL ATOAVTO. Ol AVAYKES TEAUTOV
Kotovolotdv.», Adnva, Exd. Kpitikn, 2014.

* Hammer M. And Champy J., Reengineering the corporation A Manifesto for business revolution, «Eivat 1 fgpehddng
avabedpnon kot o PiKdg EMAVOVOCYESINCHOG TOV ETLXEPNOOKOV OEPYACIOV Yo, TNV EMTEVLEN OPOUUATIKMOV
Beltiboswv o kpioo peyédn, émmg givan to k6oTog N ToroTNTO 1] €vANpPéTnon Kot N TayvnTo.», Nicholas Breatly
Publishing, 1993, pg.35.

® Ooot givar Lotk onpasiag yio v emPioon kot emruyia T enyeipnone. Avtol mov cav ke Gropo 1 opddo
emnpedlel N umopet vo ennpeactel and v emyeipnon.»
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TOPAYOYNG TOV GUVEPYATMOV TNG 6TV Am® AvatoAr, 1 Toyota pe tnv eky®pnon peydlov Hépovg
™me mapayoyns tov eéopmudtov tov avtokivntov g, 1 Dell mov ayopdler oyédwa amd
KATOOKELOOTEG 6TV Acia, 1 BMW opiopéva poviéha g onoiag oyedtalovtor amd v AVGTPLoK
Magna Steyrs, o Ford péypt 1o 2003 &iye exywpnoel o€ UEYOAO TOCOOTO KOTOOKEVOOTIKEC

Aertovpyiec, oyedootikée, IT k.6

2.2 Iotopukn] e€éMén Tov Oeopod

O Oeoudg tov outsourcing €xet Tig amapy£G TOV OUMVEG TPV OTAY 01 AVOPMOTOL Y10, av EXPLUOGOVY
avtaAAalay TPOIOVTO, KOl VINPECIES OTIG OMOileg APYIoAV VOl 8&81611(81’)0\/1:(118, OTOV YOLOKTNLOVES
npoceAduPovay yloo epYATEG, LETOVAGTEG Ylo. TNV KOAMEPYEW TNG YNG, OTAV Ol KLPEPVNOELS
EKYOPOVCAV GTNV OIWTIKN apVuVvTIKY Bropnyavia Asrtovpyieg tov otpatov kTA. [lapdio mov wg
TPOKTIKY, XPNOOTOIEITON 0mrd apKeTd ToALd, nodg tov 21° aidva dadddnke ko yvopioe v
amodoy] TOL KOGHOV, pe oSloonueiwto mapddelypo v voBéton ¢ ond Tov AUEPIKAVIKO

. . . . 1
thatog katd 1o B’ [Taykoouio [ToAepo 0

Apyid n ompovpyio OAOV TOV OpAGTNPOTHTOV (oS entyeipnong yvotay and v 0o Kot poAeto.
070 €0MTEPIKO TNG. Apyotepa oTig dekaetég Tov 70° ko 80° mapatnpndnke pio tdon Pertioong tov
SOIKOCIOV OVTOV LE EPAPLOYN TOV apy®V TG Aloiknong Hmémwg“ kot g AOIL. Amod
dekoetion Tov 80° Kot HETO OAOEVA KO TEPIGGOTEPES EMXEPNOELS APYLOAY VO avaBETOVY O18POPES
Aertovpyieg o€ €EMTEPIKOVG GLVEPYATES, OL OTTOT0L LE TOL YPOVIOL EEMEPAGAV KOL TO YEWYPOAPIKA OpLaL
KOl TEPACAV GE AVOOLOUEVEG OyopEc Ommg ivan 1 Ivdia eEotkovopumvTag onpavTikovg TOPOLS Kot
amohapPavovtag to Poacikd opéin g emtepikevone. To 89° o Peter Drucker'? AVOQEPETAL OE
«front room» kau «back roomy activities cuvBétovtag ovolaotikd ™ Pacikn Wéa Tov apydTepa
petovopdotnke og outsourcing. Topo oto 90’ vioBethbnkav plikég oAlayéc Peitioong tov
enyyelpnoewv pe epapuoyn BPR, evd v emduevn dekaetio kupidpynoe to poviédo Six Sigma.

dtdvovtog oto onuepa, To tEAELTOio YPOVIKL EMALYETAL OAO KOl TO GLYVE T TPOKTIKY TOV

® Baoiing M. Hamoddakne, Erpatnyn tov Emyepioeov EAAvich kat Atedviic epmepia, Topog A, AOfva, Exd.
Mmrévov, 2007, oel.141-142.

" Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005,pg.161.

& BAéne cuvévievén oty «Kadnpepwvip, Avepéag Apupdg, copBovrog EntyEpHoe®Y,

® Nikolaos Tzifakis, Contracting Out to Private Military and Security Companies, CES Center for European Studies,
Belgium, 2012, pg.9.

% Maurice F. Greaver, “Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives”, New
York, AMA Publication, 1999, pg.10.

" Baciing N. Képne, Awiknon Ohkic ITowdtntag, ABiva, Exd. Kprrir, 2014, oeh.126.

' Peter F Drucker, Sell the Mailroom, The Wall Street Journal, 1989.
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outsourcing (BAéme vertical integration®) t6c0 yio Sadikacicc, 660 Kat yia KAvOTNTES, VINPESTES
kat dpactnprotnrec. Etopeieg kohooooi émwg n BP Procter & Gamble ypovio thpo &xovv
eEMTEPIKEVGEL YPTLLOTOOIKOVOLIKES dladikacieg Kot Aoylotikd, eved 1 Nike ko 1 Hewlett-Packard
TNV KOTAOCKELT] TOV TPOTOVIMY TOVG GE VIEPUTAUVTIKES xo')psgls. Ot etaupeieg ovtéC ouvTdyOnkay pe
™mv 10€a ¢ eEmTePIKNGg avabeong oe peydio Pabuo Adym g SLVOUIKNG TPOOTTIKNG Yo peimon
TOV KOGTOVG, OAAG TOVTOYPOVMG KEPOIoAY HEYAAN gvelio Kot TV TpdcsPact oe eEeldtkevpévn

TEYVOYVOTIL.

e YeVIKEG YPOUUES TIC TeAeVTaieg deKkaeTieg 1 Taykosonoinon kot 1 debvomoinon petéBoiav
OMUOVTIKA TO eMLyelpnuaTikd mepiPdAiov kot to mepPdAiov Tov dnpociov Topéa, EVIGXOOVTAG TV
TPOKTIKN) Tov outsourcing. O avioyoviopds mov yevwnOnke amd TG OLGQOPES SLKPOTIKEG
GUUOMVIEG, OO TIG VOUIGHATIKES EVOGELS TOYKOGHIMS, Onmg stvan avtn g Evponaiknc Eveoong
(EE) emavampocsdidopicav to tomio oOebvidc. H @iierevbepomoinon tov Méowv Malkng
Evnuépoong (MME) kot m dvodoc tov Teyvoroyuwv ITAnpoopiag kot Emkowwvieg (TIIE,
Information and Communication Technologies - ICT), emiong ocvvéfarav otnv 6&vven Tov
avTOyOVIGHOD Kot otV ghevBepomoinomn g ayopds. To eumdola PETAED TOV YOPDOV ETECAV, EVED
ol eMYEPNOELS dev Eyovv TAEOV TN HOPEY| Tov giyav dAAote. XTov avtimoda Ppédnkav apketol
akadnpoikoi kot Oswpnrtikoi 6mwg o Josef Stiglitz o omoiog avtihauBdaveror Tig évvoleg moL
OLVOEOVTAL LLE TNV TOYKOGUOTOINGoT WG GOUPOAN OVIGOTNTOS KOl VITOKPLIGIOG TMV OVETTVYUEVOV
Xcop(bvm, oumg N e&€taon g, NOk1g TAevpdg Tov Becpov dev Ba avoivBel oTa TAaiclo QLTS NG

epyociog.

[Mopatmpodpe mwg 01 aAAAYEG GTO EMYEPNUOTIKO TEPIBAALOV OMUOVPYNOAV VEEG OPYUVAOTIKES

B Baciing M. Momadaxng, Trpamywn tov Exyepiosov EAMvicy kot Aebvic epmepio, Topog A’, Adiva, Exd.
Mmnévov, 2007, oer.224.

1 Ewwcotepa edv avapepbovpe oy Tpdoeotn 10Topic TOV ENYEPNCEDV, Tapatnpeitatl Waitepn Tdon devpuvong
TOV TOPEYOUEVOV ayoddV Kol LANPESIOV oAl kot eEdmAmong tng 1dag g emyeipnong pécom g kabetng
olokAnpwong. Me tov Opo kéBetn oroxAfnpwor (vertical integration) evvoeitan (BAéme IMomoddxng, 2007) n
TPOOoTADELD P0G EMLXEIPNONG VO ATOKTHGEL TOPOVGIN EITE TPOG TO. UTPOCTA €ite TPOG TO Mo, Kal dlokpiveTonl o€
KGOt 0AoKApwOTN TPog T Tow (Yo Tapadetypa to logistics), site mpog ta gunpdc (Yo Tapdderypa to after-sales
service) otnv gpodloctiky aivcidoe (supply chain). H tdon avt 0dnyovce moAléc @opic o SaudaAmdIE; SOUEG Ko
npoPfAipota ot Aertovpyio, evid to epdtnua «make or buy»™, firol «rapfiyoye 1 aydpoce» e otnprldTav oe KpiTHpLaL
amo6doomng, mapd povo owovopkd. ITapdiAnia, oty mpoomdfelo Tovg va Eeympicovy ot emyelpnoels avérafav
oTpATNYIKEG dtapopomoinong kot EEQuyav amd TO OTEVO Oplo. TNG KOTOOKEVNG €VOG GUYKEKPUYEVOL TPOIOVTOG.
Apyotepa, avTioTpapnke 1o KAipo KaBdG o1 ETYEPNOES TPOTIUNGOY TN ouikpvven tov peyébovg tovg (downsizing)
Kol TOV emavampocsdopiopd tovg. Ot emiyeipnioelg odnyndnikav oty e£mTepikeuon OPICUEVOV TEPIPEPELOKDY
S1od1Kao1OV o€ Tpitovg TANoLAlovTog ot onpepivy eEmTepikevon dpacTnploTHTOV.

1> Thomas H. Davenpont, «The Coming Commoditization of Processes», Harvard Business Review, 2005.

1 Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.12.
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dopég, véeg oyéoelg petald tov stakeholders piog emyeipnong ko  dpactnpoTnTEG TOV AAAOTE
NTaV adovONTO Vo, EKY®PNO0LY GE TPITOVE, EKYOPOVVTOL GNUEPN ATOTEAMVTOS HLAAMOTA HEPOS TNG
YEVIKOTEPNC OTPOTNYIKNG oV okolovBeitar. [TAéov 0 Beopdg peTpdel Kamoleg dekaeTieC EPAPUOYNG
Kot €xel eEelybel apketd, ytilovtag éva miaicto epapuroyng, agloAdynong kot dlayeiptone Ko

POUOIDVOVTAG VEEG TPOUKTIKES KOl TAGELS.

2.3 Evvoworoywkn mpocéyyion

O 6poc outsourcing amoteheiton omd T AéEerg “out” kon “sourcing”!’

. H Aé&n “sourcing”
AVOPEPETOL GTNV AVAOEST EPYUCI®V, EVOLVAOV Kot SIKOIOUATOV, €L TNG ANYNS TOV OToPAcE®V, GE
d?»?»ovgls. e cLVOLOAGUO HE TOV TPADOTO OPO AVAPEPOUACTE GTNV OVAOEST TOV TAPUTAVE® GTOLYEIWV

o€ eEMTEPIKOVG GLVEPYATEC.

Me tov 6po Outsourcing 1 odhmwg Avabeon Epyoociov oe Tpitovg 1 EEwtepikevon Epyaciodv 1
EEwmopiopdg 1 Exydpnon Agitovpytdv — Apaostnplot)tov, EVvoeital 11 avabecn VINPESLOV Kot
EPYACIOV H10G EMLYXEIPNONG, Ol OTTOTEC TOAMOTEPU TAPAYOVTAY ECMTEPIKE, GE EEMTEPIKO GLVEPYATN 1)
ndpoxolg. Q¢ ddtkacior SVUVATOL VO, AVOPEPETOL OE PETAPOPH UG OAOKANPNG Agttovpyiog Tng
emyeipnong oe €£MTEPIKO CLVEPYATN, CE WETOPOPE HEPOVLS OVTNG, OKOUO KOl GE UETOPOPA
avBporivov dvvapikod Kot VAKOV ayafdv g enyeipnong mov avabétet, oe tpitovg. H andpaon
ywo. outsourcing dgv meplopiletal HOVO 6€ OKOVOUIKG dedopéva kol 6 AN omogacng Paoet
QVTOV, 0VTE AMAMG GE OOIKAGIEG TPOoUNOE®Y, GTNV TPAYHOTIKOTNTO €lval O SELPVUEVT Kot
TEPUTAOKT). X& TOAAEG TEPIMTOGELS TPOKELTAL Y1 Hio PHEYIOTNG ONUACIOG CTPOTNYIKY OTOPOoT), N
omoia, 6nw¢ Ba dovuE oe UETEMEITO KEPAAOLO, TPOKOAEL EMMTMOGEIS 08 OAN TNV emyeipnon. Xta
mAaicl TG ovvepyaciog Olakpivovtal ot pOAOL TV GUUUETEXOVI®OV ®G €ENG, O ayOpaoTNG —
TELATNG OV EEMTEPIKEVEL KO EMALYEL VO avaOEGEL GE EEMTEPIKO GLVEPYATT £va €PYO, O TOPOYOG-
eEMTEPIKOG GLVEPYATNG TOV TAPEYEL TO EPYO Kol TO £pyo— Project g to chvoro T®V EPYACLDOV,

dPAGTNPLOTHTOV, AELITOVPYLOV N VINPECSLOV OV eEMTEPIKEVETAL, OTMOC PaiveTar 6To oynua 1.

17 Oxford Dictionary: Outsource > Contract out, English Dictionary: contract > bring about or enter into an agreement.
18 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg.1.

9 Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, ce).7.
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yfua 1 Ot svppetéyovieg oto Outsourcing®

Zouevo. pe pion GAAN Tpoodyyion, To OUtsourcing sivai 1 HETOPOPH ECOTEPIKOV dPACTNPIOTHTOV
(avBpdmTIVO  duvapkd, £yKATOCTACELS, €E0MAMOUOG, TEYVOAOYio KTA) Kol OKOU®OUATOV €nl TOV
anToPAcE®V, 68 EMTEPIKOVS GUVEPYATES, COUPMVA LE TNV VITOYPOPEICH ol')uBacle. > oepd 1ISO
37500:2014 Guidance on outsourcing, ovoQEPETOL MG €V, KEMXEPNUOTIKO HOVIEAO Yio TNV
TapAdooT EVOG TPOIOVTOC 1) VIINPECIOV GE TEAATN OO EVOV ndpoxo»zz.

Q)G 0pOG AVAPEPETOL GE OVTIKATAGTUOT ECMTEPIKAOV EPYOACLOV KOl VANPECIDOV, UE VANPEGIEC TOL
mpounfevovion eEMTEPIKA TNG EMLXEIPNONG 1 OTTOl0 LAAIGTO TEPIKAELIEL Piol GLVEPYAGTO LE OPLGUEVN
dtomopd KivdHvov, petalld Tov mapdYov Kol TG Toupeiog mov ekympel. Agv amotelel ovuPaon
épyov, ovpuPaon franchise, kowonpa&io, epyorafio 1 vep-yoraPio xor dev Ba mpémetl va GuyyEeTon
ne avtéc® (subcontracting, contract out, joint ventures, strategic partnering concepts «.d.).

Broypapio cuvavTdTor cuyvd ko oc «make or buy decision»?®, frot «pTidEs 1 aydpace.
YPOOD X o n ¢ T ayop

H avaykn v eEotepikevon oe yevikég ypappés, umopet va ocuvoebel pe moAhovg mapdyovieg ot

20 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg.3.

2! Maurice F. Greaver, “Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives”, New
York, AMA Publication, 1999, pg.3.

22 150 37500:2014 Guidance on outsourcing, «Outsourcing is a business model for the delivery of a product or

services to a client by a provider.” 2014.

2 Yvvorticé: H ocdpPacn épyov dev emmpedlel TV opydveon kat Asrtovpyio kot Ti¢ oxéoelc g emtyeipnone. H
ovpPaon franchise £yl ®g AmMOdEKTN TO KATOVOA®TIKO KOO, Kal Oyl TNV entyeipnon-nehdrn. H kowvonpa&io apopd tnv
avédAnyn omd dV0 1N TEPLOGOTEPES EMYEIPNOEIS EKTEAEOTG MG OLYKEKPYWEVNG dpaoctnprotntoag 1 evdg €pyov. H
gpyolofia apopd otV EKTEAEST TOL EpYoV &VTOG oG TPoKaBopIoUEVNG GUUPBOTIKAG NUEPOUNVIOG HETE TO TEPOS T™NG
omoiag Ayet | oxéon emyeipnong Kot epyordpov. H vmepyorafia Ppioketar oe aAAnAe&dptnon He [ apyikn, Koplo
ovupacn pe v onoio avatifetor and tov meAdtn o€ Evav epyoAdfo va ekmovioet £va £pYo, 0 OTO10G LLE T GEPE TOV
avaféter Tunqua (1 Kor 0AOKANPO) Tov £pyov oe GAlov, tov vepyordfo. To outsourcing €xel og Pacwkn mtpoimdHeon
v e£MTEPIKELGN AELTOVPYIOV TOV NTAV GALOTE ECMTEPLKES.

2" Maurice F. Greaver, “Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives”, « Make
or Buy means make the product or perform the service yourself, or buy the product or service from a provider», New
York, AMA Publication, 1999, pg.130.
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omoiol eEEMGGOVTOL GUVEXDG LE TO TEPUCILO OE VEEG LOPPES EMYEPNOEWDYV, VEEC GTPOUTNYIKES, VEQ

TPOIOVTO, KOl KOVOTOWIES KTA. (EVOEIKTIKG PAETE oynua 2).

Access to
resources &
knowledge

Rise of global .
knowledge ocuson core
workforce competences

" .
Factors /
driving the |
need to
/\ outsource
Increased |
sophistication | Cost savings
of IT J
Global
diffusion of
knowledge

Zyua 2 Ot Tapdyovteg Tov 00NYOVV GTHY QVAYKT| Yol Outsourcing25

2.4 Baowég IMapadoyéc ko Xtoyon

ITpwv apyicer m vAiomoinon Tov outsourcing tifevior epotuato omd ™V opuddio. opdda,
TPOLYLATOTOLOVVTOL GUVEVTEVEELS KTA. TPOKEWEVOL va dlevkpviotel kdbe o1d)0C, KGOe Tapadoyn
kot kéBe moapdyovrog tng owdwkaciog kot vo emkowvovndel to eyyxeipnuo 6e OAOLG TOLG

EUTAEKOUEVOVC,.

[evikdtepa 01 6TOYOL TG KAOIEP®ONG P0G OTPATNYIKNG OTIS EMA0YEG TTOL 0LPOPOVV TO outsourcing
elvai ot séﬁgze
V' Anuovpyia Egkddapov opauatog yio To outsourcing tng emyeipnong, pe eiktode 6TdYoLC.
v' TomoBétnon g &v AOY® OTPUINYIKAG OTN YEVIKOTEPN OTPATNYIKN 7OV okolovOei m
emyeipnon.

V' Anuovpyia oyéone dEGUEVONG E TOVS CLVEPYATES TPOC EMITEVEN KOWVOD 0PELOVC.

? Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg.7.
® Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg 39.
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v Avayvopion Tov KoTdAAnAov Siepyacidv Tpog emhoyn yio outsourcing.

V' Amdpoon yio to €idog Tov outsourcing mov Ha axolovdndei (my. Offshoring xt).)

Ot TapadoyEc mov TPEMEL VoL YIVOUV GYETIKA e TO TOEG AElTovpYieg dvvavTol Vo EEMTEPIKELTOVV

sivo:

>

YV V V V

Y VY

Emoyn Aettovpyiag Un oTpatnykod YopaKkTipa yio Ty Enyeipnon.

Emloyn Aettovpyiag mov dev mpocdtopilel TNV omdOKTNOT AVTOYOVIGTIKOD TAEOVEKTNLOTOG.
AvvatoTTa S1oY®PIoHoD TNG AELTOVPYIES OO TIG VITOAOITEG,.

Avvatdto TpocdlopIGHOD JEIKTAOV PAGEL 0GOS0 TOOTIKMV KOl TOGOTIKAV KPLTNpiov.
Ama&imon 1 avamoTELECUATIKY] AEITOVPYIO TOV VIAPYOVTOS GCLGTNHLOTOG (U1 CVTATOKPION
OTIG TPEYOVOEG avAyKeS Kt eEEAEELS).

H Ymapén otpatnykod oyediov yio tv vAomoinom tov outsourcing.

H npoonédeta yio suveyn Peltimon (continuous improvement?’).

2" KPMG IMPACT Outsourcing Working Group, Outsourcing Best Practice Guidelines, London, HMSO, 1995, pg.7.
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KE®AAAIO 3
OI GEQPIEX ITOY AIAMOP®QNOYN TO OEXMO TOY OUTSOURCING

3.1 Evocaymyn

Onwg cvuPaiver pe 6Aa ta epyaieio Tov pavatlevt, £To1 Kot To OUtSOUrcing yio vo. Tpocd®GEL T,
péylota amoteAéopata, opeiiel va ypnooromei Kot vo avamntuydel péoa oe mepipdAiovia mov
dmovtol amd ovarloyeg apyEs, erhocopieg ko Bewpieg. To Bewpntikd vroPabpo kot mAaiclo
avantoéne tov outsourcing eivar emnpeocuévo omd KAGSOLG OTMC Eivol TOL OIKOVOUIKA, M
OTPATNYIKN O101KNO™ Kot 0l 0pyoveSlakég oyéoels. [paktikd {ntyuata mov yxpnlovv ™ mpocsoyng
TOV VATATOV OTEAEY®V givar Ta otoyyeia exelva mov ennpedlovv 1 dadikacio eEmTepikevong, To
Babud cvumAevong e T GTPATNYIKY TOV OPYOVIGLOD, TN ANYT| ATOPACEWDY, TV AVAALGT KOGTOVG
Kot T0 pOAO TV mpounBevtdv. LNuepa, 0 BeclOg PHETPAEL KATOEG OEKOETIEC EQPUPLOYNG KOt EXEL
eCelybel  apxetd, ytiloviag éva mAaiclo  €@appoyng, afloldynong Kot dwoyeipong ko
OPOLOLDVOVTOG VEEC TPOUKTIKEG KO TAGELG. XTO TAPOV KEPAANLO Oa TAPOLGLOGTOVV KATOLES PACIKES

oKovopké Bewpieg and Tig omoieg diémetan 0 Becpdg Tov outsourcing.

3.2 OOpNTIKES TPOGEYYIGELS TOV SLHpopP@VOLY TO Beopd Tov Outsourcing

O1 Bewpnrikég emOPACELS Kol TPOGEYYIGEI GTO Outsourcing, eivol moAAEg kot aAinAévoetes. To
yeYovoc avtd opeidetar ot ovuvbetn dour amd v omoio amoteieiton N dwadikacio tov Oecov,
OTIS TOALAPIOUES dPACTNPLOTNTES KOl VTO-OPACTNPLOTNTES TNG KOl GTO OLOYEPIGTIKG OIATLLULOTOL
mov kpvPet. Tlapoakdtom availvovtol Kamoleg and T Pacikés avtéc Bewpieg mov emTédecay Kot
EMTEAODV ONUOVTIKO pOAO GTN dopdpemon tov Becpod. Mécw tov Bempidv avtdv ddvatal va
emtevyBel peyoldtepn Katavonon g dadikaciog Kot dtvetatl 1 duvatdtta KoAvTepNS dlayeipiong

TOV TPOKTIKAOV TNG.

3.2.1 To Xrpatnyké Mavarlpevt kor to Outsourcing wg Méso Emiteving AviayovieTikoy
IMieovekTpatog

Kabe emyeipnon opeirer va oyedidlel pio otpatnykn n omoia Oa fondfcel o ProciudtnTd ™G
paxpoypovie. H exydpnon Xsnovpyld)vzs glvolr pio oTpaTNYIKNG oNuociog emAoyn Yy TV

smxaipncnzg (PAéme mopoxkdTm Sidypouua). Q¢ otpatnykny opiletor cduewvo pe tov Porter «n

28 Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.90.

29 Boaoiing M. IMomaddkng, Zrpatnywn tov Emyesipioewv EAXAnvikn kon Aebvig eumepia, Toépog A’, Abfva, Exd.
Mmnévov, 2007, oer.154.
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tomofétnon g emyeipnong oto mEpPariov ™E» pe KOplo oTOYO TO KEPSOG, Katl ™S PECO
eMITEVENG TOV KEPOOVS KO TOV AOMAV OTOY®V TNG emMyeipnong, n emitevén aviayovieTikon
TAEOVEKTNUOTOS. ZOppova pe 1o Robert Grant®! 4tav 8o emyelpnoelg avroyovitovror petald
TOVG, OVTOYMVIOTIKO TAEOVEKTNLOL OITOKTO EKELVY] TTOV EMITLYYAVEL 1] £XEL TN SVVATOTNTO VO ETLTUYEL

VYNAOTEPT ATOSOTIKOTNTAL.

4
High Competitive
advantage
Long term value
Strategic EHEdtith Strategic -~
Cost flexibility
Impact reduction _ Collaborative
Cost High revenues opportunity . Key
. savings High service Better
drivers Economies [EIEERE management of
Low of scale Productivity business cycle D,
Low Degree of Outsourcing High

Awypappo 1 Degree of outsourcing on strategic impact™

MéGm TOV OVIOY®VIGTIKOD TAEOVEKTNUOTOG €lvar duvartn M emitevén peimon kd6GTOLS, YPOVOL,
TOWOTNTOG Kol YeEVIKG TpooTfEuevNS a&lag, HECH TV EWOIKAOV GTPUTNYIKOV UECH TOV ONOI®V
emrvyyavetat. Ot Bacikég oTpatnyIKES ETITEVENS OAVTOY®VIGTIKOD TAEOVEKTNIATOC, KATA ToV Porter
eivan 8902 o) M Nyecio KOGTOVS (IKAVOTNTO TOPAYWOYNS KO TPOCPOPAS TPOIOVIWV LLE TO HUKPOTEPO
duvatd ko6otog) kot B) M dwpopomoinon (TPocEopd TPOIOVIMV e TETOWOL YOPAKTNPIGTIK
yYvopiocpoto Tov 0 TeEAdTES lvar SlaTefEUEVOL VO TANPDOGOLY TOPATAVE® Yo TNV OTOKTNGN TOVG).
AvticTorya, LVITApYOVV TEGGEPIS EMAOYEG OGOV APOPA TNV AVINYMVICTIKN GTPOTNYIKY TOL dLVATOL
va akolovOnbei: o) otpatnyikn nyeciog k6cToVG, B) oTparnykn dapoponoinong (differentiation),
Y) oTpaTnYIKY €0Tioong pe Nyeoio kdotovg (cost leadership ), mov a@opd cLYKEKPYEVO TUAILOL TNG

ayopds pe myecia KOGTOLG, Kol O) OTPATNYIKN €0TINONG HE  OlPOPOTOINCN TOL  0POPda

%0 Baociing M. Moraddakng, Ztpatnywkn tov Exyepfoeov EAXAnvum kot Aebvig epmeipia, «Eival To amotélespo piog
Swdkooiag opBoAoykoD TPOYPOUUATIONOD KATd TNV omoio. yivoviar ZTpoomddeleg KoAvTePNG TOmOBETNONG
(positioning) tng enyeipnong oe oyéon pe to TEPPaAlov Kot datripnon g éong amotedeouatikay, Topog A, ABfva,
Exd. Mrévov, 2007, oeh.31.

%! Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005,pg.241-244,

%2 BCG, Boston Consulting Group, Achieving success in Business Process Outsourcing and Offshoring, 2005.

% Michal Porter, Competitive advantage creating and sustaining superior performance, New York, Free Press, 1985,

pg.11.
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OVLYKEKPIUEVO TUNHOL TG ayopdg (target group) pe mposeopd dtapopomomuévey tpoiovimv. To
OTPOTNYIKO outsourcing34 OG EPYOAELD AVAPEPETAL GE GTPATNYIKNG CNUACIOG EPMOTAILOTO GYETIKA LLE

TO OpOLO TG EMLXEIPNONG, TO LEALOV, TN douT, TNV OmOO0G, TIG BEUEMMOIELS IKAVOTNTES ©.6.%

3.2.2 H Ocompio tov Kéotovg Xuvarraydv (TCE)

H Boowotepn iomg Bewpio mov enmnpéace o peydio Pabud to Oecpd tov outsourcing sivot m
Bewpio Tov Williamson® yia 1o kootoc suvariaydv i adtde Transaction®” Cost Economies (TCE)
Kot Oswpeiton Ot1 mapEyet Ta KaADTEPQ epyareio AYNe amoedoemy “make or buy” yio va Bondnoet
TOVG OPYOVIGHOVS Vo ovaBEcovV epyacieg e TPITOLE KOl VO TPOETOUACTOVV Y0l TNV EMIKEILEVN
eEmtepkn avdbeon. H mpaypatomoinon pog otkovopikng GUVOAAOYNG GUVETAYETOL KOl TO OVIAOYO
KOGTOG Gl)vakk(xyﬁg%. To k6610¢ TV GLVOAAAYDV pTopel v doywplotel o€ TE0OEPIS LEYAAES

KOL’H‘[YOpnggg:

1. Kéotog Avalntong ko Iinpogopiag (Search and information costs). ITpoxbdntetl katd
v ovalnTnon Lo vInpeciog N KAmolov TpoidvTog, Yo T0 KTl TG0 avTd etvar dubéaiia
oV ayopd, amd mov pmopel va ta Tpoundevtel kaveig oe yapumAdtepn TIUn KTA.

2. Kootog Awmpayparevong (Bargaining costs). Ilpoxdmter amd v €vapén tov
SOKAGLOV TNG OmPAyUATEVONG €MG OTOV Ta dVO GLUPOAAOUEVO pEPN TeptEABovy og
cvpemvia Kot kataption cupfoiaiov («Bargaining costs arise when both parties are acting
with self-interest, but in good faith» (Williamson, 1985).

3. Kéotog Acstuvopevong kot Empoiig (Policing and enforcement costs). Tlpoxvntet omd

TNV TPOCTADELD KO TIG EVEPYELES TTOL TPETEL VOL AAPOVV YDPO TPOKEUEVOL £KAGTO UEPOS VO

% Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.80.

®  Maurice F. Greaver, “Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives”,
«Moig to 1997 og pia épgvva g KMPG ot gtanpeieg tov H.IT.A. to 89% avtipetdmie to outsourcing mg otpatnyd
epyaleio.», New York, AMA Publication, 1999, pg.9.

% Qliver E. Williamson / Scott E. Masten, The economics of Transaction Costs, USA, Edward Edgar Publishing Ltd,
1999, pg.xv.

¥ Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.40.

% H 0eopio 100 k66T0VS suVEALAYhVY oTNPILeTal 6TV Tapadoyy TOG T0 KOGTOC OMOTEAEITAL 0O TO KOGTOS TAPUYMYHC
(my. k60TOC KEPOANIOL Kol €pyacing), Kol TO KOGTOG GUVOALOYDV (my. kO6GTOG ovalnTnong g mAnpoPopiag).
Emnpdobeta, n Bewpio Paciletor 610 yeYovog OTL KAOE eMyeipnoT TOV EMSUDKEL TNV EMITEVEN OUKOVOUIDV KAILOKOG
opeiAel vo 0TOYELOEL OTN WEI®ON TOL KOGTOG TapAy®YNG Kiag Hovadag mpoidviog 1 VANPECIOG Kol GTO KOGTOG
ovvorlhayng. Ipdaypoatt, and T pio TAEVPd, Ol €TOIPEIEG — TAPOYOL TPOCPEPOVY VANPECIES Kol TPOIOVTO UE HKPO
KOOTOG KAOOTL KATAPEPVOLV VO EMITOYOVYV ONUOVTIKEG OIKOVOUIEG KAUOKOG, apOoV omevfLVOUEVOL O TEPAGTIO
AYOPOOTIKO KOO dUVOVTOL VO XPEDVOLY KABE LOVASO TPOIOVTOC O TULES YOUNAOTEPES OMO QVTEG TOL UTOPEL va
mapdysl eEOAOKANPOL £0MTEPIKE pio emyeipnon, and v GAAN TAEVPE Ol eTapElec — OyOPAOTEG EMOOKOVV OGO TO
SuvaToV o YoUNAG enineda KOGTOVG 08 KABE TOVG GUVAALAYT].

% Oliver E. Williamson / Scott E. Masten, The economics of Transaction Costs, USA, Edward Edgar Publishing Ltd,
1999, pg.258.
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etvat olyovpo yuo TNV a&lomoTio ToL GAAOL GUUPEOVA LE TO KPLTHPLO TTOL TEOMKAY KATE TN
oLVOYN TOL GLUPOAATOV KOl APOPA KUPIMG EVEPYELES VOUIKNG LOPPTS.

4. Kéotog Kapookomepov (Opportunism). Ilpokvmter amnd tnv napaSoxﬁ4o 0Tl o1
opYOVIGHOl OT®MG Kal ot AvOpmTol Agttovpyohv UE GICHONUOTA TPOGHOTIKOV GLUPEPOVTOG,
ToVNPLiG Kol Koupookomopov (my. pic oknvobBetnuévn okvpmon cduPacng amd Evav

emo@oAt mpopndevti*).

To k60T0C MOV amoppéel amd pio dadikacio cuvaAlayne epeaviletor eontiog ™S AGOUUETPNG
TAnpoeopnong (information assymetry), g meplopiopévng Aoywkng (bounded rationality) kot Tov
Kopookomiopov (opportunism). To kdotog avtd avéavetat 6Go an&dvoth“z:

> H tepotnta nepovolokdv otoreiov (asset specificity®): Ooo mo eEedicevpéva ivor

T0 6TotKEla aVTA Yo piot cuVOAAAYT TOGO VYNAOTEPO TO K(')(srog44.

» H acaeewo: H dmapén apeiforiog yio v amddoon piog cuvorlhoyns ETPEPEL KOGTOG.

» H onoviomta: Ot omdviec uvaAloyEg cuVOSIELOVTAL A0 EMTAEOV KOGTOG.
H xprrucn mov yivetan ot Bewpia TCE elvar mog amotelel éva 6tatikd epyaleio mov dev KOAVTTEL
N 0gv avtamokpivetal TANP®S GTN OLVOUIKOTNTO OV TAPOLGLALEL TO GUYYPOVO EMLYELPTLOATIKO

nmepPairov.

3.2.3 H Ozompia tov [Hépov ko Ikevotitov (Resource-based view)

H Bewpla tov noépov Paciletoar kvplog oto eowtepkd mepifdiiov tng emyeipnong, Ko
CLYKEKPIUEVO OTN oTafEPOTNTA TTOL dTVOLV TO OHTEPA YOPOKTINPIOTIKA TNG EMLyEipnong (onA. ot
TOPOL Kol 01 IKOVOTNTES) GE OTV, Y10 TO GYESUGO KOl TNV EQOPLOYN TNG CTPATNYIKNG, TH CTIYUN
oV T0 EWTEPIKO MEPPEALOV givar evpeTaPAnTo Kon aotadéc™. Tmpiletor oty mapadoyy OTL ot

nopot piag emyeipnong elvar  Kvntplog dSuvaun Tov KEPOOLG TNG KOl 031 YOVV GE AVTOYMVIGTIKO

%0 Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.45.

* Oliver Williamson/Scott.Masten, The economics of Transaction Costs, USA, Edward Edgar Publishing Ltd,1999, pg.
136.

“2 Oliver Williamson/Scott Masten, The economics of Transaction Costs, USA, Edward Edgar Publishing Ltd, 1999,
pg.264.

*® Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.45.

“ H younhn rontepdtnta cvvendyeton 0Tt 1 cuvoAdayl cuvodevetar pikpd k6oTog cuvaldaynic. Evéd vyming
WOLUTEPOTNTAG GUVOAAAYEG GULVETAYOVTOL VYNMAGL KOGTN cvvaAlay®dv. Kotomy tov avotépo €dhoyo sival yua Tig
MEPIMTOOES TOV TO. TEPLOVOLOKE oTowyein eivor younAng WuTepOTTOG VO EMAEYOVTOL Yo e£@TEPIKELOT), EVD
avtiféTeg o VYNANG yapaktnpilovior and vynAn ecwtepikevon. ‘Eva mapddetypo vyming 10toutepdtrog omoteret
évag pavatlep HE YVOON NG OPYOVOTIKNAG OOUNG €VOG OPYOVICHOV mov Yopoaktnpiletar amd povadikotro —
WOLoTePOTNTOL.

*® B.M. Tanoddkng, Ztpotnyikny tov Emyepiosov, EAMvich kat Awbviic Epmepio, A0fvo, Exd. Mrévov, 2007,
oer.103.
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TAEOVEKTNHOL. 2TV 7O OlELpLUEVT] ekdoyn TS Bempiog yiveTor AOYOg Yo TIG KOVOTNTEG TNG
EMelpPNONG, KOl TOG OVTES €4V GLVIVOGTOVV WE TOLG TOPOLS TNG UTOPOLV VO, 0ONYNCOVV GTNV

EMITELEN OVTAYWOVIGTIKOV TAEOVEKTNLOTOG,.

[pdyparti, yio pio exyeipnon dev apkel va el TNV KOTOYN TG TOADTILOVG TOPOLS (resources)
AL o Tpémel Kot va Tovg cuvovalet Yo va dnpovpyet tkavotnteg (capabilities). Ot kavotnteg
dwywpifoviar oe dVO KATNYOPiES, OL OTOIES etvan®®;
» Opuokég (threshold competencies): sivon ekelveg mov dSbétovv 1| pmopovv gHKoAao va
pun0ovv ot avToy®VIeTES.
» Oeuchmoelg (core competencies‘”): elvan exelveg mov UmopovdVv vo HOG 0ONYyNoovVv Ge
dtnpNoo  avtaymvioTikd mhsovéktnuo  (Sustainable competitive advantage) kot

GTPOTNYIKN OVTAYOVIGTIKOTNTO.

COMPETITIVE INDUSTRY KEY
ADVANTAGE SUCCESS FACTORS
STRATEGY
ORGANIZATIONAL CAPABILITIES
RESOURCES
TANGIBLE INTANGIBLE HUMAN
= Skills
= Financial =  Technology = Capacity for
= Physical = Reputation communication and
= Culture collaboration
= Motivation

Syfue 3 The Links Among Resources, Capabilities and Competitive Advantage*®

Mio wovOTnTo e TPOOTTIKY VAL 0ONYNGEL GE AVTAYMVICTIKO TAEOVEKTNO glvar BepeMmong otav

’ ’ ’ I ’ 49,
gfvo teavy] va TAnpoi To Tapakdte kprripla;

® B. M. Ianodxng, Trpatnykh tov Enyepioemv, EAnvuch koar Awedvig Eprepia, A0fvo, Exd. Mrévov, 2007,
ceA.109

" Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, «Four meanings of core
activity. They are:activities traditionally performed in-house, activities critical to business performance, activities
creating current or potential competitive advantage, activities that will drive future growth, innovation or rejuvenationy,
Oxford University Press, New York, 2008, pg.35.

8 Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005, pg.139.

* B. M. Tanodaxng, Stpatnywchi tov Emyepocmv, EAAviky kot Aebvic Eurepia, A0fva, Exd.Mnrévov, 2007,
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1. No ovppdrier oty a&ia, OTmMG TV avTihapupdvetal o TeEAATNG.
2. No 7poc@épel d1aPopoToinoT EVavTl TOV AVIOY®OVICTAOV, 1 1 OVCKOAD AVTILYPAPNG TNG
KOVOTNTOG OO TOV AVIOYWVIGUO.

3. No mapéyetl ) duvatdTTo 16000V GE VEES QLYOPEG.

3.2.4 To Outsourcing ko n Alveida Aiag (Value chain)
H oavoayvopion tov kavothtov piag emyeipnong oev givor dkoAn vmodbeon, pmopel Opm®S vo
entevyfel péom e TexvikAc e Alvoidac Afac (value chain)®. Toppova pe ™ pébodo avti
EMElPNON OVOADETOL OTIC OTPOUTNYIKE KOPlEG dpacTnplOTNTES NG, &&etdletar m mopeio. TOL
KOGTOVG Kot ot TTNyéc dtapopomoinone. H emitevén tov avtayovioTikod TAEOVEKTUATOS YiveTon
EKTEADVTOG OpaCTNPOTNTEG UE YOUNAOTEPO KOGTOG N KOAVTEPQ OMO TOV OVIAYOVICUO, EVA Ol
dpopés ot alvcideg atlag (dnA. ot dpactnpdtreg a&ilog) amoteAoVV TNYY OVTOYOVIGTIKOD
TAEOVEKTNUOTOC. XTNV TOPOKAT® EWKOVA TEPLYPAPETOL GUVONTIKA 1] QUA0c0oQio. TG &v AOY®
uebddov, yio v Kotavonon g onotog adilel va onpembel 6T o1 Aettovpyleg pag emyeipnong
uropovv, cupPwvo. pe tov Porter, va KatnyoplonomBobv ce:

» Kopieg: Asutovpyieg oyetikéc pe dnpiovpyia, dtovoun, mpodbnon kot vwootipiEn Tov

TPOIOVTOC.
» YTmoompikTikés: Agitovpyiag mov mePPAAAovy TIG KUPLES KoL TOPEYOVY TNV OTAPOiTNTY

vIOdoUN| Yo TN SLUCPAALGT] TOVG,.

L]
o Infrastructure
:E 1 1 1 1
= Human Resobrce Mahagemeht
T I ; I I
1 1 1 1
= Technology Development !
o | i i |
= i Procurement :
m L 1 1 1 1
2
L]
L=
- W — w b
c -2 o 5o N e
2% = oG | g
o ™ = 2 @ (B
£ 9 oL =5 S g
L o ]
=

Primary Actvities

Tyna 4 H aloido afiag kotd Porter™

oeA. 111.

% BM. Monadaxng, Stpotnyy tov Emyephocov, EAviky kou Aedvig Epnepio, Abfva, «[Ipokertar yior pio
péBod0 ekTipNnong S1POPOV SVVALE®DY KOl AOVVOL®OY OV TapoLctdlovial 6€ Evay aplipd cuvoedepévov Peta&d Toug
Agrtovpyldv, kabe pia and T1g onoieg dSnpovpyei a&io yio Tov mehdt.», Exd. Mrévov, 2007, ceA.119.

*1 Michael E. Porter, Competitive Advantage Creating and Sustaining Superior Performance, New York, Free Press,

1985, pg.46.
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3.2.5 Aopuciy avd@ioon khadov (The industry view)

To voderypa tv 5 dvvapewmv mov avéntvée o M. Porter 1 aAld¢ 1 dopikn| avdivon evog KAGdov,
YPNOUOTOIEITOL Y10l TNV AVAALGT] TOV VIUY®VIGTIKOD TEPPAALOVTOG TNG EMLXEIPNONG TPOKEUEVOL
VL TPOGIIOPIcEL KUt Vo S1oopedoet pia GpTio oTpatnytkn, > mov Oa TG TPOGSOOEL SlATNPHOILO
avtaymvioTikd mieovéktnuo (Sustainable competitive advantage) évavtt tov ovtoyoviepov. H
Bewpia Aettovpyel og epyoreio mpokeévon pia emyeipnon va tonobetndei pe tétolov tpdmo otov
KAAO0 OOV OPOGTNPLOTOLEITOL, DOTE VAL MPEANDEL EVOVTL TOV AVIAY®VIGTAOV TNG Kot VoL 00nyn0el og

KEPON. AKoAoVOWS N avATTLEN TOV LTOSELYLOTOC GYNUATIKAL.

Fotential
Entrants

Threat of
Mew Entrants

Industry
Bargaining Power| Competitors | Bargaining Power

of Suppliers of Buyers
=Suppliers > \_/ * | Buyers

Rivalry among
existing firms

Threat of
Substitute Products
ar Senvice

Substitutes

Yymua 5 Porter’s Five Forces of Competition framework™

3.2.6 Zyeowakn dwastaon (Interorganizational - Relational view)

H ev Moyom Bewpia amoterel £va LéGo KaTavonomg ToL TPOTOL Le TOV 0moio pmopel va emttevydel To
(NTovUEVO  aVTOY®OVIOTIKO TAEOVEKTNUA Kol TG ovtd umopel va dwtnpndel péow tov
dtemyepnookav oxécemv. H Bewpia otpépetan apyikd o10 ecmTEPIKO NG 1d10G TNG EMLYeipnoNg
(oe avtiBeon pe ™ Oewpla TCE), evod mopdiinio dSiver €uQoon Kot OTIS GYECELS 7OV

avanmTOGoOVTOL e TOVG EMTEPIKOVS EVIAPEPOUEVOVG TG elvar ot TeEAdTES, Ol TPOUNBELTES, N

2 BM. Tonadaxng, Stpotnyky tov Emyephocov, EAnviky kor Aiebvic Epnepio, Abfva, «[Ipokertar yior pio
péBodo ektipnong S1Qop®V SVVALE®DY KOl AdVVALLDY TOV TOPOLGLAlovTal 6 Evav aplipnd cuvoedeévav PHeta&hd Toug
Agrtovpyldv, kabe pio and Tig onoieg dSnpovpyei a&io yio Tov mehdt.», Exd. Mrévov, 2007, cel.70.

> Michael E. Porter, Competitive Advantage Creating and Sustaining Superior Performance, New York, Free Press,
1985, pg.6.
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TOMTIKT] GKNVI] K.(l. ZUVETMG TO OVTOYMVIGTIKO TAEOVEKTNUA EMTVYYAVETOL LEG® AE10TOINGNG TV
Bactkdv TOpwv pe Evav TPOTO TOV SLELPLVEL T OPLaL TG EMLXEIPTONG LEGH TV GYEGEWV TOV QLTI
ONUovpyel evtOG Kot KTOC TAOGI0V AEtTovpyiag. Zuvomtikad Oo Aéyape Twg 1 Bewpia avTn:

> Tuviehel o Sayeipion v adhaydv (change management™).

» Emwevipovetror oto mdg opyoviopol cvvepydlovtor (pe Paomn v mopadoyn OTL 1
ovvepyoaoio HETOED TOV «KOWOTIKOV» OPYOVICU®MY 0ONYel GE WO 7O OAOKANPOUEVT
OGLUVTOVIGUEV TTPOGEYYIon o€ éva mepimloko (Mtnua mov pmopel va emtevyfel amd éva
0pYOAVIGUO .

» Toapéyetl o xpiown Bacn yio v Katovonon, TV EVIGyuoT Kol TV Kvntonoino.

» Mewver v afefoardmra kot v emkdAvyn 0écewv oto mepPdAlov pEc® NG
cuvepyasiog .

» TlpocPaon oe véeg 18€eg, VAIKA Kot GAAOVG TTOPOLC.

Téhog, a&ilel va onueliwbel Tog n voyn Bewpia exnpéoce TNV AVATTLEN TOL EMGTNHOVIKOV TTEGTO
TV oYEcenv ¢ £podlaoTikic ahvsidag (supply chain relationships)™ kot ypnoonoteiton oe dheg
TG QAcElS Hog oladwkaciog outsourcing yeyovog mov e€nyel kor tn oyéon e&dpmong mov

ONUIOVPYOLV 01 EMYEPNCELS LE TO FIKTVLO TV TPOUNOELTOV TOVG.

3.2.7 H Ozwpia g I'véeng (The knowledge based view)®

H Bewpia mov Paciletor otn yvodon mapéyel T S10paTIKOTNTO GTNV KOTAVON G TOL TPOTOV LE TOV
omoiov T dTOopo cvvepydlovtol Yoo TV mopaywyn ayadov Kol LANPECIOV Kot 6To OTL Ol
opyoviapoi mopdyovy Kt pappdlovy yvaon®’. Odnyd e ev Adym ewpiag amotehody ot vINPEsisg
TOV EMYEPNGEOV KOl | GUON rongSS. H Bswpia g yvdong dtakpivel 300 TpdOTOVG e TOLG 0TOT0VG
N yvoon pmopet vo Kataveunfel petald tov etaipmv kol ot omoiot gival avtol givor 1 dnpovpyia
™G YVOOoNg Kot 1 epapproyn g (dixmg va Oiyel to meovéktnua g eéetdikevong). H Bewpio ot
&xel ypnoponombei oto Beopd g e€mTepikevong yio va amodeiEel OTL 1| AVTOALOYT YVOGEWV G

@don dayeipiong Tev oyécewv oyetiCetal OeTikd pe Ty emttuyio Tov outsourcing.

3.3 ZopmepaopaTikd,

> Dan S. Cohen / John Kotter, The Heart of Change Field Guide, Harvard business school press, USA, 2005, pg.3-6.

** Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.56.

% 7. Perunovié/J. L. Pedersen, Outsourcing Process and Theories , Technical University of Denmark, Annual
Conference Dallas, Texas, U.S.A. May 4 to May 7, 2007.

> Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005,pg.178-179.

%8 EU-27 business services:thriving in the wake ofoutsourcing and liberalisation , «bco e&ghicoetar o Beoudc Tov
outsourcing, t6co kol TEPLOCOTEPES TEPIPEPELOKES VITNPeSiec exywpodvtaly», Office for Official Publications of the
European Communities, Luxemburg, 2007.
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Y11¢ meplocotepes Bewpieg oxetikd pe v e£®TEPIKN avabeon OlEpyacIdV 1 TPOOTTIKY EXEL
emkevtpmbel otn depevuvnon TV BepdTOV TOL TPOKHTTOLY KATA TIG PAcELS TG dtudikaciog. To
TPOPINUO EYKEITOL OTNV EMAOYN TG  KATAAANANG Oewplag, N Kol GLVOVAGUO CLTOV, YO TNV
EKAOTOTE TEPITTOOT. UG €K TOVTOV, OEV UTOPOVUE VA EAYOVUE EVO GUUTEPOUGLOL GYETIKO LE TNV
amoALTn PEATIOTN AVOTN €K TOV TPOTEPMV €QV TPONYOLUEVMG Oev €xel mpaypotonombel cmaot)

avAALGN NG KOTAGTOONG KOl TV OTOLTHCEDV LLOG.
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KE®AAAIO 4
KATHI'OPIEX TOY OUTSOURCING

4.1 Ewaymyn

To eVUETAPANTO KO TOYKOGUIOTOINUEVO EMLYEPNUOTIKO TEPpPdAiov emnpedlel oe peyddo Babud
mv e€EMEN Tov Bespov Tov outsourcing. Néeg popeég eppavifovral, molodtepeg amaldvoviol 1
petofdAlovtal Kot OAOEVA KOl TEPICCOTEPES OPACTNPLOTNTEG avatifevian o€ e£MTEPIKOVG
ovvepyates. [lapdiinia, OTmG €00UE GTO TPONYOVUEVO KEPAANLO, TO BempnTikd LIOPaOPO TOL
outsourcing givat ennpeacpévo Kot exnpedleTol amd d1popovg KAASOLS OTmG ival To OIKOVOUIKA,
1 GTPOUTNYIKTN S101KNOT KoL Ol 0PYOVOGLUKEG oYEcels. Melet@vtag ta ototyeio mov meptPdAlovy To
Beopo, dnuovpynnkayv ot katnyopieg otig onoieg pmopet va tagvoundel. Akorovbet pio TapdOeon

Kot ovéAvon Tov dapdpmv e10mV Tov outsourcing tov epoappolovral VpEmG.

4.2 Ta, €idn Tov OQutsourcing

To outsourcing epapuoletor TAéov o€ TOAD PeYGAO €0pOg dPAGTNPIOTHTOV KOl VINPESIDV. Bdoet
TOV OpacTNPOTATOV KAODS KOl TOV TAPAd0Y®DY TOL GLVOOEVOVV TNV ETIAOYN YO EKYDOPNOT| TOV
Aertovpyov (PAéme kepdioio 2.4), akolovBel pio kataypa@r TOV KOTNYOPu®V OTIS OMOIEG

dwakpivovtal ot Aertovpyieg Tpog e&mTepikevo.

Kuplotepec Yninpeoieg

B Nounég Yninpeoieg

kd Outsourcing
ETlXELPNUATIKWY
11% NeLToupyLWV

H HR ko MwoBobooia

15%

H A\OYLOTIKEG YTINPEDIES

Augypappo 2 Ot KupldTepEg LINPEGIEG TOL aémrspmsi)othsg

% Grant Thornton, Outsourcing: cvuPdAlovtag oty omodotucdTnTa Kot oty avamrvén, Grant Thornton International
Business Report 2014.
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4.2.1 1T Outsourcing

O &1K0010¢ audvag yopoknpicOnke and v €kpnén g TEXVOAOYING KOl TNV €GYXMPNCTN TNG GE
Kd0e opyoaviopd. Xto TAaiclo oVt TG TOXLTATNG Kot AEVONG OAANYNG KO Y10l VO S10CPAAICOVV Ot
EMYEPNOELS TNV OKEPOLOTNTO T®V OEOOUEVOV KOl TNV omodotikdtepn ypnon tov I[IX (ue
npotondpo v Kodak étav eEotepikevoe ta [T otig IBM, ko DEC Businessland to 1989%9),
anevfHVONKaY 6e eEMTEPIKOVS EEEIBIKEVIEVOVG GUVEPYATES Y10 VTN PEGIEG OTMG EIVOL TO, GLGTHHOTO
enefepyaciog GUVOAAAYDV, TO CLGTNUOTO OlAYEIPIONG TANPOPOPIDOV, T, GUCTHLATO VITOCTNPIENS

ATOPAGEMV, T0L GUCTHLOTA VTOSTNPIENG d10ikNoNG K.4L.

H ext0&evon g teyvoroyiog amotelel paloto Kot Tpocdioplotikd mapdyovto (6rmg Oo dovdue Kot
o€ EMOUEVO KEQAAAL0) OV avénce tn dnpotikdtnTo Tov outsourcing IT kot v enévévon og avTd.
I[IBoc epyocidv amd TIC mo amAég €m¢ kol TG Mo ovVOeTEg, KOPLEG KOl VTOGTNPIKTIKECS,
emAgyetar va ekyopnBodv oe e£mTEPIKOVG GLVEPYATES, TV OMOI®V POCIKO AVTIKEILEVO OMOTEAODV
to [1X (BAéme ) oduPoaon peta&d Deutsche Bank kot tg HP ywo dexoetn ocvvepyacio moAAdV
dioekatoppvpiov evpd, 20 def 2015). To IT outsourcing cvvendyston e€gdikevpévn yvmon, Keep-
up pe 115 eEeli&elg oTov TOREN NG TANPOPOPIKNG KOl OTOSOTIKOTEPT) AVTATOKPIOT] GE LUELMUEVOLG
YPOVOLG. Q¢ mpog TNV emyeipnon mov emAéyel v emévovon oto [1X kot o outsourcing tov &v

AOY® epyacidv axolovbel Ta e&Ng kivnTpd:

>  Xpnpotoowovopkd kivnrpa. H peioorn tov k66T00G €ivar 0 KOplog kot THavmdg o mTo
€0KOAN LETPNOHOG Ko 0patdg mapdyovtag mov Kivel tnv emtyeipnon — ayopaotn. H emyeipnon
EMITLYYAVEL LEIMON TOV OOTOVOV TANPOPOPIKNG, HETOPEPEL TVXOV KEPOAOOVYIKO EEOTAMOUO GTNV
npounBedTpro eToupeio (SErver room xti.), LETAPEPEL TOV KivOLVO TNG OCOAAELNS T®V GLGTNUATOV
Kot dedopévov Kabmg kot To kO6oTn mov To ocvvodsdovv (PAéme: risk assessment and risk
management RA-RM IT), peudvel 10 k6610 cuvtipnong, oamobnkevone kot avapdduione amod
SKOVG NG VIOAANAOVG, ALEAVEL TN PELOTOTNTA TNG KOl EKUETOAAEVETAL TIG OIKOVOUIES KAILOKOG
mov  €xel  Katagépel vo  emrdyel o eEedikevpévn oe  BépoTo  TANPOPOPIKNG  eToupeia,

€EOIKOVOUMVTOG KA TNG KEQAAALO.

» Teyvikd xivrpa. Xe CLUVEYEWW TOV  YPNUOTOOIKOVOUIK®OV KIWNTPOV Kol  OpPNKTO
ouvoedepéva e autd, givarl ta texvikd Kivntpa. Mia emyeipnon elvar 6hokoro va €xel 6Ao TO

ATOPOATNTO, TANPWOS EVIUEPOUEVO KOl GPTIO EKTALOEVUEVO TPOCMOTIKO, TO OTOI0 VO OTOGYOAEITOL

% Rudy Hischheim/Armin Heinzl/Jens Dibbern, Information Systems Outsourcing Enduring Themes Emerging Patterns
and Future Directions, USA, Springer, pg.3.
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Tpwg ota ITX, va etvon Tavta Sa0éoipo (va vapyet dnAadn eEEOIKELUEVO TUNLLA TAPOPOPIKNC)
KOl VO OVTOOKPIVETOL OTIG TOAVoUVOETEG Kol OKPp®G €Eeldkevpuéveg TAEOV OVAYKES €VOG
OPYOVIGHOV, Ol 0Toiec 0AoEva avEavovtal Kot mepumAékovtol. Or VINPESieES TEXVIKNG VIOCTNPIENG

emAéyovral kot 46% n(wKocui(ogGl.

> Yrpotnyika kivnrpa. TIoAAég @opég m emdoyn ywoo e€mtepikn oavabeon omotehet
OTPUTNYIKNG onuoaciag emioyn vy v emyeipnon. Ilpdypoty, emA&yovioc vo ekyopnoet
OPIGUEVEG  TEPLPEPEIOKEG KOl  OEVTEPEVOVCES EPYOCIEC, T EMYEIPNON KATOUPEPVEL  Val
TPOGOUVOTOMOTEL OTIC KOPLEG dpacTnPloOTNTEG (COore activities) g aptidtepa. Ot emtyelpfoelg mov
EKYWPOVV TIG VINPESIES TNG TANPOPOPIKNG, ATOPEVYOLV VO AVOADVOVTOL GE £VOL TEPAGTIO KOUUATL
OV 0V APOPE OUMS TNV KLPLAL OPAcTNPOTNTA TNS. ATO TNV AAAN TAELPA OLMG KATL TETOLO OEV
amotelel Kavova, KaBmg VPOV TEPIMTMOGELS ETUPELDV OTIS onoies ta [IX mpocdidovv aéio ota
TPOIOVTO KO TIG VAINPEGIEG TOV TPOSPEPOLV Kol KAOe mepinTmon opeidel va eetdletan Eexmpiotd

péca amd Tov 0phoroyikd ETOVOTPOGIIOPICUO TNG CTPATNYIKNG TOVG.

4.2.2 Human Resource Qutsourcing

Eivatl kowvdg amodektd 0tL o avBpamivog mapdyoviag (to avOpdmivo duvapukd — AA) amotelel to
ONUOVTIKOTEPO TOPO EVOC OPYOVIGUOD KO TO PEYOUAVTEPO TAEOVEKTNLA tov%. Tovtoypova dpme n
avdBeon TOV AEITOVPYIOV MOV GLVIGTOVV TO TUNUA OVOpOTIvVOL SLVOUIKOL Kol 1 opBoloyikn
a&lomoinon tov, amotedel mpdkAnom yo ta oteréym g avotepng dwoiknone. To HR outsourcing
&xel avénbel oe onuotikdtTa amd TS apyés tov '90, wWwitepa otic HITA, 6mov 10 90% tOv

eTaupeldv avabétovv og Tpitovg kdmola dpactnpiotnta HRM, kabag kot ot Avtikn Evpd)m]63.

O1 Aertovpyieg mov dvvatar va exywpnBodv apopovv BEpaTa ETMAOYNG Kol TPOCANYNG, KATAPTIONG
Kl avamtuéng, apolfadv Kol mopoy®v Kot mpodbnong oty ayopd epyociog eved mpootifevion
EMITALOV KO TO. GVOTHHOTO AELOAGYNONG TG ATOOOCNS, O TYESOCUOG TOV AA Kol | OPYOVOGCIOKY|
KOD?\.TOf)p(l64. Aoy ™G WlutepOTNTOS TG PVoNS TV avBporivov mopwv epictator Wdaitepn

TPOCOYN OO TOVG HAVOTLEP KATA TN GVVOYT CULPOVIOV LE TPITOVG Kot KOTA TNV VAOTOINGT TOVG.

81 Grant Thornton, Outsourcing: cvuPdAlovtag oty omodotucdTnTa Kot oty avamrvén, Grant Thornton International
Business Report 2014.

82 Baciing N. Kéong, Ohokinpopévo Mavatluevt — Baowkés apxés yia cvyypoveg Okovopucée Movadeg, A0fva, Exd.
Kprtukn, 2005, celr.144.

% Eleanna Galanaki / Nancy Papalexandris, Outsourcing of Human Resource Management services in Greece, Athens
University of Economics and Business, pg.1.

% Eleanna Galanaki / Nancy Papalexandris, Outsourcing of Human Resource Management services in Greece, Athens
University of Economics and Business, pg.2.

«Outsourcing - H E@appoyt tov otig Evomeg Auvdpeig» YeAiba 34



Eivor pio mpdxAnom yuo tovg pévatlep mpokepévon, PACEL TOV GTPATNYIKOV GTOX®OV TAVTO, VO
e€1l00ppOMNGOLY TNV KOTAGTOON KOl VO ETTOYOLV TNV APIGTY OPYUVAOGLOKY GLUTEPLPOPA,
ocvvepyooio Kot emkowvovio Hetald Tov epyalopévav TG ETAPEING Kol OVTMV TOL TPOEPYOVTOL

amd Tov EEMTEPIKO GLVEPYATT.

Mepkoti amd toug Adyoug yia tovg omoiovg emaéyeton to HRO elvar puoikd 1 peimon tov K66Toug
HEC® CUVAYNG CUUPOVIDV HE YOUUNAGL LIGOOAOYIKE KPITHPLOL LE TPOCMOPIVO YOPOKTNPM, 1| TAPOYN
e€e1dikevpuévng yvaoong, know-how, n a&lomoinon cvykekpipuévov Tpocdvimv Tov Asimovy amd v
etapeio, N TPOSUOVH Yo VYNAN adS00T KOl TOPAYOYIKOTNTA, 1] SUVATOTNTO ALGTNPOV EAEYYOL Kl
a&lohdynong tovg (n omoia paAcTa mpaypotonoleital Kupiwg amd v emyeipnon - meAdt), n
duvatdHTNTO AUEONS AVTATOKPIONG GE TUXOV aAAaYEG ot {RTnon evog ayafol 1N pog vInpesiog Kot
BePaimg n OeBvomoinon mov £yl KATAPYNOEL TA YEOYPUPWKE OPloL Kol E10NYAYE VEEG LOPPES

enyyelpoev (PAEne petaebvikéc). To HRO emiéyeton yio avabeon katd 36% nay1<00uimg65.

4.2.3 Outsourcing Yzrnpeowwv Mapketivyk — Marketing Outsourcing

‘Evo. and 1o o evpémg xpnoonotovpeva €ion outsourcing sivat owtd tov pdapketvyk. H ovdbeon
oe dwpnuotikny etalpeion oty mepintmon ovt) mephapuPdvel dpactnpdtreg Onmc eivar m
dwpnuon, n épevva ayopdc, m efvmmpéton mehatdv (BAéme customer support Microsoft
Corporation%), T0 OMUOLPYIKO TUNUO, TO OWPNUICTIKE HEGO Kol OAPOPEG SLOIKNTIKES Kot
OLKOVOUIKEG Xsnovpyisgm. AKOO KoL GE TEPIMTMOGELS ETOPELDV TTOL dtaBéTovy T MapreTvyk
EVTOC TOL OPYOVOYPAUUATOS TOVG, TPOTIHATAL 1) AvAOEST) TNG LAOTOINONG TOV OVAOTEP® EPYACIDOV
0€ GLVEPYATEG, VD TO 1010 TO TUNUO Teplopiletarl oe Evav apykd oyedlacud PBAcel Tov apykon
oTPATNYIKOD GYEOIOGLOV, KOl GTO GLVTIOVIGUO TNG GLUE®VING TOL GLVAPONKE Y10 TO HAPKETIVYK,

™ Sl Uon Kot v Tpodinon g etopeiog.

4.2.4 Xpnpotoowkovouko kot Aoyletiko Qutsourcing
Towg ko va glvar 1 o cuyNOIoUEV LOPON EKYDPNONG EPYACIAOV KATA TNV OTOI0 TOPUYDPOVVTIL
OAOKAN PO AOYIGTIKA KO YPTLLOTOOIKOVOIKE TUNHOTO 68 e£mTEPIKOVG cuvepydtes. Ot AOYIoTIKES

vanpecieg emAgyovror Katd 49% amd emyelpnoelg 6180V0’Jg68. [ToAAég popég pdAota evocyeton va

% Grant Thornton, Outsourcing: cvuPdAlovtag oty omodotucdTnTa Kot oty avamrvén, Grant Thornton International
Business Report 2014.

% Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press, New
York, 2008, pg.3.

¢ Tdpyog X. Zotog, Ataeion - Sxedacpdc Avantoén Amotedeopotikdro, Oecoatovikn, University Studio Press,
2008, oe\.478-489.

% Grant Thornton, Outsourcing: cvpBdilovtoc oty amodotikdTnTo, Kat oty avémtvén, Grant Thornton International
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VILAPYOLV ETUIPEIES IKAVES VO TPOUNOELGOVY TOGO YPTLLOTOOIKOVOUIKEG VIINPEGIEG OGO Kol KATOoLo
AN katnyopio epyacidv OmwG eival Yo TOPAOELYLOL Ol VIINPEGIES TANPOPOPIKNG 1| HLAPKETIVYK.
Katd ™ ovykekpipévn exy@pnon £Xovpe EUTAOKY] OPKETOV TUNUATOV TNG EMLyEipnong 6mwg eivon
TO OIKOVOUIKO, TO Tufua epodioouov (logistics) kot to tunua toAncemv, Kob®C WAGUE Yo TO
OLKOVOUIKO KOUWATL, TO Omoio €ivol cuvueoacouévo pe OAn TN Agttovpyio Kot TV emiPimon gvog

OpPYOVIGLOV.

4.25 Third Party Logistics TPL — 3 PL’s
210 6OyYpOovo TEPIPAAAOV TNG TOYKOCUIOTOINGNG, TV ELCOYMYMYV KOl 50YMYDV, Ol ATOITNOELS Y10
TOLOTIKG TTPOIOVTO TO. OTOloL OUMG VO PTAVOLV OdOAEITT®MG 68 YPOVOLS OmicTELTA GVVTONOVS, O
oA ta d1ebvn dikTva Slavoung, aveEapTHTOS YEOYPUPIKMOV TEPLOPICUMV, KOL G TIUES AKPMG
OVIOYOVIGTIKEG, €ivol amapoitnTn 1 GOVOYT GUVEPYOCUDV HE ETAPEIEC WKOVES VO TOPEYOLV
TOOTATI LETAPOPA Kol SLavoun TeV Tpoidvtov, Tic Aeyoueveg Third Party Logistics (TPL 1y 3PL).
O 6pog avapépetar otV e€MTEPIKN avdbdeon Tov GUVOAOL 1 HEPOVE TV OPACTNPLOTHTOV TOV
oxetilovion pe epodluotikég vanpeoieg oe tpitovg. Ot TPL kotapépvouv va €xovv vymAgg
Am0d0GELS, LEYAAEG TOPAYMYES, GE AGVVAYMDVICTES TIUES KOt YPOVOVS, HEGO OO TEPAGTLO KOVAALL

dravoung (lead time).

Xopakmplotikd mopdadetypo eivar to cOoTUO Topay®yng K eA&yyov tv omobepdtmv Just In
Time (JIT), fror «axppdg otnv dpo ToLY, KATG TO 0Toi0 AttovpYyieg Tapay®YNG, TaApAdoonc,
SVOUNG KOl HETOKIVIIONG TTPOidVTOV ektelovvTal pe akpifela ypovov (on-time delivery), povo
epocov kal Otav yivouv amoutntd, exundevilovrog 10 KO0TOC omofepdtmv, cuvinpnong KA.

Amotelel tn SLTIKY EKEPACT] TOV LOTOVIKOV Kanban®.

To amotéleopa Kot TAAL Yo TV emyeipnon — ayopaotn eival n avénon tov dtbEsiov ¥pdvou Yo
GAAEG KPIOUEG dPACTNPLOTNTES, YO GUEST AVTOTOKPION O€ VEEG avdykes {Tnomng, oe véa Kavailo
dtvoung pe petopévo k6otog (amd Tov TEPLOPIGUE TUYOV KEPAAOLOVYIKOD EEOTAIGLOV, YDPOV

amofnkevong, unyavnuatey, amd T pelmon g Ypoesokpatiog KTA.), avEnpuévn TotuTnTa, Kot

Business Report 2014.

% Booiing N. Kéong, Awiknon Olkiic Mowdtrac, «O 6pog Kanban onpaiver mvokida, 1 omoia cuvodsist o kovti
OV TEPEXEL TA €EQPTHLOTO Tr OTIYUN 7OV TNYOIVOLV GTN YPOUU CUVOPUOAOYNOTNG KOl EMICTPEPETOL OTOV
XPNOYOTO B0V OAL MOTE VO YPNOLUEVCEL OC TAPAYYEAIN VIO TEPLGGOTEPO KOL VO ATOTEAECEL £val €100G AVOPOPAG YLt
™V epyacio mov ekteAéomke», AOMva, Exd. Kpirikn, 2014, oeA.252-253.
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yvevikotepa M PeATioon TG €POOIOCTIKNG — Topay®YIKNG aAvcidac. H dwayeipion tov vanpecidv
logistics epmlékel TuRpOTO OTOG €ivol OWTE TOV TOANGE®V, TO OIWKOVOUIKO, NG TOPOY®YNS,
UAPKETIVYK K.A. Kot Lropel va emtevyDel pe Toug mopakdte TpOmTOouG:

1. Ecwtepikn mapoyn vanpeoiog — In house

2. E&ayopd m 1dpvon etarpeiog Logistics

3. Exydpnon og tpitovg — Outsourcing

4.2.6 4rth Party Logistics

Qc e&EMEN tov Oeopol tov 3PL ékavav v gupdvion tovg ot mdpoyotl vanpecsimv logistics oe
tétapto eminedo, ot omoiot Swyepilovian pe Evav OAOKANPOUEVO TPOTO TOLG TOPOVGS, TIC
duvatdtrteg, v TEYVOoAoYyia, Tovg 3PL’S, tnv euBbvn mpog TOvV MEAATN KTA, TPOGOEPOVTAG
AVTOYOVIGTIKOTNTO GTNV €POOL0CTIKN 0AVGida. Avapépovtal, Onladt, otn dlayeipion g aAvcioag
eEohokApov, otV avanTuEn NG omoiag GLVEBOAAE 1M TOALTAOKOTNTA TMOV OVOYKOV KOl
JLOKOCLDV EPOJAGHOV, 1 dNpovpyic SIKTOOV £POSOGTIKNG AAVGIONG GE TOALN emimeda Kot M
avayKn KEVIPIKOU EAEYXOL KOl GLVIOVICUOD TV OIKTO®V avtdv. MAMoTo ot vanpecieg
CLUPOVAEVTIKNG QVOE®MG, 7OV OvaAVOVTOL mopokdto, pe sEedikevon oe Oépata  logistics,

Be@poVVTOL TAPOYOL VIINPECLOV TETOPTOV EMTEGOV GTOV EV AOY® TOUEQ.

4.2.7 Qutsourcing Yanpeowdv Xoppfovrov

H emaoynpévn mopeia yuoo v opBoloywk) Aqym vranpecudv outsourcing Eekvd omd v
aVOYyVOPIoT TOV aVAYKOV Kol TNG KOTAGTOONG EVTOG TG emyeipnomng kot cvveyilel pe m oot
vAomoinon g ddikaciag. T'a to okomd awtd givar xpnown N aval)non Kamwoov cLUPoHAOL 0
omoiog etvar cuvBmG €vag eEMTEPIKOG AVEEAPTNTOS GLVEPYATNG OV AELTOVPYEL OC UNYOVICULOGS
EVNUEPOONG GE GYETIKA Géparam (my. voukd, OWmPAYUATEVCELS, EMKOWMVIA, ETUOPPOOT,
oOupovroc pdvotluevt, OKOVOWIKY avaivon, mapatnpnmc, owiknon aAlayov, benchmarking,
ovpPovrog petdfaong k.4.). H cuvepyasio pe évav e£mtepikd cuvepydtn mpoceEPel TOAAL otV
aVOyVOPIoT TOV LANPECUDY Ol OTOlEG UTOPOLV Vo, TapacyeBodV amodoTIKOTEPO KOl LE OPOLG
KaAvTEPNG amddoons. O emyepnuotiog mpénet va cuvepyaotel pe to cvpufovio ®GTE vo yivouv
KOTOVONTA TO EMIMESN TOV LANPECIOV TOV TpocPépovtal. H avalnmmon evog e€edikevuévon
aveEaptnTov cLUPOVAOL Kol | ANYN CYETIKAOV GUUPOVAEVTIK®OV VANPECIOV €ivorl avaykoio KoTd
TNV TPOETOAGIO Kot YEVIKA kafOAN T dwadikocio epapuoyng tov outsourcing. To 1960 15pvbnke

n FEACO European Federation of Management Consultancies Associations, n Evporaikn

" Maurice F. Greaver, “Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives”, New
York, AMA Publication, 1999, pg.49-51.
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Opoonovdia Evdoeov Tupfovrov Management’™, coppovae pe pia épevva g2 ommv EAMGSa o
LEYOAVTEPOG TTELATNG VIINPESLOV GLUPOVAEVTIKTG Elval TO ONUOCL0, VM Ot Pactkoi Adyotl ETAOYNG

TOV €V AOY® VANPECIOV Elvar 1 EE0IKOVOUNGT KOGTOVC, 1) KOVOTOMIO KOl 1) TOYKOGOTTOING.

"Evag kohdg sopBovrog fondd v enyeipnon’:
v" Na ano@oyel Tig mayideg mov mbavd eAdoyebovy og éva VOO Keipevo.
Noa tefobv Ta GOoTd EpOTAUATA Y10 TIG EMOIDMEELS KO GTOYOLS TNG EMLYEIPNONG.
Noa evnuepmbei avapopikd pe Tic kalvtepeg mpoktikég (best practices).
No BeATidoEL TNV EMKOWV®VIO LE TOV TAPOYO VINPECLAOV.

Noa yvopilel ™ cwot Tiun yio kébe epyacia.

AN N NN

Na 1oyvpomomcel TIg VTOOEGELS TOV YIVOVTOL AVAPOPIKE [LE TNV TOLWOTNTA TOV VINPECLDV,
10 KOGTOG Kol TN Agttovpyia g emyeipnone. Na opicel to onueio exkivnong yua to €id0g,
TNV TOOTNTA KOl TO KOGTOG TMV LANPEGLOV TOV {NTovVTaL.

v Na mapéyer o ogpd epyoreiov, onueiov edéyyov kot ppebodikng mpooeyylone g

drdkaciog.

4.2.8 Business Process Outsourcing BPO

Y owebvr Pphoypagic o 6poc BPO ocvvavidtor oAoéva kot cuyvotepo OTav TPOKELTOL
dadikacieg outsourcing kot opiletat mg «1 KLKAOQOPIo TV ETYEPTNUATIKOV SL0SIKOGLOV 0Id TO
ECMTEPIKO TOV OPYOVIGHOV GE €EMTEPIKOVG TAPOYOLG Unnpsmo')v>>74. Me tov 6po BPO
avapeEPOLOCTE G £EMTEPIKEVOT), GE £VOV POPEN TOPOYNG VINPESIOV OO TPITOVS, GLYKEKPIUEVOV
EMYEPNUATIKOV AETOLPYIDV £E 0hokApovL>, Tov emavatopPivovion Ommg eivat Yoo Tapadetypa
ot vnpecieg piobodoaciog, Oépata poporoyiag, To call centers, help desks «.d.. mpokeitar yio pio

EMYEPNUATIKY] KAvOoTOU{o, TOV EMALYEL TN YOUNAOTEPN TPOGPOPA TIUNG GE GLVOLOGUO UE TNV

™ http://www.feaco.org/current-members, Eivat évag pn kepdookomikog opyoviopdc. Ispoenke to 1960, n Opoomovdio
apBpel 14 ebvikég evaroelg péln. O yevikodg okomdg g FEACO eivar va fonffoel otnv mpoddnon kot avantoén tov
emayyéipotog Tov Management Consultancy oty Evpdnn pe tnv mapoyf vrootpiéng tov pneddv tov. Ot Zoufoviot
Emyepnoe@v KaAOTTouV va €0pl QAGLLO VAINPESLOV TOV PTopel va 0pLotel WG 1 Tapoy| aveEaptTnTmv cupfovidv Kot
Bonbetog oyetikd pe Bépato diayeipiong oe pio entyeipnon. Avtd cuvifwg meptlapPdavel eviomiond kat tn dlepevvnon
TOV TPOPANUATOV KOl TOV EVKOIPIDV, TPOTEIVOVTOG KOTAAANAEG Opdoelg kot Bondela oxeTIKd e TNV EPOPUOYT TOV
ovotdoemv. Znv EALGSa extpocwneitol amd to XEXMA.

2 FEACO, Survey of the European Management Consultancy 2011/2012, Research Center on Management and Human
Resource Management, University of Pécs, Pecs, Hungary, pg.27.

¥ Maurice F. Greaver, Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives, “Outside
consultants can help in projecting the costs, market pricing, and necessary asset investments for complex activities,
functions or processes not previously used by the organization.”, New York, AMA Publication, 1999, pg.141.

™ Rick L.Click/Thomas N. Duening, Business Process Outsourcing, The Competitive Advantage, “BPO is defines as
the movement of business processes from inside the organization to external service providers”, New Jersey, Wiley,
2005, pg.4.

™ Rudy Hischheim/Armin Heinzl/Jens Dibbern, Information Systems Outsourcing Enduring Themes Emerging Patterns
and Future Directions, USA, Springer, pg.8.
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VYNAOTEPT TPOGPOPE TOLOTNTOS ACYETOS YEOYPUPIK®V opiwv. H omovdaidtnto mov sumepiéyet to
BPO eivar 611 éxel og Pdon v emiyelpnUatiky dadtkacio, Omms YoapoKTNPLoTIKA ovoeépst o T.
Davenport, «Or eriycipnuotikés o1adIkaoies, amo Ty ToPaywyn HioG TOVIIKOTOYIOaS UEYPl Kol THV
apoalnyn evos CEO avaldovrai, tomomoiodvion kai eAEyyovial moiotika. Avth 1 pyacio. KoTd Ty
efeién g Ba oomynoer oy eumopevuaronoinony koi otny eCwtepiky ovabeon oe  pualikn

; 76
KALLLOKOL »

To BPO pmopet voa xoatnyopromombei oe «Back office outsourcing», to omoio meptlappdvet
E0MTEPIKEG AEITOVPYIEG TOV EMYEPNOEMV OTTMG €lvar o1 avOpdmvol TOpoL ) 1 THPNON AOYIGTIKOV
otoyeiov kot oe «Front office outsourcing», to omoio meptlapfdvel vanpeciec e&vmmpémong

TeEMTOV, OTOG eivat ol vnpeoieg call centers.

Emnpocbeta, to BPO Saxpivetan oe:
»  Offshore outsourcing, vepaktio. avabeon o€ TPITovg OV £xel cuVaPDEl EKTOC TNG YDPOG
g etoupeiog (my. Ivdia — petamoinon, Kiva — mpoypoppatiopdc, @rnmiveg — otkovoukd K.d.)
»  Nearshore outsourcing, mov €yet GLUPOVNOEL UE YEITOVIKEG XDPES TNG ETALPEING.

»  On-shore outsourcing, mov &yet cuvaEdei evtdg g 1d10¢ YDOPOC.

To BPO egivat 1diaitepa d100ed0pEVO TOyKOGUIMG KOOMG 0E YEVIKES YpaUUES Bempeitat Eva EDEMKTO
gpYOrelo TOV TETLYOEVEL LEYAAN AVTOYOVIGTIKO TAEOVEKTILOTA GTIG ETALPEIEG TOV TO acmAlovTaL.
Mia dopopeia tov BPO eivar n avtiplet®mior] t1oug ®g «Kovmvikd — TEYVOAOYIKT Katvotopioy (a
socio — technical innovation”’). Xapoxtnpiletar o¢ Texvoloyikn Adym Tov yeyovdTog 0Tt &Yel TIC
pileg tov otig TIIE ko givor dppnita ocuvoedepévo pe v Te(voAoYia, Kol MG KOWMVIKN KoOMDg
€oTlEl OCNUOVTIKA GTOV 0vVOpAOTIVO TTapdyovta 6€ GYEoT e TNV TeYVoAoYia epapuolovtag apyés
™G OPYOVMOGCIOKNG KOVATOVPOS, TNG OloIKNoNG T®V  OAAOY®OV kth. " Ymdpyovv opKeTEG
vrokatnyopiec tov BPO 6mwc sivar o Knowledge process outsourcing (KPO), ot Legal process

outsourcing (LPO) «.a..

H avBpomivn d1dotacn tov BPO ekppaleton pe dpdoeig dmwg etvar:

’® Thomas H. Davenport, “The Coming Commoditization of Processes”, Harvard Business Review, 2005.

"Rick L.Click/Thomas N. Duening, Business Process Outsourcing, The Competitive Advantage, New Jersey, Wiley,
2005, pg.8.

8 Yuyvd, ot emyetpnpotikés drodicasicc mov Pasifoviar oy teXvoroyia TV TAnpogopidy (TIIE), avagépoviar wg
Information Technology Enabled Service (ITES-BPO), evd vadpyovv kai dhieg vrokotnyopieg tov BPO 6mwg ivat ot
Knowledge process outsourcing (KPO) xa1 ot Legal process outsourcing (LPO).

«Outsourcing - H E@appoyt tov otig Evomeg Auvdpeig» YeAiba 39



»  Anuovpyio opddwv dtayeiptong tov dtadikooidv BPO.
» Evapuovion kot amodoyn TV TOMTIGUIKAOV 010TEPOTHTOV TOV UEADY HLOG OLASOC.
» H dwatnpnon enyelpnuotiking KNG Kotd n S1dpKeELD TOV OAAAYOV.

» EvBdppuven tov avOporivov duvapkod ot dtadikasio Ayne Tov amopicEmY

H teyvoloywkn didotaocm tov BPO exopaletan pe dpdoeic 0nmg eivar:
» Twv dedouévov

» Tng yvoonc.

Ta otoyeion odnyoi tov BPO mov ekrtiva&av ™ dnuotikdtntd T0L moyKoouing epgaviovrot

GYNUOTIKO TOUPUKAT.

efelbikevon |
ETLYELPIOEWV

aocddaAela s
Stadiktvou
onine HopdwWTLKO
analytics enineédo

OLKOVOMLKN
anoBnkeuon
Sebopévwv

Syfuo 6 BPO Drivers™

H avéivon g pebddov BPO eivor og yevikd mhaicto givar mopopota pe avtr Tov outsourcing mov
axolovbei oe endpevo kePAAL0. Mia TPOTEWVOLEVT dAOIKAGIO OEIOAOYNONG TOV EVKAUPLAV Y10 VOl
Eexvnoet pia emtyeipnon to BPO axolovbei mepiinmrikd:

1. Opiopdc BPO opddag (BPO Analysis Team - BAT®).

2. Avdivon mapodoag KatdoToong.

™ Rick L.Click/Thomas N. Duening, Business Process Outsourcing, The Competitive Advantage, New Jersey, Wiley,
2005, pg.10.
8 Rick L.Click/Thomas N. Duening, Business Process Outsourcing, The Competitive Advantage, New Jersey, Wiley,
2005, pg.50.
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Avoyvdpior OgpeMmOdV Kol TEPIPEPELOKADY dPAGTIPLOTHTOV.
Avayvopion BPO gukapuov.
Movrtehonoinon tov BPO project.

o g b~ w

Avantuén Kot mopovsiosn TpoTacng — 6xediov LAOTOINOTG.

Opoimg, o khkhog Lmng evog mAdvov BPO mapovsialeton mopakdtom:

avaiuon N\ emioyn avanrtuén

EUKALPLWV / npounBeuTH cOpBaonC petafaon extéleon

Zyua 7 O kdkhog Cmng Tov BPO.%

Avauecsa oto mAsovektnuota epappoyns BPO eivol n e£otkovounon k66Toug, 0 HEWOUEVOS YPOVOC
Topadoong pyov, n eveM&ia tov ayopmv, N a&lomoinon g eedikevong tov Third Party, kti. Ev
katakAeidl to BPO anautel and toug pdvatlep Pabiég yvaooelg alonoinong 1660 tov avOpdmivov
duvaptkoy 000 Kot TG TeEYVOLoYiag (VAMKO Kot AOYICHIKO) pE &vav TopdAANA0, 1600VVAUO KOl

ocvveyn TpoOmo. Amoterel omd pOVo Tov £va TEpEoTIo BENA Yo avdAVOoT KO LEAETT).

4.3 Aliegg Kamnyopromoinesig tov Outsourcing
H avdéBeom gpyacidv e eEmtepcons cuvepydtes speavilel ToAES HopeEG Kot duvatat va AdPet
Srpopetikég ektaoelc. [Hapakdto mapovotdaloviol KATOlES amd TIC TEPALTEP® HOPPEG TOV UTOPEL

vo. AdPet To outsourcing.

Ymnpeoiec kot AvTikeinevo:

> Teyvukn vmoompién (support), epappoyéc (applications):customized mapoyés, Awtdmon
(networking): LAN, internet k.., mopoyn vrodourg (infrastructure): mopoyr Servers,
workstations «.4.

» Tapoyn mepipdrrovtog avamtvéng (development environment): Aoyiopukd ERP (enterprise
resource systems), CRM (customer relationship management) «.d.

» Ymnootpi€n dwadikaoidv (process support): otddia emAoyng «make or buy», to «mdc».

8 Rick L.Click/Thomas N. Duening, Business Process Outsourcing, The Competitive Advantage, New Jersey, Wiley,
2005, pg.71.
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Xpovoc:

» Zvveyobg mapoyng vmmpecwwv (performance) oOmov tiBevior cvykekpiuéva  emimeda
moldtroc. Evoewtikd moapadeiypoto Tov vanpeciov avtdv givoal 1 mopoyn AELTOLPYIDV
eEumnpetntodv e-mail, or vanpeoieg back-office, ta call centers k..

» Amdkpiong oe ovuPdvta (reactive), émov n etoupeion - whPoYog Exel TN SvvaTdHTNTO NG
avtidpacng o€ yeyovota N outiuoto g emyeipnong. Evdeiktikd mopadeiypota tétoumv
VANPESIOV vt 1 VITOSTHPIEN TOV GTAOUOV EPYAGINg.

» Tlpoinyng (proactive), 0mov 1 €TOlpgion - TAPOYOS TPOCPEPEL VANPESIES UE GTOYO TNV
PO YT VYOV TpoPAnudtwv. Evisiktikd moapadelypato twv v AOY®m vInpeciov gival M
Mym  avtypdeov acQOAEioG, O TOKTIKOG EAEYYOG OOQUAEWNG TOV  TANPOPOPLOKOV

GLOTNUATOV K.4.

Eumiorn:
> Mepicyy dpaotnpromoinon - Partial Outsourcing — Selective Outsourcing® oty onoia
GUUUETEYOVY TO OVAAOYO TUMUA TNG £TOUPEiag Kot 1 eTopeio — mhpoyoc.
> IIMpng dpootnpomoinon - Full Outsourcing - Total Outsourcing®® «atd v omoia ot
VANPEGIEC TPOCPEPOVTOL TANPMOS A0 TNV ETOLPEIDL TAPOYO EVM 1M EMLYEIPT O — AYOPOCTNG

neplopiletar ot Sayeipion g ovuPaonc.

AplBpoc mopodymv:

» "Evag mapoyog - Single Outsourcing

> Toloi mépoyot o€ cuvepyasia - Multiple Outsourcing — Co-sourcing — Multi-sourcing®

8 Rudy Hischheim/Armin Heinzl/Jens Dibbern, Information Systems Outsourcing Enduring Themes Emerging Patterns
and Future Directions, USA, Springer, pg.8.

# Rudy Hischheim/Armin Heinzl/Jens Dibbern, Information Systems Outsourcing Enduring Themes Emerging Patterns
and Future Directions, USA, Springer, pg.7.

8 |inda Cohen and Allie Young, Multisourcing: Moving Beyond Outsourcing to Achieve Growth and Agility,
““Multisourcing is the disciplined provisioning and blending of business and IT services from the optimal set of internal
and external providers in the pursuit of business goals.”, ” Harvard Business School Press, Boston, 2008, pg.50.
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Adypoppa 3 Ot oTpatnyIKeéS Tov Outsourcing85
Tomobeoia:
» On-site: [Tpocwnikd Tov Tpoundevth epydleTal Eviog TG entyeipnong.

» Off-site: To épyo viomoteitar oty Tomobecio Tov TpounHevt.

1. Onshore: O wpoundevtic Kt 0 ayopaotig pickovtat eviog TG 010G XDPOG.

2. Near-shore: O mpounfevtic Kt 0 ayopacTtig PpioKovial 6€ KOVIIVEG YEOYPAPIKE

yopeg (PAEme HITA pe Kovadd).

3. Offshore: O mpounBevtng KL 0 ayopaotNG Ppiokovial G& HAKPIVEG YEMYPOPLKE

YOpeS, ouvnbwg oe dAAn "Hrepo
4. (Préme Ivéio ko Apepikn).

% Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful

Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg 78.
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KE®AAAIO 5
AIIOTEAEEMATIKOTHTA KAI ITPOXAIOPIXETIKOI ITAPATONTEX TOY
OUTSOURCING

5.1 Evoaymyn

H emtoyia tov eyyeipnpatoc mov amokaAeitar outsourcing eEoptdron ki ennpedletor amd mAnbog
TPOGOIOPIOTIKOV  Topayoviomv. ['vooelg, oedopéva, mAnpoeopio, avOpdOTVO SVUVOUIKO Kot
TANPOPOPLOKG CLOTHHTE GLVOETOLY éva GKNVIKO OAANAOGLOYETILONEV®OV OTOLEI®V TOL OToin
Bacilopeva og opiopéves apyés Kt aKoAoLODVTOG GUYKEKPIUEVO POTO Kol LOVTEAQ UTOPOVV V.

001 YNOOLV GTNV EMLTLYN EPAPLOYY| TOV OEGLOV.

5.2 Kafopropidg Xréymv kar Outsourcing

H otpamywn g efotepikevong 0o mpémer va Kwveitor €viog TV opiwv TG YeEVIKOTEPNG
OTPOTNYIKNG TNG EMXEPNONG Ko va cupPdAel epmpdrtog oty enitevén ™c. Opoimg Kot o1 otdyot
™G eKYOPNoNS Ba TPEMEL VoL 001 YOUV GTNV EKTANPOGCT] TOV GTPATNYIKOV GTOYWOV TNG EMYEIPNONG

Om®G avTol £Y0oLV 160e{®® 00N YOVTOG GTN AYN CTPATNYIK®OV (m0(pd0803v87.

5.2.1 Aéyor E@appoyngc

O1 emyelpNoELg EMAEYOLV VO EEMTEPIKEVCOVY dPACTNPLOTNTES Yo Tolkilovg Adyove. H emaoyn yu
outsourcing cuvdEeTal TPOTIGTMG HE TOVG GTOYOVG KABE EmXEipNONG KOl LE TN GTPOTNYIKY TOV
aKoAovBel, evd GTOYEVEL GTO VO GUUPAAEL OTNV EMITELEN AVTAYOVIGTIKOD TAgovekTNUaToc. To
dvokolo emitevypa givorl oe kb mepintwon, N opdN emhoyn g emyeipnong Y 1o €dv Oa Tpémet
va eEmtepikevost pio diepyacio 1 Oyt kol o mola Ba givor avty. Evdewtikd pepikol amd toug
AOYOVC Y100 TOVG O0TO10VG O EMXEPNOELS £Qaprdlovy To Outsourcing, GOUE®VO LE TNV EPELVA TNG
Grant Thornton®®, aeopovv M ueiwon tov kdotovg katd 50%, v eEacEdon adtdAeuTTNg
Aertovpylag kotd 45%, v eEotkovounon mopwv, TNV amodoTikdtTnTa Kotd 57%, TNV €100y®yn ™G
KOWVOTOUIOG G GUVEXOVS TAPAUETPOV GTOV TPOTO Agrtovpyiag g emyeipnong katd 45% kTA. Xe
OLYKEKPIUEVOLG KAAOOVS Omwg elvar avtdg e EBvikng Apvvog, cvvavidpe ki dAhovg Adyoug
EQOPUOYNG TOL OULSOUrCINg, O7TTMS Y10 TAPASELY O TO KEVO HETOED (NTNONG KOl TPOCPOPAS EVOTA®Y

SVVAUEWDV, TOV KOADTTETOL OO TOV 1OUMTIKO TO uéasg.

8 Jane Proffitt, “AGuide to Outsourcing Records Management”, Routledge, United Kingdom, 2011, pg.13.

8 Evyevia ITetpidov, Awoiknon Mavotluevt, Zvydg, Osocarovikn, 2001, ceAr.264.

8 Grant Thornton, Outsourcing: cvuPdAlovtag oty omodotucdTnTa Kot oty avamtvén, Grant Thornton International
Business Report 2014.

# Nikolaos Tzifakis, Contracting Out to Private Military and Security Companies, CES Center for European Studies,
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Mepwkoi amd TOovg OSVYVOTEPE ENQPAVICOPEVOVS AOYOVS ERQOAVIONSG KOl EQUPUOYNS TOV
outsourcing tapatifevrol 10 KATO:
v E&otkovounon KO6Toug.
v" H avayxn gotioong oe Oepehddelg dpactmprotreg.
v" H o&lomoinon tov otkovopudv KApakag Tg eToipeiog — mapoyov.
V' Beltioon motdtntag TapeyOUeVmY VINPEGIAOV.
v H ovlykn yio ypiyopo ovacyedlocud Kot avaviémon-EAlenyn eEEIOIKEVUEVOY YVDGE®DY
K.0.K.
v' Maykoowonoinon - Katdpynon yeoypapikdv sumodiov - Allayés oto eEmtepikod
TEPPAALOV (TOMTIKO, OIKOVOIKOD, TEYVOLOYIKO Y VEES TEXVoroYieg (TTIE) kt.).
v Awocmopd kwvdovovu (help desks - incident response — operation centers — disaster recovery

K.0L.)

A&iler va onpelmdel 6t vrdpyetl 610PoPOTOINGN GTOVG TAPAYOVTES Y10 TOVG OTOI0VG Ol EMLYEPNCELS
ToyKOoHIG ekympoldv Aertovpyiec avaroyo pe to péyebog g emyeipnong. Ot peyoAdtepeg
emyelpnoelg otalovy ot peimon tov kéoTovg Kat ot Pertioon g amodotikdtTag (58%), evd
Ol IKPOTEPEG EMYEIPNOELS EMOIOKOVY Vo €£00QOMGOLY TNV  adlGAETT Agttovpyia TNg

)90

emyeipnong (48%)™, va ponbcovv 10 Tpocmmikd vo eotidoel ot Pactkn otpatnykn (44%) Kot

Vo LELWGOLV ToV aptBpd tpocomiko (37%).

5.3 IMheovekmqpato — Mapayovreg Emruyiog
AxoAOVOEL 1] aVAAVOT TOV KOOGS OTOOEKTOV TAEOVEKTNUATOV THG EPAPLOYNG TOL oUtsourcing Kot
010 TéA0G cvvoyilovtal TepIMTTIKA ot Pacikol Tapdyovies emTuying ol 0moiol GLYKEVTP®ON KAV

amd ™ PPAOYPOPIKY) EMGKOTNOT Kot OO TIG ONUOCIEVUEVEG EPEVVEG.

[M\eovextiuata kOctove (cost savings) — Meimon kdctouc (cost reduction) - Aueon oviomdKpion

oe ovaykec tmonc.

‘Exer mapatnpnBel 611 n e€mtepikevon epyacidv cuVOAMKA PEATIOVEL TNV OIKOVOMUKT KOTAGTOOT).

Av16 ovpPaivel AOym TG peimoNg TOV GLVOAMKOD KOGTOVG AEITOVPYING GE GYECT] KO LLE TOL SLAPOPaL

Belgium, 2012, pg.18.
% Grant Thornton, Outsourcing: cvpudAlovtag 6TV omodoTikdTTa Kat 6TV avamTuln, «Iomg ey ol amoympPHoELS
oLyva yivovton eviovotepa aienTég oTIC EMXEPNOELG LE KpOTEPO ap1Bud mpoowmikovy, Grant Thornton International
Business Report 2014.
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0QEAN TTOL TPOKLATOLY amd TN cvvepyacio. Ot owovopieg KAMpoKAG Tov dnpovpyohvtal amd 10
HELWUEVO KOGTOG EVVOOLV TIG EMIYEPNCELS TOLV GULUUETEYOLV GTN Gﬁuﬁacmgl. Emunpdobeta, ot
aYOPOOTEG OELOTOLOVY  TIG VITAPYOVGES OTKOVOUIEG KMUOKOSC TMV TAPOY®V TETVYOIVOVTAG LEYAA
oéAN. Ot mhpoyot emiong, UTOPOVV Vo dMCOLV [ aVAGH psvcrémwggz GTOV OyOpOooTn 1 va
avaAdBouv onUaVTIKO KOGTOG EMEVOVONG KOl avATTLENG KOOMG Kot TO0 piGKO TOL TA GUVOOEVEL,
LELDVOVTOG KoL M TO TEAKO KOGTOC Yl Tov ayopuoth . Téhog, Sivetaw 1 duvardtnta GTOV
QYOPOOTH VO, HETUTPEYEL KATolo oTabepd kdoToC (méyto, fixed cost) oe petafinto (variable cost)®,
LELOVOVTOG TO avTioTolyo pioko kot av&avovtag tnv eveMéia g enyeipnone oe Tuxov aotadelg
eeMlelg oto e€mTepd mePPAALOV OKOUA KOl GE TEPITTAOGELS OlakLOvVONS ™G {Tnong amd 1o

KOTAVOADTIKO KOO 1 TAEOVALOLGOG TOPAYMYIKNG IKOVOTNTOG TG 110 TNG smxsipnong%.

Eotioon ce kpiowec Spactpiotnrec (core functions®™®) -  Belriomon AmdSoonc — Operating

Performance

2OUQove. e TNV aVAADOT OV TPONYNONKE OYETIKA UE TIG KOVOTNTEG NG Emyeipnong, ot
EMYEIPNCELS EMAEYOLV VO avOOETOVV TEPIPEPEIOKES Aettovpyieg o €EmTEPIKOVG GLVEPYATEG
dnuovpydvrog diktva mpoundevtdv (networks) pe omotédeopo vo Exouv TV ELYEPEWD. VL
emkevipmbohv o Aeltovpyieg OTPOTNYIKNG ONUOCIOG 7OV  O0MNYOUV GE  OVIOY®OVIGTIKA
meovekmuato (PAéne mepintmon Porsche GB otav ) dekaetion Tov 90’ avékapye eKyOPOVTOG
TOMEG TEpLpepelaKés Asttovpyiec Ay tov Pacikdv marketing kar logistics®), omodeopevovtag

. , , . 98
TOPOVG (VAIKOVG, avOPOTIVOVG KL OIKOVOULKOVG ).

°! Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.4.

% Maurice F. Greaver, Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives, «O
ayopooTig dOVATOL VO EKTOMOEL Taylo ayodd OTmG givatl 0 KEQPOAUOVYIKOC eE0TMGIOG, GTO GUVEPYATN TNG, O 000G
pe peTpntd Bo avéNoel ™ PeLOTOTNTA TOL Oyopacth, o€ ol OUMG YOUNAOTEPT TNG TPOYLOTIKNAG. X& OOTHV TNV
nepinTwon €xel onpocio o €idog g cvvepyaciog kabmg evéxel picko kol BELEL Waitepn mpocoyn»,New York, AMA
Publication, 1999, pg.264-265.

% Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.21.

% Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.15.

% Maurice F. Greaver, Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives, New
York, AMA Publication, 1999, pg.183.

% Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.2.

%7 Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.16.

% Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.10-11.
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Evehéio — Flexibility®

[Modotdtepa NTOV CLVNONG TPAKTIKY Ol EMLXEIPNGELS VO EMOIOKOLY VO EAEYYOVV ECMOTEPIKA TNV
TOPOYOYN TOV AEITOVPYIOV TOLG Y10 VO OVTILETMOTIGOVY TUYOV eAAelyelg Tpoundeieg amobepudtmv
Kot oAayég ot (Rmom. Mia térowa mpaktiky PePaimg teivel va eEorerptel mANpo¢ KabodGoV
ndoyel amd guehMéio Kor cuvendyetor peydio pioka (OT®G givar yio mapddetypa 1 amodnkevon,
THPNOTN amoBEUATOV, 1| KATOOTPOPN TPOIOVI®OV AOY® amo&imong, 1 oAlayn NG KOTOVOAMTIKNG
otdong kth). H avdbeon gpyoaciov kot n Slml')mcnloo UTOPOVV VO TPOGODGOLY CNUAVTIKO Padud
eveM&lag €101KA 6€ 0,TL 0POPA TEYVOAOYIKES aALAYEC, OTTOL TO {nTrovuevo Yo pio emyeipnon sivot
vo avtamokpivetal pe toyhtato pulud oTic cuveyEi aAlayEG TG ayopds Kot HAAIGTO LE XOUNAO
k0otoc. H eveléio avt pmopel va emitevybel pécm evog diktdov e&edikevpuévaov mapoyov —
e€MTEPIKOV GLVEPYAT®V Ol 0Toiotl cuvepydlovtal Kot Tpocapuodlovtat mo VKoL Kot YP1yopa GTIg

OTTOTOELS KOt TIG AAAAYES OO TOVG OAOKANPMUEVOLS OPYOVIGHLOVG.

E&edixevon mapdyov — Specialization — Mix of skills — Best practices

g TOAMEG TEPIMTAGELG 01 EEMTEPIKOL GLVEPYATEG SVVATOL VO EMLTVYYAVOLY KAADTEPES EMOOGELS OO
To QVTIOTOLYO TUNMHOTO ECOTEPIKA TNG emyeipnomng. H duvatdmra avt) Pacileton kot petappdleTot
1060 HE TO UHEIWUEVO KOGTOG TNG OLVEPYOSInG, OGO Kol HE TN OvvoTdTNTO Yo TOPOYN
eEEOIKEVUEVOV KOl TOLOTIKAV LN PESIOV. Ot ayopaotég a&lomolovy v e€eldikevon, TV eumepia
Kot T ye@ypapikn 0éon mov dwbétovv. H e€edikevon twv mopdywv GUVETAYETOL Kot KOADTEPN
YVOoN TG oyopds omd ovuTovg, €V CLVNOMG TPOCEEPOVLY TEYVOAOYIES OYUNG OTIS OMOieg
eMEVOVOLV KEPAAOLO, ONUOVPYOVV OIKA TOVS KEVTPO EKTAIOELONG, OLATNPOVY VYNAOVS cBovg Kot
EMALYOVV QLGTNPE TO TPOCOMIKO TOVLG. €2C OMOTEAEGUO TPOGPEPOLY VLANPEGIEG KOl TPOIOVTA
VYNNG moloTkNG a&iog, avTay®vieTikod KOGTOVS Kol amodidovv Kot k€pdog 6to mpoundevtr. To
KPUpo ¢ motdtnTog AopPavel oAoéva Kot HeyoADTEPT ONUACTO Y10 TO AVATEPO GTEAEXT LI0G
emyeipnong kot £yovv mpoPrepdel didpopeg €01kéC cvuemvieg Service Level Agreement - SLA,
«XopPoraa  Awwcodiong Emmédov Ilowwmragy 1 «Zvueovio Xtabung IHoapexopevng
Ym]psciagm», Katé ™ ovvayn TV oLUPACE®V OTIG OMOlEG KOTAYPAPOVIOL OVOAVLTIKGE To.
TPOUTOITOVUEVO, EMIMEON TOV TOPEYOUEVOV LANPECIOV. Xe o mpdopatn HEAETN NG eTaupeiog

Accenture’® v Aoyaplaopd tov Xuvvoéopov Etapesiwv XZvppodiwv Mdvatluevt EALGd0C

% Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.3.
100 Avtiyovn Avumepaxn, Awtdoon Evéluetn E&edikevon koar Mikpég Enyeiprioetg, Atebviig AviaymvieTikotnTo Kot
Buounyavikn Ztpoatnywky, Exdoceic Torwbnto, Adfva, 2002, cel. 241-243.

«[Ipodkettar yio cvpeovio Heta&d TapdYov KoL AyopasTy MG TPOG TN GUOT, TNV TOLOTNTA, TN JefesLdTNTO KOt TV
£€KTAOT TNG VIO TAPOYY| VINPECINC

192 Accenture, Mehétn «Anpdotoc Topéoc Yynifc Anodoone — EEotepicy Avadeon Epyooidv 1o Anpocto Topéo,
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(ZEXMA), oyetika pe to Outsourcing oto Anuocio Topéa, meptypdpetar éva povtédo BPO, katd
10 omoio M ektéleom piag Asttovpyiog Tov dnpociov avatiBetor oe eEOTEPIKO GLVEPYATN e O1Kd
TOV TMPOGMOTIKO OAAGL UE EAEYYO TOL ONUOGIOL €ml TOL TOPAYOUEVOL OTOTEAECUOTOC, HEGH TNG
mpnong tov SLA. O 1eMKOC 6TOY0C OTIG MEPIMTMOGEL AVTES aPopd Kupiwg TN Pertioon tov
EMOOCEMY TOL OYOPAOTH KOl TPOVTOOETEL Eva OMOTEAEGHOTIKO cVGTNUA HETPNONG a&loAdynong

TOV EMTEIOL TOV TOUPEYOLUEVOV VINPESIOV G€ Kobnuepwvn Bdon.

[IpboBaon onv karvotouia - Innovation

[ToAAEG emiyelp|oElg €lval IOTOKTIKEG OYETIKG LE TNV €XAOYN TOL outsourcing kabocov petd to
TEPOG TNG cvveEPYaciag VILapyeL 0 POPog Yo ama&imon kot advvapio S10THPNONG TV KALVOTOULDYV.
[Mopora avtd avti va mpoomabodv va avitypdyouy TS dLVaTOTNTES £VOG OIKTVOV TPOUNOELTOV
umopet va gfvot TOAD o GLVETO VAL YPNGYLOTOGOVY TNV EMTEPIKT 0vABeoN LE TETOL0 TPOTO DOTE
va a&lomomoovV TANPOC TIG ENEVOVCELS TV TPOUNOEVT®V, TIC KOVOTOUIES, Kot TG deE10TNTEG TV
ekav. [ToAAEG popég padota dtveTon 1 SuvatdTNTO LOYAELONG TOV OEEOTHTOV T®V TPOUNBeLTOV
KOl UETOPOPA TNG YVAOGNG GTOV ayopacrﬁ103. Enopévog péocw g ovvepyaociag pmopet va
emevyfel evioyvon tov yvooewv g etaipeiag mov eEmTepkevEL Kol avtioToyyn peiwon
advvopov. Eva oyetikd mapdaderypa givar avtd g Dell n omoia e€mtepiketel Aettovpyieg dnmg
elvatl 0 oyedOGHOC Kot TO koywumém. A&loonueimto €d® lvar 10 yeyovog OTL LE TO TEPAGLLL TOV
xpOvov mapatnpeitan pio petafoocn ond otpotnyikés Paciopéves e LAKA ayofd o€ oTpaTnyIKEg

105

omprypéves oe Quio ayafd kot tkavotreg (BAEme Robert Grant™), eanpedlovtag avaloya Kot TiG

TAoELS TOL outsourcing.

2014,

103 Apkei PéBana vo TpoPAémeTar emi TG GUUPAOEDS 1) AV GTPILETAL GTIY AYAGTY GLVEPYAGia TOV §00 HePGV.

14 Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.23.

1% Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005,pg.141.
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Yynuo 8 ITAsovektiuata ko Metovektipoto tov Outsourcing

5.4 Mewvektipora — Hapdayovreg Kivovvov

[ToAMoi givon kot ot emkplTég Tov outsourcing Adym Tmv peloVEKTNUATOV oV Tov KataAoyilovrat.
Yg mponyovuevo Ke@ailowo mePyphovior ot Bewpntikés mpooeyyicelg mov emnpedlovv 1O
outsourcing, oto onueio owtd o eEETACOVE TIC EMMTMOGELS Amd THV EPOPLOYN TOL Oe®pPNTIKOD
mhoiciov Omwg ovtd efetdotnke. Ta mePLoooOTEPO TPOPANUATO TTOV TPOKVLITOVV OO TNV
npoomdbela epapuoyng g e€mtepikevong Asttovpyldv mnyalovv amd v Al «PrRua Tpog
Buo» mpocéyyong (step by step) v a&oAdynong kot g dayeipiong TV S0SIKOCLOV.
Emmpdobeta, n dvokoAia avayvdpiong tov OepueMmodv Kavotitov og o entyeipnon odnyel o
mapepunveieg kar Aabn mov emnpedlovv amdAivto to outsourcing. H andeacn yio eEmtepikevon
YIVETOL TOPOPUNTIKE, OE CLVOEETOL UE TN HAKPOXPOVI] OVTAYWOVICTIKOTNTO Kot O otnpileton o€
OTPATNYIKO GYEOGUO Yo TN AYN NG amOPaonG. APKETES POPEG UAMOTO 1) TEPTATNUEVT KO
Kafiepopévn 0éon mov xoatéyel pio emyeipnon omv mpounbevtiky] oAvcida viobeteiton amd
dwoiknomn oe Owoiknon. Mepwd mpoktikd TPOPANUATO TOL OU®G ATOTEAOVV Kol TOPAYOVTEG

AmoTLYIOG TOPOVGLALOVTOL EVOEIKTIKE TOPAKATO.

Kootoc - Meiwon tov teplBopimv kEpdovc.

H eEwtepikevon pmopel vo cuvodevutel pokpoypovia amd ££okovounomn tov k6otovg. Avtd mov

OTOTLYYAVOLV VO LTOAOYICOVV Ol EMYEPNCES OV avabEéTovy € TPitovg elval To HEALOVTIKA
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€080 enévduong, 10 K6oTog cLVIAaYdV'® Kot To KOGTOG OV TPOKVTTEL OO TN Stayeipion TG
dwadikaciog. Onwc yopoktnplotikd avapépel o George Stiger (1951) “Those numerous people who
believe that transactions between firms are expensive and those within firms are free...”. T
mopadetypo pio TpoPANUatiky Agttovpyion mov emAEyETOL TTPOG avabeorn Ot «dopbdvetal £Tol
amAd», kaBdc mEpav ¢ dudikaciog pmopel va vdpyovv mpoPAnuata mov oyetilovtol pe To
HavatCIeEVT €0MTEPIKA TNG €TOUpEiag, He Tn Oécpevorn Tov mpoowmikoh k.6. To mopoamdve
TOPAdElyHaTo 00NYyoOV o€ KpLPO KOGTOG (Y. TO KOGTOG OOMPOYUATELONG KOl TO KOGTOG TOV
onopronwcpoblw) 10 omoio dg ocvvvmoAoyiletar o610 CLUPOANO Kot OTOV 7oL avEADEL otV
emEavela, ke aAloyn ypedveror duvcavaroya. TéEroc, wg Tpog ™ peimon tov mepBwpiov kEPOOVG
v TV eToupeia, Bo Aéyape mwg amotelel Bpayvypdvio pelovEKTa. Apyikd 1 etaipeio Kodeiton va
eMEVOLGEL PEYAAO KePAAala o Oladikacieg eEmtepikevong, avilvovtag 1o TeEMKO KOGTOG TV
TPOIOVTIOV 1] TOV VANPECLOV TOV TOPEYEL KOl UELOVOVTAG TO TePBMPlo k€POOLG TOv. Xg
noakpoypovio opifovio kot cwOT €papuoyn Hmopel vo odnynoel o€ peydAn efowovounon

YPNUATOV.

To kputnpro emhoyng tov Tpoundevtn Pdoet yopnAdtepng Tpoceopdg, ivor BEPato 0T eotkovopet
amd TNV ETAPEIN — OyOpPaOTH ONUAVTIKA Tood, 060 Opmg e&elicogtal o Beopudg Tov outsourcing
etvar oxeddv amayopevtikd va e€etdlovtal HOVO TO OIKOVOIKG Kpithplo Kabmg eitvar mbavd va
00MNYNoCOLV GE AGYMUO OTOTEAECUATO, {GMOC OKOVOUKE GLUEEPOVTA OO OLKOVOUKNG GmToyng
apyd, un omodotikd opwg gv téiel. H emloyn tov kpumpiov avtov oyetiletor xuping pe v
EMEWYN TLUTOTOMUEVAOV TIPOTOHTTOV KOl HOVIEA®V €Ml TOV S0OIKOGUDY TOL Outsourcinglos, EVD
telvel va eEoherpbel kabmg pe v mhpodo TV ETOV KAVOLV TNV EUPAVICT TOLG TPOTEWVOUEVO
npoTuTa, oto omoio. Ba avoaeepbodpe kor 6T cuvEREl. ZOueove pHe pio €pguva TOL
mpoypatonowdnke amd v etonpeio PriceWaterhouseCoopers'® emBepondbnie ot 1 mhetoyneio
TOV OUTIKOV emyelpoewv emédelay TV €mA0yn Tov outsourcing upe otdyo v efokovounon

YPNUATOV GE LUKPO YPOVIKO SLAGTILLAL.

1% Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press, New
York, 2008, pg.70.

197 Steven Globerman / Aidan R. Vining , The Outsourcing Decision — A Strategic Framework, «"O omoptouviopoc"
glval omolodNToTE GUUTEPIPOPE 0l Eval LEPOG GE L0 GUVOAAOYT] LE GTOYO VO AAAGEEL TOVG CUHEMOVNULEVOLS OPOVG TNG
GLVOALOYNG BOTE Vo givol TeplocdTeEPo VIEP ToL. O 0TOPTOVVICUOG emPEPeL £600a OTAV TOVAGYIGTOV €vol LEPOG
gvepyel 1010TeAMG, Kot e Kokn miotn.», Paper, 2004, pg.11.

1% Thomas H. Davenpont, «The Coming Commoditization of Processes», Harvard Business Review, 2005, pg.2.

1% Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.21.
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Supply market risk**°

[Ipdkertar v 10 pioko OV TPOKVLTTEL amd TNV €£APTNON TOV Oyopactn omd Tov Tpoundevtn
TPOKELUEVOD O TPMTOG VO, GUVEYICEL AMPOCKONTA TNV E0MTEPIKN TOV Acttovpyia. H e&dptnon and
évav tpounevti KpVPEL ploKo KOGTOVE, TOLOTNTOC KOO KOl OTOTUYI0G TOV npoun@snﬂ']lll. Edwd
oe Bépata SlucPdAloNg TG TOdTNTAG, 1 OTOPAcN Yo TO €GvV pia Aettovpyia Oa eEmtepikenTel 1 Oyt
amotelel GVOKOAN amdPAoN Yo TO vOTEPO OTEAEYN TNG Oloiknomg. Emmpdobeta, moAréc popéc ot
ayopooTEG 0V TaPakoAOVOOVV TIC e€EAIEEIG oV ayopd (Y100 TOPAOEY O TEPUTTOCELS LOVOTOAIOL
OV  UETOTPEMOVIOL OE OAYOTMOAD Kol OLEAVOLV  TOV  OVTAYOVIGUO Kl EMOUEVOS TN
STPAYLOTEVTIKT TKOVOTNTO TOV OYOPOGTH] O OTOI0¢ UTOPEL VoL EMITOYEL pio KOADTEPT] GLUE®VID)
EPNOLYACUEVOL HE TNV TPEYOVCH GLVEPYACIO OV JTNPOVV Kl EMOUEVMOS OmoTVYXGvouv. H
dVoKOALD EYKELTOL Kol TNV EALEWYT] YVACEWDV O0YEIPIONG TOV GYECEMV TTOV ATOPPEOVY Omd £val
ocuouporato. H vrdyn advvapio gppaviCetor apketd oto dnuodclo topéa 6mov eival epgavig m
EMewyn eumelpiog otn cvvayn cvpPolainv Kol OTIS JSMPAYUATEVCELS Kol GTn dloyeipton g

amddoomng (performance management).

Opyavocuaxéc odrlavéc (Changing the organizational structure)

To k66T0C OLTO GLVIEETAL GTEVA LLE TO YEYOVOG OTL Ol ETOLPEIES EMKEVIPOVOVTOL GTO TL BEAOVV Va
TETOYOVV Kol Ol 6T0 TS B To TETVYOLVY OWTO. To «WS» avaEEpPeTaL 68 BELOTO OPYOVOGLOKNG
KOVATOUPOG, avOp®mivov OSLVOUIKOD, OOU®V, TOPAKIVIONG-KIVITPOV Kol YVOGE®V Ol01KNoNG
aAlaydv (change management). Eivor onpovtikd ta otedéyn va yivovior yvooteg G VEAG
KOTOGTACTG KO VO GUUUETEXOLY 0TV OAN Tpocsmdfeio. MdAota dtav o€ TEPIMTMOGELS EMAOYNG TOV
outsourcing vapyovv OmOAOGELS o€ pia emyeipnon N petaxivion tov avlporivov Suvapkov,
onpovpyeitar kKAipo dvcapéokelog ki Eviovov avtdpdoemv. Eivor pio mpdkAnon yio ta otedéyn
tov pdvatlpevt (ovotatn dwiknon og YTooTNPIKTES aMayf]gllz) va  €£lG0ppPOTNCOVY  TIG
E0MTEPIKEG GYECELS KOL VO ETIKPOTIGEL KA EUTIGTOCVVTG Kol SEGUELONG TTPOG TNV snlxsipncnll3.
o to Adyo ovTd KpiveTol OmaPOIiTNTN 1 TOPOLGIC GUVIOVIGTAOV YO TNV OUOAY EKTEAECT TV

114

aAdayav " (my. Human resources coordinator). Xe mepurtdoeic 0mov ovtd to {nThunoTo dev

1% Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.24.

1 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.7.

112 Agovidag Xvmpng, Opyavooiokn Zvurepipopd H AvBpomvn Zourepipopd oe Opyaviopovg & Emiyeproetg,
Interbooks, ABnva, 2001, ogi.332.

B3 Aot Sev eivar Tuyaio To yEYovOg 0Tt éxel S0Pel 11aiTepN oMUasio 68 BELATO TOWTNTOS KAl IKUVOTOINGNG TOV
nehotov (help desks) wat miéov amarteiton 1 adhoy TOV TOAMTIKOV, TOV 0PYAVOCIOKOV 0EIDV, TOV S0dIKACIHOV, TOV
oy€oemv HETAED TOV TUNHATOV KOl TOV GYECEMV LE TOVG TEAATES.

% Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
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OVTILETOMIGTOVV HE KOTAAANAN GOPapOTNTO KOl GUVETELNL UTOPOVV €VKOAO VO OVTIGTPEYOLV T

0(Q&AN TOL OUtsourcing TPOKaAMVTAG EXTAEOV KOGTOG.

Awygipion oyéoewv ue to eémtepikd mepfdilov

Ot emyepfoelg mov viobetovy dadikacieg eEwtepikevong epyacumy deiyvouy dlaitepn onuocio
OTN GMOOTN OUOPP®ON GYECEWV e TOLG TpounBevtéc Tovg. o mapdderypo, o€ TEPIMTMOGCELS
e€mtepikevong Kamolag vanpeoiag Onmg sival avt e eVAAENC KTipimv (security) n cvpeovia
Bacileton 6t0 GLUPOANIO, CTNV TIUY], OTIC APLOOIOTNTES TOV UEPDY KOl GTOVG OPOLS TOL. ATO TNV
GAAN pepld, 0tav e€mTEPKelOVTOL AEITOVPYIEG LEYOADTEPNC CNUACIOG Yio TV EMLYEIPNON VIAPYEL
®¢ Paon to cuUPOAAIO OALYL O OYOPACTNG EMOUDKEL TO YTICO UioG cLVEPYOTIOG LEGH CYECLOKDV
unyovicpdv Omeg givarl 1 avtoAloyn TANPOPOPLOV, LOKPOYPOVIOS TPOOTTIKNG GLVEPYOCIES Kot
Aom mpofAnudtov and kowov™®. O1 ev Moyw CLUPMVIEC avaeépovTal ®¢ «quasi-integration
arrangements» kot weptlapfavouy oTpotnyikéc OTmg avTéC TV joint ventures, strategic alliances
franchising partnership sourcing. T'evikd ot emyelpfoelg teivovy va ovalntodV VEEG KOVOTOUEG
LOPPEG GLUVEPYOSLOV e TOVS TTPoUnBevtég Toug, dmwe Ba dodue mopakdtm, Tov KpOPovy dumg
dVOKOALEG KO AVTIGTOLYOVG KIVOUVOUG.

Kivduvoc amdAcioc ikovotitov — Loss Of Skills*®

O &v MOyo kivduvog avapépetor amd to 4% 1ov enyepioeov Taykooping o 1o BactkdTepo
eUmOdlo epapuoyng eEmtepikevong ko gppaviler 600 exdoyxés. H mpotn oyetiCeton pe v
wKavOTNTOL NG EMYEIPNONG Vo TOPOUEVEL KovoTOpa Kot va, eEeAoceTon TpocaprolOUeVn GTIG
OTOUTNOELS TOV TEPPAALOVTOC, KavOTNTO 7oL Kivduvedel va yobel amd v efwtepikevon
ONUOVTIKOV dpactnplotitov s Avtd cvpPaivel kobmdg 1 kavotopio mov Pociletor kupimg
OTOVG TOPOVG, GTIG OLUOIKAGIES KOl OTIG IKAVOTNTEG OV €YyvaTal amd Evav eEMTEPIKO GLVEPYATN
(extdg KL v VILAPYEL ATOAVTN GOUTAEVOT) GTOY®V UETAED TV VO uspo’)v)ﬂs. H debtepn xon mo
emkivouvn ekdoyn oyetileton pe ™ €16000 €vOg mpounbevtny otV ayopd g emyeipnong mov

e€otepcedel. O mpounBevtg €YOVTOS OMOKTNAGEL TIG OMAPOITNTEG YVAGELS TG AYOpds Kol TMV

Control of the process, Canada, John Wiley& Sons, 1998, pg.37.

> Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.26.

118 Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press, New
York, 2008, pg.70.

7 Grant Thornton, Outsourcing: cupPdiloviag 6Ty amodoTikdTTo. Kat otV avémrvén, Grant Thornton International
Business Report 2014.

18 Ay vroBécovle Tmg yivetal pio avafeon yapniold KOGTOVS Kot LIKPNG XPOVIKNG OLAPKELNG GE KAmolov Tpoundevutn,
otogeia yopic kivntpo Wiaitepng amddoong yio Ty Tpounbevtpila eTaipeia, yeyovog mov pmopel va amofel potpaio yio
T1 GUVEPYOAGIO KOL TO OMOTEAEGLLOL TG,
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OTTOLTOVLUEVMV IKOVOTHT®V, TPOYWPAEL GE KAOETT OAOKAP®ON TPOS TO, EUTPAS KOl EIGEPYETOAL MG
AVTOYOVIGTHG TAEOV 0TV VO™ ayopd. H debtepn exdoyn €xel mapovclactel cuyvd otov KAASO

G avtoKivnTofropunyoviog Kot g teXVoroyios.

Agv vrapyel enionun dwdikocio eEmtepkne avdbeonc

Onwg eldape kol vopitepo 1 amd@aoctn yio eEotepikevorn cvvovdletar AavOacuévo poévo pe
pelwon kOGTOVG ayvomvtoc T Plociudtnta g emyeipnong kot yopic avt) va ompiletol og
otpotnywkéc emioyéc. 'Etolr PAémovpe emyelpnoelc mov emidéyovv va  avabécovv mAnBog
JPACTNPLOTHTOV OOVVATMOVTAG VO TIC «TTAPAYOLVY) EGMOTEPIK(, ATOJOTIKE, YPNYOPO KOl EVEAIKTO MG
poc ™ {\Tnom kot v TEYVoAoYia, Vo 0dNyodvVIol G aENCT TOL KOGTOVS, OMOTLYYAVOVTAS VO
TETOYOVV AKOUO Kol TO oTOY0 Y PBpoyvmpdbespo ké€pdog. Avtd pmopel vo odnynoel oe o
Kotdotacn oty onoia to ad-hoc praddpoto tov nebddwv Topaymyng va dtouokopmilovtot Tuyoio
o€ OAeg TIC Asttovpyieg g etaupeiog kol To eaopo tpoundevtodv omd 10 omoio eEaptdTal, oAoEvVa

va O1EVPVVETOL.

Avyvown k0cTouc draysipionc-a&1oAdynonc-uetdfacnc outsourcing

H amotvyia avayvopiong tov k6ctovg mov oyetiCeton pe v agloddynon, tn petdfacm Kot
dwyeipion g eEmtepikevong. H amotipnon tov k6otovg mov pmopel va opeiletal 6ty dyvola Kot
otV éAketyn enionung Sodtkaciog HELDVEL OPOCTIKA To OKOVOpIKE o@EAN. Tétolo KOoTOg Hmopel
va ogeideton otnv avalntnon tov mpoundevtodv, oty afloddynon twv mpoundevtdv, ot
SlmpayHatevtiky dtdkasio, otn ovvtaln tov cvuPoiaiov, otn dayeiplon TV CGYEGEMY TOV
ocvpPoAropevov pepav, oty avtidpacn tov gpyolopévov k.d. Tlpoomoitodupevo amotedel 1
OmopEn  avAAvomg KOGTOVS EKTEAEOTG LG AetTovpyiog ECOTEPIKA Kot eEMTEPIKE, M omola pe T
oepd e  mpobmobétel €va oAOKANPOUEVO GVGTNUE KOGTOAOYNONG, €EEWOIKELUEV YVOON

AOYIOTIKNG KOGTOVG, GYEOAGHO TNG LETAPAOTC OTIC VEES O10OTKAGTIEG KTA.

Mepka axopn TpofAuata T0V PTOPOVY VA ERPAVIGTOVV givar Ta e&ng:
v TpopMuata aloddynonge, Advvapio doknong TAnpovg eEAEYyOV.
V' Avokohia. €pappoyng - Amovcia yvdoemv cOyypovav apydv tov pdvotiupevt (project
management, risk management, document management, total quality management, auditing
KTA. Aertovpyieg ot omoieg mTAéov e€mTePIKeEHOVTOL KOTA KOPOV).
V' Advvapio TARPOVE OITOTHTMONC TMV OTUITHGE®Y 6TO GVLUPONALO.

v Kivdvvog ac@dretog - Atappon mAnpo@opidv. - '‘EALEyYN epumiotoocivng
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v’ Ton 7ywoo petakivnon tov mpocomikod — «Aavewkoi» epyaldupevor H peiwon tov
TPOCHOTIKOD OVATOPELKTN Yo AOYOUS PloctudTnTog, ovTay®VIoTIKOTNTOS Kot Helmwong

120y - Metaxivnon amdivon

EPYUTIKOV Kc')csrougllg (amoterel eumodo katd 24% o1eBvag
GUVETAYETOL KOl ATOLNUADGELS KO EMUTTOGELS GTI GNUN.
v Avtidpdosic copateiov KTA Yo KOTaoTpatiynon tov ovuPdocwv, Avtictoon otnv

ooy 2,

Aéxa ovyvég mayideg Tov Outsou rcing'#

=

"EMewyn oéopevong g 610iknonge.
EXewyn yvooemv eni tov pebodoroyidv tov outsourcing.
"EXewyn oyediov emkowvaviag Tov outsourcing.

Amotuyio avayvdpiong tov Kivdbvmy Tov GuvoEovTal e To outsourcing.

2
3
4
5. Mn amacyOANoT SNUOVIIKOV TOP®V TOV 0pYOVIGUOD 6T dtadtkacio Tov outsourcing.
6. Buootikég kivnoelg dvev oyedlaclol, VTOKIVOOLEVOL LOVO amtd To. KiviTpa.

7. 'EMewyn oefacpod 6TV TOMTIGUIKT S10QOPETIKOTNTOL.

8. Advvapio koTavonong e onuaciog avénong e amddoong Tov TpoundevTy|.

9. Advvapio aglomoinong g yvoong mov mapéyetal and eEMTEPIKOVS GLUVEPYATEG.
10.'EMewym yvooewv ent Bepdtov dwyeipiong tov oxéoemv petald 1tov cLpuPailopevov

HEPDV.

Yopeova pe pio mpdéoearn épevva g etopeiog  Grant Thorton (2014)123 GYETIKO UE TO
outsourcing o€ 45 yopeg, T0 44% MAwcav ®g Pacikd eumdo1o To POPO ATMOAELNG AOKNONG TATPOVG
eréyyov oe pa Pacikn Aettovpyie, 10 32% OMA®COV MG TO KOOGTOG LIBETNONG GTPATNYIKNG
eEmtepikevong eivar wiaitepa vyMAd Kot 10 27% 6t givon apketd dVoKOAO Kot TePimAoKo va
avafécels vanpecieg oe e£MTEPIKOVG GLVEPYATES. Zvumepoacuatikd, Oa Aéyape mog oev givat
duvotdg o a priori yapakInpopdg Tov outsourcing ympic vo €xet mpomynOei oavdivon Kot

a&loAoynon.

9 Aewvidag Xutapng, Atoiknon AvBporivev ITopov, «Kvpiog otic HITA kot lomovia epappoletol 1 TpakTiky Tov
davelk®mv epyalopévav TG0 610 ANUOGI0 060 Kol GE WOIMTIKEG EMLYEPNOELS LE TPOOTTIKN OTOV 0vEBOLV 01 OVAEIEG VO
emavompocAnedodv.», Interbooks, ABfva, 2001, cer.42-43.

120 Grant Thornton, Outsourcing: ZvupdAiovtog oty Amodotikdtnta kot oty Avémtvén, Grant Thornton International
Business Report 2014.

121 Agovidag Xvmpng, Opyavooiokn Zvumepipopd H AvBpomvn Zvpnepipopd o Opyaviopovg & Emiyeiproetg,
Interbooks, ABnva, 2001, ogi.332.

122 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg.20.

123 Grant Thorton, Outsourcing: cvuBdAloviac oty amodoTkdTTo Kat oty avértvén, Grant Thornton International
Business Report 2014
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KE®AAAIO 6°
H AIAAIKAZXZIA TOY OUTSOURCING - TO MONTEAO MCLVOR

6.1 Evcaymyn

‘Exouv avoamtuyfel O1dpopeg Swdwkacieg — poviélo mov  mEPLYPAPOLV TO GTASIOL  HLOG
oAoKANpoUEVNS eEmTEPIKNG avdBeons. Me tov KaBopiopd Twv otadiov autdv yivetal Tpoctadeio
va amovtnBodv epotipata Ontmg: Na eEmtepikevovpe i Oyt Tt va eEmtepikevoovpe; Exet vonua va
eEwtepikedoovpe; Mmopobpe va mpoympnoovpe oty eEmtepikevon; ‘Exovue cvomua pétpnong
¢ anddoong g owdikaciog; [apaxdtm mapovsialetar n ev Ady® Stadkacio fe To GTAS TOL
nepAapPavel, avaAvtikdtepo Pdost Kupimg tov poviélov mov €xel mpoteivelt o Mclvor, evd
CUUTANPOVETOL KOl HE OYETIKEG avagopés amd T Piploypario Yo g mo oAoKANpoUEVN

nopovcioot ent Tng SLodKAGIog.

6.2 X1ad10 1° - Kabopiopog Tmv opiev Tov opyavicpo

To mpdTO 0TAd0 NG dladIKAGING £XEL VO KAVEL LE TNV OVAYVAOPLOT] TOV CLOVTIKOV AEITOLPYIDV
oV AapUPBAvVOVY Y®OPOa EVIOSC Kot EKTOC TOV OPYOVIGLOD TPOKEUEVOL OTOS VAL SNULOVPYNGEL KOl VO
mapodmoel o TPoidvta M TG vanpecieg tov. H avdlvon yivetor oto emimedo g KAOe
EMEPNUOTIKNG dpaoctnpiotnrag, business process (m.y. logistics) 1 vmo-dpactnpiotrag (my.
EAEYYOG TOLOTNTOG EIGEPYOUEVAOV VAIKMV) M| omoia katd Porter amotelel ) Pacikn povada tkovi va
odnynoetl oe AIl. H avdivon mopéyel pia mepiAnyn tov nediov dpdong tov opyavicold td60 ®g
TPOG TNV €QOOOCTIKN OAVGIO0 TPOG TO TMG®, 0G0 KOl TPOS TO EUNPOS TPOG TOVG TEAIKOLG

, 124
KOTOVOAWOTEG .

24 "Eva povtého mov pmopei va Bondroet otov kabopiopd Tov opiov givar avtd e Alecidag Afiag Tov Porter kot 1

avEAVGN NG TPOOTTIKNG OVATTLENG TNG EMYEPNUATIKNG dtadtKaciog o€ Baboc.
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Stage 1

Stage 2

Stage 3

Determining the current
boundary of the
organization

v

Activity
Importance
analysis

v

Capability analysis

& J
v

Relative capability position

Less capable

More capable

Q1 Invest to Q2 Perform
Critical to perform internally &
o internally or develop or
competitive strategic strategic Stage 4
advantage outsource outsource Analysis of the strategic
Activity importance Q3 Q4 sourcing options
No critical to Outsource or
N Outsource keep
competitive internally
advantage
If outsourcing is
appropriate then select
relationship strategy
" Q1 Q2
Critical to Competitive Close
competitive collaborative | collaborative Stage 5
advantage Developing the
Activity importance relationship strategy
No critical to Q3 Q4
competitive Adversarial Secure supply
advantage
Low High
Supply mﬁrket risk
Stage 6

Establish. manaae & evaluate

Awdypappo 4 To otdoa prog ohokAnpopévng eEmtepikng avadeong — To povtéio Mclvor'®

' Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Un. Press, pg.70.
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6.3 Xt1610 2° - AvEAVGT CUAVTIKOTNTOG

¥t0 otddo avtd avoayvopiletor o Pabuodg g oNUAVTIKOTNTAG TOV OpOCTNPLOTHTOV TOL
OPYOVIGHOV KOl KOT' EMEKTOON 1M WKOvVOTNTA TOVvG va oonynoovv oe All, mpokeyévov va dobei
10104TEPN OTPATNYIKY] ONUOGI0 TNV avATTLEY Kol LVITOCTHPIEN TOVG Kot YiveTal 0 Kaboplopdg TV
avayK®V Kot omoltnoewv. To otddlo g ovOiALoNg VTOJWIPEITOL GV  AVOyVOPLGT TOL
AVTOYOVIGTIKOD TEPPAAAOVTOC TOL OPYAVIGHOD KOl GTHV OVOYVAPLIoN TOV GTOEIDV EKEIVOV TOV
o odnynoovv otnv avadeltn g emyeipnong oTov KAAOO TOL OPUCTNPLOTOLEiTAL EVAVTIL TOV

OVTAYOVIGUOD.

Mo v avaivon Tov avtayovieTikoy TepBAALOVTOG TG Enyeipnong uropei va ypnopomombet to
vrodelypa TV 5 duvapewv mov avémtvée o Porter 1 oAMdg 1 dopikn avdAivon evog KAAOOUL
CULPMOVO, [LE TNV OVOALGT| TTOV TEpOTWﬁOT]KSlZG, ['a v avayvopion tov ctoyeiov ekeivov mov Oa
odnynoovv omv avadelln ¢ emyeipnong otov KAGAS0 TOL SPACTNPLOTOIEITOL EVOVTL TOV
AVTOYOVIGHOD UTOPOVV VO YPNCIULOTOMO0LV TEXVIKES Om¢ avth TS ekhapfavouevng atlag omd

tov mehdn (customer perceived Value CPVY?"), dmwc tv avrihopBavetat o KataveloTic.

OAwn afio a§t o e atia . afic J— afia ELKOVGCJ
nPOIOVTOG unnpsotwv TIPOCWTILKOU

Npoodepopuevn
afia otov

-

XPNHATIKO KOoTOG KOoTOG Juxko
Rlokacog KOOTOG XPOVou | evépyelag KOOTOG

a

|

|
N

Zymua 9 Kaboprotikol mapdyovteg e mapeyduevng a&iog otov nském].lzs

Axopo éva onuovTikd epyoieio yio v €mAOYN TOV MO POCIKOV TOPAYOVIOV LE TN UEYOADTEPN

emidpaon otnV enmyeipnon, n ektipnon kot n TpdPAeyn g Téong Twv omoimv, OVVATAL Vo, 00Ty |CEL

1263 M. Iomaddkng, 2007, oeA.70

127 K otler P./Keller P., Mépketivyk Mavatipevt 12" 'Exdoon, «Eivar 1 S1apopé avapess 6Ty eKTinen Tov KAVel o
VIOYNPLOG TEAGTNG OAMV TV OPEADY KOl OAOV TOV KOGTOVG HIOG TPOSPOPAS KOl TOV EVUAALAKTIKOV SUVOTOTHT®V TOV
avtilapPavetor 6Tl €xel. Baciletar ot Sopopd peta&d awtod Tov 0 TEAITNG Toipvel KOl OIVEL OTIC EVOAAUKTIKES
eMA0YEG TOL.», Exdooelg KAedapBpog, ABnva, 2006, oer.161-162.

128 K otler P./Keller P., Mépketivyk Mavotipevt 12" 'Exdoon, «Eivar 1 S1apopé avapese 6Ty eKTiNGT Tov KAVEL 0
VIOYNPLOG TEAATNG OAMV TV OPEADY KOl OAOV TOV KOGTOVG UG TPOGPOPAS KOl TMV EVOALOKTIKAV SVVATOTTOV TOV
avtihappaveror ot €xel. Baoiletor ot dapopd peta&h avtod mov o meEAITNG Talpvel Kol Sivel OTIG EVOALUKTIKES
eMA0YEC TOV.», Exddoeic KhedapiBpog, ABnva, 2006, cel.161.
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™V enyeipnon oy emtvyia péca og évav kAado amoteAovv ot Kpicwpot [apdyovieg Emttuyiog 1

Key Success Factors — KSF (6nmg eiye yopaktnpiotikd et o Kenichi Ohmae “ldentifying these key

factors for success is not always easy )

129

OT®G glvar Yo TapAdEY O 1) ETAOYN TOV TpounfevTh.

4

[ What do costumers want? ]

\ 4

Analysis of demand
Who are our consumers?
What do they want?

L

[ Prerequisites for success ]

[

>-

[ How does the firm survive competition?

v

Analysis of competition
What drives competition?
What are the main dimensions of competition?

How intense is competition?
How can we obtain a superior competitive

position?

o KEY SUCCESS FACTORS

'

e

f

/

Syfue 10 Identifying Key Success Factors™®

Téhog 010 0TAd10 OVTO M emyeipnon ogeilel va cupTAEEL Kol va AapBAvVEL VITOYT TN GTPATNYIKN

mov akoAovBel yevikd M emyeipnon yw v emitevén AlL Ot otpatnyikés avtéc eivor ot eEng:

Nyecia KOGTOVG, N SPOPOTOINGN KOl 1 £6TiOGN, OTWS avoAOONKAV GE TPONYOOUEVO KEPAAMLO

(BAéme kepdrowo 3.2.1).

6.4 Xtadwo 3° — Avalvon IKovoTHTOV

Stage 3

v

Capability analysis

v

AoV yivel  avayvdpion NG SNUOVTIKOTNTOS TOV OPOCTNPLOTHTOV, EMYEPEITAL 1] OVAALGT TOV

129

Kenichi Ohmae, «The mind of the strategist - The art of Japanese businessy», «I'a va emipidoet kot vo, avomtuydei

plo emyeipnon mpémel va avTipeTonicel dvo {nrovueva: va Tpounfedcel 6Tovg KATOVOAMTEG 0LTd TOL BEAOLY Vo
ayopdoovv, kot va eTPdoEL TOV avioy®viopd. O evtomiopdg TV oTotyeiov autdv dgv eivar 0KOAN VITOOEST, OTTMG
XOPOKTNPIOTIKA avapEPEL 0 YKOLpOL TG Otoiknong Kenichi Ohmae, “Identifying these key factors for success is not
always easy” avtifétmg, odnyobdpacte oto. KSF Bétovtag ta 600 ovtd oMHovIiKd epmTHIOTO KoLl 0TOKOIIKOTOIDVTOG

TG AMAVTNOELS 6€ Tl Pdoet Tov duvatothtav g etapeiocy., USA, McGraw-Hill, Inc, 1982, pg.42.
130 Grant m. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005, Pg. 93
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IKAVOTAT®V TOL 0pYaviopol emi tov dpactnplotitov tov 2°° otadiov oe oyfon pe mbavoig
e€mTepKoNE Tapdyovteg (avTaymviotég 1 mpounBevtéq). H avdivon mepilopfavet:

»  Avalven kéotovg (cost analysis): Baoet avilvong k06Tovg Kol IKOVOTHTOV, O 0PYAVIGHOG

tomoBeteitonr oe oyéon pe TG eEwTEPKEG TNYEG Kot yiveron oUYKplon HETAED TOL KOGTOLG
ECMTEPIKNG AOKNONG oG OpaoTnplotnTog Kot Tpoundetag e and eEmteptkovs cvvepydtes. Mia
KOA) TPOKTIKY OVEALOTIC KOGTOUC Kol 0mdd0oNG eivat £va TUTIKG GVGTNHO KOGTOAOYNONG - 1 1
1£00doc kosToAdyNonC Activity Based Costing™* k..

» Avdaivon dpocstnprotitov_Bacsr mpotvmmv: Kdébe OSpoactnptotnto vmoOKETon  O€
133

ovykprtikn] tpotvroroinon (benchmarking™?) pe 6Aovg tovg mbavovg eEmtepikodc Tpoundevtég
™G &V AOY® dpacTNPLOTNTOS, EMTPETOVING GTOV OPYAVIGUO Vo avTIAneOel TV amddoon g Tavia

o€ oy€on Ue TIG emAoYES Yo eEmTepikevon mov Ola0éteL.

SAMPLE TYPES OF POTENTIAL SOURCES RESOURCES
ACTIVITIES ADVANTAGE OF ADVANTAGE
Supply management Cost Scales economies Equipment
Marketing and sales Quality Experience People
After sales service Service Location Relationships
Product design Reliability Internal Linkages Reputation

Iivaxag 1 The relationship between activities, advantage and resources*.

A&iler vo onueiwdel n KpoWOTNTA TNG EMAOYNG TOV OPYOVIGHOV G€ aVTO TO 0TAd10, KaBOCGOV
Kpivetal Katd moco ivon wavr va dtotnpnoet pio entyeipnon to All €dv avtd to emtvyydvel pe
JPaCTNPLOTNTES ECMTEPIKEG N EEMTEPIKES, €6V UTOpEl VoL O1OTNPNOEL TI TVXOV VYNAEG ATOJOGELS
g k.4 [TapdAinia dvo onpeia mov Ba wpénet va AneBovv vrdym Kot apopovv to Al eivar:

» To gidog Tov AlIL: avayvopion Tov otoyeiov ota omoia PacileTat.

» H_mnyn tov AIl: Avayvopion tov Tpdémov emitevéng vyning amoddoong oe  pio

BL R, Garrison /E. Noreen, Awuntiki Aoyiotikry, Exdooeig Khewdappog, Abfva, 2009, cel.77-88.

132 Michael 3. Spendolini, The benchmarking Book, “H ev Ay uébodog @tavel oe Aentopepn aviivon KOGTOVG TV
key activities mov evtomictnkav oto mponyoduevo otddlo. H avdlvon mpodmobiter avoyvodpion twv Cost Drivers
(mapdyoviec kO6oTOVE) TOV dpactnplotitev. Ewwd n mpocéyyion ABC ocvoyetiler 10 €upeco kO0TOG HE TIG
dpaoTNPOTNTEG TOV TO TPOKOAOVV Kot PacileTon otnv memoifnon 61t o1 SpacTnPLOTNTEG TPOKAAOVV SOTAVES KOl MG EK
To0T0v B0 mpémer va dnpovpyndel pio oxéon petald TV dpactnpoTHTOV Kol Tpoidvtav. Ot odnyol KOGTOLG,
EMOUEVAG, Elval 1) oxéon LeTa&d TV dpacTnploTitoV Kot Tov kéotovs. H pébodog ABC wg epyaleio ocvuvdvaletar e to
Activity Based Management (ABM).

” New York, AMACOM, pg.9.

133 Michael J. Spendolini, The benchmarking Book, “A continuous , systematic, process, for evaluating the the
products, services and work processes of organizations that are recognized as representing best practices for the purpose
of organizational improvement”, New York, AMACOM, pg.9.

3% Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge
University Press, 2006, pg.75.
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dpactnprotta (PAéTe mopamdve Tivaka).

6.5 16610 4° - Av@iven TOV GTPATNYIKAOV ETAOYADV TOPLGHOD
210 o1dd10 avtd yivetar N afloAdynon TOV GTPATNYIKOV ETAOYOV TTOV £XEL 0Tn o1dbeon g 1
emiyeipnon. Onwg ¢aivetar kot omd TN OYNUOTIKY OTEKOVIOT TNnG Oldlkacsiog To oTadlo

dwywpileton og 4 mhaiclo dpdong — EMAOYDV:

Relative capability position

Less capable  More capable

Q1 Invest to Q2 Perform
Critical to perform internally &
. internally or develop or
competitive strategic strategic Stage 4
advantage outsource outsource Analysis of the strategic
Activity importance Q3 Q4 sourcing options
No critical to Outsource or
titi Outsource keep
competitive internally
advantage

Teraptyuépro 1°: H Spactnpiotnro ekteleiton xaldrepo omd ewtepikod cvvepydrec. Ot

EMAOYEG etvat:
1. Emévdvomn kol e6mTEPIKEVLGT dPAGTNPLOTNTIS TPOS KAALYT TOL KEVOD LETOED TOV
OPYOAVIGLOD KOl TOV IKAVAOV EEMTEPIKAOV GLVEPYATOV.
2. Zrpatnyikn eEmtepikevon o€ mepintmon mov dg dvvatol va kaAveel To ®g dve Kevo 1 T0
KkdoTOG £lval dSucPactayTo.

3. Ambdktnon (Acquisition)

Teraptnuopro 2°; H dpactnpidmzra ektedeizon koldtepa eowteptkd. Ot emAoyég siva:

1. Eocwtepikevon kot avantuén — S1oTpnon avIoy®VIGTIKOD TAEOVEKTLOTOC.
2. Zrpatnyikn e€mtepikevon dpacTnploTATOV, TOL HEAAOVTIKG dapaiveTol OTL Eival adVLVATO
va dtatnpnOel n VYNAN AmOd00N Ao TNV ECMOTEPIKELGN TOVS, GTOV KAVOTEPO £EMTEPIKO

oLVEPYATN.

Tetaptnuépro 3°: H Spootmpidtnra sivar katdAnin kot vroynouo yio eEmtepikevon, N omoia
eoptdror amd TV ayopd TV TPOoUNBeLTOV (0 TEPIMTTOOT OAYOTOAIOL Y0 TAPASELYLLO, UTOPEL VOl

OTOPAGIOTEL 1] GLVEYION TNG OPACTNPLOTNTAG ECOTEPIKE KTA.).
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Tetaptnuépro 4°: H Spactnpiotra sivar vroynoia yio eEmtepikevon, 6pwe n entyeipnon eivat

KOV VO TNV EKTEAECEL ECMTEPIKA KAATEPD OO TOVG EEMTEPIKOVE TNG CLVEPYATES KO UTOPEL val

ypelootel 1 mwpoomdbelo avaPdOuiong Tov cuvepydTn TPOKEWEVOL VO PTAGEL TOL EMIMESN TNG
emyeipnong (M emioyn Mg eomtepikevong mopaykoviletar AOYy® U1 ONUAVTIKOTNTOS NG
dpaocTNPOTNTAG). AVTO EMTUYYOVETOL HECH TPOYPOUUATOV OVATTUENG TOV  TPOUNBeLTOV,

HETOPOPES ovOp®TIVOL dLUVOLIKOD NG EMLYEIPTONG OTOV TPOUNOELTY| K.4L.

Mo va odnynbodue ot coot Afyn andeacng yo. To €dv Bo mpémel vo eEMTEPIKEVOVUE LI
dpactnploTTa, £va TPoidy, pio vanpecia | Oyl KaB®G Kot Yo T €4V 0 OpYOVICUOG MG Eival o€
Béon va 1o KaAvel ogeilovpe va getdoovpe — AEI0AOYNCOVUE KOU TO TOPOKAT® GTPATNYIKA

Grmxai(xlgs:

Operational
Assessment
Business ' Financia
Value | | 'I
Assessm J Assessm |
ent / ent /
y
/ l - 4
Risk

Assessment /

Zymua 11 Ta téocepa otoryeio TS aloAdynong GTPATNYIKNG.

A. A&oroynon g emyErpnpatikig aéiog (Business Value Assessment):
1. Avdivon tov OepeMowddv kavotnTov mov Oo TpoKHYouy 6€ GLVIVAGUO HE TNV OVAALGN

mov Oa wponynOei ota otadwa 1 Kou 2.

135 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, « Ot atpatnywés emaoyéc g eEmteptkng avdbeong ivor dppnKTo GUVIEIEUEVES LLE TO EEMTEPIKO
pokpo — mePPAAAOV Kot ToV KAGOO mov dpactnpromoteitar pia emyeipnon. To otddio ovtd meprlapPivel avaidoelg
oV o006, TG EMOPACELS TNG TEXVOLOYiNG, eEmTEPIKEG EMBPATELS, TOV Kivduvo «supply market risky», Tig emdpdoeig
OTN GUUTEPLPOPE KOl TEAOG TIG EMMTMOOELS TV EMAOYOV TG avabeong. To eEmtepcd nepPariov pest (yo Topaderypo
GLVOKOAMOTIKOT GOALOYOL EUTOP®YV, VOLODEGT, OIKOVOLIKES EEEMEELG, TEXVOLOYIKEG KOLVOTOWMIES K.G.) Kot Ol OAAOYEG
Tov emnpealovy Tig anoedcEl; Tov oyetilovtol pe to outsourcing, dnuovpyovv vEeg tdcsmglas 135 o gukaipieg kot
amoTELOVV TPOKANON Y10 To GTEAEYN OV cvUpETEYOVV oTig dadikaoieg eEmtepikevong.», United Kingdom, Kogan
Page Limited, 2006, pg.41.
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2. Oplopog opadog €pyov outsourcing pe omapaitnT) CLUUETOYN TPOCOAIKOD 0o TNV
avatepn Oloiknon mpokeWEVoy vor yvopilel emakpidg Tn oTpaTNnyiky, TN @UA0coeia, To
TpoPAHaTa Kol TOLG GTOYOLVS TG EMYEIpNONG VD TapdAinia Oa mpocdidel a&lomotio 6To £pYo,

KkepO1lovTog TN 0ECUELGT TWV VITOAOIT®V.

3. Xvoyétion otpoInylkng outsourcing pe T yeEVIKOTEPN OTPOTNYIKN 7oL oKoAovOel M

emyeipnon.

B. Emysipnoroxn aéorhoynon (Operational Assessment) katd tnv omoia yivetor o kafopiopog
™G POCIKNG EMYEPNOIOKNG OOOIKAGIOG CUUTEPIAUUPAVOUEVOV TV SVVATOTHTOV TNG OCTE Vo
e&axpPwbei edv o1 VITAPYOVOES doUES Eival TKAVEC VoL vITooTNPiEovy TNV emAoyN Yo outsourcing. O
kabopiopdg yivetan faoet tov t€666pmV oTotKEl®V TOL EUEAVILOVTOL TOPUKAT®:

1. Awyeipion kpiocipumv ototyeimv dwodikacimv (managing critical elements).

2. Awdikaoisc ouykpltikng Tpotumonoinong (benchmarking processes).

3. Xaptoypdonon dadikacidv (Mapping processes).

4.Katavonon evong tov dadikacidv (understanding the nature of processes).

I'. A&oAéynon kivdovvov (Risk Assessment)
H advvapio mAnpovg mpdPreyng tov eeiewv kol Tov avaykov Kot 1 apfefoatdtta, Kabiotodv

TOV KIvOLuVO 1 0AAMMG ETLYEIPNUOTIKO PIOKO CNUOVTIKO TOPAYOVTO Y10 TNV avaAnyT kabe €pyov. To

; I ’ ’ ’ ;o /1
pioko yeviké pmopel va amogevydei, vo meplopiotei, va avietoniotel § va petoapepdei®® kot

avoldeTal 6 Kotnyopieg Onmg @aivetal 610 mapakatm oxfuo (Sraywpiletar exiong oe Outsource

risk analysis, Outsource risk management ko1 contact risk management™").

138 Maurice F. Greaver, Strategic Outsourcing A Structured Approach to Outsourcing Decisions and Initiatives, New
York, AMA Publication, 1999, pg.149-150.
37 APICS Protiviti, Managing the risks of outsourcing, A survey on current practices and their effectiveness, pg.3.
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STRATEGIC RISKS

(STPATHIIKA)

\ J
il N
MANAGERIAL RISKS
(AIAXEIPIZHE)

\ J
s N
OPERATIONAL RISKS

(ENIXEIPHZIAKA) )
N\
’ h

FINANCIAL RISKS
(OIKONOMIKA)

TECHNOLOGY RISKS
(TEXNOAOTIKA)

Zyua 12 Ta otoryeio a&roAdynong tov kivdvvov.

A. Owovopuny a&oroynon (Financial Assessment)
"Eva and ta mo Poacikd ntipato — tpodkAnon yio Tic Emyelpnioels eivat 1 eéotkovounon kéctovg. H
OOd0TIKOTNTA TOL KOGTOUG Kol 1 PEATIOON TOL OV KATOTAT YPOUUN Tapoywyns sivor
ONUOVTIKA OQEAT TNG OTPATNYIKNG ToL outsourcing. H dadwacio e agohdynong neptrappdvet
mv e&étaon:

V' Tov GUESOV KOGTOVE EVAVTL TOV EUUEGOD KOGTOUG.

v Tov Tp€Yovtog KOGTOVG EVOVTL TV TPOPAEYE®V.

v Tov &idovg Tng KoGTOAdYNOoTC.

6.6 Xtadwo 5° — AvamToén TG 6TPOUTNYIKNG draysipiong Tov oyfccv

000 0 Oeoudg Tov outsourcing e€elicoetat, TOGO KAVOLV TNV EUPAVIGT TOVG UNYOVIGHOT peTdfaong
KOl OLO(EIPIONG TOV GYEGEMV IOV TPOKVITOVV EKTOG TWV GTEVAV OPldV TOL OPYOVIGHOV (Y. LE
mpounBevtég) mpokeévon ve pelwbovv ot kivouvor*®. To 616810 avtd EVEPYOTOLEITOL OLPOV TAEOV
&xel emeyetl 1 AWon g e€mtepikng avdBeong Kot TEPAApPAVEL TO XTIGIHLO TOV GYEGEMV LE TOVG

TpiTovg Mote va emttevyfovv ot TifépEvoL 6TOY0L TOV Outsourcing.

138 10 ev MOym 616810 TilEVTOL 01 GTOYOL TOL OULSOUrCINg, ot GTpaTYIKH oL Ha akohovdndei eni TV oYéoE®V pE TV
TPouNBeLTH Kot 1 GTPATNYIKN GVATTLENG TOL.
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If outsourcing is
appropriate then select
relationship strategy

» Q1 Q2
Critical to Competitive Close
competitive collaborative | collaborative Stage 5
advantage Developing the
Activity importance relationship strategy
No critical to Q3 Q4
competitive Adversarial Secure supply
advantage
Low High
Supply market risk

Ta ppata Tov akolovbBovvrot eivat:

1. H xafiépwon tov ctdéymv tov outsourcing wov cuufdiiet:

v’ Zv €m0y OTPOTIYIKAG LE TOVG TPOUNOEVTES .

V' Ztov éheyy0 NG 0mOS00NG TV GUVEPYOTDV.

v Zmy enifieyn tov T0épevov otdymy.

v ZV ovToy®VIGTIKOTITO TG ENLXEIPTONG TOL EMAEYEL TNV 0vADEST.

2. Emoyn otpotnyknc exi tov oyécemv pue touc tpoundevtéc mov eéaptdton omwd:

v' T oNUavVTIKOTNTA THG SPAcTNPLOTNTAC.

V' Tov kivéuvo amd g podcTIKAG ayopdac.

Onwg eatvetor Kot amd ™ oynuatiky oneikdvion g dadikociog 1o otado dwywpiletor oe 4

mAaicla Opaong — EMAOYDOV:

Teraptnuopro 1°: Ot dV0 oTpatNYIKEG EMAOYEG TG EMLXEIPNONG OV EMAEYEL VO EEMTEPIKEVGEL
etvar o1 e€ne:

1. Avtayoviotiky) — cuvepyatikn otpatnyiky (competitive - collaborative), n omoia &ivon

KATOANAN OTaV LIAPYEL €VIOVOG OVTOY®VIGUOS OTnv oyopd tov mpoundevtov, dpa €xovv
HELOUEVT] OOTPAYUATEVTIKY OUVOUN Kot o1 oyopaoTtég (1 emyeipnon mov e€mtepikevet). Emopévag
0 AYOPOoTNG OTNPEl GUVEPYATIKY GYECT HEV, OAAL LOVO Yo 060 KapO KATEYEL NYETIKY BEoT oTOV
KAGOO TOV.

2. Xtevd Yuvepyotikn otpatnyikn (close collaboration), amotelel pio emAoyn kabiépwong piog

OTEVIG KOl LOKPOYPOVIAG OYE0NG LE VAV amd TOLG TOAALOVG TpOouNOELTEG.
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Tetaptnuépro 2°:  H kotdAinin emdoyn eivar owty g Zrevé Xvvepyatikng otpatnyikig (close

collaboration), péocw poaxpoypoéviac copueavioe petaéd ayopaoth Kot wpoundevtr, €dwd otov

TPOKELTOL Y10l VYNANG ONUOGTIOG dpAcTNPLOTNTES KO Y10 Alyoug Tpounbevtég otnv ayopd. Méow tng
oLVEPYOGTOG OLTNG SNULOVPYOVLVTOL OPEAT Kol Y10 TO. OVO UEPT] AELTOVPYDVTAG KOl O EMEVOVOT OE

UEALOVTIKY] aVATTLEY, TPOTOVTIWV, KOWV®OV TANPOQOPLOKDOV GUGTNUATOV, GUCTNUAT®V ToPddooNs

KTA.
No dominant
many buyer_or
supplier
Suppliers in
Number L astrong
of position
buyers  few |
High level Buyersina
of riskinthe ——  strong
exchange position
one
one few many

Number of suppliers
Iivakag 2 The relationship between the number of buyers and suppliers and risk**
Teraptnuopro 3°: Iy mepintwon g oviayovioTikng otpatnykng (adversarial) vadpyet ToAd

£VTOVOG aVTAy®VICUOG GTNV ayopd Kl EMOUEVMG 1 ETAOYT| TOV TtpounBevtn yivetar kKobapd Paoet

70V BoBod OVTOY®VIGTIKOTNTOS TOV G TPOS TNV TN, TNV TOLOTNTA KOt TO YPOVO VAOTOINONS.

Teraptyuopro 4°: H otpatnyikf emdoyf g aceaiode mpoundelog (secure supply) éykertonl 6to
yeyovog 0Tt emikpotel afefatdtnta otV ayopd emnpedloviag T PELSTOTNTO TOV GUVOTTOUEV®OV
CLULPOVIOV. YTdpyer mOavOTNTO GLYKEVIPOONS TOV TOPOYDV OT0 Yép Alywv, OLvvoTOV
mpounBevtdv, YeYovog mov ypNLEL 1O104TEPNG TPOGOYNS KOl YEPIOUOD TPOKEUEVOL O 0YOPUCTNG VO

G PAAIGEL TNV ATPOGKOTTI GLUVEYELD TOV EPOOIAGLOV.

3% Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Un. Press,

pg.198.
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6.7 Xtadwo 6° — Kabiéipwon — Awnysipion — Metafoon - ASordynon

To tehevtaio 6TAd10 TG S10SIKAGING OPOPA GTNV EPAPLOYN TG GTPOINYIKNG outsourcing mov £xet
emAeyel Bacel g avdivong mov mponyndnke. 1o otddlo avtd meplouPdvovior  OAeG ot
dladkociec emAoyNS Tov KaTaAANAov mpoundevtn, ta Bépata mov oyetilovror pe ™ ovuPaon,

Bépata dayeiplong TV oy€cemv Kot 1 aEoAOYNoN TS 0mdd0oTG.

'

Stage 6
Establish, manage &
evaluate

To {ntpato mov ogeilel 1 dtoiknon va e£€TAGEL KOTA TNV EQOPLOYT elva:

» H emoyn tov mpoundevtr (o ayopactig puropei va oteider Request For Proposal RFP™ ¢

Tpoun0evTEG OC TPOGKANGOT 0T d1adIKAGI0 EMAOYNG) GOUP®VO UE TOVG TIOEUEVOLG GTOYOVG TOL
outsourcing, pe coQN KATAYPAPH TOV OTUTNCEOV Kol TV Kpitnpiov Pdost tov omoiwv Oo
alohoynBobv kor kébe dAho otowyeio mov mpémer va mpoPrebel emaxpiPdg mpotov cuvagbel
omotodnmote supforaro. H dwadwkacio meprhappdvet:

1. KaBopiopod amartioemv

2. Kprpa a&ordynong

3. A&ordynon

4. Emoy
H xatnyopronoinon tov mpoundevtov pmopetl va yivelr Bacer moddwv kpumpiov. ‘Etol €povpue
Kotnyopieg Paocel yewypopikav kpitnpiov (my. on-shore, offshore, near-shore), Baoet peyéboucg (my.

pkpot, pikpopesaiot, pecaiot mpog peydrot, pLeydior) K.q.

140 Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, «To RFP

nepthopPdvovv v éktoom, 1o KO6Tog, TNV avotBéuevn epyacio k.G, 6povg.» Earslgate Press, Great Britain, 1998,
pg.135.
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types of

vendor

experience dependence
_I_J
f | 1 f 1
( ™
leaders rising stars rookies capacity knowledge
. S

AGypoppa 5 Ta €681 tov tpopundevtdv

AY0 omd T1g PacikOTEPEG AGTACELS Yo TV 0&LOAOYNON Kot TEAMKY EMAOYN TV TPOUNOELTAOV elvan
n teyvoyvocio — egedikevon — gumeipio (NyEteg, avepyOUeva aoTéPLa, TPOTAPNIES) Kot To €100
TV TOPOV TOL £XOLV GTNV KAToyn Tovg (Yvdon, wavdétra). Bdoel tov 0o avtodv kpumpiov

TPOKVTTEL TO TOPATAV®D YT LLOL.

. . . 142 , , . , .
AxoiovBel 1 agloddynon tov tpoundevtov , dtadkacio 1 onoia o mpémel va yivetar die&odikd
Kot Vo avTeToniletal pe ovotnpomta kot coPapodtnro. Mio mpotewvopevn dwdikocio

a&loAdynong mévie oTadimv ToPoLGLAlETOL TOPAKAT®.

Y Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Impement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg.95.
142 Steven Kelman, Procurement and Public Management, AEI Press, Washington, 1990, pg. 62.
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start J
I 2
background preparation
3
manageable list of vendors
I 2
evaluating the vendor
V4
evaluating the vendor proposal
3
in-depth vendor assessment J
V4
stop

— @
. .

Awypappo 6 H dtadikacio a&loAdynong tov mpo ;,tnesmc()v143

Téhog, vmbpyel 10 ©0TAO0 NG €MAOYNG, TO Omoio edv 1 dwdikacio mov TPonyHoNnKe Exet
akoAovOnbel pe avotpoTTa, TPOKOHTTEL O TO AMOTEAEGUA TS, Mepikol amd Tovg cuvnBéoTepovg
TaPAYOVTEG EMAOYNG TpounBevTdV ivar 1 Tipn, n eUN, N gvelé&ia 6ToVG OpOLG TG cLUPACTS, TO

, , , , , 144
EMIMEOO TOLOTNTUS TOV TPOCSPEPOUEVAOV VINPECIDV, 1) svpfatdtta  K.4.

To onuoavtkd givor vo avTIAOUPAVOVTOL Ol ETLXEIPNCEIS — AYOPOAOTEG OTL TPOKEITOL Y10 ETIAOYN
ovvepydrn, Oyt amh®g mpounbevtn, pe tov omoiov Ba Ppickovionr cuvexde o aAANAEmiOpOON).
[ToAAég emyelpnoelg Exovv TuNua dayeiptong tov mpounbevtn, vendor management (VMO), 1o
omoio glval vIeEVBVVO Vo OpyaAVAGEL Kot Vo EAEYEEL OAN TNV aAANAeTidpaoT pe ToV TpounOevty|, o€
avtifeon pe v moMdtepo aKoAOLOOVUEVN TPUKTIKY, OOV TOAAES LOVAOES TIG EMyElpnoNg lyav

aLTOV T0 POLO TPOSTAODOVTAG VAL O10YEPLETOVV TNV OO0 TG CLVEPYUGIOG.

H dwdwkacia emAoyng cvvodeheton mOAAEG Qopég amd opiopévo AdOn. 'E&l ouyvd AaOn mov
TOPOTNPOVVTOL KOTA TV EMAOYN TOV TPO unesvro'avl45 elvat:
1. Emdoyn yopig mponyoduevn avaivuor avoyK®dv Kot KOOOPIGHO amoiTGEMV.

2. Emoyn Baoet otkovopukdtepng Tpocseopdis Lovo.

3 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg 101.

144 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.19.

5 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg 107.
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Mn a&lodoynon Kivovvou.
Blootikn emthoyn mpopndevtaov.

"EMetyn ikavottov enl TV oy£0emV LE TOVG TPOUNOEVTEC.

o o~ w

Advvapio E160ppOTNONG TOV GYECEMV UETOED TMOV GLUVEPYATMOV.

» XouPaon mov va mepthopPdvel kdOe mpoomattoOUEVO Opo Kol GTOXEIO CUUPOVO UE TIG
1oY00VoEC KOTA TEPIMTOON SuTdEelg Ko evtog Tov oyetikov Beouikov mhoiciov. To cuuBoraio
amotelel 10MC TO ONUOVTIKOTEPO €pyaAeio mov kabBodnyel OAN T oyéon — ocuvvepyocio TV
avTioVpPoridpevev pepmv. Befaing o oyediacudc tov cupforaiov dev givar gdkoAn vdBeon Kot
QUoIKA dev egivar duvatdév vo mpoPrepboldv OAeg ot peAloviikég eEeAEelc mov pmopovv va
EMNPEACOVY TOVG Opovg, Ommg eivar M moMtikr] AOIT tov mapodyov, n owPefaimon Yy Tig
Suvardtnteg Tov Topdyov KTk, * (cvpewva pe toug Lacity kar Hirschheim «Reject the standard
contract of the supplier»). Ed® diagaiveral n onuocio avamtuéng Tov oyéoemv Heta&d ayopacTn —
TpounBevT ] MOTE VO VITAPYEL M SVVATOTNTA KAALYNG TOV KEVAOV TOV Gupfolaiov ywo v amd
KooV enilvon tev TpofAnudtov mov Oa avaxvyovyv. Xtoyegio Tov propovv va amoteAEcovy 0po
ovupaong eival: K66TOG Kol TANp®UY, avOpdmivo duvapkd, eyyomon, ANéEn, eveMéia, Tapdrtaon,

SLA kTA.

Awmpaypdtevon ocoupaong, yivetoar mpv amd kdbe cvppovio oe Kabe opyaviopd — emyeipnon,
gtvar pio euololoykn Ekeaven tov 0pov «doing businessy, amaitel SOTPAYUATEVTIKEG IKOVOTNTEG
ovv to1¢ GAloig (negotiation skills, negotiation management), éyet cuYKeEKPIUEV YPOVIKT OLAPKELQ,
Kol to omotélecpo G eivan gite pilo copeovio mov odnyel oe ocvpPaocn Pdcel TV dcwV
ocu{nmonkay, gite pio dtaeovia mov umopet va odnynoet kot oe pién. Ta dtopa mov emAéyoviot
Yy T Jmpaypdtevon ogpeilovv va givar kadol YvAGTEG TOL AyOpPOCTH, TOL TPOUNOELTH, NG
ayopdc, vo £xovv BEGEL TPOTEPALOTNTES GTO TPOUTALTOVLEV, VO OPOVV EVTOG YPOVOILUYPEALLUATOC,
Vo KOOKOTOOUV  €YYPAP®S 0,1t amo@aciletal kol QLUOIKA va O0fETouV  SOMPAYUATEVTIKEG

IKAVOTNTES

MoAg oAokANp®OOVV 01 SOTPAYUATEVGEIS TPOYWPAUE GTNV KMOIKOTOINGN TOV GLUE®VNOEVTOV
KOl OTI] GLYYPOPT TOV GLUPOANIOV. ZTO YOPOKTNPIOTIKAE oG cvpfacng eival 0Tt Tpémel va eivon
capmg Kabopiopévn, Eexdbapn, akping — AeTTopepPNS, KATAVONTH Kot TANPNG Kot Vo TEPIAapPavet

T0 OKOTO TNG CLUP®VING, TOLG POAOVLS Kol TIG OPHOSIOTNTES TOV AVTIGLUPOAAOUEVOV LEPDV,

196 Chris Lonsdale/ Andrew Cox, Outsourcing A Business Guide to Risk Management Tools and Techniques, Earslgate
Press, Great Britain, 1998, pg.136.
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deikteg pétpnong omodoong, oyxédio B’ (exit strategy) kth. ko omoutei yvédoelg contract

management.

Mol vroypaget 1 supPacn akoAovBovv Tpio oTdd1e TPoETOINAGiaG — pueTdfaong:

1. "Evapénc-npostotpaciog tov £pyov (emnlyvmon ¢ Katdotaons Kot Tov €pyov, opdado. project
management).

2. MetdPaon oto €pyo pe éAeyyo amd TOV ayopaot Kot €vopén OladKacldV amd Tov
npoundevty (oyédo  petdfoong, mTPTOKOMO  emKOwwviag, — ekmaidevomn,  emilvon
npoPAnudrtov, dayeipton OepdT®V TVELHOTIKNAG 1010KTNG10G K..)

3. Awyeipion g ovvepyaciog MOOTE TO £PY0 VO OVIOTOKPIVETOL OTIS OMTOLTIOEL OV £XOVV

te0el.

To tpito otddo, avtd ¢ dwyeipiong g ocvvepyooiag kot tov oyécemv (managing the
relationship) eotialer ot yprion ¢ Pdong mov €xet 1ebel Yo va Eekvhoet 1 dGpHpmon tov
SdIKOoI®V NG Olayelplong TV ox€oemv UE OGO TO OLVATOV HEYOADTEPT CLTOUNTOTOINGN
Aertovpytdv.  Akolovbovv  oynuatikd To.  oTtolyeio  wov  ovuvielovv  oto  relationship

147 , , . s , , 148
(Srayeipion mpoowmikov, dtowknTikd Bépata, ouwovoukn dwuyeipton — ROIT™ k.a,

149
).

management

dwyeipion emkovmviag, dtayeipion yvoong

Y7 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful

Outsourcing Process, «H Agrtovpyia Tov outsourcing éyovtog amoktiost pueydin onupocio yuo v enyeipnon Ommg
GAAec (my papketvyk) omortel v vmapén eE181KEVUEVOL TUNIOTOS TTOL Vo acyoAsitol ue to Bépa. To Tuqua owtd
Relationship Management Office — RMO, egivar vrévBovo yio OAn v mopakolovdnon Ttov Sl0d1KUcIOV OF
EMLYEPNOLOKO, TAKTIKO Kol oTpatnykd eninedo. », United Kingdom, Kogan Page Limited, 2006, pg.199.

148 Teleperformance, Future of Outsourcing, Raconteur, The times, 2015, pg.10.

Y H emroyio tne cvvepyasiag eEaptérot oe peydho Badud amd tov tpdmo pe Tov omoio yivetar ) dwoyeipion g oxéone
G€ EMYEPNOLOKO EMITEDO.
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Syfue 13 To ototyeio mov cuvbétovy o Outsourcing relationship management**

» A&oidynon omddoong HEC® €VOC EMCNUOV UNXOVIGHOD TTpokeéEVOL va eetaletol Katd

OGO 0 TPOUNOEVTAG AVTATOKPIVETAL GTIC OTOLTHOELS OOS00NG Kot TEPIAaUPAveEL:

1. Amddoon mpounBevn Pacet Kprnpiov TUNS, TOWOTNTAS, YPOVOL TAPAO0oNS KTA.

2. Abvoun g ocuvepyaciog EWIKE GE GUVEPYUTIKES GTPOUTNYIKES.

3. BaBuo e&dpmong peto&d eocmteptkov kot E®TEPIKOD TEPIPAAAOVTOG.
O dgikteg pétpnong amoteAov Pacikd epyoreio v pdvatlep HEcm TV omoimv a&loloyeitol ava
Taoo Opo. M arddoon TOv £PYoL Kol TV oTolEiwv Tov to cuvbétovv (baseline performance
measures’™®). H a&ohdynon péow petpioemv pmopei va oagopd toc0o 1 Sdacio (PAéme
Stbypappa), 660 kot to omoteréopatd g (BAéme Sibypappa). Ot petpnoelg (performance
measurements) otaxpivoviol ¢ GVTEC TOV GTOoYEVOVY ot PeATimon g amdoooNg oG Asttovpyiog
(my. customer service — k66TOG avd KANoM, dloiknon — ¥povog amobnkevong apyeimv Kot xpovog
AVAKTNOTG) KOl G€ QVTEG TOV GTOYXEHOVY 6TV AHENGT TOV KEPOMV 1 6TNV E0IKOVOUNGT KOGTOVG

, , 152
(. pelwon TV ELATTOUOTIKOV TPOIOVT®V) %2,

%0 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg 155.

151 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.47.

152 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.46.
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. ouné avaiuvon N\
KaOopLoHOG , . Glopewttksg
: METpnon Sektwv
Stadikaciog , , aAAQyEG
otolxeio HETPNONG
KOLOOPLOHOG TTEAQTWV KOl TWV \

. \ EKTIOVNON EPEVVWV TTEAATWV
OVOYKWV- TIPOTLLGEWV TOUG /

Zynpa 14 A&oddynon Metpnoemv Alodikasidv Kot ATOTEAEGUATOV.

H avdivon mov mlioisiov dpdong mov mponyndnke copuminpavel to vaodBabpo tov Bempidv ToVv

feopov Tov OUutsourcing avadelkvdoviag To GOVOAO TV mapayoviov mov cvoyetiCovratl. Eiva

amopoitnTo Vo ypnoilponoteiton kibe @opd éva mAaicio mov OBa evBapphvel v emyyeipnon va

evbuypappicel otpatnywd v tpwtofoviio eEMTEPIKNG avaBeoNg PE TNV ETAUPIKT CTPATNYIKN,

KaOdG Koty v a&loAdynomn, ™ pétpnon kot dwyeipton tov. Yapyet évog aptdpog mioiciov

dwbéoa ot Piproypagio ta omoia amevBivovtal e SPOPETIKEG TTVYXEG TNG OlodKaGiog

e€mtepkng avdbeong.
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KE®AAAIO 7°
IMPOTYIIA KAI MONTEAA EPAPMOI'HX

7.1 Evoaymyn

H epoappoyn tov outsourcing nepiiappdaver v a&loAdynon kot t Stoyeipion TV SlodtKosidV Tov
10 ovvBétouv. Ta otddloe epapuoyng Hog cmotng oladikaciog outsourcing mepappdvouvv
dpaoTNPLOTNTEG OYEOIACLOD, ANYNG amd@acnc, kKabopiopol kpunpimv kot standards, tov éleyyo,
™ obvayn ovuPoraiov k.4. mov cvvoyilovial oI oTPATNYIK avAALon — aSloAOYNoY, GTNV
amotipunon g a&ilag, oTNV EMYEPNOLOKT KOl GTNV OWKOVOUIKY 0E0AOYNoN, otV a&loAdynon
KWvouvov, otnv aflohdynon tov mwPounbevt Kot TiG OOIKAGIEG TOL TOV APOPOLV KOl OTM|

dayeipion Tov outsourcing 6to GHVOAO TOL MG TPOG TNV EMKOLVMVINKT GTPATIYIKT GYECEDV.

7.2 Movtého —IIpoTona K.4.

Ynrdpyoov oyetikd Alyo mAaicwo (frameworks) mov amewoviovv To TPOYUOTIKO GTAOWO KoL TN
JaTaén TG GLVOMKNG dtadtkaciog TG eEmTEPIKNG avabeong pe Evav ohokAnpopévo 1pomo. ‘Exovv
avortuxfel ®oTO60 S1apopa HOVTELD OYeTIKG pe To. (nTiuata Tov outsourcing . Movtéia
BepnTIKA, HE TOGOTIKG OedOpEVa, He OEKTEG KOl dloypAUpoTo KTA. KGOe €va amd ta omoio
BonBovv kot cuVTELODY GTNV EMTLYNUEVT] EQOPUOYN TV ETAOYDOV Yo eEwTteptkn avdbeon. Kdabe
éva omd To oTAo £YEL VAL ODCEL AMAVINGT OE OAPOPES EPMTNOELS, VIOYpappuilovtag €Tot TV
noAvmAokdtTo TG Stadkaciog g eEmtepikng avdbeong kot vrootnpiloviog TV avaykn g
oMOTO CYESOCUEVNG OlaYEIPIONG G OAEC TIC PACELS TOV KOKAOL (NG TOV. X& YEVIKEG YPOUUUES
UTOPOVUE VO EVTOTIGOVUE T €ENG YEVIKA OTAdW: YEVIKN] TPOETOWAGIM, €MAOYN Tpoundevutn,
petdPoomn, owyelpon TV OXECEWV KOL TNG EMKOWOVIOG KOl Ol QACELS €mMaveEETOONG. XTOV
TOPOKATO Tivaka Topovctdlovtat Hepikéc and Tig o yvmotég pebodoroyieg mov Exovv avamtuydet
(omv mopodoo epyoacia Bo yivel avdivon Tov poviélov mov €yl mpoteivet o Mclvor
CUUTANPOUEVT He avTioToyn PipAloypaeia), EVIOYUEVES OTIC TEVTE KATNYOPIES TOL OlaKpiveTOL N
dwadkacio (o1 kdOeteg HaPES YPOUUUESG DTTOONADVOLV TO SLUYWPICUO TOV YEVIKOV GTAIIMV) Kol 611
ouvEyeln Yivetal ovaQopd og TPOTLTTE. — HOVIEAN TO OTOI0. GUVEMIKOLPOUV TNV EQUPLOYN TOV

framework mov Ba emideybei.
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o BOT™ | o |G| crcomsoent
<.--___‘_TARAT S <saecnonf> (TT‘S”"‘Z",) RELATIONSHIP @?NS’DERATPD
Greaver Planning Exploring Analysing Cost Selecting | | Negotiating Transitioning Managing
(1999) Initiatives Strategic & Perfomance Providers Terms Resources Relationship
Implications
Momme Competence Assessment Contract Project Execution Managing Contract
(2002) Analysis and Approval Negotiation and Transfer Relationship Termination
Cullen and Willcocks Discard | | Prepare the | | Targetthe | | Designthe Select the Make the Manage the Reconsider
(2003) the Myths | | Strategies Service Future Supplier(s) Transition Outsourcing the Options
Franceschini et al. Internal Benchmarking External Benchmarking Contract Outsourcing
(2003) Analysis Analysis Negofiation Management
Corbett : %
2004) Idea Assessment Implementation Transition Management
Click and Duening Analyse Select Develop i
(2005) Opportunities Vendor Contract lansion Sfete
Mclvor | Determining the Activity Capability | | Analysis of the Developing the Establish, Manage and
(2005) | Current Boundary of | | Importance Analysis | | Strategic Sourcing Relationship Evaluate Appropriate
the Organisation Analysis Options Strategy Relationship

Tyfua 15 Overview of the outsourcing process frameworks™®

7.2.1 SWOT Analysis — Benchmarking

O emyyepnoelg mov emA&yovy v e£MTEPTKEVON TPETEL VAL £XOVLV GOPY| KPLTNPLXL 0ELOAOYNONG Kot
TO, LETPOL Y10l TO TTAOG Ol SEPYACIEG EKTEAOVVTOL CNUEPA, YO VA TIG PEATIOGOVY avplo. Y hpyovv
ToAAOL TpOTOL Yol Vo Yivel pio GOoTH GLYKPLTIKT a&loAdYNoN Kol TOAAOL POPELG TOL TPOCPEPOVTIL
YL GUYKPLTIKN nporvnonoincsn154. ‘Evog tétolog tpomog eivar to povtého SWOT  Analysis
(Strengths, Weaknesses, Opportunities, Threats) mov £xel mg okomd vo. Tapabécet T duvauelg (my.
YounAOTEPO ££000, €VKOAIM dtayeiplong, avATEPT OMTOTEAEGUATIKOTNTO TNG OOIKACIOG K.(.) Kol
TG advvopieg (my. vymAd kocTog Olayeipiong, EAlewyn dounpévov oyedlacpod K.0.) NG
emyeipnong yw kaBe pio dwdwacic e ovykplon pe Tig dwdwkaocieg pe Tic omoieg Ba yivel
ovykptikn potvmonoinot. Iapdaiinia kabopilovtar o gvkapieg (my. Kouvotopieg otnv oyopd
K.6.) T060 0T0 £0MTEPIKO OGO Kol 0TO ££MTEPIKO TEPPAAAOV TOV UTOPOVV VA PEATUDCOVV TIC

dwdwaciec. Téhog yivetaw kabBopiopdc tov amethdv  (my. [Ivevpotikd Sikoidpoto ToTévTog

153 Zoran Perunovié/ Jorgen Lindgaard Pedersen, Outsourcing Process and Theories, Technical University of Denmark,
Annual Conference Dallas, Texas, U.S.A., 2007.

4 Booiing M. Momadaxng, Stpotnykh tov Emyeproemv EAAviky ko Awedviig epmeipia, «eivor 1 cuveynig kat
GLOTNHOTIKT GUYKPLON HLOG 1) TEPLOGOTEPOV EMYEPNCLOKDV GTPATYIKADV, AEITOVPYIDV, SIUOIKACIOV 1) TPUKTIKAOV LE
VTEG TOV KOADTEPOV OVIOYOVICTAOV 1 AVT®OV ToL BempoOVTIOL GPLOTEG GTO GUYKEKPULEVO OVTIKEIHEVO.», Topog A’
AbMva, Exd. Mrévov, 2014, cel.133.
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avtoyoviot| emi pog dwdikaciog, amoydpnon epyalopévov k.6.)amd Tig omoieg mpémer vo
npopulayfel pia Sadikacioo dote va un ydoet T1g duvdauelg tic. Méow g avaAvong ovTng
ovYKpivovTol OAEC Ol OLOOIKOGIEC HE OULTEG TOV OVIOYOVICTOV KOl ETTVYXAVETOL CTUOVTIKN

BeAitimon omnv amdO0oN TV S0dIKAGIOV TOV EMALXONKAV TPOG GLYKPLTIKN TPOTLTTOTOINOT).

7.2.2 Outsourcing Management Maturity Model (OMMM)

Boowd mpoamattodpeva yio pion @pyun oAOKAPp®OT Kot BEATIGTOTOINGN TV Sl001KAGIOV TG
eEmTePKNG avdbeons amotehovV 1 IKOVOTNTO OlOXEIPIONG TNG YVOONG Kot 1 L10BETNoN €VOG
KOTAAANAOL GLGTAHOTOS HETPNONG. YTTAPYouV dtdeopa Hovtéda wpipavong (To mo yvootd 16mg
givor To povtédo avaykdv tov Maslow), éva ard ovtd eivar to Outsourcing Management Maturity
Model (OMMM), 1o onoio mpoxvmtet amd to Capability Maturity Model (CMM)**® nov emwvornke
v T Otayeipion €pywv AOYIGHIKOD KOl YPNCLUOTTOLEITOL OO TOAAEG EMYELPNOELS TPOGAPLOGUEVO
oT1g O1KEC Toug avdykes. Ta otdadia Aomdv too OMMM eivar ta €€nG:

1. Xaotwkd: Emikpartel ydog ko ad-hoc dwodikacies.

2. Avtwpaotikd: H emyeipnon avtidopdet otic mpofAnpotikég dladkacieg kot PeATidveL TNV
andd001 TOVG HEGM TPOTOHT®V dlayeiptong Tmv dtadikacidv (Process management).

3. Extiunong: Xtoyeiddelc petpnoelg oxetilovv kabe ototyeio ¢ dlodkaciog e EKEVO TOV
BeltimOnke kat avadvovtor tpdmot Pedtioong kot v Aowtdv (engineering and quantitative
management).

4. Opyovotiko: H dwdwacia €yet mAnpog Kabopiotel kot opyavmbel kot ypnoiponotodvton

yvoelg amd T dloiknon ailayov (change management156

) ot petdPacmn o610 ETOUEVO
oTAd10.
5. Beltotomoinong: Xtoyever ot ocvveyn Peitiomon g pebodoroyiog mov axorovBeiton

(change management). H sumeipio kot 1 amoKTOUEVT YVOOT 6UVIGTOOV Bacikd epyaeio.

155 Thomas H. Davenport, “The Coming Commoditization of Processes”, «To CMM dnuiovpynnke and to Carnegie
Mellon’s Software Institute (SEI) to 1987 kot amotelel mpdTLTO drayeipiong g amddoong naykdopiog euPéreiag 16o0
Yo dNPOGiong 660 Kot Yo WITIKOVG opyavicpovs. ['vipioe Wwitepn vrootpién kot BeATioon omd TiG ALEPIKAVIKES
"Evomleg Avvapelg kdvoviog HOAoTo T0 eV AOY® HOVTEALO KOl TPOOTALTOVUEVO KOTA Tr cOVOyT TV GUUPAcE®DY Kot
and peydleg etarpeiec ommg n Wall Mart. H emitvyio tov Bociletor onv amldtnto e Epoproyng TOV TEVIE 6TudimV
Kot 6TV eveM&ia Tov evd emonpoivetan 0Tt Tapéyel Evo TAAIGLO Yo T Peitioor kot Oyl ToV TPOTO pEe TOV omoiov
umopei vo. BeAtindei kéOe opyavicudc.», Harvard Business Review, 2005, pg.6.

% Dan S. Cohen / John Kotter, The Heart of Change Field Guide, Harvard business school press, USA, 2005.
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Tyfna 16 Outsourcing Management Maturity Model (OMMM)**

7.2.3 Process standards - Ipotuma d1001K0GLOV

[Tpokeévov va €£eTAGOVY Ol EMYEPNOELS TOLEG OMO TIC EMUYEPNUATIKEG OlOIKOGIEG TOVG O
mpodv €0MTEPIKA Kol mOlEg Oa eKympNoovV og eEMTEPIKOVG GLVEPYATES, £xovv oavamtuydet
ddpopa  mpotvma  (kobopiopdg  mpotvmwv  —  pétpnon  amddoong  —  oOyKplon -
smxvanknpmpépncnm). Mio emiyelpnpatiky S1odkocion a@opd To EPAOTNUO «TAC» KAVEL KATL M
eMEIPNON TPOKEWEVOL VO TETVYEL TOVG TIDEUEVOVS GTOYOVLS OVOAOYO, LE TIG OTOLTNGELS TMV
TEAATMOV TOVG, Ol OTOieg OU®G TOKiAOVY KaB1oTMVTAG SVGKOAO TOV TPOGOOPIGUO £VOG TPOTHTTOV

OV VoL TAPLALEL 6E OAEC TIC TEPMTOGELS e To. 1510 omoteléopata (one size fits all solutions™®).

[Mapodra avtd Op®G LVIAPYOLVY TPAHTLTO. TO. OTOIN YPNCUYLOTOOVVTIOL O EPYOAEiD OT®G eivar ot
dadikaocieg dpaotnprotTac, ot petpnoelg anddoong (performance measurement (SCOR based
analysis) kot ta mpotuma pong (process activity and flow standards). Evdewktikd, avagépetor to
novtélo Supply Chain Operations Reference model mov ta&wvopel v €podlootiky dtaditkocio 6€
névte Puata — kiedid: plan, source, make, deliver, return kot kabe Puoa oe Srodikacieg pe
Aemtopepn avaeopd, evad yo kdbe pio dtadwocio BEtel daypappato Kot delkteg LETpnong, to
omoia ypnoipomolovvtal gvpémg (Mitsubishi Motors, SAP, U.S. Navy «.d.). Eva axopo epyoleio
eivon to American Productivity and Quality Center (APQC) mov mapéyet éva mhaiclo — 0dnNyd mov
KOTNYOPLOTOLEL TIG EMUEPNUOTIKEG Oladikacieg Paoel mpotvmwv (process benchmarks) mov
ovykevtpdvovtol oto Open Standards Benchmarking Collaborative, pio fdon dedopévav dAmv Tomv

TpoTOHNOV TNV oToia cvupetéyovv etarpeieg Omwe n IBM, n Shell Oil koaw 1 Bank of America. Xt

1"Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process,United Kingdom, Kogan Page Limited, 2006, pg.197.

158 Evyevia etpidov, Awoiknon Mavatluevt, Zovydc, Osocarovikn, 2001, 6eX.257-258.

19 Anunprog Apyopiadng, HOuey ko AwxvBépvnon oto Teopd ydpo Hog Oa Aviipetonicovpe Tig TToAamAés
IpokAncelg thg Emoyng poag;, Opidia Iavrteto Iavertotmpio, 3 Moptiov 2010, cgl.13.
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OGULVEYELD YPNOLULOTOLOVVTOL HOVTEAN — TTPOTLTTA OTOS0GNG TOV dPAGTNPLOTATAOV TO OO0 HETPOVV
TNV E0MTEPIKN AMOSOTIKOTNTO KAOE diepyaciog o€ oxéon e avTES TV TPounfevTdv PAcel Tmv NN

LETPNUEVOV TPOTUTTMV.

Télog Kol 6€ GLVOLOCUO HE TO TOPATAVE® VILAPYOLV TO TPHTLTTA SLUYEIPIONS TOV SUSIKAGIDOV TOV
petpave to OG0 koA Olayeipion yiveror kot mOco KoAd a&loAoyohvtar ot dtadikocieg (Process
management standards). Tétola npdTuma cuvavtaue yio topadetypo oto 1SO 9000 series kot 610
Software Engineering Institute’s Capability Maturity Model mov oagopodv IIE. Méocw twv
EPYOAEI®V — TPOTOMOV OLTAOV, CTAVIOVIOL EPMTAHUNTO TOV APOPOVY GTO 0utsourcing, Ommg:
Mmnopovpe va eEotepikevcovpe; Tlown epyacia va eEmtepikevcovpe; INoti; KA. Bdoet petpnoewmv
KO OQTTOTILMVTOL GE XEWPOTAGTA KPLTHPLo amdO0GNS, 0dNydvTag 1060 otV 0pdn ANyn omoedcewv

0G0 Kot 61N Yevikn Pertioon.

7.24 1SO 37500:2014 Introduction and Support Package: Guidance on Outsourced
Processes'®

H yvoot) oepd mpotomeov ISO (International Organization for Standardization) tov AieBvoic
Opyaviopob Tvmonoinong £yt ekdmoet ) oepd «ISO 37500:2014 Guidance on outsourcing» pe
oKOTO TNV Tapoy] Kabodnynong oxetikd pe v mpdbeon tov ISO 9001: 2008 (gvotnta 4.1161),
OXETIKA pe TOV €Aeyyo NG €EMTEPIKNG avdbeong depyacidv, KUAOTTEL TIC KUPLEC PACELS, TIG
dwdwkociec Kol TIc mTLyEg TG dwkvPEpynong g eEmtepikng avabeong, aveldptnto amd To
péyebog kat toug Topeig g Propnyaviog Kot Tov eumopiov. Lkomdg g ivol vo TopEyel Pio KOAN
Baon o va EMTPETOVY GTOVS OPYAVIGLOVG VO GLVATTOVV, Kol cLVEXILOLY VO GUVINPOVV, EMTVYELG
pvOuicelg eEmtepikng avdbeong oe OAN ™ cvuPatikn mepiodo. [apéxer KaBodynom GyeTkd pe
KaAn owyeipion mpog apolBaio OQEAOg TV MEAUTOV Kol TOL TapOYov, gveMéio pvOuicewmv
e€OTEPIKNG avAOESNG, EVIOMIGUO KIWVOUVMOV TOL GLVOLOVTOL HE TNV €EMTEPIKN avabeon Kot

apopaio ETOEEAT GXEGNG GLVEPYACTOS.

7.2.5 To eToyy€io TS mOLOTNTOS 6TO OUtSOUrCIiNg.

H mopoyn vanpecidv oe cvykekpipéva enimedn mototntog amoterel {otikng onpaciog otoyyeio

180150 37500:2014 Guidance on outsourcing, http://www.iso.org/iso/home.html, 2014.

181 15O 37500:2014 Guidance on outsourcing, H evotnta 4.1 avagéper: "Otav évog opyaviopog emAéyel vo, ovodéoet
0TOL0ONTOTE S10SIKAGI0 TTOV APOPAE TN CLUUOPPMOOT] TOV TPOIOVIOV TPOG TIS OMOITNOELS, O OPYOVICHOG TPENEL VA
eEooparilel Tov Eleyyo avtdV TV dwdkactdv. To €idog kot 1 éktacm Tov EAEYYOL oV TTPEMEL va. EPapuolovTal oTIC
TPOAVOPEPOUEVEG dPACTNPLOTNTEG, Ot dtodikacieg opilovial 6T0 TAAIGIO TOL GLOTANATOG SlEIPIONG TG TOOTNTAC,
2014,
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Kotd TNV €papproyn tov outsourcing . H moidtnto pmopetl va avoapEpetal o€ TOAAEG TOPAUETPOVE
avdAoyo PE TO €100G TNG LANPESING GTO OTOI0 AVAPEPETAL KL EMOUEVMG 1 HETPTON TNG VO TOIKIAEL
o€ XPOVO ATOKPIONG OE YEYOVOTA, GE OYKO T®V d€G0UEV®V LTTO dlaKivnon, 6 pLOUOVG Kot ToYVTNTA
dedouévov, oe aplBud cvvarlaydv avd povddo ypovov k.Am. [o va Agttovpynoel cmoTd pio
oxéon eEmtepikevong Bo mpénel amoportnTeg vo €0V deikTeg TOWOTNTAG KATA TN (ACM TNG
JmpaydTeELONG KAl TNG LITOYPAPNG TG cVUPaocng. H pétpnon mooTik®dVv SeKTOV gival GoE®MG
dVOKOAITEPN OO TIC TOGOTIKEG usrpﬁcmgm. "Evoc deiktng amddoong 1 foacikdg deiktng anddoong

(KPI- Key Performance Indicator'®

BAéne ya mopadetypo deiktn Late Payment Directive g E.E.)
etvar éva €1dog pétpnong tov emddGE®V OV 0EWA0YEL TNV EMTLYIOL VOGS OPYOVIGHOD 1 HLOG
ovykekpipévng dpaoctnpromrag. Ot deikteg KPI cuyvd mpoépyovtar and ta KSF 7 v avéivon

Balanced Scorecard.

Emonpaiveron n wpocoyn mov mpémer va divetonr 610 copr] OpGHd TOv TPOTOL UETPNONG KOl
TAPOLGIOCNG TOV JEIKTOV VTV Kabdg Kot ota amattovueva oplo. H vrépPaon tov opimv Oa
TPEMEL VO, GUVETAYETOL KATOLES TOWIKEG prTpeS ite BeTkég elte apvntikég (cLvB®G OKOVOULKES
my. termination fees, milestone awards k.6.'**), oe kG0e mepintoon oo Ba TPémel vor VIAPYEL
avtiotoyn mpoPreym ot ocvppovndeioca coupacn. H mpnon dlwv tov otadiov pe gvldfewa
EMPEPEL OPEAN Y10 TAL GLUPOALOpEVE PEPT KO eKQPALETOL HEC® TNG KOANG GLVEPYACING HeTAED
TV 0V0. Ta avetépm otoryeio Teptiapfavoviol 6t cOUPACT Yo THV TOPOYT TOV VINPECLOV, TOL
oto SLAM®, Aé&iler va onpewmbel mog oe pio cdpPaocn propet va vdpyovv moriég SLA won dAeg

pali va amoteAodv £va amd T OTUAVTIKOTEPO GTOLYEIN TG CLUEMVIONS TTOV UTOPOVV VO 00Ty |IGOVV

o€ gmvyia TG oYEomng.

O cwo1d¢ oyedacudg twv SLA mpodmobétet:
v’ Zogeic deikteg
V' Mebodoroyio pétpnong ekt Kot VAOTOMGLUN.

192 Teleperformance, Future of Outsourcing, Raconteur, The times, 2015, pg.10.

13 H odnyia yu 1i¢ kobvotephioerg mnpopdy, 2011/7/EE eivon o odnyia e Evponaikic Evoong oyetd pe Tig
gUTOPIKEG KaBvoTEPNUEVES TANPOUES KO Eivan £val LEGO To omoio emPAALEL oTa Kpdtn PEAN va Beomilovv TG d1oTaEELG
avtég otig eBvikég Ttoug vopobesieg. H odnyia amookonel oty €nitevén 100V GTOYOL «U0 OTOPAGIGTIKY] GTPOPN TPOG
L0 VOOTPOTi £YKOUP®Y TANPOUMOVY, KOL ATOLTEL 0O TOVG OPEIAETES VO KATABAAOVY TOVG TOKOLG Kol TO. EDA0YN ££00a
glompaéng Tov TOTOTN, av deV TANPOVOLV Yo ayodd 1 vInpecieg otV dpa Tove. Ta opta givar evidg 60 NuepdVY Yo
TG eMYEPNoELS Kot evTOg 30 MUepDOVY Yl TIG ONUOCIES UpYEG.»

184 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit Negotiating the Contract Maintaining
Control of the process, Canada, John Wiley& Sons, 1998, pg.29-30.

165 KPMG IMPACT Outsourcing Working Group, Outsourcing Best Practice Guidelines, London, “An SLA is a
negotiated agreement between the supplier and the end user of a service as such it must be achievable and meet
reasonable requirements. ” HMSO, 1995, pg.41.
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O deikteg va Teptéyovv KaBe oNUAVTIKY TTUYN TG dlepyaciog Tov eEmTepkevETOL.
O1 deiKTeg Vo EVOOUATMOVOVY TNV TEXVOAOYIAL.

O deikteg va givon KatovonToi.

Ot dgikteg va pmopovv va xpnoyomomovv Kot amd to Vo HEPT.

2HvdeoT OEIKTOV LE ATOd0O0T).

AN N N N NN

O1 deixteg va cvuoyetilovtal pe TIG avAYKES 6€ TOOTNTO Kol KOGTOG.
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KE®AAAIO 8°
ITPAKTIKEX — TAXEIX — IPOOIITIKEX

8.1 Ewcaymyn

H ayopd tov Outsourcing moykoopuimg yvaopioe 0oitepn avantuén Kol oaVOUEVETOL TO ETOUEVA
POV vao amoteAéoel pia and TIg cvvnBéoTepeg TPakTIKEG ANyng vanpecstmv. O e&eMelg oTig
TIIE, n maykooonoinon, n téomn yu e£e1diKevon, 0 avTayovioproc, n eAevbepn ayopd Kot ot véo-
avadvopeveg owkovopieg Ponbodv dote vo TPOGPEPOVTAL OO TOVG TAPOYOVS VEEG VINPEGIES
KOADTEPNG TOLOTNTOS GE CLUPEPOVCEG TIUEG, Ol Omoieg eUEAVIfOVIOL GUVEXMG HE OVOVEMUEVN
yKkapa mpoidovimv. Me 10 épacua tov ¥povev o Becudg Kabiepmdnke g "kaAn mpaxtikny" (best

practice), avove®VveToL Kot EEEAICOETAL GUVEXDG LE VEEG LOPPEC.

8.2 To Outsourcing oty Aebvn lpaypotikétTnTa

Yy maykooua Epgova g Grant Thornton™®, ot EMYELPNOELG TTOL YPNCUYLOTOOVV TO outsourcing
em{ntovv Kvpimg ™ PeAtioon amodotikdétnrog (57%) wor ™ peiworn koécTovs (55%). Me 10
YOLNAO £pYaTiKO KOGTOG va givorl yevikd AyOTepo SL0OEOUEVO OTIS OVOTTUYLEVES OIKOVOUIES, G
OUYKPION HE TIS AVOTTUGOOUEVES, elval aStoonpeimwto Otl o1 emyepnuatieg otn Bopela Apepun
kot otnv Evpdnn givor mbavotepo va emikaiestovv avtoig Tovg Tapdyovies. X Bopeia Apepikn,
10 70% emkodeitor ™ peimon Tov K66Tous Kot T0 69% 1 Pektivon g AmodoTIKOTNTAS, EVD GTNV

Evponn ta avtictorya mocootd givar 63% wo 67%.

IIéc0 onpavtikoi ival ot akéAovBol TapPayovTeg 6TV ATOPACT GOS VO,
avoOéoete EEMTEPIKA TIC VTOGTNPIKTIKES AELTOVPYIES,

Hoykooputa BRIC™’ G7™®
Beltioon amwodoTikOTNTOS 57 49 53
Meimon k66T0Vg 55 50 53
AduarrewtTn AsLTovpyia 45 45 38
IpécPaon o€ TEYVOyVOGia 45 46 39
Eotiaon o¢ Bacikn otpotnyikn 43 51 34
Meimon Kivovvov 42 45 35
Meimon apocmTIKOD 35 39 32

[Tivaxog 3 T16c0 onpoavtikoi ivat ot axkdAovbotl Tapdyoviec oty andPacn 6og vo avadésete

eEMTEPIKA TIC VITOGTNPIKTIKEG AELTOVPYIES;

188 Grant Thornton, Outsourcing: Zvppdiiovtog oty Amodotkdtnto kot v Avamtoén, Grant Thornton International
Business Report, 2014.

187 BRIC: Bpoadia, Pooia, Ivéia, Kiva

198 G7: Meydhn Bpetavio, [otdio, Avtiky Teppavio, Tanmvia, Ttokia, HITA, Kovaddg
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2y 10w épsuvang e€ayovtar Ko o €ENG cvpmepdopata, yio to 60% mepinov TV EMEPGEDV
7oV dgv oyedalovy va YPNCILOTOMGOLY TO outsourcing, KOPLO EUTOS0 amoteAel | ampobupio va
xdoovv Tov €Aeyyo oe pia Pacikn Asttovpyio Tovg. Avtd avapépel 10 44% tov epombiviov (To
omoio @tdvel 610 49% OTIC LEYAADTEPEG EMYEPNGELS) KOl ATOTVIMOVETOL MG TO PAcKO gUNOO0
TOYKOGHI®G, He e€aipeon ™ Aativikny pepikn. Evitagpépov mpokaiel 1o yeYovOg OTL 1] ATOAELD TOV
eAEYYOL amoTerel oNUAVTIKO {TNUO OTIC AVOTTUYHEVES YDPES, He To 50% exelvov otig yopeg G7
VO TO aVOQEPOVY ®G EUTOO10, o€ cVYKplon pe 10 LOALG 35% otig yopes BRIC. To gumddo avtd

Aappéver 1o vymidtepo TocooTo ot Bopeta Apepikn (58%) xat axorovbei ) Evpomn (47%)170.

8.3 To Outsourcing etnv EAMviki] Ilpoypotikétyra

H elnvuc) mpaypotikdtnto oyeTikd Le T xpnomn Tov outsourcing dtapépet apketd Ba Adyape and
TIG VTOAOITES EVPOTATKES YDPES (N dtapopd pe T HITA etvon axdpa peyaivtepn) 1060 oG Tpog Tig
WOOTIKEG EMYEPNOES OGO Kol G TPOog To dnudcto touéa. H votépnon g yopog Hog Ommg
eaivetal and ta ototyeia tov OOZA (8% toV AEIT, BAéme mapokdTom Odypoappa) eitvar peyain.
Ot emyelpnoELg OV EMAEYOLV TN XPNON NG EKYDPNONG AELTOVPYIDOV G eEMTEPKOVS GUVEPYATECS
etvar Alyec, ovvnBog tphmeleg Kot tnAemkovmviakoi opyovicpol. Atd v GAAn 10 dNUOGLo

nepropiletar og vanpeoiec kabaproTntog Ko [1X Kvpiwg.

8.4 To Outsourcing 6to Anpocio

H e£4pBpwon Tov LakpootkovoKOY HEYEODY TV YOp®dV (INUOG10 XPpEog KTA.) KATd TIC deKaETiEg
Tov 70’ ko Tov 80’ 0dMynoe oV avdykn aArloyng ToV KodEpOUEVOV LOVIEA®Y TV ONUOGI®mV
ovpPdoemv pécm evBApPPLVONG WIOTIKOV ETEVOIVCEDV KLUPIMG G€ VTTOOOUES KOl AoYloTKd OEpaTa.
Ymv Evpodmn n evioyvon tov Becpod g eKy®@pNoNg AEITOLPYIOV TOL KPATOVS GE 1OUMTIKES
EMEPNOELG GLVOEETOL e TNV GvOd0 GTNV MOAMTIKY oknviy T MB tng Zvvimpnrtikng Margaret
Thacher (1979)!"% n onoio conaldpevn Tic veopiherevBepec Bempiec tov Milton Friedman mepi
erevBepng ayopdc kot cuvepyalopevn pe tov tote mpdedpo twv HITA Ronald Reegan (1980),

TPOYOPNGCE G€ PUKEG UETAPPLOUIGEIS — WOIOTIKOTOMGELS KPOTIKAOV AEITOVPYUDV KOl QUGIKA LE TO

189 Grant Thornton, Outsourcing: Zvupaiiovtac otnv ATodotikotnta Kot Tnv Avamtuén, Grant Thornton International
Business Report, 2014.

170 Karel Havik/ Kieran Mc Morrow, Economic papers No 257, «<H Evpomn éxet kabiepobdel mg 1 vodpepo éva
SOVOLT TOV TOYKOGUIOL gumopiov kot to TAgovacuata tng o€ oyéon pe to AEIT avédvovtal cuveydc amd 101992y,
European Commission 2006, pg.45..

! David Begg/S. Fischer/R. Dornbusch, Ewsayoyf otqv Owovopkr, «To Akadapioto Eyydpo TIpoiov ivor 1 a&io
OOV TOV 0yofdV Kol VINPEGUOV TOV TOPAYOVIOL GTNV OKOVOLia o€ pio dedopévT YpoviKy TEPiodo OTMS TO £T0G.»,
Exdoceig Kprrikn, 1998, ce)r.50.

172 Kester Isaac Henry/ Chris Painter / Chris Barnes, Management in the Public Sector Challenge and Change, Thomson
Business Press, UK, 1997, pg.33.
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Néo Anpodoio Mdvargusvrm

(New Public Management - NPM) kafd¢ giofyoye ot0 dMpocio
Bértioteg mpoktikég (best practices) tov emiyelpnUoTiKOd KOGUOV TPOG OPEAOS TOV TOMTIMV E
ocuvOnua «H Atoiknon eivan AloiKn(snl74». Movtéha evioyLoNg TOL IWTIKOV TOUEN, O 0TTO10G Y10, TOL
épya mov Ba avarduPave, Bo avorapupove Kot PEPOG Tov KvoOvov £xovtog OUMS TNV VTOGTHPIEN
evog dnpociov topéa Tov Bo AoyodotovoE Yia TG EVBVVEG TOV 1WIWTIKOY, Kupldpynoav. [lepvavtag
amo T dekoeTio Tov 90 01 GuVEPYAGTES IMTIKOV Kot dNUOGIov Topéa dpyloay vo avédvovtot Kot

LETOVOUAGTNKOY OTIG Aeyoueveg Xoumpdéelg Anpociov — Idiwtikov Touéa (EAIT)175

n Public -
Private Partnership (PPP). Idsatd ot 800 topeic emdibkovy péoo tmv SAITH® kowd opéhn kot
CLLPEPOVTO KOt 1] 6Y€0T TOVG YopakTnpiletatl amd 10 cePacpd Kot T dikon dtoyeipion kot propet

va MaPet S169opeg popéc dmme ivar N LTIKY Staeipton vinpectdy kowhg meeleiog ktd. .

XTOXOI
AHMOZIOX TOMEAX TIAIQTIKOX TOMEAX
Yynin anédoon Enevovtikéc mpotdoseig
E&owkovopnon k66Tovg MeyioTonoinen kepdov'’®
Yyni mowdtnto vanpeciodv Avamtoln dpaoTnproTnTog
Al00T0PE KIVOHUVOV Yynin mowdtnto vrnpeciov
Awemopa gvfuvav AuWGTOpa KIvovvou

[Tivaxag 4 Ot otdyol Tov outsourcing oe Anuocto kot Idiwtikd Topéa.

3 Tholons, Governement Sector Outsourcing, Transforming Public Sector with Outsourced IT Sercvices, 2010.
Outsourcing government contracts is one practice that is recommended by practitioners and advocates of NPM because
this business model combines the use of technology with technical expertise, two elements that are often in short supply
in government agencies, 2010.

174 Anunprog Apyopiadng, HOuey ko AwxvBépvnon oto Teoupud ydpo Mog Oa Avtipetonicovpe Tig TToAamAés
[poxAinceig tg Emoyng pog;, Opkia [avteio avemompio, 3 Maptiov 2010, cel.6.

17> www.sdit.mnec.gr, Tty EALGSa 0 opiopdc mov divetar yia tig SAIT givon 1 «SopPacels , Katd Kavovo Hokpoxpovied,
ol omoieg cvvantovtar PeTasd evog dNUOciov Kt £vOg WIOTIKOD QOpEn, LE OKOTO TNV EKTEAECT] £pymV /Kol TNV
mapoyn vanpecidv. H vopobesio mov diémet tig ZAIT eivon mhodo kot onprypévn oe evpOTAIKEG 0dnyieg, OTMG
TapovclaleTol 6T0 KEPAANLO TG TOPOoVoaG LEAETNC. ZuVOMKA TV tepiodo 2014 £wmc to Iovvio tov 2015 vreypdopnoav
8 oupPaocelg ZAIT a&iog 515 ekat. Evpm

1761 Népog 3389/2005, Svpmpééelc Idimtucod kot Anpociov Topéa,

2. OAHTIA 2004/18/EK TOY EYPQITATKOY KOINOBOYAIOY KAI TOY LYMBOYAIOY ¢ 31n¢ Maptiov
2004 mepi CLVTOVIGHOV TOV JASIKOCIOV GVVOYNG ONUOCIOV GUUPAGEDV EPY®V, TPOUNOELDV KOl VINPESIAOV,

3. Odnyio. 2004/17/EK 10ov Evpomaikod Kowofovriov wkatr tov ZvpPoviiov, g 31ng Maptiov 2004, mepi
GLVTOVICHOV TOV J0dIKAGIOV cOVOYNS GUUPACEDY GTOVG TOUEIS TOL VONTOG, TNG EVEPYELNG, TOV UETOPOPDY KOl TMOV
TOYLOPOUKDV VITPECIOV.

" Baoiing N. Kéong, Awiknon Olrg Howwmrag, «Amoteei pefodohoyiky TpocEyyion amekoviong Sepyosidy,
GLVTOVIGLOV TOV OUAS®V PYAGIOG Kot TOPAKOAOVONONG KATACKEVAGTIKOV dpacTnplothtavy, Adnva, Exd. Kpitwky,
2014, o€).144-145.

178 David Begg/ S. Fischer / R. Dornbusch, Ewsayoyy oty Owovoukd, Topog A, Exdoceic Kputiky, Ocooatovikn,
1998, cel.236.
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http://www.sdit.mnec.gr/

To Outsourcing éyet ypnowomombei ©g £€vag Tpoémog Yy v amndKtnon eEOTEPIKAOV
EUTELPOYVAOUOVAOV Y10 TNV POy ayafdV KOl VINPESLOV LLE TTLO OIKOVOULKO Kol OTOd0TIKO TPOTO.
EmmAéov, pe t ypnon tov outsourcing emyepndnke vo evioyvbei o poAOC T KLPEPYNONG OC
myn ¢ {ymong kot g amaoyoinong otov 11mTikd touéo. To outsourcing tov dnpoociov
petpatot omd 1o pEyehog TV damovav Yo ayadd kot vInpecieg Tov ayopdlovtal amd TG KEVIPIKES,
ToMTEWKEG Ko ToTikéEG kKuPepvioets. To 2011, to outsourcing tov dnuociov TOUEN AVTITPOCMIEVE,
katd péco 0po 10% tov AEIL tov yopodv oo OOZA, soueova pe tov Opyoviopd OKovopiknig

Yvvepyaciog Kot Avdmvéng“g, 10 2013 avimpocmdneve, KOTd LEGO OPO TO 8,9%'% tov AEIL'®,

H EM\Gda, axorovBmvtog oe évov Babpd v Taon Tov TEPICCOTEP®Y YOPOV, aOENCE TIC
KuPepvnTikég ™G damdveg Yo v eEmTtepikn avdbeon epyaciodv katd 25%, and to 6,4% oto 8%
tov A.EIL'™ 3¢ oLykpion pe ta dAlo péAn tov OOZA Suwmg, n EALGda Bpioketor 611G TeAevTaieg
0éoelg og OTL aPopd T YpNoonmoinon eEmTePIKOV VINPESIOV ovabeong oto dnuodcto topéa (8%

tov A.E.IT.)*%,

2Opeova pe Epguva g FEACO™ 1q Bacwd epmdoa g avantuEng g ayopds and to 2011 vrav

Ol EMITAOGELS TNG GLVEYILOUEVIC YPNUATOTICTOTIKNG KPIoNG GTNV EAANVIKY] OWKOVOUiQ, TO YEVIKO

1% OECD, Organisation for Economic Co-operation and Development , Government at a Glance 2013, Production costs
and outsourcing of general government, « However, its importance varies greatly, from 2.8% and 5.4% in Mexico and
Switzerland to 14.2% and 19% in Finland and the Netherlands, respectively. In the cases of Belgium, Japan and
Germany, less than 40% of the expenditures correspond to intermediate consumption, implying that resources are
mainly spent as provision delegated to third parties. In contrast, Switzerland, Denmark, Finland and Estonia spent over
80% of outsourcing resources in intermediate consumption and thus government remains in charge of direct
provision.», OECD Publishing, Paris, 2015, pg.82.

180 To 060610 aVTd MoKikeL oF peydro Bobud petald tov yopodv tov OOZA, mov kvuaivovtol and 17,1% ot Katwo
Xopeg émg 3,0% oto Me&ikd. To Békylo, ) lamwvia,  Tepuavio kot 1 O havdio apiépocay ta pLeyoAdtepa, pepidio
(méve amd 60%) TV TOp®V TOVG Yo TNV eEMTEPIKT AvABEST ayafdV KoL VINPESIOV LEGH TNG AUECTS TAPOYNG TPITOV.
181 OECD, Organisation for Economic Co-operation and Development, Government at a Glance 2015, OECD
Publishing, Paris, 2015, pg.80-83.

182 Accenture, Melétn : Anpootog Topgag Yyniig Anodoong — EEwtepiki Avadeon Epyoaoidv Eto Anpdoto Topéa, «Ta
mpoteio oty e&mtepikn avdBeon vmodopdv texvoroyiog (Technology Infrastructure Outsourcing) kot £@oppoydv
mnpopopikng (Application Outsourcing) kotéyouv ot Hvopéveg IoAteieg Apepwng. Tavtdypova, emroynpéva
napadeiypoto eE®TEPIKNG OVAOESNG VITOOTNPIKTIKAOV VLANPECIDV, KOOMG Kol VANPECIOV «ITPAOTNG YPOUUUNG» EXEL
KaToypopel GTOVG TOUEIG TNG LYEING, TOV HETAPOPOV Kol TG €BVIKNG dpvvag oe yopes 0Tmg to Hvopévo Baciielo, 1
I'epuavia ko n Oraavdio. To EBvikd Zoompa Yyeiog tov Hvopévov Baotleiov (NHS) éxel avabéoetl £mg onpepa oe
eEmtepkovg Topdyovs T0 38% TV LVIOGTNPIKTIKOV SOIKAGIOV TOV, evd 1 [eppoviKy] opoomovdtakn KuBépvnon
avébeoe mpo TV 68 EMTEPIKO TAPOYO TNV AVATTLEN KAl EYKOTAGTAON £VOG NAEKTPOVIKOD GLGTHHATOS 0100{V HECW
dopuedpov, Pacel tov omoiov vroloyilovial, mapokoiovBodvTol Kol GLAAEYOVTOL TO SO0 TOV QOPTIYDV 7OV
APNOWOTOOVV TO YEPUAVIKO 001KO SiKTLO KOl EVTOTILOVTIOL TEPMTMOES U SVUHOpemonc. Télog, To Ymoupyeio
Apovog g Oavdiog Exel mpoPel oe e&mTepikn AvABEST] TOV VINPECIOV TPOPOSOGIAG, £VOLONG, GLVINPNONG KoL
LETAPOP®V TOL VIOVPYEiov.», 2014, cel.7.

8 H avEnon tov KOKAOL EpyaciOV OQeileTal £V pPEPEL OTV AOENCT] TOV EpYOV 6TO EEOTEPIKD, EVO Ol HECHIES
WIKPOUEGOIEG EMYELPNOELS ELYOV OTUAVTIKN TTMOGN.

84 FEACO, Survey of the European Management Consultancy 2011/2012, Research Center on Management and
Human Resource Management, University of Pécs, Pecs, Hungary, pg.27
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TOMTIKO KA, 1 TOMTIKN pelmong Tov KOGTOVG WO1MTIKOV Kot ONUOGov Topéa, 1 Kabuotépnon

epappoyng tov EBvikov Xrpoamnywkov IMiaicio Avagopdg 2007 — 2013 (EXITIA) ot 1 €AAewym

ENEVOVGEMV GTOV 101MTIKO TOUEQ.
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Adypappo 8 Expenditures on general government outsourcing as a percentage of GDP, 2013 and

2014188

850ECD, Organisation for Economic Co-operation and Development , Government at a Glance 2013 "Production costs

éligd outsourcing of general government”, OECD Publishing, Paris, 2015.

® Source: OECD National Accounts Statistics (database). Data for Australia are based on a combination of

Government finance statistics and National Accounts data provided by the Australian Bureau of Statistics, OECD,
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Mepikd TAEOVEKTHUOTO TNG EPOPUOYAG TOL Outsourcing oto SMUOGLo TopER KATOYPAPOVTOL

TOPOKATO:

v
v
v

Avtoayoviopog (enitevén moloTik®v kplrtnpiov Kt Oyl Lévo YounAOTEPNG TIUNG K.A.).
Aloyoplopodg pohov ayopaotr) — tpoundevty (acvuPifacto).

Avotpég mpodiaypapéc (cuvnbwg Pacel potumwv, PAéne 1SO, HACCP, Risk Assessment
Standards «.a.).

[TapaxorovOnon g anddoons g svuPaocng.

Avvatdmto Topoyns PEATIOUEVOV TOL0TIKG VIINPECIOV.

A&lomoinon 1KoVOTNTOV, EKGLYYPOVIGHOV Kol Kowvotopiag mpoundevtov (A&omoinon
TEYVOYVAOGIO KOl OTOTEAECUATIKOTNTAG 1O1WTIKOD TOUED. ).

H dwpoponoinomn g myng €000V TV ETLXEPTCEDV.

Kawvotopio omnv vanpecio Tov moiitn.

187

Avtictoryo pepukd and ta TpofAnpata etvor

v

AN N NN

H nowdmta d¢ dampaypatederar.

Anpovpyio TEAATELNKADOV GYEGEDV.

"EMetym yvdoewv contract management™®.

Amaitnon yw avetnpn vopobecsia mepi mpoundeumv.

Apoeuieydpevo .

Kvpiémra tov neplovciokadv otoryeimv copfaong (my. edv £vo KTipto Tov GUUUETEXEL OTNV
EKYDOPNON, AVIKEL GTOV TPOUNOELTN, O AYOPOGTG TPETEL VO, LITOYPAYEL GOUPOCT Y100 TOALA
YPOVIOL EXOVTAG LEIMUEVT SIOTPOYLLOTEVTIKT dVuvoun, BAETe prison management189 KTA).
Aoyodocio dnpociov topéa (o1 TPAEelS TV INUOGLOV AEITOVPYDOV TPEMEL VO. SLETOVTAL AT

aiocOnua evBHYNG Evavtt TOV TOALTN Kot VITEP TOV SNUOGIOV GLUPEPOVTOG).

[ToMtikd K6GTOG.

Organisation for Economic Co-operation and Development , Government at a Glance 2015, OECD Publishing, Paris,
2015, pg.81.

187 Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press,
New York, 2008, pg.168.
188 Nikolaos Tzifakis, Contracting Out to Private Military and Security Companies, CES Center for European Studies,
“The most important problems with the outsourcing of security services are indeed related to poor contract oversight by
%g)lic institutions.”, Belgium, 2012, pg.34.

Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press,
New York, 2008, pg.169.
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YOpemva pe T PEAETN TG etaipeiog Accenture®

Ol TPOKANGELS OV EYEL VO OVTIUETOTIGEL O
oLYYPOVOS OMUOGLOG TOUENG €ival 1) ONUOGLOVOLIKY duoTpayio, Ol OVETOPKEIC LANPESiEg Kot M
YOUNATY Topay@yIKOTNTO Kol TPOTEIVEL T1 ONovpyio vOg ONUOGION TOUEN «OYMANG aTOd0oNC» M
aAMdg «high performance governmenty» pe to eERG XOPOKTNPLOTIKA:

V' AvéEnuévn aicOnon gubovng (pealotikéc oTpaTnyIKES, EVNueEpio TOMTOV K.4.).

v' Ebdkoln npdoPaocn otic vanpeoieg (self service).

v YrevBovotnta (amd30om Kot amoTEAEGHOTIKOTNTO LE HIKPT ETBAPLVOT TV TOV TOMTOV).

- YynA
» Xdpagn moAMKI¢ Kal apXwy
ATTOBEKTEC r v Miaygipion KavovioTikod B
Bnp6aIwY TAigiou Kol guppdp@wan %‘
unnpf:mwv ; _ 1. Emaqr petoug ToAieg S
s el e Ymecokcupnide &
+ Mixpég urmpeoicv (SLA) | TIpOOTIBEUEVIS aglag g
E . ! - -
TIKEPNaES / SpuME . » Aiayeipion umoSopwy 2
¢ / eTiimeda Tapoyfc Zuvspvu(ops\:'m L » AiaBikaoieg back-office
/ umpeaiiv (SLA) PRZALILY » Kavotopia
D, C o KATL. aunAf
- Xpnuarodémon -
péowEE

Avdypappa 9 Ipotewvopevo Nontd poviého eEmtepikng avabeong dnuociov Asttovpyidv Etaipeiog

Accenture.

H etoupeia Accenture oe cuvepyacia pe to Zovoecspo Etapeidv Zvpfoviov Mdavatlpevt EALGSOG
(XEXMA) dwateivovton mwg 1 emTuyng LETAPOOT 68 £va KAvOTOHO HOVTELD eEMTEPIKNG 0vabeoT|g
gpyacudv mpobimofétel T owoty opobétmon Twv oyfécewv petad TOL OMNUOGIOoV, TV
oLvePYOLOUEVOV OPYOVICUMV KOl TOV TEAMKOV OTOOEKTOV TMV LIANPECLOV KOl TPOTEIVOLV Eva
HOVTELD  €EMTEPIKEVONG EPYOCLOV TPOCAPUOCUEVO 6TO EAMNVIKO dnudcto (BAére ddypappo 10),
70 omoio Ba otnpileTon 6TIG TAPAKATM napaSoxéglgl :

V' BéATIOTEG TPOKTIKEG.

v Alpdpemon KotdAAnAov mhaiciov cuvepyaciag.

v Alevépyelo anoTEAESHATIKOV SL0MPOYLATEVGEMY KOl GUUPACEDV.

190 Accenture, Meghétn : Anuodoiog Topéag Yyning Anddoong — EEwtepikny AvdBeon Epyaciov Zro Anpocio Topéo,
2014,

101 Accenture, Meghétn : Anuodoiog Topéag Yyning Anddoong — EEwtepikn AvdBeon Epyaciov Zro Anpocio Topéa,
2014, ce). 9-10.
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V' Awyeipion Ogpdtov epyatikod Suvoptkoo.

V' Zuveyng dloyeipion Tov oxEcEMV.

V' Aws@diion vynAig anddoong.

V' Oeopobéton eveéiog kot kavotopiog.
Y& yevIKEG YPOUUEG M OY€oT TOL UIOPEl va €EL TO OMpocto pe to Becpd tov outsourcing eivou
KOO (xcsa(pﬁglgz. [Mopatnpeitar OTL EKYOPOVVIOL TEPLOPIGUEVEG KOl GUYKEKPUUEVEG AEITOLPYIES,
onwg eivon 1 keBaprotnta, to catering ota vosokopueia, ITX k.4., kot tifeton o diAnuua — {Tnuo
TOL KOTé TOCO Kol TOLEG Elval 01 KPATIKEG AelTovpyieg TOv OHVOVTOL Vo EEMTEPIKEVTOVV, TAVTIO UE
YVOUOVO TO ONUOGLO GLUEEPOV Kot €vtog mpokabopiopévav opiov opdons (Yo moapdostypo
oplopéveg Asrtovpyieg mov oyetiCovror pe v €bvikn dpovvo kot ac@dAel dg duvatal va

ekyopn0odv og EOTEPIKOVG GLVEPYATEG).

Agdopévo Opmg 6Tl vIhpyel oTPOPN] TPOS £va. ONUOGLO TOUEN TO OOJOTIKO OPeiAovY va
€EETOOTOVV Ol EMTLYNUEVEG TPOKTIKES TOL OKOAOLOOVV Kpatikol @opelg AWV Yop®OV (Yo
nopadetypa, 1 tolteio g Indianna otic HITA, to 1993 amogdcios va eEmtepikedost TIg VANPEGiES
ekTOTOONG Tov dNpociov Topéa pe amotédeopa va petwbodv katd 400.000 dordpla to xpodVO TOL
avtiotorya £E0da TNG), Vo amoPevyBovv cedipata (PAETE TV TEPITT®OT TOV OIOTIKOTOMGEWDY
Tov tpaiveov ot Meydin Bpetoavio m omoia yopoktnpioOnke omd EAAewym cGvLVTOVIGHOYD,
oXEOOGLOV Kl 8Kéyx01)193) KOl QUGIKA 01 OTOEG KIVIGEIS — AmOPACELS Vo AapPdvovtal KaTom

OXEOLOGLLOV KOl GOUGMVA LE TV EKAGTOTE YEVIKOTEPN EOVIKY GTPATNYIKT).

Yuvoyilovtag, Ommg doPaiveTon Kot amd To TUPOTOV®, WTOPOLY VO TPOKOYOLV GNUOVTIKA OQEAN

192 Accenture, Melétn : Anuodotog Topéog Yyning Amodoong — EEwtepikny Avabeon Epyacidv Xto Anpdoio Topéa, ,
«Muo kvBépvnomn pmopel va mpofel oe eEmtepkn avabeon epyoacidv pe 600 Tpdmovs. O TPdTOG TPOTOG APopd TNV
TpouN 0o VANPESLOV OO TOV WOMTIKO TOUEN [LE GKOTO TNV a&lomoinoT Toug amd To dNpocto Topéa og Paon yo Ty
mapoyny GAAmv vampecidv. Tétowo mopdderypo amoteAel m ypnomn amd TO ONUOCIO TOUEN ETOUPLOV 1OOTIKOD
GULPEPOVTOG YO TNV EKTEAECT] VITOCTNPIKTIK®V dtodikaoidv. Evodlakticd, vrdpyet n duvatdtnta po kKofépvnon va
amopacicel vo avaféoel og Evav pun NUOGLo opyaviopd KON Kot TNV anevdeiog Tapoyr] CUYKEKPLLEVMV VITPECLDOV
OGTOV TOALTN. AT M TPOKTIKY pnopel va mepthapufavel v eEOTEPIKN AvABECT VINPECIOV «TPAOTNG YPOULUNC», Ol
omoiec 010 mapeABoV exteloOVTOY 0md 10 dINUdG1o. TETOo TOPASEY O AmOTELEL 1] TTOPOYT VINPECIOV VYEING omd TOV
WO1OTIKO 1 1N KEPOOGKOTIKO TopéN.», 2014, cel.3.

193 I, tov AdyoL To aAnBéc, 1 WiwTikomoinon ¢ British Rail (BR) kotd v omoia 1 oktoia kat 1 ekpuetdAlevon
TOV GOMNPodpou®v ™G Meyding Bpetaviag mépace amd tov €leyxo g KuPEpvnong o€ WmTIKa xéplo EeKivnoe to
1994, ko giye ohoxAnpwbel péypt to 1997, anoterel povpn cerida oty 1otopion Twv PPP. Iotopikd, ot Bpetavikol
G1ONPOdpopoL NTaV VIO KPaTIKT WokTtnoio and to 1948, TapodAo Tov VIO TV GLVTNPNTIKY KLPEPVNON T Mdapykapet
Odtcep, TOAONKOV 01 TEPIGGOTEPES KPATIKEG Aettovpyies. g TPOg TNV WITIKOTOINGT TV GONPOSPOU®Y OU®S TV
apVNTIKN PEXPL Kot 1 odNnpa Kupia, o S1dd0xog g opms Tlov Méilop Wwtikomoince Aettovpyieg mov oyetilovron pe
TOVG GONPOSPOUOVE. XNV TEPINT®OT ot VIPEE TANOOC WIOTIK®OV ETAPEIDV 1 KABE pio and Tig omoieg avéraPe Eva
KOUMATL TNG OANG Aettovpyiog, dSuGTLYDG OUmG dev LINPEE 0 KATAAANAOG GLVTOVIGUOG, €Aeyyx0g Kot Kavoviopol. To
OMOTELEG O NTAV TOAAG SUGTLYNUOTO KOl EKTPOYWGLOL, OTOTUYIOL TOV EYYEPNUATOC TNG £EMTEPIKEVONG KoL TNG
W1OTIKOTOIMONG TOL G1dNPOSPOLOL Yio. TNV OToio KotnyopnOnkav ot 1w Tikég etanpeieg kot n Asttovpyio Eovayvpioe
OTO KPOTIKA XEPLOL.
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I 194 I ’ r r r r o7
Y10L TO KPATOG . ZOUTEPACUOTIKG, 1] CLVEPYOTIO TOV ONUOGIOV HE TOV WOIMTIKO TOUEN UTOPEL O)L
LOVO va 0dNYNGEL GE KOADTEPES KOl OTOOOTIKOTEPES VINPESIES, OAAG Kol Vo GLUPAAEL oNUOVTIKG

TNV GLVOMKT aval®oyOVNoT TG OIKOVOUTNG TNG YDPOC.

8.4.1 Anpéoieg ovppacers oty EALdoa

Yta mhaiota g eEEMENG tov TIZ, tov TIIE g ymoelakng ovykAiong kabdg kot ¢ embopiog yo
éva. ONUOCI0 TOUED, OmOOOTIKO, £YouV Yivel onuovtikd Pruato wpooddov ce OTL aeopd TNV
NAEKTPOVIKT] LTOCTNPIEN TOV ONUOGI®V CLUPACE®V KOl TOV O0YyOVICTIKOV Sl0OIKOGLOY KOl TO
YEVIKOTEPO EKCLYYPOVIGHO TOVG. [Ipdyuatt apykd mapdAinio pe 10 TAOVG1I0 VOLOBETIKO TAMIGLO
KLplg VIO TN HoPPN KOWOTIKOV odnywv amd v E.E., eykavidomke pio véo oy HEG® TOL

195 . p
, T0 omoio Agrtovpyel ©¢

EBvikov Zvompatog Hiektpovikdv Anpociov Zvufdcewv (EXHAHY)
niextpovikn mAoTEOppa Tov Ymovpyetov Owovopiog Ymodopwv Noavtidiog kot Tovpiopod
(YIHOYNT) xor 1t T'evikn Ipappateio Epmopiov, péow tg omoiog ov @opeic tov eAinvikol
ONUOGIOL UTOPOVV VO TPOYLOTOTOWCOVY NAEKTPOVIKG OAEC TIC OLOYWVIOTIKES OLOOIKAGIEC TMOV
onpociov GDdecsmvl%. 210 akOAoLOO Stdypappo TOPOVCIALETOL GUVOTTIKGE 1) JtadtKaGio oG

dnpoclag cvpPacng Onmg avt vrootnpileTat amd To ESHAHZ"'.

T(POETOL- .
, €KTENEDN
pnaocio

. nAektpo- ouvayn eKtéAeon
TPOYPAUHATIONEG nAektpo- VKGOV cuppa- ouppa-
nipopunOswwv ENN VIKWV Slaywvt- GEWV CEWV
5I.CI.V$.0VL OpDV
CHWV

Zymua 17 H swedwosio piog onuosiog cOppfoacnc.

194 Accenture, Merét : Anuodotog Topéag Yyning Anddoong — EEmtepikn Avabeon Epyoaocidv Xto Anudcio Topéo,
«Evdektikd, n avénomn g mopoyoyikdtTag o€ cLvOLaoUd e T PeAtioon TV VINPESIOY UTopolV va cupUPdiovv
Betikd otnv avénomn tov A.E.I1.. EmutAéov, 1o dvotypo yio cuvepyacio Tov SNUOGIOV pE TOV 1®TIKO TOUEN TOVAOVEL TOV
avTayOVIGHO HETAED TV EVOLOPEPOUEVOV OPYOVIGU®Y Kol 001yel £tol o€ UEl®ON GTO0 KOOTOG TOV TAPEYOUEVOV
VANPESIOV, TOV TEMKE PETAPPALETOL GE UEIDON TOV KPOTIKAOV damovdVv. AVTioToyn ENIMTTOON £XEL KOl 1 EPOPLOYN
KOVOTOH®V ADGE®DV Y10, TNV PEATIOOT TOV VINPECIOV KO TI GUYKPATNON TOL KOGTOVG.», 2014.

19 http://www.eaadhsy.gr/index.php/m-foreis/m-eshdhs, «To EZHAHE cvotdnke pe 1o N. 4155/2013, pe tov omoio
é0nke 10 TAOIC0 OAAG KOl TO opylkO ypovodidypoppa Asttovpyicg tov. Ot TeYVIKEG AEMTOUEPELEG KOl OLOOIKOAGIEG
Aerrovpyiog Tov EXHAHE kofBopiotmnkov pe m pe opdpo I11/2390/2013 vrovpykn and@oot, 1 0noio TapapéVeEL o€
o). Metd v €ékdoon tov v.4281/2014 (OEK 160/A/2014), to Beopkd mAhaicio eivar ta apBpa 134-138.»

19 T¢rowee efvar ) kotdption kot dnpocicvon e SlakAPLENG, 1| VIOPOAT TV TPOSPOPGOY AId TOVS VLIOYNPIOVE, 1)
a&loAdYNoT TOVG, 1 KATAPTICT KoL GOVOYT TNG GOUPACTG TOV SlOY@VICLOV, 1) TopoKoAovBnon tov cupfdcemv (PAéne
NAEKTPOVIKY TOpOyYeEAiD, NAEKTPOVIKY TULOAOYNON, MAEKTPOVIKN TANPOUY KTA.), 1 dUVOTOTNTO EQPAPUOYNHG VEDV
TEYVIKOV avaBeons, OT®G €ivol 0 NAEKTPOVIKOG TAEIGTNPLUCHOC, TO SUVOUIKE GUGTHLOTO 0YOP®DY, O OVTOY®VIOTIKOG
S18A0Y0G Kot 1 GUHE®ViK TAAIG10.

97 http://www.promitheus.gov.gr/
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http://www.eaadhsy.gr/index.php/m-foreis/m-eshdhs
https://www.diavgeia.gov.gr/decision/view/%CE%92%CE%9B%CE%9B%CE%A5%CE%A6-6%CE%A61
http://goo.gl/5ceZTk
http://www.promitheus.gov.gr/

[Mopaiinia pe to EEHAHE cvotdOnke to Kevrpucd Hiextpovikd Mntpdo Anpociov Xvupdcemv
(KHMAHZ®) 10 onoio amotehei éva [IT kotaydpiong Sedopévav and Tic avaditovses apxés Ko
TOLG ONUOCIOVE POPEIG e OKOTO TN GLAAOYT, ENEEEPYACIN KO ONLLOGIEVOT) GTOLYEIWV TOL ALPOPOVV
TIc ONuooteg ovuPdoelg (€pya, vanpeoiec, mpoundeieg). Kdmowo amd to o@éAn mov mapéyel n véa
T nkar(pépualgg glval:  oVTOHOTOTOINGY, EMTAYLVON, OMAOVGTELGY, TLMOMOINGN TOV
JOIKACLDV, TANPESTEPT) TANPOPOPNON GE TPAYLATIKO YPOVO, OVOIKTO GUGTNUO TPOSPACIO omd

OAOVG, HElmOoN KOGTOVG KOl XPOVOL Olad1KaGiog K.A.

Téhoc, ovotddnke 1 Eviala Avefapmnn Apyfi Anposiov Svppaoeov (EAAAHZY)™. H
EAAAHXY £yet okomd v avamtuén Kot Tpoaymyn g €0VIKNG 6TPATYIKNG, TOATIKNG Kol SpAoNG
otov Topén TV ONuociov cupPdcewv, T SGEAAON TNG SPAVELNS, OTOTEAEGUOTIKOTNTOG,
OLVOYNG KOl EVOPUOVIONG TOV OadKacIOV avafeong Kot ekTéleong Tov dNpociov cuppdoemv
Po¢ To €BViKO Kol evoolakd dikoto, T Sapkn PeAtioon Tov Voukoy TAosiov TV ONpociov

ocuupdocmv, Kabmg Kot Tov EAeyy0 TG THPNONG TOV amd To. dSNUOGLO OPYavVa KOl TIS avaBEToVoES

apyES.

Epnodwo 6t ovvepyacio onpociov Kot 1010TIKOV Topéa

Ta epumdo Tov gppavifovtar otn cuvepyacio SNUOGiov Kot IWTIKOD TOpHEN, oPeiAovTal Kupimg
oTN GVOT Kol TO 6TOX0 TV OO0 TopémV. To ONUOCIO EMOIOKEL TNV TOPOYN VANPESLOV LYNAOD
EMMEOOV KOl YEVIKO GTOYOVG OV GYETILOVTAL LLE TOV TOALTY), EVAD O WOOTIKOS TOUENG CTOXEVEL GTO
képdoc. BEPara avtd de perdvel Tov vymAd Babpd evBHvNC TOV WIOTIKOV ETOPEIDOV ATEVOVTL GTOV
TOAMTN — TEAdTN, YEYOVOG MOV OmalTEl QVGTNPOVG EAEYYOLG KOl KOVOVIGHOUG HEGO o KAIpa
EUMGTOGUVNG Kol tooppomiog petald tov dvo pepmv. Eunddin emiong cvvoavidvior Adym g
EMLELYNC EUTIGTOCHVIG KOL TG CVTLLETOMIGNG TOV WIOTIKOV TOUEN MG Kapookonov. To dnpodcto
€xel Thoelg AoknomMg amdALTOL EAEYXOV (YWPIG aVTO VO GNUOIVEL TG TO EMTLYYAVEL GTOVG SKOVGS
TOVL VITOAANAOVG), ETOUEVMG EMOLOKEL VO, KAVEL TO 1010 UE TOVS TApdYOLG TOVL. ATO TNV GAAN OU®G
vIapyel kol m AovOaopévn memoidnom OtTL givor mo gpiktd kot €0koAo vo eAEyEovv TovG
eEMTEPIKOVG GLVEPYATEG HEGH AVOTNPDOV EAEYY®V. To KVploTEPO TomC MO0 Yoo To outsourcing

ToL Onpociov &ivar To owompd Beokd TAAIcIO TOL TO SEMEL Ko TEPLYPAPETOL GLVOTTIKA

198 http://www.eaadhsy.gr/index.php/m-foreis/m-khmdhs

199 https://ebs.eprocurement.gov.gr

200 http://www.eaadhsy.gr/index.php/m-eaadhsy, «Idpvbnie pe tov N.4013/2011 Xvotaon eviaiog AveEaptTng Apyng
Anpoociov Zvppdaceonv kot Kevipikodv Hlextpovikov Mntpmov Anpociov Zvpufdcenv — AvIiKoTdoTtoon Tov £KTOU
Kkepaiaiov tov v. 3588/2007 (mrwygvtikdc kmokag) — [Ipontwyevtikn dradikacio e&uylavong kol GAAeS dSOTAEELS, Kot
diémeton and to vouo avtd kar to TTA 122/2012, TTIA 123/2012 ot TTA 43/2013.».
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aKoA0V0MG.

8.5 Xvyypoveg Taoerg — [IpoomTikég
“In 10 or 15 years, organizations may be outsourcing all work that is support rather than revenue-
producing... In many organizations a majority of the people who work for it might be employees of
an outsourcing contractor”

Peter F. Drucker, 1995
T arortnTIKOl 0pyOavVIGHOL OV EMALYOVV TNV aVADEST OC AMOTEAECUO TOV KATOAVOAOTOV UE
avENUEVT KaTavaA®TIKY cuveidnon. H dwoumpaypatevtikny dvvaun tov katavalot avéavetotr 660
av&dvetatl 1 dVVaUN NG TANPoeopiag otnv omoia £xel mAéov TpocPacn (fviepvtet KTA.) kol 6GO
evtelvetal o0 avtayovicpudg ommv oyopd amodvvapovetoalr n 0éon tov emyepnocov. Oco mo
outom:nm(oizm glvat o1 KoTtavoAmTES TOGO 01 EMYEPNGELS TPOKELUEVOL VAL OvVTOTOKPLHOVV GE aVTEG
KOTOPELYOLV KOl 6TPEPOVTAL 6TO OUtsourcing mpoofAémoviog oe ToybTatovg XpOvovs Kot OAa To
0QEAN OV avoAVON KAV G€ TPOTYOLLEVO KEQPAALO. [Tapdiinia ot mhpoyot avTilapuPavopevol oty
TN OTPOPY| MPOG TO GLVEXN E€POOIAGUO, TPOGPEPOLV UEYOADTEPT] TOKIAIOL Kol OTOKTOVUV VEES
KovoTNTEG (AAAAYEG GTOV OVTAYOVICUO TOV npoun()svrd)vzoz, OALOYEG GTNV TLLOAOYIOKYT] TOAMTIKY|
TV npol,mefﬂm:obvzo3 K.@.). IIpoc avtv Vv katedBovvon avapévovior va vedpEovy véa dedopéva
kot egeMelg mov oyetiCovtar pe v afloAdynon tov Tpopnfevtdv Kol TNV avATTLUEN NG

€QOdaGTIKNG ayopdg (supply chain).

IMeputhokotnTo TOV SredikacLdY outsourcing, 6o av&Avetat To VPO TV SPAGTNPLOTHTOV TOL
emAgyovtal Tpog avdbeon ko eEMTEPIKEDOVTOL O KPITIKNG onuaciog dpacstnprotres. H mpocoym
7oV JiveTol 6T0 GLUPOANLO, GTN SLTPAYUATELGT, GTNV EMAOYN TOV TPOUNOEVLTH KTA. OAOEVA Kot
LEYOADVEL EVO TTApAAANAL 01 dradikacieg yivovtor mo moAvmAokeg kot kootoPfopes. Ta emdueva
YPOVIOL OVOUEVETOL VO, DTTAPYEL LEYAAO TOGOGTO OPYOVIGUAOV TOV Oa eEMTEPIKEVOVY GYEOOV OAEC
TOVG TIG AEITOVPYIES EMOUDKOVTOG VL amoAdPovV Ta 0QEAN TN avdBeon oe cuvepydtec 6e OAO TOV
KOopo. MdaMota 1 a&ia Tov outsourcing Oa avénbei 1660 dote M dlayEiploN TOL KOl 01 ATOPACELS
OV AQUPAVOVTOL TPV Kol KATO TNV EQOPUOYN TOL Teivouv va AdPovv dtoctdcelg Bepelddovg

dpaCTNPLOTNTAG Y10 TNV ENLXEIPNON.

21 Kotler P./Keller P., Mépketvyk Mavotluevt 12" Exdoon, Exdooeic KhewdapOpoc, Adrva, 2006, oeh.161.

22 gteven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit, Negotiating the Contract,
Maintaining Control of the Process, John Wiley & Sons, INC, New York, 1998, pg.354.
203 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit, Negotiating the Contract,
Maintaining Control of the Process, John Wiley & Sons, INC, New York, 1998, pg.355.
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Néa povréha emyepiocovy’, ommg eivar to Strategic  network contractors - organizations and

alliances®®  (Préne v mopaderypo v lamoviky avtokwnrofopnyavia, etopeio Toyota’®),

virtual corporations®’ 208

(BAéme v mopdderypa v Itodikn etoupeio povyiopov Benetton™), barrier
free enterprises®® kor modular enterprises®’?, kévovv ™V euEGVICN TOVC 0G0 TPOYOPAVE O
teyvohoyieg mAnpoeopiog kot emkowoviov TIIE (ICT — Information and communication
technology). Emyelpficelg dpopeeg, yopic tnv owotnpn dour opydvoong KGvovuv v epedvion
rong211. Emyelpnoeic maykoopiov (pﬁung212 eEMTEPIKEDOVY PEYAAN TTOCOGTA TOV dPAUCTNPLOTHTOV
tovg (M etapeio avtokivitov SMART £&yet peiwoet to PBabud e kabetng oAokAnpwong Kotd

20%%%2, Aoym e vmopéng v networks).

Management consultancy O y®pog ¢ cupPovAgvtikng givar Eva Toxémg petafaildpevo trend,
Omov vEOolr TOUKTES, E€OIKOTNTES Kol KAVOTNTEG EVIAGOOVTOL GUVEX(MS, TO. GUVOPO, OlELPHVOVTOL
oLveEYDS Kot 01 TaAol 0pilovtec VITOYWPOVV UTPOG GTO EUTOPLO TOYKOGHUION SIKTVOV EMYEIPNCEWDY,
KOAOTTOVTOGS €Vl €Vp0 QAGHO TORE®MV. Amotedel mpdkAnon twv cvuPfodiwv 0EOTOMGOVY TIg
aAlayég mpog 6perog TV mehatdv tovc. H 10w n Propnyavia cvpfovrov €xet edpaidocel v

nopovoia ¢ naykooping (BAéne The Big Four, PricewaterhouseCoopers, Ernst & Young, Deloitte,

294 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit, Negotiating the Contract,
Maintaining Control of the Process, John Wiley & Sons, INC, New York, 1998, pg.357.

295 Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press,
New York, 2008, pg.19.

2% Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, Oxford University Press,
New York, 2008, pg.20.

207 Ewovikég emyelpnoels, amotehodv aveEApTNTEG ENYEPNGELS TOV SPOVV GUUTANPOUATIKG GOV GTPOTNYIKOL GOLLLOYOL
Etéc,glcowoi)g GTOYO0VG Kot EMOUDEELS.

Simon Domberger, The Contracting Organization — A Strategic Guide to Outsourcing, « Avoeepduacte oTIG
Aeyodueveg elkovikég emyyelpnoelg 1 aldg Vvirtual corporations, 6énwg eivon n etapeio. Benetton yw mopdderypo de
dpaotnplonoleital 00TE OTNV TOPOY®OYT, OVTE OTO AOVEUTOPO KTA. OAAG ©G EMLYElpNON TOPOYNS VANPECIOV
POVYIOHOV, &YovTag dlaTnpnoel uovo diepyacieg oxedloopov, Papng Kol TOKETAPIGHOTOS TMV TPOIOVIMV LE TO CTUA
™G eTapeiag, NTot EKTEAEL LOVO TIC OEUEMDOEIS AEITOVPYIEG ECMTEPIKG EVA TIC VIOAOITES TIG EKYMPEL GE TPITOLC.

», Oxford University Press, New York, 2008, pg.18.

209 Enyeipnoeig yopic 6pla amoteAovvTal amd SIGPOoPeS EMLYEPNOEIG e PEVOTH SO Kol pOLOVE KOl £KOOTN OlorTnpEl
TNV KOLATOVPO TNG TPOKELUEVOD VO ATOODOEL TO. LEYLOTO, T CUVEPYACTIAL.

20 ApBpwtd TOMO omotelel pio emyeipnon mov KoTEXEL OTPATNYIKG POXO Kul EXEYYO, EVG VAOLTEL OE EEDTEPIKODG
oLvePYATEG O1APOpPES AetTOVpYiES.

1 To oTotyeio mov Tig S1POPOTOLEl Omd TOVG ATAOVG TPOUNBEVTEG, eival OTL TpooeyyilovTal ¢ GuVEPYATEG 1) LEAT TG
dlog opadag, £X0VV GTEVI] CLVEPYAGTO EVIOG TOV SIKTOOV Kot OAN TNV TANpogopia Tov ¥petdlovial, aToANUPAvOVTaG
1660 To 0QEAN TNG KAOeTNG OAOKANPp®ONG OGO Kot amd TN GUVAYY TOV CLUHPOVIAV, EVO TOPAAANA0 TPOGdidovV
wpooTOEuEVN a&io 1 YoUNAOTEPO KOGTOG o€ Kdbe cuvaALayn.

212 2nd P&MS World Conference November 2004 Nyon, Switzerland, Epyasia yopig 6pra Offshoring — Nearshoring —
Outsourcing: XovOeta diktva mapaywynic, «Amd n dekaetioo Tov '80, Op®C, LWAPYEL WL EUPAVAG TAGT TPOG TN
ovvepyacio PeTald ONUOVIIKOV OVIOYOVICTIKOV ETOIPLOV KoBdg emiong kol emyeipoewv pecaiov peyébovc.
Mopadeiypotog yapwv, ot Toshiba kot Fujitsu cvvepydlovior oty aviantuén tour, evad pepkd ypovia mpv, 1 IBM, 1
Siemens kat 1 Toshiba avénto&av and Kooy d1dpopeg YeveES Tout omodnKevong.», Pg.5.

213 2nd P&MS World Conference November 2004 Nyon, Switzerland, Epyacia yopig 6pra Offshoring — Nearshoring —
Outsourcing: XovOeta diktvo Tapayoyne, pg.3.
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KPMG) ka1 cuveyilel va eelMocetan €160yovTag Vanpecieg mov apgiofntodv edpotmpéva status

quo.

Exyopnon Ospehmonv ucowo*ni‘rc)vz14 Optlopévol egpeuvntég Olatelvoviol TG KAT® oo
oplopéveg mpotimobécelg eivar dvvatov va exywpnbodv akoua Kot OgpeMMOELS KOVOTNTES LG
emyeipnong. Avtég pumopel va gtvar ot aAhayég oty aAvcida a&iog PAcEL KATOVOAOTIKOV AVOyKAOV,
YpPNyopn amoKtnon mpocPacng oe TeEXVOAOYIKES aAAayES (PAEmE pdpuaxa), | Ypyopn TpodcPaon
o€ véa ayopd Kal 1 TEPITTOOoN Tov pia OepeAdong wavotnta Exet yaoet v atio Tng N enyeipnon
npoonabel va TPOPTAGEL TOVG OVTAYWOVIOTEG KOl OVOKOADTTEL — Onuovpyel véeg kavoTTeg M

AmAOTTOLEL TOAMES EKYMPDOVTOG TEC.

H avEavépevn taon yra offshoring kupiopyel kuping otov S1etikd Topéa™. Xbpeg omog 1 Ivdio,
n Pocio kot m Kiva €yovv ocuvvdéoer 1o Ovopo tovg pe Gploteg emhoyés eEmtepikevong
JPACTNPOTATOV Kol TPOMOOLV EAKVOTIKA KIVNTpO Yo TIC OVETTLYUEVEG YDPEG OV OTOTEAOVV
VITOYNPLOVG ayopacra’g216. H 6Ovoun kot ot mpoceepdueves vanpecieg TV yopdV OAOEVO Kot
JUVOUOVEL KOOIGTOVTOG TPMOTEG GTNV TPOTIUNCN TOV OPYOVIGU®V TOV EMAEYOVV TIG TOPAKTIES

OLVEPYOGIEC.

Alrayég oTic oyécelg PETOED 0pYOVICHOV Kol avOpoTivov duvapikoy pe cvoveyeic arlayég
oopav 0mmg avtég emrdaccovror oo Tig e€eliec. [lepumtdoelg, o HRO, tov efotepicov
ocvpPovrov eni mAnbopog Bepdtov Kot OVIIKEWEVOV, TPOSHOPVO TPOCOMIKO K.6. (QEPVOLV
petaforés ota epyactokd kabeoTdTO KO KAVOLV TIG TPOSANYELS o evEMKTES. Tavtdypova divetat
N duvatdTTa 6T0 AVOPAOTIVO duVaIKS Vo EEEOIKEVTEL GTOV TOUEN TOV KOl Vo ETAEYEL vo, epydleTon
Y. TOAAES EMUYEPNOELS 0EOTOLOVTAG GTO £MOKPO TNV €EEOIKELON KOl TNV EUMEPIO  TOL Kot

IMUOLPYDOVTOG VEES EVKOPTES.

Mopaykdvien Ogpatov NOug Tov 0UtsSoUrcing Aoy® T@V TEPAGTIOV OIKOVOUKMYV OQEAMY TTOV

24 Boaoiing M. Homaddkne, Stpatnyuch tov Engepficeov EAAviky kat Aebvic epmepia, Topog A’, Adva, Exd.
Mmnévov, 2014, oeh. 146.

215 Apoh 6T0 SMIOGI0 VIAPYOVY CNUOVTIKE VOROOETIKG EPTOSIOL e 6TOYO Vo SLUPUAGEOLY TIG SPUCTNPIOTNTEG TOV
dNUOGIOV EVTOG TOV GLVOP®V TOV KPATOLG.

21* p&MS World Conference November 2004 Nyon, Switzerland, Epyasio xopig 6pia Offshoring — Nearshoring —
Outsourcing: Xovbeta diktva moapaywyng, « Ot 10 kopveaiot mpoopiopoi Yo GUUPACES HETOPOPAG EPYAOLDV
neptrapPavoov v IoAwvia, v Togyia kot v Ovyyapia, pali pe vymidpcbeg meployés o6mmg to Baden
Wuerttemberg 1 To Appovpyo, To Aovdivo 1 ot Bpu&éides. Ot Ivdieg Ppiokovtal oty 631 ogpd HeTOED TOV YOPOV
TPOOPIoHOV amd dmoyr cvyvotntog kot 1 Pocia eivor oty 691 oepd. Ot HITA eivon ynlotepa otov mivaka, otnv 131
celpd», pg.11.
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TpokoAel €10IKA 660 cvveyiletor N avVATTVEN TOV EPAPUOYDV TOL GE GUVOLOCHUO HE TIG VEES
teyvoloyiec. Ot opyavicuol €xoviag amoktnoel gunelpion etdv  Oa yivouv mo gvélktol. Oco ot
eMyEPNoEL o TEVOLV VO AMOKEVIPMOGOLY TN OpACTNPLOTNTA TOVE KOl VO UETOUOPPDOVOVTOL GE
SVVOUIKE KEVTPO TAYKOCUIOG EUPEAELNG, EOPOLDVOVTAG TNV TOPOVGio TOV Besov, 1060 N ayopd
TOV TPOUNOELTOV B SLVOUMVEL OVASEIKVOOVTAG NYETEG KAl LELOVOVTAG TNV OVOCOAAELD KOl TNV
apeiBoiio yopw amd 1o Becuo.

Backsourcing departments®’.

H ovvepyosio petald tov emyepnoewv, €W0IKO UETAED
ouvepyaTAV TOv Ywpiloviol amd HEYAAES OMOCTACELS, AmolTel eKTEVEIS €0mMTEPIKEG pLOUicELS,
ONUOVTIKES TPOOTAOEIEG CLVTOVIGHOV Kot TOAAG Ta&idia. Zvyva maipvel TOAD xpovo va emttevydel
0 emBountd mowTwkd emimedo pe tov mpopnBevty. H  "gavrootikn peiwon  ko6cTOLS"
CLPPIKVOVETOL YPNYOpa €vd ot apykd "adpotec" damdveg g petapopds eueovifovior dtav
epappoloviar ot peoMoTikés agloloynoels Tv damovov. Ot mbavég attieg Yoo EmOTPOPN TV
EPYOCLOV TIG® GTNV EMYEIPNON TPOEAELONG 1 TNV HETOKIVNOT TOVS TTPOG £vav GAAO cLVEPYATN

etvan morotikd TpoPAnpata.

Outsourcing kot Anpociog Topéag

To outsourcing 610 dNUOGLO TOPEN GTO HEAAOV avapEVETOUL VO VITEPPEL TOL OPlaL TNG TPAKTIKNG TTOV
epappoletor onuepa. To poviéha g eE®TEPIKNG avABECSNG TOL YPNGLULOTOOVVTAL EVPEMS Bal
aALGEOVY MOTE VL CLUTEPIAAPOVY KovoTOUES puOpicelg HeTalld VE®V KOl VPIGTAUEVOV POPEDV LE
@000&ia va Tovidcovy Ty vBivn kot coppetoyr] tov toMtwv. EmmAéov 1o KvBépvnon-npog-
KuBépvnon outsourcing (Government to Government QOutsourcing) yivetot 6Ao kat o S10dE30UEVO
1660 KkdOeta 660 Ko oplldvTia KaBDS o1 dOMUOcleg apyég Ba ETOMKOVY VO LEYIGTOTOMGOLV TOVG
drBéoiong TOPOLS, Vo TIGOLY GuVaiveSN, Kot Vo empepicovy KvdHvovg HeTad TV Qopeémv

21
touc™ '8,

217 Steven M. Bragg, Outsourcing A Guide to Selecting the Correct Business Unit, Negotiating the Contract,
Maintaining Control of the Process, John Wiley & Sons, INC, New York, 1998, pg.360.
8 White Book, 1SS 2020 Vision, Future of Public Sector Outsourcing, Copenhagen Institute, 2014, pg.78.
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KE®AAAIO 9°
MEAETH HEPIHITQXHX OUTSOURCING XTHN TPO®OAOZIA TOY YIHOYPT'EIOY
EONIKHX AMYNAX

9.1 To Outsourcing otig vanpecicg ™S EOvikiic Apvvoeg

"Evag peydiog kot 1d1aitepog kAAd0¢ Tov dnpociov topéa givor avtdg g EBvikng Apvvag, o oroiog
eoivetar va okoAovBel v emiyelpnuoTiky téon yio outsourcing dadikacldv OTmg sival M
TPOPOOOGia, 1 eKmaidgvorn, Ol LANPecieg KABAPOTNTAG N KOl TOV 1d0oL TOov ayadod mov
TPOGTATEDOLY, SNAadT TG acedrewg (BAéne Private Military and Security Companies — PMSCs?*
OmOV  WOWOTIKEG  EMYEPNCELS  OVOAAUPAVOVY  OTPATIOTIKEG  EMYEPNOES, OVATAQCN TOV
KOTAGTPOPAOV HeTO TN péym kTtA.). I[pdypoatt axdépo xor otnv EAAGda, ota mloicw g
TOYKOGOTOINGTG TO ONUOGLO AMAEGE TO LOVOTIMALO GTNV TOPOYN VANPECLAOV TOV VITAYOVTOL GTO
YIIE®A, mapora avtd votepel kabmdg mepropiletoan og vanpecieg Kabapldtroc, cupPovievTikég
vrnpeoiec, omhikd ovotiuata (NSPA*), epodiaotikh odvaida — logistics of weapon systems «th.
Kot dgv akolovbel kdmolo mpdTLMO TOGO Yoo TNV OPYIKN UEAETN OGO KOl Yy TNV €vopén Kot
dayeipion TV dadKaoidV 6T cLVEKELD. Xty tepintwon tov YIIE@A, stakeholders ko meldteg -
OmOOEKTEG TNG LINPESIAG €ivol 01 POPOAOYOVLEVOL TOATEG, Ol OMAMTEG OV VANPETOVV Kot OAOL
ekelvol mov oyetilovion pe Tig VINPecieg mov TapEyeL (Y. TNV TEPITTOGN TNG TPOPOSOGING OTA
KEN eivar ot @oporoyovpevor, ot veoGUAAEKTOL kot Ol «MOVAOES) TOL OVOUEVOLV TOVG
EKTTOLOEVUEVOVG OTTAITEG YlOL VO LANPETNGOLVY) €V TO Ymovpyeio Opa ®G mpounBevtig Kot

OYOPOG TG LINPESIAV TAVTOYPOVAG .

9.2 0papa — Xtoy01
To 6papo g mapovsag peAETNg eivatl N TPOTLIOTOINGT NG S1AdIKAGING EKYDPNONG AELTOVPYUDV

oV YIIEGA c¢ e£mtepikovg cuvepydtes, LEGO ad TO GUYYPOVES TPAKTIKEG KOl VITOOETYLOLTOL.

Ytoy0g ™G peAétng elvarl 1 amotummon oG VENS TPOOTMTIKNG OlaYEIPIONG TOV VTOGTNPIKTIKAOV
Aertovpyudv Tov Yrovpyeiov, 1 ovamtuén BEATIGTOV TPAKTIK®VY Yot OAO TO SNUOCLO, 1) AVAdEEN TNG
VIEPOYNG TOV SLOOIKOGLOV TOV LE MG KAVOVO Y10, TO OIKOVOULKT — VYLEWVY] TPOPOS0Gio e DVYMAESG
TPOOLALYPOPES 1 OTTOL0L VO, SLUUOPPDVEL TV TPOCPOPE TOV VANPESIOV eotioons. OAa Ta Tapondve

EMSUDKETAL VO, TPOTLTTOTOINOOVV GE £va VTTOJEY LA OPACTG Y10, TNV TLTOTOIN O™ TG SLOOIKOGIG TOV

29 Nikolaos Tzifakis, Contracting Out to Private Military and Security Companies, «Awyopilovtar oe Military
provider, consulting and support companies», CES Center for European Studies, Belgium, 2012, pg.10.
“20 http://www.nspa.nato.int/, <NATO support and procurement agency»
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outsourcing.

Empépovg otdyor ivat:

1.
2.
3.

AAayn, avadlopyavmon Kot EKGUyypovicds tov EA.

[Tepropiopdc Ttov KdoTOVE TPOPOdOoGiag TV EA.

[Ipotvmonoinon dwdwacidv, oavdykn ywoo dnuocieg mpoundeiec - ovuPdoelc, mov vo
OETOVTOL OO EMOYYEAUOTIONO KOl TEXVOYVAOGIO, G OTOTEAESHO UEAETNG, OlELKOAVVON
Myng amoeaong yia eEmtepikevon 1 oyl

ATEUTAOKT] TPOCMOMIKOV, EYKATOOTACEMV Kol €COMAICUOD OO OELTEPEVOVGES Y10, TO
YIIE®A dpactnplotnTeg .

Avvatomra EexdBapng Kot GUVETODS TPOGEYYIONG TV OMOLTHGEMY TPOS TOV TPOUNOELTY.
Aebpovon g €9odlacTikng oivcidag tov EA og ayopég kol emevdioel €MOIOKOVTOG
£0TIOOT VYNADV TPOSAYPUPDV.

H mapoyn mootikedv vanpesidv €6TIOGNG QVGTNP®V TPOdAYPUPOV 6To 6TEAEYN TV EA.

[Mpwtomopia YIIEGA oty slcaywyn PEATIOCT®V TPOKTIKOV 6TO ONUOGLO.

9.3 IMheovektpoto — Mewovektipata tov Outsourcing Yanpeswodv Eotiaong otig EA

Mepikd amd to TAEOVEKTNLOTO TTOV €VTOTILOVIOL GTNV EKYDPNOT TOV AEITOLPYIOV TNG E0TIOGNG

ot1g EA givau:

>
>

Eotioon ot Bacikr] amoctoAn.

Amoteheopotikotepeg  dnuocteg mpounbeleg, yvooelg contract management, records
management.

Yuvelsopa Kot vTooTPIEN 11MTIKOD Topén (EnLyelpnoelc, catering, oitiong KTA. )
[TpopnBeia yevpdtov LYNAOV TOWTIKOV TPOSYPOPADV - PEPLUVE Yo TNV VYElD GTOV
OTELEYDV.

Ecayoyn Bértiotov mpokTikdv Tov 1010TIkod Topéa oto onuocto (production standads
K.4.)

E&okovounon K66Tovg Kot mOpmv.

Awyeipion tov aroppupdtov tpoeav (amd to 2007 peimon 50% tov amoppippdtov ot

MB pécw outsourcing®).

AvticTtotyo pepKd OO TO PEOVEKTAUATO TOV OUVOTOL VO TPOKVWYOLV KT TNV EKYMPNOY| TOV

Aertovpyudv g gotiaong otig EA eivau:

221 Department for Environment Food and Rural Affairs, A Plan for Public Procurement Enabling a Healthy Future for
our People Farmers and Food Producers, Defra, Great Britain, 2014, cel.11.
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» Amovocio peAétng yuo tn ypfon 1 6yt Tov outsourcing.

» 'EMewyn yvoocewv dlayeipiong, HeTGPaong otn vEo KoTAoTOoN Kol CLUVEPYOGING LE TOV
npoun@smﬁzzz.

»  Aodolmdeg Oeopikd mhaicto mepi Tpoundeidv — EAdenym sveMéiag.

> TloAvmlokdtnrTo S10d1KOGLDY

To BéPato eivar mwg eivor adbvatog o a Priori yapoakTPopdc tov eEOTOPIGHOD TMV EA?® (O
OeTKOG N apvnTIKOG €6V dev TponynBel avaivon kot agloAdynon. ['a to okomd awtd 6TV TOpoHoa
HEAETN emyepeitol | TVTOTOINGN TG dadikaciog Tov outsourcing otnv tPoeodocia Tov XTpaTov
ENpAc e GLVOLOCUO EMAEYUEVOV £PYOAEI®V TOV UAVOTCHEVT TOV GLVOETOVY piol OAOKANp®UEVN

avVAAVOT) KO KOTOANYOUV GTO TPOTEVOUEVO VITOOELY LA OPACNG.

9.4 To vméderypo «H dwdkacioa tov outsourcing etnv tpo@odocia tov KEN (Kévrpa

Exnaidgvong NeocvAAeKTOV)»

Ta. KEN amotelodv tov mpdTo 610fpo g Intelog tov omhtdv g EALGSag dmov agod yiver n
vrodoy - Katdtoln, akolovbel pio Poacikn exmaidevon (Tepimov CApPAVIO MUEPDV), UETH TNV
EMITUYN OAOKANPMOOT TNG OO0 Kol avAAOYO [E TNV EW0KOTNTO TOV KaBevAg yivetar 1 TotoBEtnon
oe Kamowa povada maveldadikmg. H perémn mepinmtoong mov egetdlovpe agopd to KEN kot ™)
dadwkaoio outsourcing ¢ tPo@odociog Tov PAGIOUEVI] OTO TOPOKAT® VIOSEYHO TOL

avantoyOnke 6To TAAIGL0 TG TAPOVGAG LEAETNG.

22 DEFRA, Department for environment Food and Rural Affairs, A Plan for Public Procurement, “the majority of

public sector is not aware of which standards to buy and consequently fails to give a clear signal to the market of what
its looking for.”, Great Britain, 2014, pg.9.

223 Nikolaos Tzifakis, Contracting Out to Private Military and Security Companies, «Aioympilovior oe Military
provider, consulting and support companies», CES Center for European Studies, Belgium, 2012, pg.28.
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Yhomoinon
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SuyEipuar)

Adypappo 10 Yroderypo Outsourcing yuo to YITEGA

rabio

ETafu

rabio
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Ytadw0 1° - Avarvon KEN

To e€wtepikd pdkpo - mepipdriov, Bacet avédivong PEST, evoc KEN mepthappdvet:

MOAITIKO - POLITICAL

YTIIE®A, KvBépvnon, [ToMtikég amopdoeig EE ktA

OIKONOMIKO - ECONOMIC

Owovopukn vegon yopags, Meimon kpatucov I1/Y, AvEnomn Tipndv KTA.

KOINQNIKO - SOCIAL

Opédoeg mieong, Omhiteg, Kowmvia, Anpoypaeucd ototyeio KTA.

TEXNOAOI'IKO - TECHNOLOGICAL

Ymooopés, YrootipiEn amod 10 KEVTPO AMymg amopacemv, AeElotnteg AA KTA

Yynuo 18 PEST Analysis

To e&mtepkd pikpo — meppdrrov, facel twv mévte dvvapemv tov Porter, ivau:

1.

2
3
4.
5

H dwmpaypatevtikn dvvaun tov tpoundeutodv mov tapéyovv A’ YAeG.

. H dwmpaypoatevtikny SOVOUN TV OTAMTOV — TV OTKOYEVELDV TOVG - TNG KOWVOVING.

O kivduvog 16600V ETUPEIDY — OVTOYOVIGTMV VINPECLOV E6TINONG 6TO YDpo Tov YIIEOA.
Ynokatdotateg vanpecieg oto eAAnvikd YIIE®A, péypt otiypng dev vepiotavral.
O vadpyov avtayoviopods petad tov KEN (my. 6ca kpivoviar pn omodotikd «kAeivouvy

KdL.)

To gomtepwcd mepPdrrov evog KEN elvar 6Aot ot mOpol mov GLUUETEYOVY GTNV EMITELEN TOV

OTOYMV KO TNG OMOGTOANG TOV, Kl ETOUEVMG Elvat:

1.

2
3.
4

Xpnuatodotwkoi mopot: [Tictwon amd Kpatikd I1/Y , To10t moépot and expetdriievon KWYM.
ool mopot: [016kxTNTES EYKATACTAGELS, TAYI0G EEOMMGUOG, LAYEIPIKA GKEDT KTA.
AvBpomvor Topot: OmAitec, Xtedéyn tov EA — exmandevtég — droiknon, pHayelpeg KTA.

Teyxvoroyikol mopot: Exmadevtikd vAkd, cOGTHA KATATOENG.
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INa v avédivon tov otodiov, ypnowomombnke emiong to epyaieio Porter’s Value Chain?* pe
EQPUPUOYN OTO EMIMEDO NG PUCIKNG EmyepnoTIKig dpaotnprotntag (business process) tov KEN,

TO 07010 €lval 1] EKTOIOELON TWV VEOCVALEKTMV.

Yyeiovopukn mepifoiym, Eition - Eotioon, \
@ Eycatootioec (Ohapor, KYM, koppotipio «.6)

Training exmo16eVTOV — VEOGUAREKTOV LTpatordynoN,
[Mapeldoelg, Opkopooio \
Yoo TNpIKTIKEG <
, S e e e —
Aertovpyieg — ‘l'l.d Kozdradng ’ \
ITZ vrooTHPIENS EKMOIBEVTIKOD DAIKOD KOl TPOYPULUATIGIOD
[Tpoprfei Mécmv-TTE-Exmadevtikod vikod- Povyiopov, Tpopodosia,
[IpounBevtéc, Tovtpnon, MicBwon MMM, Ectiaon exdniocemv \
1\;800‘3}.1) SOl @evpruic Exmaibeuon >
LKTTOOEVTEG Sei ” SIS .
Méco “F[“““’w",“ Metagopd. | Iotocehida NeooUMeKTWV /
o POKTIKT| . S
exmoidevong eicmaibevon o€ oTpatohoyiag Ita /
(omha, TVpEKL, (Boléc Movadeg , KEN /
. rewpoPoppiveg AGKGEIC [Topehaoelg
Kopieg LA TopvaeTikn) ,
Aertovpyieg Zooma Awvopn Opkopooic

Katatadng POVYLGLLOY

Ipoypappatiop | X pzwmen onhiopod
0g eKTaidEVOTG K¥YM

Kol
EKTLOLOEVTIKOD

K vAKoD

DOAon oKkomES
MisBotpogodocia,

Yymuo 19 H Alveida A&lag tov Porter ya v Exraidevon ota KEN

Bdoer g avaivong mpokdntel 6tL 1 Aettovpyia ¢ Eotioong — Zitong (oition yopwv poldikng
ECGTIOONG) OVAKEL OTIG VITOOTNPIKTIKEG Agttovpyieg (SUpport activity) g yevikdtepng kotnyopiog
«Eowtepikn Ymodoun kar Aoiknon» (Firm Infastructure), amotelel éupeco €idog dpactnproTnTag

225

(indirect™), 1o mepOmpio képdovg (margin - profit) ev mpokeipuéve, petappaleton oe e€otkovounon

TOPWV Kot PEIDMGT) TOL KOGTOLG Kot TO OUtput ¢ dradikaciog pog etvol o EKTodeLIEVOG OTALTNG,.

224 Michael E. Porter, Competitive Advantage Creating and Sustaining Superior Performance, New York, Free Press,
1985, pg.36.

225 Michael E. Porter, Competitive Advantage Creating and Sustaining Superior Performance, “activities that make it
possible to perform direct activities on a continuing basis.”, New York, Free Press, 1985, pg.43-44.
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Yradwo 2° - Xaprtoypaenon kau aforléynen g Asrrovpyiag «Eotiaon — Zitien» (Process

Mapping)
Nemoupyia Eotioon - Zition P ro Ce S S M a p p I n g
4
MpopriBeieg Aiaywviopdg Mapayyehio ETTSSI)F\)/?g\]/
A
MapahaBn Moootikn
Ayopd MaparaBr
MoloTikég Kové Bripara
‘Eheyxog Aiadikaoiog
' Oyl
Logistics Amobrikeuon
1 Nai
Moetoipacio , . .
reGuatog Mapaokeun ZepPipioya Zimon
A
KaBapidtnra Kabapidnta Amokopidn Zuvtipnon OMokAfpwan
ZuvTrApnon XWpwv amoppippdTwy e¢omhiopol Eariaong

Adypoppa 11 Xaptoypdonon g Asrtovpyiog Eotioong — Xitiong .

210 oTAd0 OVTO OPEIAOVLUE VO EVTOTIGOVUE TOVG PacikoVg mapdyovteg emituyiog Kot VYNANG
anodoong omv Eotiaon ota KEN pe ™ pebodoroyio «Kpiowotr Tapdyovteg Emruyiocy (Key
Success Factors — KSF) péom tmv omoimv gival Suvatdg 0 EVIOTIGHOG KL 0 EAEYYOG TV TOPAYOVTIOV
emTvyiag, N TapPoy TANPOEOPIaG Yo TNV avdTepn Oloiknomn Kot 1 Bertioon g amddoomg eV TEAEL,
evad mopdAinia Bonbd tov akpiPr] KaBopPIGUO TOV OVOYKOV KOl OTOLTHCEDV TOV «TEAATNY, NTOl

tov omAitn. [Ipokeévov va evtomicovpe ta KSF ogeidovpe va amavtioovpe oto epatnuo «Tt

YeAtda 100
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Bélovv o1 Omhiteg amod v eotioon ota KEN;» pe m fondeta tov mivaka.

TI GEAOYN OI OITAITEX AITO KPITIKOI ITAPATONTEX EIITYXIAZ?®
THN EXTIAXZH;

T'evpora vyning datpoeucng agiog | Emhoyn mpounBevtodv

EXTIAXH ‘Eyxoupn oition ®pertikd yebpoto

KAI

ZITIZH [Mowmrta oty eEuanpétnon ZOyxpovog TPOTOG LAYELPELLOTOC

NEO- IMowhio yevpdtov Exovyypoviopog eEomMopod payelpéprotog

YYAAEKTQN

OITAITQN ZOyyxpoveg vVTOdOUES KL Exovyypovicopog mayiov e&omiopon
EYKOTAOTAGELS

YXTA KEN TomoBeaia - ypbvog
Kabopomta

TrHpnon Kavovav vylewng

Exnadevpévo kot eEunnpetikd Tpocmmiko

ITivaxag 5 O Evromopdc tov KSF#/

Agdopévo OTL 0T YOPO LOG TOVAAYIGTOV TPOG TO TapdV dev veioTatol avtayoviouds (PAéme
WOIOTIKEG eTanpeieg oTpatoAdynong katl ekmaidevong omtdv PMSCs, etaipeieg catering xth),
Bewpovpe g mAgovEKTUA TV €E0KOVOUNGN TTOpwV (KOGTOG, £E0MMGUOG, avOpOTIVO SLVAULKO
EYKATOOTAGES KTA.) 7y 1T Pektioon G TOWOTNTOS EKMAIOELONG TOV  VEOCVLAAEKTOV
(ovumeprioppavopévng g dafiwong Tovg) Kot T avENCN TG IKOVOTNTOS TOV OTAITAOV Yo TV
OAOKANP®OT TS PACIKNG TOVS EKTOUOEVO).

Amd Vv avdivon mov mponyNONKe EVIOMIGAUE TOVG GMUAVTIKOVG Topdyovies TG  Asttovpyiog
Eotioon — Zition kot Pdoel avtdv mpoyopdue oty avdlvon koéctovg (costing) kot otnv
a&oroynon (benchmark — gap - swot), n omoia 6o ypnowomomBei apydtepa pe mOavovg
eEmtepkong mpounBevtéc ko Ponbdel otn péETPNoN TG ATOI00NS ECOTEPIKA TOGO HE TOCOTIKA
0G0 KOl [ TOL0TIKG KPPl XT0 €V AOY® G6TAd10 KaAO glval va vapyetl £va TAGAVO Tov GYediov

nov va kafodnyel ta fripata e avaiuong OTws aVTo TOL TPOTEIVETAL TOPUKAT®:

226 Ronan Mclvor, The Outsourcing Process, Strategies for Evaluation and Management, Cambridge, Cambridge

University Press, 2006, pg.143.
227 Grant M. Robert, Contemporary Strategy Analysis, USA, Publishing Blackwell, 2005, Pg. 93
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A&oloynon eEmtepkon mepPariovtog
KEN (YIIE®A, xowvwmvia, owovopia...)

A&oloynon ecotepkon TePPAAAOVTOG
KEN (omAitec, otedéyn, mpounBevtéq)

v v

AmooctoAr] — a&io — otdyot KEN
KatevBovoeig omd ta IN'evikd Emteieia (dievbvvon Otkovoptkov kot
E@odioocpod Metagopmv)
Avélvon 0opNG Kot VTTOSOUMY YPIOTAUEV®V
Kataypagn cuomnpdtov Kot anott)cemy
Metpnoeic andooong (my. yedbpata v mpa, apldpog mapoyyeAmy)
OVE LAV, IKOVOTOINoN OTATAOV KTA)

v

v

Yx€510 d0pacnc Yo T AetTovpyia TG €0TiOoTG — GITIONG

v

Méoa enitevéng Kot KaBopiopdg dEIKTOV

v

Egpappoyn (TTov gipaocte; - Benchmarking — MeAlovtikd Enineda)

v

Amnoteléopata (tephappavel otddio 4)

v

A

2OyKpLon pe ToVg apykd TIOEUEVOVG GTOYOVS Kol O1OTAYES

Tyfpa 20 Mhaicto Apdong yo ™ Métpnon e Anddoonc??

H avdivon nepihappdvet:

Strategic
management

Operational
management

» Avalven kéotovg (cost analysis): Me v avaivon KOGTOVG Kol IKOVOTHT®V, VToAoyileTot

oLOTNLLA Kocsrokéyncmgzzg Y TV vE1oTANEVT TpoPodocio Tov KEN.

«Outsourcing - H E@appoyn tov otig ‘EvomAeg Auvapeig»

T0 KOOTOG €0MTEPIKNG Aoknong g Aertovpyiag eotioong kot eaxpifodvoviol to it mov

TPOKOAOVV EUUECO KOOTOG OTY CLYKEKPIUEVN Asttovpyio. H avédivon kdctovg €ytve pe Tumikd

228 Booiopévo oty kevipiky 18éa Tov: Kester Isaac Henry/ Chris Painter / Chris Barnes, Management in the Public
Sector Challenge and Change, Thomson Business Press, UK, 1997, pg.87.
229 R. Garrison /E. Noreen, Atowntikfy Aoyiotikiy, Exd6osig KiedapiBuog, Abva, 2009, cel.77-88.
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O Tapadoyéc mTov Eyvay yia TNV KootoAdyno ivar ot €1g:

1. To eotiatdpro pmopel va kaAdyel Tic avaykes 100 atdpmv, cuureptAapavorévov Kot Tov
UOVIILOV TPOCMOTIKOV OV epYALETAL Yo TNV EKTTAIOEVOT).

Ot avaykeg avtég mepropilovtal oe TPOVO, pecnueptovo kot Bpadvo (tpia yedpota).
A@opovv Vv mepiodo 40 NuUeP®OV TOL EKTAOEVETOL 1] KAOE GEIPE VEOGVAAEKT®MV OTATOV.

Kdé0Oe ypdvo evtdocovtal 6To kKEVTIPO Yo eKmaidevon 1€coepis (4) oelpéc.

o > N

Tov vTOAOITO ¥POHVO T EGTIATOPLO TOPOAUEVOVY KAEIGTA UE EAGYIOTN GLVTNPNON.

H pébodog vmoloyiopov tov kOGTOVG £yve HE KOGTOAOYNON SlodIKAGIOV 1 TUTIKO GUGTNUA
KOGTOAOYTNOMG KOl GUYKEKPIUEVOL:

» T va Tpocdlopicovpe 10 KOGTOG «mTPoidviogy Ba YPNGILOTOIGOVIE TNV KOGTOAOYNGN
TANPOLS amoppoeNoNs, O6mov O T otolyeio KOGTOLG Tapaywyng KotaAoyiloviar oTig
LOVAdES TPOTOVTOC,.

» Q¢ Pdon empuepicpov Ba ypnoyomomBodv ot wpeg dueong epyociog, ONAAdN ot dPeS
TpoeTOGiog eoyntod, ot onoieg exkTind@vtol o€ 30 Aentd yo T0 TPOWVO, 3 MPES Yo TO

peonueplavo kot 3 dpeg yia 1o Bpadvo.

Ta otoyeio kKdoTOVS Efvon T ENG:

» Kootog dueong epyaciag @ Aoyiletar og to K66T0G HoB0d0Giag Tov payepa, 0 0mToiog yio

T1g Nuépeg mov eivar avowktd to KEN amoondtor 6e avtd and dpopeg povdodes. To kdGTog
avépyetar o€ 5.500 €, jtot 5,28 gvpd/wpa. [Tapdriinia pe v piebodocio Tov payepa, 6To
dpeco kdotog gpyaciog cvumepthapPavetor kol o k66Tog Tov Ponbov, to omoio eivan
undevikd kot povo cav kOGTog evkarpiog pmopel va Aoyiotel, kabdg xpén Ponbod extelel

évag omAitng.

» Kobotog duesmv vMKGOV @ Ao GTOTIGTIKA GTOLYEIN TOL aPOpPOoVV TNV KOTATAEN OTAMTOV TV

A’, B'xon I'" EXXZ0 1ov étrovg 2015 (otoyeio amd v appddo vanpecioa tov 'EY),
TPOKVTEL OTL TO MUEPNOLO0 KOGTOG TMPOUNBelag Tpo@adv avépyetor o 2,50 gvpd avd
oTpoteEVoHo, T0 omoio Kotavépetar o 0,30 gvpd Yoo to mpwwvo, 1,20 gvpd Yoo TO

peonueptovo ko 1,00 evpd yo 1o Bpadvo.

» 'Eppeco kdéotog @ Apyikd v Tig amocPécelg €yovpe to xpdvo 2.738,00 gvpd, Ommg
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AVOADETOL GTOV TOPAKAT® TIVOKOL:

A/A Eidoc damavng A&ia ayopas | Katnyopia Xpovio Emiow
damavng anéoPeong | amocPeon
1 | EmoyyeApotikog 15.000 | E€omMopog 8 1.875
eEomMopog kovlivag
2 | Woktikol OdAapot 5.000 | E€omthMopdg 8 625
3 | Eéomhiopog  amobnkmng 500 | E€omMopdg 8 63
(vié&ov, moréTeq)
4 | Tloaketopdpo 400 | E€omMopdc 8 50
5 | Aiokotl ogpPipiopotoc 500 | E&omhopog 4 125
YYNOAO 2.378

[Tivakag 6 'Eppeco Kéotoc — AnocsBéocic EEomopon

To voromo Eppeco kK6GTog avépyoviatl cuvorkd og 10.325 gvpd Kot TopatiBeviol GTOV KATOTEP®

mivokoL:
A/A "Eppeco k0ot0g Iloco

1 Nepd 125
2 Pevpa 1.200
3 JVVTHPNON ETAYYEAUATIKOD EOTAMGUOD — YoyeimV 1.000
4 Yvvtipnon (Ktipiov, KMUATIGTIKOV KTA.) 500
5 KaBapiotpro — kabapiomg tlopidv 2.000
6 Eidn xobapiopov 150
7 Agrrovpyikd £€oda. (yapti kovlivag, yovTio KTA) 50
8 Ykebn oepPipiopotoc (TAacTiKd €10n, TpamelOpavVINAL KTA) 2500
9 Epyatompeg d101knT1ko0 TpocmTIKOD 1100
10 Epyatompeg odnydv 800
11 Epyatompeg mpocmmiko yio motoTikd EAeyyo 300
12 Bev(iveg 600

YYNOAO 10.325

[Tivaxog 7 Aowtd 'Eppeco Kootog
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AvoAvTikd ava eninedo dpacTnpOTTaG TO EUUEGO KOGTI KOl Ol ATOGPEGEIS KATAVELOVTOL MG EENG:

Eypeoa xoom Mood ot upt Amvwva(';'ipollﬂeﬂis i Mopoaaf Logistics Mpoetoipaoia gaynrv | KoBapigmra

Nepd 1% 0% 0 0% 0 0% 0 0% 0 100% 125 0% 0
Peiya 1200 % U 0% 0 % (12 4% |40 50% 600 % Gl
EuvrApnon emayehuamkod eEomhapol - yuyeiuw 1000 0% 0 0% 0 B (0| 4% |40 60% 600 | 0% 0
Euvtronan kpiou, kyaiaod kTh 500 Al 10 0% 0 B | 0] 3% | 150 8% | 0% 0
KaBapiorpia - KeBapianfc v 2000 1% i 0% 0 W [0 10% |0 10% 00 | 9% | 1580
Eidn kaBopioou 150 0% 0 0% 0 W [0 0 0 100% 150 | 0% 0
Nerroupyd oda (yopri kouChag, yepr, ydwralpdc yprang ki) 50 5% 25 0% 0 S 25| % |25 85% I 0% 0
Eken aepfipioyaro (mhaarikd efdn, ydpmve Tpamelopdvnda) 2500 0% 0 0% 0 W (0| 0% 0 100% 250 [ 0% 0
Eojorodipeg Aownmikod Mpoowmkod 1100 80% 880 0% 0 | 10% (10| (% 0 0% 0 0% | 10
Epjurotipeg Odnyiv 800 0% 0 00% |80 % 0] 0% 0 0% 0 0% 0
Eojurodipes mpoatwmmiod i moiomkd Eleyyo 300 0% 0 0% 0 5% (150 S0% | 180 0% 0 0% 0
Bev(ieg 600 0% 0 100% (600 0% 0] 0% 0 0% 0 0% 0
Amooptoeic 213 ) 0 (% 0 W |0 2% |56 80% 20 (% 0

Livoka 13063 W 1400 1 1930 6.748 L4

[Tivakag 8 Kdotog ava Eninedo Apastnpiotntog

Me Bdon 1o Tapomdve Kot YPNCULOTOIMVTIS MG PACT EMYUEPIGUOV TIC AUECESG MPEG EPYACING, O

omoieg cuvoAkd avépyovtor o€ 1.040 dpeg ya kbBe xpovo Aertovpyiog tov KEN éyovpe:

EXTIHONEVO OUVOALKS VYOG EUPETOV Kécrouc_(2-738 +10.325)1.040

[TpokaB. cuvteAea TG EPpesov KOGTOVG = Exrpdpeves fnsoes epyoodpes =12,56 €/
wpa
"Etot yia kéBe 100 pepideg yevpuatog €xove:
Eidog Qpeg Kéotog Kéotog "Eppeco YUvVoMKO
yevpaTog apeong apeong GUECOV VKOV KOGTOC/Dpa K6670G 100
gpyociog gpyosiog/apa pePio@V
Ipwwo 0,5 5,28 30 12,56 38,92
Meonpeprovo 3 5,28 120 12,56 173,52
Bpoadwvo 3 5,28 100 12,56 153,562
YXYNOAO 365,96
[Tivaxoc 9 Kostordynon 100 Mepidwv ava Huépa
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» Avdaivon dpactnprotirov Bdcsr mpotintev: Kdabe vro-opactnprotta g Eotioong —

oitiong tov KEN vndkewon oe ovykprki mpotvmomoinon (benchmarking®®

) oe eminedo
Aertovpyiog (process) pe tovg mbovovg eEMTEPIKOVS TPOUNDELTEC VANPESIOV TPOPOdOTiag M
opYaVIoHOVG oL dtabETovy avaloyn vanpecio akoAovBdvTtac ta frpota Tov Tpoteivouy ot Pitts
kat Lei, copmnpopéva pe evdidpeso mpotevopeva otada’ kot pe mm Pordew tov epyoieiov

SWOT Analysis 6na¢ meptypdenke oto kepdaio 72

1. SWOT Analysis yia tnv_avayvdpion (ldentify) ek uépovc e dwiknone tov KEN towv

OdKOCIOV  oTNV__eotiocn — oition mov  ypnlovv PBeitioonc kot  opopdc  ouddac  €pyov

(benchmarking team).

STRENGTHS  ||"Movaduwomra guong KEN
eYroSopeg

AYNAMEI2 *|81OKTNTEG EYKATOOTACELG
*MopoL - LKAVOTNTEG

efewypadika Steonapuéva KEN - TomoBeoia
WEAKNESSES  [eacu HBaTOTNTA ELEIKOTNTAG KOl OVTLKELUEVOU TTIPOUNOELWV
AAYNAMIES e MeyaAn eumAokn Mpoowrtikol (avBpwrowpeg)
*Mn €€ELSIKEVEVO TIPOOWTILKO (OTTALTEG)
/ *EMewbn N3

*BeATiLwon MoLOTNTAG (YEVATOG, service, GUVTAPNGNG KTA)
OPPORTUNITIES P ZUVE’pva(’TLSC UE T[pOIJ.r]eEUTEQ

e Kowvotoptia

EYKAIPIEZ eEueAi&ia - ameUMAOKA TIPOCWTILKOU KOl TIOPWV

THREATS eQépata aflomiotiag

*NopoBeoia - mpodlaypacdég

e AbEnon TILWV

e Meiwon YOpNYOUUEVWY TILOTWOEWV arod tov MN/Y

ANEINEZ

J

Yyue 21 Avaivon SWOT yua ) Asttovpyio g eotioong ota KEN.

230 Michael J. Spendolini, The benchmarking Book, “A continuous , systematic, process, for evaluating the products,
services and work processes of organizations that are recognized as representing best practices for the purpose of
organizational improvement”, New York, AMACOM, pg.9.

21 Vasilis Kelesidis, Benchmarking, INNOREGIO: dissemination of innovation management and knowledge
techniques, Thessaloniki, 2000.

22 Baoiang N. Kéone, Awiknon Olkrg Howwtnroc, ABfva, Exd. Kprtucry, 2014, oe).264-265.
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2. Evromioudc (ldentify) stoupeidv — mpotimov mov Oempodvial emtuynuéVec 6 AVIIGTOUYEC

Aertovpyieg (my. €otioon o€ KATO0 VOOOKOUELD, 1010TIKO oYoAgio, gotiaon o EA dAwv yopdv

KTA).

3. Opoudc deiktdv kot amarthoemv (Kpi indicators) kot omotdrmon mapoVcac KOTAoTOoNC

(current performance levels) ko1 amdvinon oto epdtnua «Ilov Bélovue va otdcovue:» (future

performance levels) pakpoypévio (opifovtag tovAdytotov 3 gtmv). Ta KPI givau deikteg anddoong

OV PETPAVE TIC €MOOGEIS Kot TV emituyio 1 Oyt piog Aettovpyioc. Xty eotiaon tov KEN O
umopovsape va dnuovpyncovpe ta KPIl Bdoer tov KSF mov avadei&ope (vmodopés, ypdvoc,

OWKOVOLIKT dtoryeipon KTA.).

Evdewctikd pepikot deixte:

KukAog epyaciwv [IpocwTikov (staff turnover) ATtaoxoAnomn AvOp®OTILVOU AUVApLKOU 6TV Tpo@odoaia
ZuvoAké IIpoocwTLko ZUVOALKN ATTAOXOATOT OE WPEG T OE uLoBd
ApLBpdg meTapévwy pepidwv Ap1Buédg Fevpatwv ApBuéds Mapayyeiimv
ZvvoAo MepiSwv Huépa Miva
IkavoToinon OmAttwv % Fevpdtwv ESo8a mapayyeiimv E¢oda Zuvtrpnong
Avd 4 Baoikd yebpata [Mioctwon [ioctwon
Xpo6vog [poetopaciog Xpovog EEummpétnong ZUVOALKAG xpbVOG
Tedpa OomAitn OmAitn
Kbéotog Tpoodoaoiag Huépeg AmomAnpwung lMpounbevtwv 233
Etog MpounBevty

Emonpaiveron 6t amapoitntn kpivetor kot 1 ¥pnon KATOWOL UNYAVICHOD avaTPOPOdOTNONG,
eAéyyov Oladikacidv kot Pedtioong oxetwcd pe v mowotnto (feedback) avd taxtd ypovikd
dwwotnuoto (Kot Katd tn dbpkelo kot katd ™ ANEN ¢ ovuPacng), Omwg eivar 0 KOKAOG TOV

Deming «Plan Do Check Acty», pue otoxo ™ ocvveyn Peitioon tng eotiaong — oitione, Kot v

2% OAHTI'IA 2011/7/EE TOY EYPQITATKOY KOINOBOYAIOY KAI TOY £YMBOYAIOY g 16 ®eBpovapiov
2011 yio v KATOTOAEUNOT TOV KOOVGTEPNGEMY TANPOUDY GTIG EUTOPIKES GUVAAAAYEG.
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eCac@dAon ¢ mowTNTOG NG, €ite€ aTH Olevepyeital eomTePKE €ite péow outsourcing. To
nopddelypa £6T® OTL eviomicape OTL VITAPYOLY KAOVGTEPNCELS GTNV OTOTANP®UY| TOL TPouNHevT

Kot eTAEYOLLE VO epapuocovpe Tov KokAo PDCA.

(e Meiwon xpoévou w eTurmomnoinon R
amonmAnpwung o Sladkactiag eAéyxou
eTaxutnTta eAéyxou eEkmaibeuon
Siekmepaiwong Samavng T(POCWTILKOU
o J
PLAN DO
"2
ACT CHECK N

sMNapoakololBOnon Kot
METpNnon tng dladikaciag
(Xpdvog, AplBuog
otadiwv, EumAekopevol)

L eEvtoni{w - 5lopBwvw

e AfLoAoYW amoTeAECAL

eKablepwvw
aAAayég(kabiépwon
KANtnpa, ueiwaon
otadiwv)

- J

Yyua 22 Hapaderypo PDCA yo ) peimon tov xpodvou S1EKTEPOImOTG dOTAVIG

4. 'Evopén enoaeav ouddoc Epyov KEN ue tnv etapsia-opyovioud tov fruatoc 2 (tpoteiveton

’ e , . , r , ’ 234 r
uio. oe1pl GLVOVINGEMVY, EMOKEWYE®MYV, OVTOALAYNG OTOWYEMV Yo ooy oTotyeimv)™". Tlepatépm

uelétn, avalvon ki eviomoudc kevov (gap). Ipoomdbeia pipnong tov otoleimv ekeivav Tov

odnyodv oe VYNAEG amoddcels Kor Peitioon ¢ moldTNTaG (OMMG CLOTHUOTO OLUCPAAICTC
TOLOTNTOG, CLOTHUOTO EAEYYXOL Kot TopakolovOnong, ITX mpounbewmv, IIX amobnkng — logistics,
ekmaidevon Tpocwmkoy KTA.). AkolovBel pio avdivon tov mhavodv Kevdv Tov evtomiloviotl otnyv

E0MTEPIKT AetTovpYyia TG Gitiong.

234 r ’ . ’ r . . r 7o ’
¥ Kpiverou 8¢ 611 dedopévav o611, dev tibetat 0o aviaymviopod kot 1 oition dev amotekel khpto Aettovpyia tov EA,

o1 etaupeieg mpdtuma dev ol ATOPVHYOLV TNV TOPOYT GTOLYXEI®V.
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GAP ANALYSIS

HMEPOMHNIA: 2016

ITOXO!l ANAAYZHZ : ANAAYZH KENQN METAZY TPEXOYZAZ KAI ENIOYMHTHZ KATAZTAZHZ

MNEPITPA®H
ANAITHZEQN 2E
noPOYz
NEITOYPTIAZ
MPOMHOEIQN

EKTAZH: AEITOYPIIA EXTIAZHZ

AIAGEZIMOI
NOPOITIA TIZ
NMPOMHOEIEZ

KENA ENTOMIZOENTA

ENINTQZEIZ

APAZH
EMOMENA
BHMATA

XPONOA
IATPAM
MA

. . , 5 nuépeg
IKANOTHTES stéhexoc EA Aouparotnta MoMég Erpopdwon oto | = o
eldlkotTnTag avBpwrnowpeg EKAA ,
OTEAEXOG
YynAot .
EZOMAIZMOZ MAApne Kawotopia Aoyaplaopot AvaBosGutor] 1 £1og
2uvtnpnon
AEH
Aduvapia
, andkTtnong ,
Tr’]pncn , otolxeiwv kat E,L oavwyn 1
AOTIZMIKO Nz XEpOYpadwv Anouoia N , ouyxpovou ,
, , NAEKTPOVLKNAG , eéaunvo
eviomwv BLpAlwv , efomALopoU
mapakoAouBnon
C
Me TormikoU Mn aftonoinon ZTpATNYLKE TouAdy.3
SYNEPTAZIEZ 00 Gsutéq OLKOVOULWYV KAlpaKag YPnAEg TLpég OUE)Ie nioieq it X
poun S TPOUNBEUTOV py S n
, ‘EAAewpn mpotunwy Anoppilelg anod , TouAdy.1
AIAAIKAZIA Mpoxelpn SLaobAALoNC EASUV. Tumnornoinon £toc
, . _ Mn amoSotikn ,
NPAKTIKES MNiotwon amnd tov NoyKn 'avahwonq ™mg aftomoinon EﬁOLKC')VOunGI‘] Apeco
n/y niotwong , MNépwv
nopwv
[Mivaxag 10 GAP Analysis
e
l / The"Gap"
2 / F——-/—)
g s CUrrent
G Y__ . O ctive
- ]
’/-’_#-—"
Time —
Maypoppo 12 Avalvon - Eviomiopog Kevav (Performance Gap)
ZeAida 109
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5. Emowovio tov amotelecpdtov ot d1oiknon. YnoPfoAn mpotdoewv otn dtoiknon, oty

Nyecio Kot EVNUEP®OST) TOL 1310V TOV TPOS®MTIKOL TV KEN.

6. Anuwovpyia Beltiwuévov oyediov dpdonc (otdyor, KootorAdyncmn, mopakolovinon k.d.).

Exnovnon kootoloynuévng HEAETNG €VIOC TV OOTIOEUEVOV Y100 TNV TPOPOOOGIN TIGTMOGEMYV,
ypnion epyaleiov business plan®®® kot change management (cuotiveton vo yivetat emavatiohdynon

Ko update tov petpnoemv pécm cvotiuatog feedback).

To amoteAéopaTo TS GVYKPITIKNG TPOTVIOTTOINGTG UTopel va elval n Pedtioon g moldtnTog TG
oitiong —tov oepPipicpatog, o E0pHBOAOYIGHOS TOV SATOVMV, 1) EVOMUAT®GCT VENS TEXVOLOYING, N
Bertimon g Spdong v KEN, evoopdtoon pedddov cuvexois Pertioong te modmtac’® k.
KaBadg kot n amdeaoct Yo 1o edv to KEN glvar tkavo 1 0yt va cuveyicet ) Asttovpyio E0OTEPIKA.
Emonuaiveron 6t debveic opyaviopol mapéyovv GuOTHHATO AOYIGUIKOD Y10l TNV OVTOUOTOTOINGN
™me mapandve ddwkaciog (PAéne EFQM —Business Excellence Model, APQM —International

Benchmarking Clearinghouse «.a.).

Y14d10 3 - Avalvon TOV 6TPATNYIKOV EMA0YOV Topiopod «Make or Buy?»
"Exovtoc a&roloynoet v wavotnta tov KEN o1 Asttovpyia tng eotioong Kot v E0OTEPIKN NG

amOO0GT), LEAETALE TIG GTPUTNYIKES EMAOYEC TOPIGLOV ATOVTDOVTOG GTO EPATNLLOL
«Eivai ikovny n oovéyion g Asitovpyiog Ecwtepira, »

Bdoel g avéivong mov mponyndnke katoaAryovpe oto OTL 1 OpacTNPOTNTO TNG £0TIOONG —
oltiong eivor vroymoew yuwo e€mtepikevon tavtoypove Ouwg to. KEN givor wava vo v
EKTEAEGOVV KOl ECMOTEPIKA OEOOUEVOL OUMG OTL TPOKELTOL Yiot Uil VTOGTNPIKTIKY OladtKaGio
eEetalovpe Vv mepintoon efotepikevong HEC® ASOAOYNONG TOV TOPAKAT® GTPATNYIKOV

’ 237 ’ , I .
oToLyEl®V 3 Yo VoL KOTOANEOLE GTNV TEMKT LOG AmOPaoT):

A. A&odoynon g emyepnpatikng aéiog (Business Value Assessment):
H emyeipnuotikn a&ia g eotioong — oitiong cvvoyileton otig Oepelmoetg wovotnteg tov KEN,

ot omoieg gival o1 dvvapelg mov evromicoue ot SWOT Analysis, fjtot, n povadikdtnta. TG eOoNg

2% Biéne Baoiing N. Kéong, Atoiknon Oirg Mowtnrac, A0fva, Exd. Kprikh, 2014

2 Baoiang N. Kégne, Awiknon Olkng Howtntoc, ABiva, Exd. Kprrikn, 2014, oel.262.

237 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg.41.
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KEN, ot vmodopég, ot 1010KTTEG EYKATAGTAGELS KOl Ol TOPOL — KOVOTNTES, VM 1 BeUEAMDONG

Aertovpyio gtvor avT TG APTIOG EKTAIOEVONG TOV OTAITMV.

Ta epotuata Tov Ba mpénetl va amoavtnBodv ivor ta e&ng:
v Tlig Oo evtaydei o outsourcing ot yevikn otpatnyikh tov KEN;
v Tldg Oo Bondfoet otn Pedtioon tov OepeMmddV Hog IKOVOTHTOV;
v Tloc Ba Pondnoetl va eEOTePIKENCOVUE TIC TEPLPEPEINKES LOG Stadikacies pe Tétolov TpdTo
(MOTE VO, EGTIOCOVLE OTIG OepeMmdOEIS, NTOL 6TV EKTTAidELOT);
v Oa givar Bpoyvypovio eTAOYN 1| LOKPOYPOVIK;

v Tlo6 givau o emyeipnud mov poag 0dnynoe otnv evallokTikh Tov outsourcing;

B. Emysipnowkn a&oroynen (Operational Assessment) Ot vrdpyovoeg dopuég tov KEN
EMTPEMOVV TNV TPAYLATOTOINGN TNG E6TINONG EGMOTEPIKA (0TS YIVOTOV HEYPL KOl CNUEPD) TAPOAQL
aVTE oVTN 1 EMYEPNOLOKT dladikacio propel va avarntuyBel pe emmAéov dSuvaTOTNTES KOl SOUEC.
"Exovtag katavonoetl ) @bon tov dwdikacidv (understanding the nature of processes), oto onueio
avtd ypnoponoteitor 1 SWOT Analysis tov KEN og avtimapafolr] pe Ty gtoipeio — TpdTumo Kot
og ocvuvovacpo pe to avtiotorya KPI (key performance indicators).

I'. A&woréynon kvdovvov (Risk Assessment)

MANAGERIAL RISKS *EAAeln opyavwong Auotnpn vopoBeoia
(AIAXEIPIZHZ) “EAAswdn yvwoswv Staxeipiong tou outsourcing
J
"4
N
FINANCIAL RISKS *EAA£WdN OLKOVOULKAG TtioTWONG
(OIKONOMIKA) * ATtpOPAENTO EUUECO KOOTOG
J
-4
, , -
OPERATIONAL RISKS pllsinicecimateilon ,
eAcadela pOAwWV Ko appodlotitwv
(ENIXEIPHZIAKA) en AR Atoy
J poBAnRpata KouAtoupag p,
N
TECHNOLOGY RISKS *EAAewn N2 1 anapxatwpévo
(TEXNOAOTIKA) e AntwAela SeSopévwy Kat EVACONTWY UAKWY
J
-4
-
STRATEGIC RISKS e AntokdAung otolxeiwv
(STPATHTIKA) ¢ AGUMBATOTNTA GTPATNYLKNAG

- 4

Zymua 23 Ta otoyeio a&loddynong tov kivdvvov tov KEN.

A. Owovopiki agoroynon (Financial Assessment)
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Yty mepintoon tov KEN 1 andvinon 610 epdmpo tov mapodvtog otadiov givarl «Now, ETOUEVOG
Aoppdvovtag voyn TV KOGTOAGYNOTN TOL KAVOUE KOl TO avVTIGTOL0 KOGTOG TNG EEMTEPIKNG

avaBeonc (amd pia Epevva ayopdc®® i péow otoveinv mov cuAréEape oto benchmarking) éyovpe

TIC €ENG EMAOYEG:
Decision Making
Make or Buy?
control
. _— >
input / loxuel output
KéoT1og KEN < KéoTtog CATERING;
KpdTtnoe Tn Asiroupyia ecwTePIKA Exyxwpnoe mn Asiroupyia o€
Kal BeATiwoE TNV eEwTEPIKO catering

(éAexog av auvTpéxouv Kai
Kai o1 GAAol Adyol)

mechanism

Awbrypappo 13 The Decision Making (IDEF?*® Input Control Output Mechanism BOX)

Y1060 4 — «Buy» Outsourcing ko Emhoyn Zrpatnyuaic Awaysipiong Xvvepyaciog

‘Eoto 611 kataAyovpe otn Aon g eEotepikng avabeong (kdotog KEN > kdotog catering) mpémet
va opicovpe to €100¢ TG oxéong mov Bo akoiovOnoovpe pe TOVG TPOUNOELTEG HOg MOTE Vo
emtevyOohV ot TIfEuEVOL 6TOYOL TOL OUtsourcing. Amo Tn oYNUATIKY OEKOVIOT TG SladtKooiog
tov Ymodelypotog tov Mclvor  (BAéme oel.) emdéyeton 10 Q3 w¢ €idog T oyéong pe Tov

npoundevtr. Tlpdkeitar yioo «avtayoviotiké» €idog  «adversarialy, kobhg vmdpyer £vrovoc

238 BAéne ApBpo 149, Nopog 4281/2014, Métpa othpiEng Kot avantoéng g EAANVIKNG OKOVOUING, OpYOVAOTIKG
0épato Yrovpyeiov Owovopkady Kot GAAES S1aTAEELS.

29 ABavdotoc Aalopdmovioc, «Avdivon Zvotnpdtov Mefodoroyio Aopmuévng Avéivong Aegttovpyidvy lcam
DEFinition for Function Modeling, 'ICAM": Computer Aided Manufacturing, AroteAei uébodo poviehonoinong pe pia
YAdooo poviehomoinong kar évo mhaiclo povielomoinong ywo. emiyslpnuoatikéc diepyaciec pe Aoyikn top down
approach. Avantiyfnke and 1o Yrovpyeio E6vicig Apvvag twv HITA ) dekoetio Tov 1970, ABaviaoiog Aalapomoviog,
«Avalvon Zvomudtov Mebodoroyio Aopnuévng Avaivong Aertovpywdv» Icam DEFinition for Function Modeling,
'ICAM'": Computer Aided Manufacturing, AmoteAei pébodo povreromoinong pe pio yAdooa povielonoinong kat £va
TG0 povTEAOTTOINONG Y10 EMXEPNLOTIKEG dlepyacieg pe Aoywkr| top down approach. Avartoydnke omd to Yrovpyeio
EBvucc Apvvog tov HITA ) dexaetio tov 1970, 2015, ceh. 394-425.

Baoiing N. Kéong, Awiknon Oiwng [owttog, «Amotelel peBodoAoyikn TPOGEYYIoN OMEIKOVIONG OlEPYOOIAOV,
GUVTOVICHOD TOV OUAd®MV EPYACIOG KOl TOPOKOAOVONONG KOTAGKEVOOSTIKOV dpacTnploTiTOVY, Adnvo, Exd. Kpirwkn,
2014, ce).173.
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AVTOYOVIGHOG GTNV 0yopd KL 1 €TA0YT TOL TTpopunBevTy YiveTal BACEL OVTOY®OVIGTIKOTNTOG TOV MG
TPOG TNV TN, TNV TOOTNTO Kot To ¥pdvo vAomoinong. Emonuaivetal 1 mpocoyn mov mpénet va
d00¢l TpokeEVOL Vo O10GPOAMGTEL 1] ATPOGKOTTI] GLVEYELD TOV EPOOLOGLOV, TPOG TNV KateLHLVOT)

TOV 6TOY®V oL £YoVV TEDEL Ko TAvTO e YVOUOVA TNV EXEUVOELD KOL TNV EUMIGTELTIKOTNTA, EVOG

GLVEPYATY| GTPOTNYIKNG GULLLLOYIOG.

X1ad10 5° Yhomoinon — MetaBaocn - Awaysipion - ASohdynon

Y10 onueio avtd £yovue KataAn&el otV emiAoyn Tov outsourcing g cvueépovoa, apyilel M
£QOPHLOYH oUtsourcing mov emhéyOnKe Kot £XOVUE VA OVTILETOTIGOVE TO OE0 TOV SLayoVicpov’,
onradn Bépata mpounbevty|, ovuPacnc, oyxéocwv Kot aglordynong g anddoons. Emonuaivoope

TOL O SNUAVTIKE {nTrpotos:

Xpovodudypappa Xoppaocng:

[Tpoteivetan n oudda outsourcing M mpounbeidv N €pyov va epydletor Pdost evog epyareiov
Xpovo&aypduumog241, TPOKEWEVOL VO VILAPYEL EAEYYOG, TAPOKOAOLONGON KOl Vo amo@ehyovTol
nopekkAicelg. To o yvwotd iomg epyaieio Tov project management ivotl to didypappa tov Gantt
(vapyovv apkeTd dwpedv Aoylopikd oto internet (my. Project libre, Microsoft Visio) evéd eivor
duvotn 1 onuovpyio tov epyareiov amimg pe T ypnon tov excel). Evdewtikd éva amhd
YPOVOIIAYPOLLLLE. TTOV TTEPLYPAPEL OAN TN dladtKaGio TNG TPOUNBEG TaPoLGLALETAL GT GLVEYELQ,

EVO o€ mpaypatikés cuvinkeg Ba meptlapfavel kot v avdbeon kdbe vmo - £pyov Ge ATOUO TNG

opdoag £pyov, Mpeg epyasiog KOO Kol KOGTOAGYNON.

. 242 .
H dwodikacio™ meprhappavet:

280 Bogne Nopog 4281/2014, Métpa ompiéng Kot avamtuéng g €AANVIKNAG OKOVOUING, opyavoTikd O<pata

Yrovpyeiov Okovopukadv Kot GAAES S10TAEELS.

21 Basidng N. Kéong, Atoiknon Ohkfic TTowmroc, «Amotekel pefodoloyikh TpocEyylon anekdvions diepyasidv,
GUVTOVICLOV TMV OUAd®V EPYACING KOl TOPOKOAOVHNONG KOTACKELACTIKOV dpactnplottovy, Abnva, Exd. Kpitum,
2014, oe).168.

22 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg 101.

BAéne ApOpo 148, Nopog 4281/2014, Métpa otpi&ng Kot avantuéng e EAANVIKNG OKOVOUIOG, opyoveTikd BEpata
Yrovpygiov Okovopukdv Kot GAAES SLoTAEELS.

BAéne Nopog 4270/2014, Apyég dnpoctovopikng dtayeiptong kon emonteiag (evoopdtoon g Odnyiog 2011/85/EE) -
dNpoco Aoylotikd Kot GAleg Sotaéets.

B\éme ApOpo 150, Nopog 4281/2014, Métpa ompiéng Kot avamtuéng g EAAVIKNG O1KOVOUiNG, opyovmTikd O&pota
Yrovpyeiov OKovopk®dv Kot GAAEG SIOTAEELS.
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BAéne ApBpo 150, Nopog 4281/2014, Métpa otpi&ng Kot avantoéng e EAANVIKNG OKOVOUIOG, opyaveTikd BEpata
Ymnovpyeiov Owkovopk®dv Kot GAAEG SLTAEELC.

BAéne ApBpo 37, Nopog 4281/2014, Métpa othpi&ng Kot avantoéng tng EAANVIKIG OKOVOUING, 0pyoveTika BEpata
Ymnovpyeiov Owkovopk®dv Kot GALEG SLOTAEELC.

BAéne ApBpo 59 Nopog 4281/2014, Métpa ompi&ng Kot avantoéng g EAANVIKNG OKOVOUIOG, OpYOvaOTIKA BEpoTa
Yrovpyeiov Okovopk®dv kot GALEG S10TAEELG.

2 Y roonpeioon: To TpGhTo EUKOGAALEPO TOV AVYODGTOV Ot SLAYOVIOTIES SadKOoiES Kivouy oo,
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Ogopikoé MMiaioro:
To tpuMua 1 0 vrevBvvog Tpoundeldv 6€ GuvePYacia e TNV opdda Tov £xel cuoTadel opeilovy va
yvopilovv ce Pabog v eAAnvik] Ko gvpomaiky vopobecioa mpoundeidv (kabhg kol Aourég

244 I ’ r /
). Bdoel vopobeciog Aomov Kol T®V OTOUTHOE®Y TOL

dtaéelg mov agopovv EOvikny Apvva
&yovpe NON evromicel kot kabopicel (otadia 1-5) ko cOpemva pe ta kprmpia aloAdynong mov Ho
Bécovpue, anopaocifovue 10 €idog TG StayovicoTikng dwdikaoiag (BAéne kpuiplo avabeong apbpo
43%% TPOYEPOS, ONUOCLOG KTA.) He TV omoio Ba "mpounBevtodue™ ™ Aettovpyio TG eotioong -
oitiong (| tpopodociag N catering ) and e£mTePKoVE GLUVEPYATEG, TOVG KATO TEPIMTTOON KMOKOVG
ta&wvounong dpactnpotitov ¢ Evpomaikig Evoong (NACE - Nomenclature statistique

des Activités économiques dans la Communauté Européenne?*®)

Merapaon:

"Evap&ng-npoetopociog kot petafaons mpokeévon vo eEacpariletor 1 cuveyng Asttovpyiag g
oltiong yopig dtokomés 1 meponés modtnrag. Amd ) pepld twv KEN opgidovy va eivan cuveneic
®G TPOG TNV OTOTANPOUN TOV TPpoundevty| Kot va unv vrepPaivovv to 110épevo and ) vopobecia
op1o TV TV 30 nuep®V (katodmy ToHTov 1 0PIl Kabiotatol Angurpdbeoun Kot 0 W1dTG Umopet
VoL S1EKOIKNGEL SIKAGTIKMG T, SIKOLDUATO TOV GVV TOVG TOKOVS VIEPTUEPTOG KOl UTOPEL OKOUA KLl
vo dwkoyel ™ ovuPacn, Bétovrog oe kivouvo tnv oamoctodny tov KEN, BAéne OAHITA

2011/7/EE*").

A&woroynon anddoong
Méow evog emionuov pnyavicpod mpokewévov va eetdletonr Kotd mHGo o mpounBevtng

OVTOTOKPIVETOL GTIG OMOLTNGELG ATO00NG KOl GTOVG OPOVG TNG GVUPACoNS Kot TEPAAUPveL:

1. Apyum a&ordynon kpunpiov €mAoyng (Ty. OUKOVOMIKOTEPT npocsq)opd248 raor KPI

and to benchmarking).

24 NOMOZ YII’ API®. 3978 Anpooieg Zoppaceig ‘Epyov, Yanpeowov kot [Ipopnbeidv otoug topeic g Apvvag Kot
mg Acpdietog — Evap— povion pe v Odnyia 2009/81/EK — PvOuon Bepdtov tov Yrnovpysiov EGviknig Apvvac.

YK 20-2

245 BAéne ApBpo 43, Nopog 4281/2014, Métpo. otipiEng Kot avantuéng e EMANVIKNG otkovouiag, opyavmtikd Bépata
Ymovpyeiov Otkovopikmv ko dAleg StatdEerc.

248 \mww.nace.org, ootk ToEVOUNoT) TV OKOVOLIKAV dpactnplotitov otnv Evpordiky Kowomta

T OAHTI'IA 2011/7/EE TOY EYPQITATKOY KOINOBOYAIOY KAI TOY £YMBOYAIOY g 161 ®eBpovapiov
2011 yio TV KOTOTOAEUNOT TOV KOBVOTEPNGEDY TANPOUDV GTIG ELTOPIKEG CUVOALAYEC.

248 BA\éme ApOpo 43, Nopog 4281/2014, Métpa ot piEng Kot avaTTLENG TG EAANVIKNG OIKOVOUING, 0pyoveTIKA BEpata
Yrovpyeiov Okovopk®dv ko GALEG S10TAEELG.
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2. Amoooon mpounbevty Pdost kpunpiov TWng, TOWOTNTOG, YPOVOL TOPAO0oNG,
eveM&lag oLYYpPovos €EOTAMGUOC, VYNAEG TPOSLOYPaPESG KTA. OMMG TEOMKAV GTOVG
Opovg ¢ cvUPaonc.

3. A&wloynon Pdoel motomomTik®v TPoTuTOV eE0ciiong mototnrag (my. HACCP,

EAOT, ISO/TS 22003:2007 ktA**).

H mapoyn vanpeoidv catering oe vynid enineda toldTTOG AmoteAei ototyeio (wTIKNG onuaciog yio

mv 1pogodocio Tov KEN kot v emtvuyn ohokinpwon g Pacikn eknaidgvong tov otAtov. H

TOLOTNTO OVVOTOL VO EKQPACTEL HEGH LETPNOEMY ATOI00NG TOGO LE TOCOTIKA KPLTHPLO OGO KOl [UE
. . . 250\ ’ . .

TOLTIKE (Mov givar Kot T0 duokoAOTEPO™) Pacel Twv kpurnpiov a&loldynong mov Bécape ot

ocvppacn. Ot unyavicpol pe tovg omoiovg mpoteivetror va yivouv ot petprioelg etvat ta KPI xat to

ABC Costing (emiong pe Balanced Scorecard, Process Charts «.d.)

Awgygipion TG CLVEPYUGLUS KUL TMV GYEGEMV

[No v amodotikdtepn Olayeiplon G cvvepyasiog OCTE TO €PY0 VO OVTOTOKPIVETOL GTIG

251

Ao oES oL £xovv Tebel, amonteiton KA EMKOWV®VIO™", AVTOLOTOTONGCT) AEITOVPYIDOV KoL VL

Anelovv vmdyn To otoyeio mov ovvBétovv to relationship  management?*

(Sroyeipiom
npocmnikoy, change management, SwowknTikd Oépato, OKOVOUIKN 81(xxsiptcn253 , Owyeipion
emKovmVviag, dtayeipion yvo')cng254) KOODS KOl 1 AVTILETOTICT TOL TPOUNOELT MG GTPUTNYIKOD
ovvepyarn, pe Tov omoilo emduvkeTon pio otafepn kol pokpoypovia cvvepyasio. H dayeipion tov

oxéoemv TePAaUPavet:

% Booiing N. Képne, Awiknon Olwic IMowtntag, Hazard Analysis and Citical Contol points, IIpoAnmtikd
GLOTHLOTO EAEYYXOV TPOPIL®Y, YEVIKEG 00MYIEG Y10 TOV EAEYYXO KOL TNV TWIGTOMOINGCT T®V TPOPinmv kTh., Exd. Kprrikn,
AOnva, 2014, oer.215-223.

2%0 Teleperformance, Future of Outsourcing, Raconteur, The times, 2015, pg.10.

281 281 BM\éne ApBpo 36, Nopog 4281/2014, Métpo ot piEng Kol avamTuéng ™G EAANVIKNG OIKOVOUIOG, OpYyovmTIKd
0épato Yrovpyeiov Owovopkdv Kot GAAES S1aTAEELS.

%2 Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, «H Agitovpyio Tov outsourcing éyovtog amoktioel pHeyain onuocio yo v enyeipnon Ommg
GAAec (my papketvyk) omortel v vmapén eE181KEVUEVOL TUNIOTOS TTOL Vo acyoAsitol ue to Bépa. To Tuqua owtd
Relationship Management Office — RMO, egivar vrévBovo yio OAn v mopakolovdnon Ttov Sl0d1KUcIOV OF
EMLYEPNOLOKO, TAKTIKO Kol oTpatnykd eninedo. », United Kingdom, Kogan Page Limited, 2006, pg.199.

253 Teleperformance, Future of Outsourcing, Raconteur, The times, 2015, pg.10.

2 H emruyia tg ovvepyasiog eaptéron o€ peydho Badpd omd tov Tpdmo e Tov omoio yivetar n dwoyeipion g oxéong
G€ EMYEPNOLOKO EMITEDO.
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OLKOVOULKN Awayeiplon L, , , Awoxeiplon
AloKnTIka Ogpata Aoxeipion Nvwong 0
Aayxeiplon MNpocwrikol Enkowvwviag
s ATtorAnpwWUn eKaBoplopdg poAwv ¢ ALaSIKAOTLKA eQutsourcing eJuvepyaoia
eYrtoBoAn damavng eEmavatonoBétnon s AvTiKaTdoTtaon mngment *Evnuépwon
« ATtO5001 KPOTHOEWY oteAEXWV O€ YODELOKTATIKWY eRecords mngment «Eykatpn mapayyehio
-'E}\gvxoq an()éoo‘nq ET’[LXELpI']O'LC(KE'C SOH(bV ME nz 'Change mngment oAgto}\évnon
« AcTIK) £UB0VN Béoelc ’ *Thpnon eProject mngment *EUBUVN
e AgdhNioh -Yrtelueuvotnta , ou ud)(luvnesvrwv eRelationship “ElclliBela
T *MARPNG areprAokn *YnAég , mngment sAtaeusn
n npodiaypadeg
eEudavion eAé¢opeuon Sloiknong
eSuumnepldpopd

Yynua 24 Ta otoyeio mov cuvBétovy to Outsourcing relationship management

IMowéc — Pitpeg

255

Xe mePIMTOON TAPEKKAIONS TOV avAdoyov amd To cuuemvNOEvta dvvatal va emPAnbovv pritpeg -

TowEg (kaTdmy TpoPAreync ot cOUPACNS Kot apyIKNG GVGTACTS GLUUOPPOGCNG), EVOEIKTIKA:

"Evap&n ocvoaotitiov:

AITIOKAIXH EKIITQXH EIII TOIX % XTHN HMEPHZXIA TIMH
Kabvotépnon 30° 15%
Kabvotépnon 40° 20%
Kabvotépnon 50° 30%
KaBvotépnon >60° 80%

Awgpkela avopovng oepPipicpatog:

AIIOKAIXH EKIITQXH EIII TOIX % XTHN HMEPHXIA TIMH
Ano 5°-10° 5%
And 10°—-15° 10%
And 157 -20° 15%
>20° 30%

[Tivaxag 11 Evdeiktikég mowvég — piTpeg.

?* Marc L Power/Kevin C Desouza/Carlo Bonifazi, The Outsourcing Handbook, How to Implement a Successful
Outsourcing Process, United Kingdom, Kogan Page Limited, 2006, pg 155.
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époag ovpPacenc:

Metd 10 mépag g oOuPacng mn omoion epoévVipo Ba eivar va dtapkel tovddyiotov 3 étn (ue
dvvatdTTo TOpdTaoNnS oTa 5) Yy AGYoug OpoAng Kot otafepng SEEay®yNS TPOPOOoGiag Kot
amOdO0oNC KWATPOV GTOVG TPOUNDEVLTEC TPOKEWEVOL VO GLUUETEYOLV OTIS OLYMVIOTIKEG
dwdkaoiec, kabBocov, pia térolwng @Oong ovuPacn eoticong omoutel Kot Omd PEPOVS TOLG
ONUOVTIKN €MEVOLON Kot pioko. Xe 0A0oYyo Stdotnua kot tpotod AnEel 1 ovuPacn opeilovpe va
EMOVEEETAGOVIE T OEOOMEVAL [aG (UE T epYOAEIDl TOL OVOPEPOUE EAV YLl TOPAOELY LD EXOVLE
epovTicel vo «kAgioovue o keva amd tn gap analysis» mov eiyope dievepynoet KTA.) Kol vo
AmOPOCicCOVUE €QV O eKY®PNCOLE €K VEOL TNV goTiaon N B TV eMOTPEYOVUE ECMTEPIKA TOV
KEN, axkoAiovBovtag mapopola dadtkasioo aAld wo tvmomomuévn, opyun (BAéne OMMM) ko

TPOCOAPUOCUEVT OTIC AVAYKES pog (customized).

O kvxlog Tov Deming PDCA®®, OIS TPOOVOPEPALLE ATOTEAEL Eva epyaieio dlayeiplong TOLOTNTOGC
umopel va gpapuoctel kol o pion mo yevikn KApoka, kot og kafnuepwvn Pdon, emdveo oTo

VIOdEY LA IOV AvamTOYONKE TNV Tapovoo LEAET, oG EENG:

/-"Make or Buy? w - -Ecbapuoyr']\
*3TpATNYLKA EMAOYN *ABC Costing
TIopLoOU eBenchmarking
*3x£610 paong *GAP Analysis
*KSF, KPI

ACT CHECK

)

eY\omoinon eJ0yKpLon - HETpnon

eMetdaBaon - aELo?\é\fnon
eAlaxeiplon anorls}\souarwv
*AloAoynon L *Eotw "Buy
e ETtiAoyn)
\_ W,

ULpuLI|YlI\I’|L’

Zynua 25 Mapaderypo PDCA «Make or Buy?»

%8 Baoing N. Képnge, Atoiknon Ohung Howvmtag, «Anotekel pedodoroyikn Tpocéyyion amekoviong Siepyasioy,
GUVTOVIGHOV TV OPAS®OV EPYAGIOG KOl TOPAKOAOVONONG KATAGKEVOGSTIKGV dpactnplotitovy, AMva, Exd. Kpitikn,
2014, oel.176-178.
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XYMIIEPAXMATA — ITIPOOITIKEX — [TPOTAXEI I'TA IIEPAITEPQ MEAETH

Tvmomoinon: Zvunepoocpotikd o Aéyoue 6Tt 10 YIIE®A, wor 10 dnuocto ev yévelr ypnlet
EVOOUATMONG TUTOTOMUEVOVY SLOBIKOCIOV Yo T ARy amdgacnc «Make or buy?», yio tn cwot
deEaymwyn Kot TapakoAovdnon Twv Sadkacidv TPoUnBeldy, Yio TNV AmoTEAECUATIKY a&loAdyNon,
™V eMTEVEN TOV OIKOVOUKAOV GTOY®V Kot T ovveyr Peitioon g motottoac. H tvmomoinon —
TPOTLTOTOINGN  (YEVIKN Omodoyn, MOPAdoyN] Kol YPNON TLTOMOMNUEVEOV  OlOOIKACIDV GE
[Taveladkd eminedo) avtn oPeilel va lvol TPOCUPUOGUEVN OTIC AVAYKEG TOV Y TOVPYEIOL PLGIKA
(customized service) Aappavovtag vadyn v Wiaitepn EOON TOV LANPESLOV EBVIKNG duvvag, 6o
oL ouvvepydteg opeilovv va avietoniloviolt o¢ oTpatnyikol cvvepydteg ki Oyt ©G amioi

npoun0evTEC.

Fevikn otpatnykiy: Oln n dadikacio Myng amo@acemy oXeTIké pe To outsourcing mpémet va
CUUTAEEL LE TN YEVIKOTEPT OTPOTNYIKY TNG EMYEIPNONG KOl VO GLGYETILETAL UE TO ECMTEPIKO Kl
e€otepwcd g mepPdiiov. Ot MTTEG TOV ATOPACEMV TPEMEL VAL EPAPUOGOVV ECMTEPIKOVG
EAEYYOVG, KOU GUGTHUOTO LETPNCEWV TNG AmOO0CNG KOl TOPAUKOAOVONGNG TV dSdKAGLOVY, Vo
opicovv opdoeg £pyou pe KATAAANAN chVOEST, GYETIKY eKTOIOEVOT KOl VO 0ELOAOYOVV GUVEXELD TOL
amoteléopato kdbe otadiov. H edpaimorn otpoatnykng oxéong pe tov mpounbevtny kpiveral

EMTOKTIKY OTOG EMiONG KOl 0 KAOOPIGUAG LETPTOIUWOV CTOYMV.

Néeg Teyvohoyies: Tlpog v xotevBovon avty n Ymapén xor kabiEpwon evog clHyypovov,
acQOAODG Kol ocvyvh evnmuepopévou OrokAnpopévov I[TAnpoeopiakod Zvotiuatog (OIIY)
npoundewdv, logistics, eléyyov kot mapaxkorlovOnong kth. kpiveton emtoktik. H ouvolkn
gloaymyn kot ypnon tov TIIE eivor mAéov amapaimnrm, oyt povo ota KEVTA ANYNG 0mopacemy Kot
GLALOYNG OTOWEI®V OAAG KOl OTIC ATOKEVIPOUEVES LOVAdEG — vnpeoies, Onmg eivar Ta KEN, taov

omoiwv N Aettovpyia Oo yivel O AmOTEAECUATIKY HEC® TNG TATPOVS UNYOVOYPAPNOTG.

Exnaidogvon: Anaykictpmon tov YIIEOA and npodyepeg mpoaktikég Tov taperdovrog. Ipoteiveton
N &&€taon 6V6TAONG EMCTNUOVIKOV OLAO®V G eMinedo vrovpyeimwv, to omoio B emevdvovy o
YVOON KOl OTNV €Kkmaidgvon, oty ekmaidevon kot Oa cvvtelobv ot dnuovpyio evog
oTPATEVHATOC mayyeApoTidV. Ot amopdoelg (my. yioo outsourcing) Oo eivar mpoidvio peAéTng Kot
EMOTNUOVIKNG Pdong, evd ta amoteléopata kot 1 anddoon Oa agloloyovvtar avotnpd Kot facet

pokafopIGUEVOV TPOSLOYPAPOV.
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Xoyyxpovo Mavatipevt: Exovyypoviouodsg, evehéio, eEmotpépela Kot vioBétmon oclhyypovov
epyoreiov Kot apydv tov pavorluevt oto YIIE®A, 6mmg eival 11 K0GTOAOYNGN KOl TO HOVTEAO
dpaong Outsourcing. Evioyvon g Aoyikng eEmtepikevone «eE®TEPIKEVCE Y10, VO TPOCOMGCELG
emyElpnoloky a&lo Kot oTpaTNyIKd TAEOVEKTHLOTO GTOV OpYavIGHd covy. To Anuoctio ogeiiel va
napakolovbei o cuveyduevn TepLodikn Paom tig best practices oto ydpo 6mov dpacTNPLOTOLEITL O
kabévag (wy. benchmark otpotevpdtov dAlov yopodv, 1 MB viobétmoe cootnua «pay as you dinex
otV &otiaon tov oTpatov). Avomnpn mpoimdBeon eivar ta KOVAMO ETKOWVOVIAG, va givol
orokAnpouéva (bottom up — bottom down) 1660 gcmwtepikd, 660 kot pe 10 EMTEPIKO TEPPAIAOV

KOl VO, DTTAPYEL OEGUEVOT TNG NYECIOG TTPOG TO EYYEIPNUA KL TOVS GUVEPYATES KOl TOVUTTOALY.

Enéktaon pedémg: E&étaon duvatdtntag dpeong eméktaons g peAétng yio to Outsourcing g
tpoodociag Tov KEN, og dAheg Lovadeg — vNPesies Tov 6TpaToL (Y. AEo)ES Gltiong, mepinTmon
OAOKNOEWMV, GE TEPLOOOVE EMOTPATEVCONG KTA) KOl G GAAOVG TOMElG, Omw¢ givolr avtdg TV
vINpPESIOV Kabopldmrag 1 Tov Tpoundeidv uécm NAMSA. AokiooTikn epappoyn pe avadeon oe
oaa to KEN (eyyeipnuo to onoio pdArov o otnpileton oe kowvompatieg etapeidv Ady® TEPAGTIOG
YE®YPOPIKNG dtaomopds Tmv Movadwv my. Attikn, ITehomdvvnoog, Yroroum EALGSa) pe deikteg
HETPNONG AmAdO0T G KOl TOLOTNTOS GOPMG Kabopiopévoug kot petpriolpovns. [epartépo peré do

UTOPOVGE VO, LTAPEEL GYETIKA LLE TNV EKYDPNON TNG EKTAIOELONG KTA.

Kevrpun owukhadwkn apyn mpopunder@dv: 06100 KEVIPIKNG 0pyYNS Tpoundeidv oe dtoakAadikd
eminedo, Xtpatodc Enpdg, Agpomopia, Navtiko, yio v €nitevén KoAOTEPOV TILOV Kol GUUPOVIDV,
VYNNG OOMPOYUOTEVTIKNG OOVaung €vavtt mpounfevtmv, opbn kot ypnot) ONUOGLOVOUIKN
dwxeipton cOLPOVA LE TIG EMTAYESG TOV ONUAGIOV AOYIGTIKOV KOl TV EVPOTAIKMV 0dNY1DV, LE O
TOL TPOOVOPEPOLEVA OQEAN amd TNV Ttumomoinon Oladikacidv o€ enimedo Ymovpysiov. H
STTPOYUOTEVTIKY] OUVOUT KOU KAVOTNTO OTOKTO OAOEVO KOl UEYOADTEPY] onuocic, Omwg elxe
ypayet ko o Sidonuog otpatnydc Sun Tzu(6% amdvag m.X.) oto Bifiio tov «The art of wary, «The

supreme art of war is to subdue your enemy without fighting»

IMporomopia - Best practices: To YIIEOA pmopel va kabiepwbel o¢ évag duvapetl «odnyoc Kaidv
TPOKTIKOV» EKCLYYPOVIGLOV KOl GUVEXOVS PeATiong Yo T EAANVIKO ONUOGIO Kol Y10 GTPATOVG
ALV YOPDOV, VO EVICYVCEL TIG TEPLPEPEINKES AEITOVPYIES TOV HE chyypova Kot duvatd PEGH Kot
epyorelat MOTE VoL EMTVYEL OAMEUTAOKT] TOV OVOPOTIVOV, VAIK®OV Kol GUA®V TOP®OV TOL ond 0VTEG
KOl VO €0TIO0EL oTNV OepeM®dONn KavOTNTO KOl OTOGTOAN TOV 7oL €lval ot vanpecieg €Bvikng

apovag Kot 1 Sl @AAeT TG E00PIKNG OKEPOLATNTOS TNG YDPOS LLOGC.
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Ev xatokieidor o Osopdg tov «outsourcing» amotelel €va mOAVTYO epyoArelo Yy TOV
TOAMATAQGIOACUO TOV VOIGTAUEV®V OLVOTOTHTOV EVOG GUYYPOVOL OPYOVIGHOD 1) UIOG OTKOVOULKTG
povadag. H vmapéEn kot povo tov epyodreiov, dpmg dev eacparilel v emtuyion TS EQAPUOYNS
1OV, gV avtiBécel amatteiton Pabid kaTovoNnomn Kot yvmdon TOV aVTIKEHEVOD KOOMG Kot TIoTH THPNoN
™G KATOAANANG pebodoroylag M €vOg LTOdElyHOTog OYXESOGUEVOL Yo TIS OVAYKES KAOe
opyoviopov. O Becpdg TG EKYOPNONG AEITOVPYIOV TPOHTOHETEL LAKPOYPOVIO GYESUGLO, GUVEYELD
KOl GUVETELD OPACTG KOl PUGIKE 0EGUELON OO TNV AVATEPT d1OTKN oM.

H tdon maykoouiong omotvmdver tv kabiépwon tov outsourcing oty ouvveidnon 1060 TOL
EMYEPTUATIKOD KOGUOL OGO Kol TOL ONUOGiov Topén o omoiog ¥pNLel avavémong, EIG0YMYNG TOV
evvolov 3 E’s (efficiency, economy, effectiveness), v100étnong moGoTIK®V Kot TOOTIKOV KPLThpimV
HETPNONG TNG TOLOTNTAG KOl EVOMUATMOONG KOADV TPOUKTIKMOV. X& OTL aPopd TO EAANVIKO dNUOG1O0,
Ba prmopovoe to YIIEOA va amoterécet 0dnyd vyning oamddoong yio 1o OGO Kot VoL TPOAYEL TG
€VVOlEG TOL OavOAVONKOV OTNV TOPOVCH UEAETN TPOKEWEVOL VO EVOOUAT®OOOV TANPOC, Vo
EPOPUOGTOVV KATOAANAMG KOl VO, LETOCYNUATIOTOVY £yKaipms mpotov amaélmwbovv, 610 cuVOAO

T0V dnpociov Topéa.

H emPioon tov odyypoveov OWKOVOUIKOV HOVAO®V GTO MOYKOGUIOMOMUEVO Kot  GKPOGC
avTOyOVISTIKO TepBdAiov, dev a&lodoyeitatl TAEOV POVO pe HPOLG OTKOVOULKOVS, OAANL LLE TOOTIKA
KpUnpio, VYNAEG TPOdLoypapES Kol GVOTAATO O1cPAAMoNG amotelecpatikotntag. To outsourcing
amoterel éva gpyadelo mov meprhapPdvel OAa to. TOPATAVE, TPOCEEPEL eveMElo Kol pe opOn
EPAPLOYN OVVATOL VO 0ONYNOEL GE TEPAGTIOL OPEAT, TOPAUEVOVTOS £vo. CRTNUHO «KAEWD Yo Ta

AVAOTEPU CTEAEYT] TV OPYAVICUMDV.
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